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Two savings are built into 
every Kewanee Boiler 


The unusual strength and dependability of its steel- 
riveted construction adds many extra years to its 
life —reducing the cost-per-year-of-service to a very 

low figure. 

And a Kewanee saves fuel every year of its existence. 
Boilers can be bought for less but they can’t pro- 
vide the same years of service, nor the same 
economy in the use of fuel, so in the end they 


actually cost more. 


KEWANEE BOILER CORPORATION 


division of 
American Radiator and Standard Sanitary Corporation i. 
i 


Kewanee, [Illinois 


Branches in 40 Principal Cities 








4 
£ 
= 








eR 











November 2, 1929 DOMESTIC ENGINEERING 


Why You Should Install the 
VOGEL SELFLUSH 


Number Ten in Schools, 
Factories, Plants, Com- 
fort Stations, and so forth 

































FIRST — The VQGEL SELFLUSH 


Number Ten is made by a concern that has 
more than twenty years’ experience in making 
seat-action closets. 


SECOND—-All working parts of the valve in 
the VQGEL SELFEUSH Number Ten 
are made of extremely tough, long-wearing 
bronze — material that will never wear out. 


THIRD—The valve is simply constructed— 
nothing to even get out of order. 


FOURTH — The bowl of the VQGEL 
SELFLUSH Number Ten is heavy, twice- 
fired vitreous china, with a seat of seasoned 
hardwood. The tank is tested to 100 pounds 
air and water pressure. 


FIFTH — We are advertising the VQGEL 
SELFLUSH Number Ten to our custo- 
mers in publications that they read. In addi- 
tion, we are maintaining a heavy direct-by-mail 
campaign to these same people. 


JOSEPH A. VOGEL COMPANY 


Wilmington, Del. 
St. Louis, Mo. 





It started 
July 16, 1929 


Watch the endur- 
ance test of the 
Vogel S:lflush 
Number Ten. It’s 
stili going strong, 


Folders on the VQGEL SELFLUSH Number Ten 
are available, imprinted with your name and address. 
Also stickers for your mail. Tell us how many of each— 
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it! . See inside back page for r both. 
on - replace oo tafe beck pone te or bo 
ment of even so —the VOGEL Cold-Test 
much as a washer. Twins. 
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A TANK BALL that 
THRIVES UNDER WATER 


IDDEN away under water, un- 
seen and almost forgotten, a 
good Tank Ball plays an important 
part in the noiseless, leakfree, effi- 
cient operation of the flush tank. 


Like all plumbing equipment the Tank 

Ball must be good. Flexibility for per- 

fect seating. Shaped to fit a wide range 

of valve seats. Strength and quality 
for lasting service. 


Such are the features of the Wolverine 
Mermaid, a ball of exclusive hexagon 
reinforced design, made of a single 
piece of pure gum rubber. The Mer- 
maid does not swell, elongate or col- 
lapse, but gives surprisingly long, 
satisfactory service. 


Each Mermaid is wrapped in wax 

paper and packed in individual car- 

ton. Each box of twelve is a counter 
display that helps you sell. 


Thus in Tank Balls, as in Brass Goods 
and Specialties, Wolverine justifies its 
reputation of being truly dependable. 


We sell the retail plumbing trade exclusively 


WoLveRINE PRass Works 


GRAND RaPIDs MICHIGAN 
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‘‘Domestic 
Engineer- 
ing” is de- 
signed to 
assist in 
solving the 
problems of 
its readers. 








an economie 
basis in our 
industry, 
complete co- 
operation of 
all members 
is required.” 
A. O. Krie- 
ger, presi- 
dent, N. J. 
M, P. A. 


“To attain 


It is a foregone conclusion that we obtain the greatest value from any mechanism when it is kept in the best working order, 


free from dirt or dust or any accretions that interfere with itsmaximum efficiency. 
hindering factors from the operation of man’s mechanical aids becomes an important one. 


MONG the things that man has contrived for his 

comfort and convenience is the system of heating 
by boilers and radiators, and when he did this he brought 
upon his shoulders another problem, namely, that of 
maintaining his heating system in working condition. 
And a problem, beyond doubt, it is, for no part of the 
heating plant is free from the various accumulations that 
decrease, with all too appreciable effect, the system’s 
proper efficiency. How to cope with these difficulties is 
discussed in this issue by Chas. F. Wolfsfeld in an article 
called “To Assure Heating Plant Efficiency,” which con- 
tains much practical and illuminating subject matter, 
reinforced by a number of illustrations. 





OW backward some cities have been in 
the development and enforcement of 
plumbing codes is surprising in view of the 
consequent improvement that has resulted 
in the localities where laws regulating 
plumbing practice have been inaugurated. 
An article in the present issue by R. M. 
Starbuck, Jr., continues his analysis of 
plumbing regulations in effect in cities all 
over the country. Mr. Starbuck shows that 
while much has been done in recent years to 
better conditions in this field, there are yet 
many cities which have no plumbing laws 
and others where there is considerable room 
for improvement; but he presents facts, also, 
that should be of great assistance in deter- 
mining the best policies for adoption by the 
community. 





HERE is a complete report in this issue of the 35th 

annual meeting of the Central Supply Association, 
which was held at the Palmer House, Chicago, on Oc- 
tober 23 and 24. The meeting drew a record attendance 
and, without a single dissenting vote, the members 
adopted a resolution submitted by their executive com- 
mittee to apply for membership in the National Plumb- 
ing and Heating Institute. a permanent organization 
within the industry for the interpretation, arbitration 
and observance of the trade practice rules. A similar 
move was made by the members of the Eastern Supply 
Association at their recent convention. It is important 
that everyone connected with the industry should read 
the report of this meeting. 


Thus the problem of eliminating these 


Your Ldilor 


” E HAVE enjoyed so much your publication 

for a number of years, and take this oppor- 
tunity to tell you that it is one of the most interesting 
trade journals that we have ever seen.’’—So writes the 


Parker Plumbing Co., of Atlanta, Ga. 





éc LEANING Rust from Water 

Pipes,” by E. L. Chappell, is the 
subject of another article which we are 
sure will provide a great deal of in- 
terest for our readers. It seems that 
in certain parts of the country more 
than in others; an accumulatien of rust 
eccurs in the water piping. Where 
this trouble is found to be severe, the 
difficulty of removing the rust without 
otherwise disturbing the piping pre- 
sents unexpected problems. For all 
cases Mr. Chappell gives adequate de- 
scriptions of the necessary procedure. 





HE merchandising feature section in this issue 1s 

more than usually full of sound and practical sales 
ideas and sales helps, something which always gives us 
great encouragement. These suggestions are set forth 
in two stories by two different contractors; one who has 
successfully merchandised the modern idea of automatic 
coal firing ; the other who has consistently regarded every 
one as a prospect and found that it paid. Then “The 
Master Salesman” has again analyzed a sales situation, 
imparting a reminder of a mistake made all too often. 





N OUR next issue we are publishing 
| a study of plumbing and heating 
financial statements, written by A. J. 
Peel, which we are certain will be of 
great advantage to the contractor. ‘‘Un- 
like a number of other lines,’’ says Mr. 
Peel, ‘‘the plumbing and heating con- 
tractor has no set of standard costs 
against which he may check his own,” 
therefore this article will offer the mas- 
ter plumber an opportunity heretofore 
denied him, as several statements, sub- 
mitted by other contractors, are in- 
cluded in the author’s analysis. This 
should provide the plumbing and heat- 
ing contractor with a convenient stand- 
ard with which he can compare his own 
financial statements. 


The man who is so busy that he does not have time to read his trade paper is like 
the man who was so busy chopping wood that he did not have time to sharpen his axe 
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().> RIP missed a lot of things while he played “‘shut-eye” for twenty 
years. Things are moving too fast nowadays to try to break Rip’s record. 


In this age of keen competition, we must all keep our eyes open for the best pos- 
sible ways of increasing our business. Every wide-awake plumber will realize 
the very evident advantages of selling and installing the 





t, 
~ 


FL LNITOMUZNIMNCG 


WATER HEATER 


EverHot Heaters, the pioneers of Popular Automatic Hot Water 
Service, are still the leaders. High quality materials, perfect 
workmanship, faster heating, and exclusive features all play their 
part in the building of a greater demand for EverHot—to be 
cashed in by the plumber whose wide-awake mind grasps every 
opportunity to build an automatic water heater business on a 
safe and sane basis. The first sale may be a little hard to make, 
but when you once get started, you will form a User-Salesman 
organization that will be working for you. 





TRY IT 
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5211 Wesson Ave. Detroit, Michigan 
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Penberthy | 


M°*ss production methods have been applied to 

the manufacture of Penberthy Automatic 
Electric Sump Pumps—the great increase in 
demand during the last 12 months has made this 
possible. Added economies result from material 
purchases in large quantities. These cost reduc- 
tions are being passed on to the trade and the 
consumer. 


a ORE ree 





Although the persistent rise of the sales curve 
indicates the soundness of Penberthy Sump Pump 
design and construction, certain details have been 
improved to produce even better pumps. 


Number 1E is intended primarily for light, intermit- 
tent service. Where heavy duty or continuous 
operation is required, Number 2E is recommended. 
Numbers 3E and 4E are available for greater 
sump depths. 


Sump covers for both electric and water operated 
units can now be supplied at slightly additional 
cost. 


Penberthy Pumps are carried in stock by all lead- 
ing jobbers. 


No.1E 


L Ist 


FORMERLY $65 








PENBERTHY INJECTOR 


ESTABLISHED IN 1886 








November 2, 1929 DOMESTIC ENGINEERING 9 


now 
offers... 





W:0T | 








No.2E 








SS ee 


FORMERLY $100 
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COMPANY, DETROIT 


CANADIAN PLANT, WINDSOR, ONT. 
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PLUMBING PRODUCTS 
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Because of recognized superiority Niagara Fittings are 
used extensively in many of the new large office buildings. 
Niagara's five features make the fulfillment of the stiffest 
requirements easy. 
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1. The branch wastes are vented at the crown preventing 
self-siphonage of the fixture traps. 


2. Branch wastes discharge into the vent at a steep down- 
ward grade as in the ‘‘Y’’ and 14 bend type fittings. 


3. In the crosses the branch wastes discharge separately 
into the main waste pipe and cannot discharge into each 
other. 


4. The waste cannot splash into the throat of the vent 
and deposit soap and grease to clog the vent. 


5. Any of these fittings can be installed within a standard 
2-in. x 4-in. stud partition. 


WRITE FOR BOOKLET SHOWING TYPICAL INSTAL- 
LATION DRAWINGS AND NEW LOW PRICES. 


J. A. ZURN MEG. CO. 


ERIE $3 PENNA. 


Sales Offices in the following Cities 


Boston New York Philadelphia Pittsburgh 
Toledo Chattanooga Chicago 
Minneapolis Denver Dallas Los Angeles 


Seattle San Juan, Prt.ARCCOCOC°O—]eee—e>—_ 
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The S. A. (Side Arm) 
Automatic Heater 
Cold water inlet being above 
sediment line, only clean water 
is heated. No fire under the 
tank means longer and greater 

satisfaction. 
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Let these 


6 Words 


increase your sales 





Six simple words—-that put to practical use may double and 
redouble your business. 


Six simple words—that wherever applied have begun to 
build an exceedingly profitable future. Try it yourself 
NOW. 


The type that supplies hot water QUICK indefinitely 
that always delivers it CLEAN- that keeps maintenance 
cost down to the very minimum. 


You know why this is so-—-and why your customers can’t get 
so much value in any other type. In your own best inter- 
ests, then, clinch that good will permanently. The returns 
you get in more business and more friends will amply safe- 
guard your shop’s future. 


Any good Side Arm Heater will do the things mentioned above. 
We think, however, that the many advanced features we’ve pio- 
neered and put into the Hotstream set it far in advance of any- 
thing in its field, with just that much more profit and good will 


for you. 


Write TODAY for the new catalog. 


THE HOTSTREAM HEATER CO. 


“Makers of Heaters That Heat’’ 
CLEVELAND, OHIO 
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Longer Service / 


For thirty; years Williams’ ‘‘Vulcans’’ have been the 
favorite chain pipe tongs — everywhere. More of them 
are used than all others combined. GENUINE Improved 
‘‘Vulcans’’ provide longer service without increase in 
cost. When the teeth first in use wear, simply reverse the 
double-ended jaws — DOUBLE life at no extra expense. 


And safe! Each chain is individually proof-tested and 
CERTIFIED, assuring safety to the operator. Nine sizes 
for 14 to 18-inch pipe. Ask for literature. 

J. H. WILLIAMS & CO. 


‘*‘The Wrench People’’ 
New York BUFFALO Chicago 





IMPROVED 
CHAIN PIPE TONGS 








ELON BION 5° 
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THE CELEBRATED SAF TOOTH DIE 


To The Plumbers and Steamfitters of The U. S. A. 


“THE LIGHTWEIGHT CHAMPION” 


Fellow Citizens: 


In the pugilistic profession, which is the college name for 
the science of sock, it is the heavyweights who get the big money 


(Genuine Nye) 


REG. WU. &. PAT. OF FicE 


A Letter from Harry G. Nye 





Nov. 2, 1929. 





and the lightweights who really put on the show. 

A couple of piano movers push each other around a ring for awhile and then go 
down stairs and split a million dollars, that the rest of us have paid in the 
hope that at least one big guy is going to get his. 

He does, but he gets it in the form of a check instead of a wallop in the 
puss. Then he goes away somewhere where he can laugh and not be heard. This is 
possible. But when he eats, that's different. 

Meanwhile, what do the lightweights split? Six hundred and eighty—nine 
dollars and eleven cents, and at least one nose, a couple of ears, and four or five 


eyebrows —— if it is a good house. 


Both heavyweights and lightweights run to and fro when they are in the ring, 
the only difference being that the lightweights always run to and the heavyweights 


run fro. 


Yes, sir, I'm partial to lightweights. When they hit you it's no accident, 
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PATENTS PENDING 


NEW NYE No. 50 


POWER PIPE THREADING MACHINE 
THREADS—CUTS OFF AND REAMS 


Capacity % to 2 Inches 





although you feel like you had been in one. 
But if a heavyweight hits another 
heavyweight, they expel him. 

But no wonder I like ‘em. The LIGHT-— 
WEIGHT CHAMPION of the world grew up right 
here in the Nye Tool & Machine Works. And, 
what's more, he never lost a fight. 

His name is No. 5Q, and he got the deci- 
sion from the plumbers and steamfitters of 
America over every other portable pipe thread- 
ing machine they ever heard of, if any. 

If you are going to get a lightweight 
portable pipe machine, why not get the new 
Nye No. 50, the lightweight champion? It's 
just as easy, just as cheap —— maybe more so. 


Yours sincerely 


tomy J. Vp 


OTHERWISE KNOWN AS 


THE NYE TOOL MACHINE WORKS 
4120-30 Fullerton Avenue +. Chicago, III. 


Copyright 1929 by Harry G. Nye All rights reserved 
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Your -— 
Community is 
Ready /o,yMore 


MYERS WATER SYSTEMS 


Folks living in suburban and 
rural communities, in small towns 
and villages, are insisting on im- 
proved living conditions. The de- 
mand for modern water facilities 
goes hand in hand with this move- 
ment. Every section of the country 
is represented, and your community 
is ready and waiting for more Myers 
Water Systems. 

















Alert dealers are sensing the me | F 
possibilities this well established ; _ | 
line provides and are profiting 
accordingly. A dependable style Hee : 
and size for any service up to | 
10,000 gallons of water per hour : : 
means more selling power, wider 
sales activities, increased volume of 
business, customer _ satisfaction. 
Where is there another line so com- 
plete and dependable, so widely 
advertised and thoroughly estab- 
lished, carrying with it so many 
opportunities for profitable sales as 
the Myers? 


And remember, for good measure, 
into every Myers Water System 
goes the experience of nearly sixty 
years of continuous pump building 
—-an invaluable trade asset that 
manifests itself in originality and 
simplicity of design, sturdy con- 
struction, exclusive improvements, 
ease of installation, durability and 
low cost operation. 


42: ED - 


We solicit your inquiries by mail 
or by wire. 


TH FLEJMYERS & BRO.co. 


ASHLAND, OHIO. - oo “2 


- . 1 ! : : . d ’ 
ee e \ be ' | 
: fe é ) 4 ‘ ‘ . 
" 5 : . | 
5 - " -DOOR ‘ 
~- ' " ~~ é | i wn M .om ane : . } 
a, WMA FIG.2524 


PUMPS FOR EVERY, PURPOSE - WATER SYSTEMS-HAY TOOLS-DOOR HANGERS 
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SPECIALLY is, 
| DESIGNED CASKET eed 
Expansion, contraction and settlement  “txeansion = WS 
of the soil, vent and waste stacks of ~ iy 
buildings has long been a serious problem. For 7 


each little movement, so caused, tended to make 


— 
EXTRA 
THICKNESS 





; 
Be 
aS 





: ‘he ekle « at , TAPERS 
é the stack buckle and loosen the joints. aa ae 

Now EXPAN-HUB completely solves all those old 
troubles. 

A specially designed gasket is inserted in the hub of ,,Expan-Hub is, made. better 
each length. When the stack is erected the lengths at the hab, adide strength sad 
are separated by this gasket instead of being set, un- Soom oalilian woe 
yielding metal to metal. This gasket absorbs the Saceainatiiii: 

. ' . " . In sizes from 2 to 15 inches 
movement caused by expansion or settlement—keeping in Standard, Medium and 
. e . “xtra eav weights, 

joints gas-tight permanently. PAN-HUB is a better soil 


pipe for buildings of any size 
or type—from skyscraper to 
Already this “‘different”’ soil pipe has won the approval — 
of leading engineers, architects and contractors who 
say it is *“‘the greatest improvement in soil pipe in 


50 years.”’ 


ALABAMA PIPE COMPANY MANUFACTURED STRINGER BROS. CO., Inc. 
Anniston, Ala. A N D SOLD BY Gadsden, Ala 


342 Madison Avenue 122 So. Michigan Avenue 1100 W. 38th Street 128 Sidney Street 
New York, N. Y shicago, Ill. Chicago, Ill (Cambridge, Maas 


1749 Sacramento Street, San Francisco, Calif. 
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The New Campbell Soup Company (Central Division) 
Plant isa STOCKHAM INSTALLATION 
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Architects and Engineers: Battey & Kipp, Chicago, Ill. General Contractor: Henry Ericsson 


Co., 
Chicago, Ill. Stockham Fittings were supplied by Midwest Piping and Supply Co., of St. Louis, 


Chicago, Ill. Plumbing, Heating and Power Piping Contractor: Hanley & Company, 


and Chicago, Hl. Stockham Fittings used included Cast Iron and Semi- Steel Flanged 


Fittings and Flanges; Cast Iron Screwed Fittings; Malleable Fittings and Drainage Fittings 





oy: 











ORE than six thousand cans of soup a minute! This 

is the full operating capacity of the new Campbell 
Soup Company (Central Division) plant in Chicago. On a 
twenty-two-acre site in the heart of the city, the plant has 
a total floor space of between fifteen and sixteen acres. 
When in full operation there will be 2400 employees. 


The last word in modern construction, in cleanliness and 
scientific efficiency, with the details of sanitation and 
plumbing the most perfect that science can devise, it is 
a tribute to the quality of Stockham Fittings that they 
were selected for the pipe-line service in this magnificent 
structure. 


In buying Stockham Fittings from any wholesaler, you will 
find they possess the same quality that has helped the 
Campbell Soup Company (Central Division) build for 
permanence and efficiency. 


STOCKHAM PIPE & FITTINGS CoO., Birmingham, Ala. 


Stocks in Boston, New York, Chicago, Houston, Los Angeles. 





sure the name STOCKHAM is on the Fittings you buy 





CAST IRON 
Screwed—F langed—Drainage—Sprinkler 


STOCKHAM FITTINGS 


ELECTRIC CAST STEEL MALLEABLE 





Screwed—Flanged Standard—Extra Heavy—Hydraulic—Oil Country 
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With Assurance of Steady 


Dependable Service 



























home water system that is 

not only trouble-free, but 
which needs no attention what- 
ever—not even oiling. That’s 
what your customer gets when 
you sell him a Goulds EVER- 
OILED Water System. 








Ball bearing 


pump — bear- G 

Pugs per. 2-Year Guarantee 
manent ly 

sealed in Goulds EVER-OILED Pump is guar- 
grease — needs d f. . f ll — ‘ if ‘ li h 
no oiling or ®Mteed for two full years—if any slight- 
other atten. est defect develops within 24 months, 
tion. Goulds will replace the outfit without 


quibble. 
You just install the EVER-OILED 


and forget it—sure of a completely 
satisfied customer. Goulds’ 80-year-old 
reputation as pump makers stands 
behind this new and finer pump. 


Seneca Falls, 


Goulds Pumps, Inc. “soy! 


| There are 
=— cheaper 
| — ‘ pumps but no 
— value like a 
Ul oe Goulds EVER- F. a B. 


EVE R-OILED 


WY 4.8 CO 















Factory tad 












yy 





AY 43 
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Watts 


Type You can simplify and solve 


the problems of hot water 
heating with the WATTS 


Type 38 Hot Water House 
Heating Unit. It is simple 
to install, dependable and 


requires no attention when 
once on the job. 


no. Water The Watts Unit speeds up 
circulation. It regulates 

water supply and pressure 

and tones up the system so 


sd 
House Heating °°"... 
highest point of efficiency. 
Unit 














Now is the time to cash in 
on WATTS. Use this unit on 
all your new installations 
and on all the jobs you 
recondition. 


Write us for full details. 













Relief Valve Approved by Under- 
writers’ Laboratories and by 
National Board of Boiler and 
Pressure Vessel Inspectors as 
A. S. M. E. Standard. 


Write for new complete price 
sheet. 





7 eal il 
WATTS REGULATOR COMPANY 
LAWRENCE MASSACHUSETTS 


JOHN G. KELLY, Inc., Sales Associates for the United States and Canada., 210E. 45th St., New York, N.Y. 
OHNNIE MOORE, 1020 Lawrence Ave., Chicago, III., Chicago Representative 
W. H. CUNNINGHAM & HILL, Ltd., 271 Richmond St. West. Toronto, Canadian Distributors 
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Mueller Pop-Up Drain G-3622 


All Mueller Pop-Up Drains are of 
simple design and positive action. 
They are easy to install and are 
readily accessible should replace- 


ments ever be necessary. 


Strengthen 
the “vital 


spots”! 


Faucets and fittings must bear the 
brunt of continuous use. Upon their 
ability to render trouble-free service 
depends the reputation of the man who 
makes the installation. Thousands of 
master plumbers have learned by 
experience that these “vital spots’— 
faucets and fittings—can be relied 
upon to give year-after-year service if 
they bear the “Mueller” name. 
Mueller Faucets and Fittings are 
built of the finest obtainable materials, 
by an organization which for 72 years 
has manufactured these products to the 
highest quality standards. Rigid labor- 
atory control and the skilled workman- 
ship of master craftsmen are not re- 





MUELLER 


PLUMBING BRONZE AND VITREOUS WARE 

















Install Mueller faucets and fittings 


garded as sufficient guaranty of “Mueller 
Quality." As an added precaution, 
Mueller products are tested under con- 
ditions many times more severe than 
those encountered in actual service. 

Mueller dependability may 
be secured without sacrifice of appear- 
ance, for selections can be made from 
a wide variety of beautiful and richly 
finished Mueller designs. Interesting 
information about Mueller Faucets 
and Fittings will be sent promptly 
upon request. 


MUELLER CO. (Established 1857), Decatur, 
Illinois; Branches: New York, Dallas, San Fran- 
ciscc, Los Angeles; Canadian Factory: MUEL- 
LER, Limited, Sarnia. 
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Your fitting problem is solved 
when you say Square “Gees” 




























66 99 
Square Gee's Dousite-DaAReEYou | 


( RIPLE-INSPECTED, Square 
8 “Gees” double-dare you to find 
ai a single fault. All the defectives 
and misfits go into our scrap box—not 
out on your job to waste your time and 
destroy your profits. 





You'll never find a Square “Gee” re- 
fusing to grab-quick-and-hold-tight, 
bucking the wrench, failing to give a 
connection you are proud of. 


Laboratory tested metals molded the 
Grabler way —the molds go to the 
metal!—mean freedom from cold-shots 
and flaws. A big burly beading—skill- 
ful workmanship—scientific heat treat- 
ing—deep, clean threads—-reamed and 
recessed for easier connections—care- 
ful inspection at every step. 


All backed by 29 years’ experience. 


That is why you can count on Square 
“Gees” to go the limit for you in saving 
time; in doing the right kind of a job. 


That is why you play safe in speci- 
fying Square “Gees” every time you 
order fittings. 


Square “Gee” inserted seat 
Ground Joint Unions are ap- 
proved by the Underwriters. 





Square “Gees” cost no more—yet 
they give you a lot you'll find in no 
other fitting. 


The GRABLER MANUFACTURING Co. 
and its subsidiary GRABLER-REPUBLIC, Inc. 
4900 Euclid Building --- Cleveland, Ohio 


“BEE” 
Fittings 


ORAINAGE, BRASS 








SQUARE 
Pipe 















MALLEAG LE, CAST IRON 
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PRESSURE GOVERNOR 


A wide market awaits the alert heating 
and plumbing contractor who handles the 
KAINER Pressure Governor—a quick selling, 
easily installed specialty that allows a generous 
margin of profit on every job. 


The many mechanical advantages and sound 
sales points of the KAINER Governor meet 
with an instant response from _ prospects 
everywhere. 


See your Jobber or Write Today for full 
information. 


__ CHICAGO 
761-771 MATHER STREET 
Manufacturers 
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HOTEL GOVERNOR CLINTON 
New York City 









Architect, Murgatroyd & Ogden, New York City 
General Contractor, Thompson-Starrett Co., New York City 
Heating and Ventilating Engineers, Jaros & Baum, New York City 
Plumbing Contractor, Frank B. Lasette, Inc., Long Island City, N. Y 
Healing Contractor, Thompson-Starrett Co., New York City 


A’ Seventh Avenue and Thirty-First 
Street, New York, another triumph in 
hotel construction has recently been com- 
pleted. Rising thirty-one stories above the 
ground, the Hotel Governor Clinton ma- 
jestically salutes the sky — a magnificent 
combination of beauty and stability in hotel 
construction. Here. master architects and 
engineers have translated their ideals into 
enduring realities . . . another evidence that 
modern architecture aims at permanence as 
well as attractiveness. 


The graceful exterior lines of this latest 
addition to New York’s fine hotels are sym- 
bolic of the care and skill applied to the in- 
terior plan and specification of materials— 


that it might truly be... as substantial as it 
looks ... within and without. 


Each and every item on the specification 
list was subjected to the closest scrutiny. 
There could be no compromise with quality 
here—no substitute for proved dependa- 
bilitv—endurance was foremost in consider- 
ation. And when it came to the piping—one 
of the most important items in a building of 
this type—NATIONAL was specified for 
the major pipe tonnage. 








NATIONAL TUBE COMPANY - Pittsburgh, Pa. 


Subsidiary of United States Steel Corporation 


NATIONAL PIPE 
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Manujacturers 
for the Trade! «a 


The accompanying illustrations show but a few of Passages 
. * _ . . Fi ds 
KOVEN products carried in stock for immediate delivery. ws if 





Sludge Chamber al 











We also manufacture, however, 


Expansion Boilers 
Barber Boilers 
Closet Tanks 
Coil Boilers 
Tanks and Sinks to specification, 











Illustrated literature and prices available upon request. 





L. O. KOVEN &@ BROTHER, INC. 


154 OGDEN AVENUE, JERSEY CITY,N. J. 
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roducer of Rubber 





4 





Here is a complete line of 
quality rubber products 
scientifically designed and 
made by the world’s largest 
producer of rubber. 













The line is exclusively yours. The 
handy man cannot buy or install it. 
**U. S."* Royal Maroon products, due 
to their quality protect you from 
complaints and insure satisfied cus- 
tomers, 


See your jobber today and ask for the 
*“U., S."" Royal Maroon Catalog or 
write us direct. 


United States US Rubber Company 


Executive Offices: 
1790 BROADWAY, NEW YORK CITY 


“U.S220" MAROON LINE > 


Of Plumbers’ Rubber Specialties 
























November 2, 1929 DOMESTIC ENGINEERING 25 





Just Off 
the PRESS! 


Write for your copies of these 
interesting booklets on Econ- 
omy Non-Clogging Pumps for 
drainage and process work. 




















LMOST every engineer is called aan Fame ook Maka bécuae tN Geoclene. 
upon at some time to select 


pumps for handling liquids con- 


taining a large percentage of solids. Rags, coarse refuse and stringy 
materials that might well choke 


The development of the Non-Clog- the average pump slide through 
ging Pump has been one of the the new Economy Pump’s water 
most sensational recent advances passages with perfect ease. The 
in the pump manufacturing in- descriptive bulletins shown above 
dustry. In this field, as in others, contain specific data that you 
Economy is pioneering in design will find useful in solving your 
and efficiency. problem. 


Economy Pumps include all standard types—also 
specially designed pumps to meet any condition. 
Send coupon below for further information. 


ECONOMY PUMPING —— COMPANY 
3431 WEST 48TH PLACE : CHICAGO 


Representatives in principal cities—telephone and address under company name 





FE A, A fy iy fy im i li ln ili, In i lin ln in lin, lin in lin. lim, 


Economy Pumping Machinery Co., 
3431 W. 48th Place, Chicago. 


Please send me the new Economy bulletins on Non-Clogging Pumps and Pumping Stations. (J 
Also special bulletins I have marked below: 


No. 405—Condensation Pumps and Receivers 

No. 407—Sump Pumps 

No. 408—Double eniiets Single Stage Pumps 

No. 409—Return Line Vacuum Pumps 

No. 414—Multistage Horizontal Split Case 

No. 415—Single Suction Single Stage 

No. 416—Small Multistage Vertically Split 
Centrifugal;Pumps 

No. 417—Caisson Pumps 


oo 


Company . 


| Address______. 


OO Oooo 


City - 
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There's Business for 


| 


HEN out for new business, give a 
thought to the chimneysin your neigh- 
borhood that smoked last season. Each 
represents an inefficient heating plant and 
a chance to tell some prospect about the 


RICHARDSON Smokeless Round Boiler. 





Many householders who never thought’ 
much about it before are mighty glad to 


hear about a boiler which, by means of a RICHARDSON 

special hot blast injector, transforms the Smokeless Round Boiler 
ordinary waste products of the chimney into 

thousands of extra good old B.T.U’s. we i eel te 


The proper mixture of air and unburned 


gases is easy to explain because it’s so like This company believes in utmost protec- 
tion to the dealer —the logical link 


he action of an automobile carburetor. ' 
t actl an aut = tor between factory and consumer. 


Your man will see the point at once. 


RicHARDSON & Boynton Co 


Manufacturers of ‘‘Richardson’’ ‘‘Perfect’’ Heating and Cooking Apparatus Since 1837 


260 Fifth Avenue, New York, N. Y. Utica, New York 


NEW YORK UTICA NEWARK PHILADELPHIA BOSTON CHICAGO BUFFALO MINNEAPOLIS CINCINNATI DETROIT PROVIDENCE 
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eries ‘B’ Assures 


Greater Capacity —More Compactness 


and quicker sales 





2/ 





Ok sae will find the improvements in the 
new Piatt series ‘B’ Heaters make Piatts sell 


even more readily—bring in more steady profits 
even than the models they now have. 


The desirable features of former models have 
been retained. Attractiveness, Utility, Durability 
and Economy are still outstanding. But in the 
new Piatt Oil-burning Water Heaters there are 
mechanical refinements in the Piatt principle of 
combustion. Hot water capacity per hour is in- 
creased. More compactness is evident in all 
models. And combustion efficiency is increased. 
Listed as standard by Underwriters’ Laboratories. 


Piatt installs simply and without additional skilled 
labor... burns ordinary furnace oil. . . operates 
entirely automatically . . . and is easily the most 
economical water heater on the market—carefree 
operation and durability considered. 


Look at Piatt attractiveness! Anyone would be 
glad to have this beauty in home, apartment, 
garage, church, school or factory. Piatt Oil- 
burning Water Heaters come in models flexible 
enough to meet every demand made upon them. 


Piatt improved combustion principle eliminates 
wicks, weights, springs, pressure, vacuum, gas 
connections, electrical connections and most of 
the other sources of trouble and expense in old 
type heaters. 


Sen@ the coupon for full data on mechanical 
principles, profit-building plan and installation 
details. 


MOTOR WHEEL CORPORATION 


Heater Division 


LANSING MICHIGAN 


BURN OJL-SAVE TOIL 











'MOTOR WHEEL CORPORATION | 
| Heater Division LANSING, MICHIGAN | 
Send me at once, full information and profit-building plan on 
' the Piatt Heater. I am not obligating myself but will study the 
ietails carefully. 
Name 
{Please print or ty pewrite) 


Street 
City tate 


My Business 











HAS BUT ONE DUTY... 


Unflushed closets are an 
ever-present danger that 
can cause sickness, dis- 
ease, and even worse. 


And children do forget— 
sometimes grown-ups. 


To guard health with a 
complete flush each time 
—is the one duty of Clow 
Madden Automatics. That 
they can’t forget. They 
operate automatically. 


Surely, swiftly, high pres- 
sure water scours the bowl 
from top through trap. All 
residue is whisked away— 
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and that it can’t‘ forget 


RECORD NO. 103 


After 14 years’ service in a Buffalo Center, 
lowa, school, 28 Clow Madden Auto- 
matics looked “good as new" and were 
re-installed in the new school building. 


for Clow Madden bowls 
are free from those hol- 
lows that make ports of 
safety for germs. 


Less than half the usual 
water consumption. A tiny 
fraction of the usual for 
repairs—years and years 
longer service — that’s 
Clow Madden Automatic. 
Records on countless 
closets prove it. 


This fixture is only one of 
the complete line of James 
B. Clow & Sons—estab- 
lished over half a century. 


JAMES B. CLOW & SONS, 201-299 N. TALMAN AVE., CHICAGO 


CLOW MADDEN AUTOMATIC 


Forty-Eight Styles, Heights and Types to Meet Your Requirements 








« 
seat 











for 








STEEL HEATING BOILERS 
COIL WATER HEATERS 
COIL HEATING BOILERS 
FIRE TUBE BOILERS 





EFFICIENCY! 








*: 





MONITOR 
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1505 RACE STREET 
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50 Powers Shower Mixers installed in this 








The Intra-Mural 
Sports Building, 
University of Michigan 


Architect and Engineer: 
Smith, Hinchman & Grylls, Detroit 


Plumbing Contractor: 


Kkames & Brown, Pontiac, Mich. 


The Powers Style ‘‘C’’ Mixer 


for Individual Showers) 


POWERS MIXERS Prevent Scalding 


caused by Pressure Changes in Supply Lines 
and Failure of Cold Water Supply 


You don't have to make sure that = right temperature. When you turn 
your life insurance policies are all the handle of a Powers mixer to 
paid up before you get under a WARM, the water does not run 
showe Ab at as: controlled by a hot one minute and cold the next 
Powers SAFETY Shower Mixer. but stays right where you want it. 

Powers Mixers never act up and They’ re Economical — son 
get jumpy-—no unexpected “shots” large supply pipes to showers, often 
of icy cold or scalding hot water used to minimize the danger of 
caused by changing water pressure scalding and temperature changes, 
when someone turns on a nearby rier nam nailed ulenee eee Ulcers 
shower or flush valve. are used. [hey also save hot and 
cold water — and prevent steamed 
up shower rooms. 

Write for Book showing test 
data and giving full information 
about this remarkable mixer. 


— They Cost More — They’re Worth More! — 


lf the cold water supply ever fails 
a Powers Mixer substantially shuts 
off the hot water. 

They’re time savers—No time 
is wasted trying to get water at the 


THE POWERS REGULATOR COMPANY 


35 years of specialization in temperature control 


General Offices and Factory 
2716 Greenview Ave., Chicago, III. 


General Eastern Office 
137 East 46th St., New York City 


Canadian Powers Regulator Co., Ltd. 
106 Lombard St., Toronto, Ont. 


Offices in 35 other cities — See your telephone directory 


































The Powers Thermostatic 
Water Controller 


Warm Water Outlet 









— ~ 
a’ 


Cold Water | 


a 


Hot Water 


Adjust _, 
Here 
For group showers, baby baths, continuous 
flowing baths, car washing, etc. Scalding water cant © 
pass through this controller. Failure of cold war 
supply instantly shuts off the delivery. Simple § 5 
design. Rugged Construction. Write for 12-page fold 


A pplied to 


Gro Up Shower 

















For shower baths, wash sinks, car — 
etc. Steam at 10 to 100 lbs. pressure and cold wate 
at any pressure, piped to this mixer will give yo 
COLD — WARM —or HOT water instantly. Pos 
tively Safe! No “shots” of hot or cold — 


W125 


noise or water hammer. Write for Bulletin No. 2 
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Performance Facts To Help You 
Close Preferred Business 


ROGRESSIVE heating contractors who 

have followed this series of advertise- 
ments about the Webster Type “‘R”’ System 
of Steam Heating have learned of its sim- 
plicity, ease of installation, adaptability to 
many types of buildings and remarkable 
performance—all factors which make it an 
ideal system for the promotion of preferred 
business . . . a means of overcoming aggra- 
vating price competition. But perhaps the 
question has risen, “How can I convince 
my prospect that the Type ‘R’ System, is 
worth the added cost?” 


Here is conclusive evidence of performance 
to help you prove your case—a collection 
of facts showing how one Type “R”’ System 
made a saving of almost 20% or $602.19 a 
year by comparison with an ordinary one- 
pipe gravity system. This report by a firm 
of disinterested engineers completely covers 
the case, which is but one of many in 


which Type “R” Systems are giving com- 
parable results. 


This survey and the Webster Type ‘“‘R” 
System Catalog make powerful material for 
closing the kind of preferred business of 
which we have been talking—profitable 
business through installations hinging on 
quality instead of price. Let us send you 
both of these interesting publications. Fill 
in and mail the coupon today. 


«since 1888 _ 


The Webster [Steam 
Heating Specialist in 
your vicinity can prob- 
ably help you in de- 
veloping PREFERRED 


wa “ : 
Systems of _ cotagy ge otra 
Steam Heating Get in touch with him. 









fj F% 





WARREN WEBSTER & COMPANY 


Pioneers of the Vacuum System of Steam Heating 


CAMDEN, NEW JERSEY 


Branches in 52 principal U. S. Cities 
In Canada—Darling Bros., Ltd., Montreal 


WARREN WEBSTER & COMPANY, Camden, New Jersey 


I would be interested in receiving literature to help close prejerred business in Webster Type “R” 


Systems. Send me * 1) Type “R” Catalog. 


(1) Data re superiority over ordinary one-pipe 


system. O Bulletin B-600, describing the Webster Type “R” System of Steam Heating to 


Name....... ee | occecesessee... Street 


City 


31 


R 17 Hi 


DE 11-29 





~ 
7 


MN 
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R more than a quarter of a century U. S. Gauges have been pre- 
ferred by manufacturers of equipment in a wide variety of industries. 


Made by the largest manufacturers of industrial gauges—the pioneer 
in quantity production of a complete line of pressure and vacuum types— 
U. S. Gauges set the standard for accuracy and dependability in every kind 
of service. Volume sales of these better gauges assure reasonable prices. 


Our engineers are eager to help gauge users with information and 
advice on the proper type of gauge for their individual requirements. Your 
inquiry will receive prompt attention and your order prompt delivery. 


UNITED STATES GAUGE CO. 


44 Beaver Street New York 


November 2, 1929 


U. S. Gauges are the 
last word in design 
and construction. 
Mechanical advan- 
tages comprise 
bronze springs, as- 
suring freedom from 
corrosion; precision 
movements, proof 
against rust and cor- 
rosion; independent 
of case and mounted 
on socket for more 
accurate indication. 
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YOU TALK RESULTS i 
when you talk hijet | 


| 
oF) 





The sales success of the Herman Nelson hiJet Heater has 
been built on quality—results—downright fitness for its 
job. That's why more and more progressive heating con- 
tractors are eliminating heating troubles and making 
better profits by selling hiJet. It’s simply good business. 
The hiJet Heater is made in three sizes—all easy to ' 



























install. It uses the Herman Nelson Radiator which has 
no brazed, welded, soldered or expanded joints to fail or 


leak in service. Operating steam pressures from 1 to 150 
For the econom- 


ical distribution pounds. 4 
of heat in A specially designed motor, the Her-Nel-Co, permits 
Factories ‘ : sg , 
Railroad Shops simple speed control with minimum running current. In 
Roundhouses ' , ; ; ; . 
Warehouses operation, the hiJet directs a jet of warm air downward, 
ills ' 
Garages dispelling the cold air strata at the floor line. The results 
mnasiums : -¢ ; 
pat pnd of a hijet installation are constant, uniform heating 
and all industrial pare, ; ' 3 
buildings,as well flexibility—freedom from trouble and repair 
as inspecial proc- a : ; 
ess rooms where Get all the facts about the hiJet. Mail the coupon for 
uniform heat 
maintenance is catalogue. 








required. 





SRE Sista! (Ss he 






This radiator 
makes the dif- 
ference 


Christian, OOD wy Lee pa Soo — esl Cleveland, Ohio Cie H E R M A N N E L S O N 


Manufactured only by THE HERMAN NELSON CORPORATION. Moline, Lil 








Builders of Successful Heating and Ventilating Equipment Exclusively ’ 
Sales and Servsce 
KRELFAST, ME. CHARLOTTE, N. Cc. DES MOINES DALLAS 
ROSTON GRAND RAPIDS MILWAUKEE KANSAS CITY " 
PROVIDENCE SAGINAW GREEN BAY OMAHA 











NEW YORK CITY FLINT MINNEAPOLIS DENVER 
UTICA DETROIT DULUTH SALT LAKE CITY TRACE MARK : 
BUFFALO LEVELAND ST. LOUIS SPOKANE ; 
PHILADELPHIA COLUMBUS BIRMINGHAM PORTLAND 
!OHNSTOWN, PA. CINCINNATI ATLANTA SAN FRANCISCO ' 
SCRANTON TOLEDO MEMPHIS S@ATTLE 
PITTSBURGH INDIANAPOLIS LOUISVILLE VANCOUVER 
VASHINGTON, D. C. CHICAGO EMPORTA TORONTO 

WINNIPEG, MAN. E R 
_—— r 

GET FREE BOOK ee ceed a 


THE HERMAN NELSON CORPORATION ! 
Molzne, Ilinoi: 





Name Firm Name dt 
: Gentlemen: 
i Please send me book No. 11 containing the facts ' 
2 about Herman Nelson hiJet Unit Heater. ES a ae eon Type of Building 
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Toledo Parking Garage, Inc. Superior 
Street, Toledo, Obio. Mills, Rhine, Bellman and 


Nordoff. Architects and Engineers. Pioneer Plumbing 








& Heating Company, Heating Contractor. 

























Thermolier 
the copper unit heater 


Made in cight models to fit 
any Space and every condition 











nes THER MOLIER SS 




















—— 
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Heat where you want it when you 
want it, instantly, automatically, cheaply 


\ oo Toledo Parking Garage, Inc., for 
example. Twenty-two Thermolier unit 
heaters are installed above the entrances and 
exits, up over the ramps, and on all six floors 
of this most modern garage, housing 700 cars. 


Thermoliers can be operated singly or togeth- 
er, to meet changes 1n the weather, with conse- 
quent savings in fuel. The Mercoid temperature 
control automatically turns on, turns off, one or 
more Thermoliers, giving uniform, even heat 
throughout wide floor spaces or localized areas, 
at lowest possible costs. 


Thermolier unit heaters give heat where want- 
ed, when wanted. Placed up out of the way, forc- 


ing heat down. Installed by your local heating 
contractor. All piping overhead. No basement 
boiler required. 


Write Grinnell Company, 305 West Exchange 
t., Providence, R. I., for the Thermolier book- 
let ‘‘Fourteen Points of Superiority.’’ 


GRINNELL 
COMPANY 


Executive Office: Providence, R. I. 


Branches in all Principal Cities 
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the sign of 

the best in 

steel boiler 
heat 
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O,. burning imposes special requirements on the boiler. The much 


greater intensity of the oil flame and the full-off and full-on operation 
demand a strength, durability, flexibility and a speed of heat transfer 
which the ordinary boiler does not possess. 


Only a boiler that does measure up to these requirements can 
possibly give satisfaction in oil burning service., 


Hence, it is to the best interests of heating contractors when 
making an oil burning installation, to be sure that the boiler they 
select is suited to the service. 


The Fitzgibbons Steel Heating Boiler has established a notable 
record in oil burning service because its exclusive design meets the 
special requirements one hundred percent. Its remarkably quick 
**nick-up”’ of the heating load is particularly valuable in oil firing and 
saves substantial amounts of fuel during starting up periods. 


The Fitzgibbons Boiler Catalog gives full details of the design and 
construction which make this the ideal boiler for oil burners. 


Write for a copy — today. 


FIZEIBBONS BOILER CO., Inc. 
570 SEVENTH AVENUE :: NEW YORK, N. Y. 


Works: Oswego, N. Y. 
BRANCHES AND REPRESENTATIVES 


Baltimore Pittsburgh Grand Rapids Richmond Rochester 
Columbia, S. C. Boston Pittsfield San Antonio Syracuse 
Detroit Buffalo Philadelphia Reading inston-Salem 
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< oon can’t shut you out by play- 
ing a lower figure on cheaper 
work and material if you follow the 


neat little system of Alternate Bids. 


An alternate bid is one that a con- 
tractor offers of his own accord, 
along with the one required for 
price competition. You, for exam- 
ple, may suggest Byers Pipe, at 
slight additional cost. 


If the job is awarded on price alone, 
well and good! You have a low bid 
in—as low as you feel justified in 


making it, for the most ordinary 


BYERS PIPE 


GENUINE WROUGHT 


pipe. You take your chance, along 


with competitors, on that basis. But 
also, your alternate bid is in, show- 
ing that there are other things to 
consider besides price—lasting ma- 
terials, thorough workmanship, 
long, dependable service—and that 
they may be had for an extra trifle. 


People are surprised to learn that 
five to eight per cent will cover all 
the difference between the cheapest 
pipe and genuine wrought iron with 
the Byers guarantee. They are will- 
ing to pay that small premium, for 


they know Byers will give them 





IRLON 





double service. The man who 
shows them this economy is pretty 
likely to get the business. 


Suitable blanks for Alternate Bids 
have been prepared by the A. M. 
Byers Company, and a supply is 
furnished to any contractor on re- 


quest. They fetch many a contract. 


A. M. BYERS COMPANY 
Established 1864 Pittsburgh, Pa. 
Distributors in All Jobbing Centers 


the 
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Another Way Kohler 
Helps Plumbers 
Make More Money 


This is the Ae 
‘Kh of K Hygienic’’ Seat "ap 
made by Kohler of Kohler 


HERE is the latest addition to the Kohler line. A very important ad- 
dition—“K of K Hygienic” closet seats. A complete line—all models 
—open and closed front, with and without covers, in Sea Pearl finish 
or plain, harmonizing with all Kohler colors, also in white, black, 
ellen. and golden oak. 





New Features—Improved 


With many new features to recommend it, perhaps the outstanding Design—Kohler Quality 
feature of this new line is Kohler Quality. “KK of K Hygienic” seats 5; Cover end sect owler from cue com 
are made by Kohler at Kohler, insuring the same quality standard, cealed bar hinge. 
centralized control, fine workmanship, and rigid inspection that have @. Flange on hinge checks seat and cover 
built the reputation of Kohler Enameled Iron fixtures, Vitreous China, in upright position. 
and Brass. 3B. Two metal bars keep cover securely in 

Now you can get Kobler closets complete with Kohler seats, crated place. 
together, giving you fewer orders to write, fewer shipments to handle. f. Solid hardwood core, reinforced with 
and a 100%-satisfactory, 100%-Kohler installation. It’s another way cross-grain dowels. 

Kohler helps plumbers make more money. ob. Durable, sanitary sheet covering. 


KouHLerR Co., Founded 1873, Kohler, Wis. - Shipping Point, Sheboygan. Wis. - Branches in Principal Cities 


KOHLER oFKOHLER 


PLUMBING FIXTURES 


MEMBER 
PLUMBING @ HEATING 
INDUSTRIES BUREAU 
T&.8 


. s 








LOOK FOR THE KOHLER TRADE MARK ON EACH FIXTURE 
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you use. . . 


PIPE TOOLS 


you can use this 
Convenient ~ 


FREE BOOKLET 


We believe the new Greenfield Pipe Tool Catalog is 
the most convenient guide for pipe tool users and 
buyers ever published. 








a a A compact, clearly illustrated booklet of 32 pages 
ee crammed full of helpful information on Pipe Tools. 
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All items are photographically illustrated. Complete 
specifications, weight and prices on all tools are con- 
veniently arranged in table form for easy reference. 














Altogether, you'll find it a most useful reference book! 
A free copy is yours for the asking. 


Greenfield Adjustable and all other The demand for our catalogs has always been heavy. 
Better make sure of your copy by tearing out and 


Pipe Dies are now being made entirely te 
mailing the coupon now! 


by a new process. . . the net result 
of which reduces by “4% to % the 
amount of “drag’’ and consequent 
effort connected with pipe threading. 
This statement may sound rather 
sweeping but it can be easily checked 
up by demonstration or actual test, 
either of which we invite. 











skein ; = AND DIE 
CORPORATION 


GREENFIELD, t MASS., U.S.A. 








New York: 15 Warren St., 
Chicago: 611 W. Washington Blvd., 
Detroit: 228 Congress St., W. 


Canadian Plant: Greenfield Tap & Die Corp. of Canada, Ltd., Galt, Ontario 














Greenfield Tap & Die Corporation 
Greenfield, Mass. 


Please send a free copy of the convenient new Greenfield Pipe Tool Catalog to: 


D 11-2-29 
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Display board carries the 
Jollowing range of colors: 
Apple Green French Blue 
Chinese Red Brombrook Orchid 
Velvet Black 
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‘Put this handsome 


DISPLAY BOARD 


to work in your window 


ERE’S the latest sensation .....Color on brass 
fixtures to match or to contrast with the decora- 
tive scheme of the kitchen. Here’s your opportun- 
ity to be first with the newest. We have prepared 
this handsome display board to help you show this | 
striking innovation to your customers. If you do your 
part there’s profitable business ahead .... plenty of 
margin for you. 


You can tell your custom- 


ers that the finish is DUCO 
»-.. Lhat it will stand up | 
under a lifetime of ordi- 


nary use. You can tell them 
that this fixture will look 


ful .... They’ll see that 


Nickel 
well on either a white or Trim 
colored sink. You needn’t 
tell them that it’s beauti- 
for themselves. When you Simatmaien 


show it to the women folks Trim 
it will sell on sight. 


Speak to your jobber today. Ask him how to 
get the new display board. Don’t wait until his 
supply is exhausted. You want a board now 
for your Christmas Display. If your jobber 
can’t supply you write to us immediately. 
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Architects AN ~o | ae a Py 
SHREVE & LAMB R.J.REYNOLDS TOBACCO COMPANY'S OFFICE BUILDING | 896s.00sTukeco,INc 


a ON CM WINSTON-SALEM. NORTH CAROLINA. BALTIMORE, Se 


CONTRACTERS 





Plumrite Plumrite Plumrite Plumrite 





HEN all the tests known to science fail to give an accurate measure of the 

merit in service of the different brass pipes on the market, the building 
trades fall back on the Test of Time. On this basis Bridgeport ‘‘Plumrite”’ 
brass pipe (60-40 brass) enjoys the CONFIDENCE of every factor in the 
industry. On this basis ‘“‘Plumrite’’ is selected for installation in the most 
important new buildings where the investment runs into multiple millions. 
Confidence. Confidence based on past performance. Is there any better test 
for a material whose calculated life is longer than that of mankind? 


LUMRIT £ BRASS PIPE . 


BRIDGEPORT BRASS COMPANY CWanu/facturers - General Offices, BRIDGEPORT, CONN. 
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Along with the meat and potatoes :— 


for Medium& Large Boilers 
The M¢CDonnell & Miller 


No. 28 
Self-Cleaning Duplex Feeder. 
The feeder that set the stand- 
ard of duplex feeder quality. 





for Process Boilers 
The M¢CDonnell & Miller 
No.29Single Valve Feeder 


The ideal feeder for all boilers 
where condensation is not re- 


turned or where 
boilers are operated 
under a vacuum. 






at 


for Small Boilers 
The McDonnell No. 30 
Safety Feeder 


This newest addition to the 
MCDonnell & Miller line 
answers the demand for a qual- 
ity feeder at a price low enough 
to justify its installation on 
small boilers. As a result, it 
more than doubles the field for 
feeder installations. Unlike 
low water cut-offs, which sim- 
ply stop the oil burner or gas 

urner,the No. 30 Safety feeder 
restores the boiler water line 
to a safe level without shutting 
downthe heating system. 
Every small oil—or gas-fired 
job should have a MfDonnell 
Safety Feeder. 














we 
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HE big boiler job may be necessary 

to earn your meat and potatoes—but 
how about the “gravy”? The “gravy” 
season is here. How much you will get 
out of it depends on how carefully you 
plan—now—and how hard you work 
in carrying your plan clear through. 


If there is ever a time that the MCDonnell 
& Miller proposition deserves consider- 
ation it is now. 


A year ago we would not have made as 
vigorous statements as we now make. 
But today we have records to back up 
our statements—long lists of repeat 
orders from heating contractors—letter 
after letter containing the most spon- 
taneous endorsements. 


These orders and letters come from the 
highest type of contractors—the type 
of men who would not praise a product 
simply because they have made money 
out of it. Their praise is based squarely 
on the fact that boiler feeders are essen- 
tial to every type of boiler and that 
McDonnell & Miller quality makes sell- 
ing easy. 

Yes, the “gravy” of M£Donnell & Miller 
sales is good honestly earned “gravy”’ 
that you can enjoy. Your customer looks 
to you for advice and counsel —and 
there is no better advice that you can 
give him than to urge that he install a 
feeder to protect his investment. 





Note that the MCDonnell & Miller line 
of feeders now covers all service and 
price conditions. The new M¢Donnell 
No. 30 Safety Feeder, described oppo- 
site, practically doubles your possibili- 
ties for feeder sales. With the No. 28 
Duplex Feeder for large and medium 
boilers and the No. 30 Safety Feeder 
for small boilers up to 2000 feet, it is 
possible to install a feeder with every 
steam, vapor, or vacuum system. Par- 
ticularly for the oil burner or gas burn- 
er job the M€Donnell |& Miller Feeder 
offers the only /ogical protection. It 
clinches the convenience argument for 
automatic firing! 

Surely you can’t escape the pull of the 
M{Donnell & Miller proposition. The 
coupon brings facts. Mail it now so that 
you can share the feast with other con- 
tractors through the good days ahead. 


MEDONNELL & MILLER 
400 N. MICHIGAN AVENUE, CHICAGO 


Eastern Office: Grand Central Terminal, New York, N.Y. 


TTITTITITITITITITITTT Tree 


MSDONNELL & MILLER, 
400 N. MICHIGAN AVENUE, CHICAGO 


Please send facts about your proposition to 
Business 

Individual __.. 

Street and No. 


City and State 


Pee eneeeeeaee es 
Lk_eueueaeeeeeene & 


M<DONNELL & MILLER 


Boiler feeders 


Wer 
Doing one 


thing well” 
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THE HANDY SPEEDLOK 


Domestic Engineering Catalog Binder 





The SPEEDLOK is a quick operating catalog binder 
designed to fit reprints of catalog pages in ‘“Domestic 
Engineering Plumbing and Heating Catalog” as well as 
all other catalog pages that conform to the standards 
adopted by the plumbing and heating industries. 


Easy and speedy operation are special features of this 
binder. A slight pull on the concealed bar under the ce 
cover unlocks mechanism when sheets are inserted. 
Equipped with bar for removing sheets when changes are 
made. 


Minimum capacity 14% inches. By simply unscrewing 
extension posts capacity can be extended to 24 inches. 
Works perfectly for all requirements—either a few sheets 
or filled to capacity. 

Covers are bound in heavy black 
Levant Grained Fabricoid, semi- 
flexible, very durable and attractive 
looking. 


HT To unlock Binder—Pull out slide bar 
a. == in top wing. Top cover will tmmed- 
AT 


ny? 
iately fall back. 


To lock Binder—bring top wing back 
over the posts—be sure posts fit in the 
holes in the top wing—then push in slide 
bar. 


Separate the sheets where desired and 
slip sheets off the posts. Take out sheets 
or put in new ones as desired. These 
three moves take but a few seconds. 
Each operation is a natural one. 





“¢ 
A 
vith 


To increase or to decrease the capacity 
of the binder is a simple operation. The 
two posts are so constructed that they can 
be easily raised or lowered to meet the 
height requirements. Binder posts can 
be extended from 14% inches to 2% inches. 





Price of binder—$3.00. Prices on quantities on application. 


Especially designed for the standardized catalog page 
adopted by the plumbing and heating industries 


For Plumbing and Heating 
Contractors— 


Many master plumbers and steamfitters assemble 
working catalogs from standardized catalog sheets filed 
in binders. 


Domestic Engineering is in position to furnish without 
charge, upon request, loose sheets—which are reprints 
from catalog pages appearing in “‘Domestic Engineering 
Plumbing and Heating Catalog’”— of several hundred 
manufacturers. They are standard catalog page size — 
10°4 x 814 inches — are printed on a good grade of 
light paper and punched according to the standard 
adopted by the plumbing and heating industries. These 
sheets fit the SPEEDLOK binder. 


For Jobbers’ Salesmen— 


The loose-leaf system reduces to the minimum the 
bulk and weight of catalog material required by the 
salesman. Only matter actually required for selling 
purposes need be carried in the binder. It does away 
with the necessity of carrying entire catalogs, booklets 
and circulars of various sizes and shapes. 


Salesmen using the loose-leaf system have a great 
advantage over men not using this equipment—to say 
nothing of the added convenience, time and _ labor- 
saving features. 


With a modernly equipped loose-leaf binder, the 
salesman can present his products in a more compre- 
hensive manner than it is possible to accomplish by the 
old methods. Having all his material up to date in 
compact form and easily available, he can show latest 
specifications, answer questions or quote prices more 
readily. 


When orders for binders are accompanied by requests 
for catalog reprints the binders will be equipped with 
the sheets desired and shipped complete. 


Write for full details regarding loose sheets and 
binders. 


DOMESTIC ENGINEERING 


1900 Prairie Avenue 


(Catalog Department) 


Chicago, [Illinois 
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Management International Exposition Co., largest industrial exposition organization in the world. 
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At Philadelphia — 














A New 


Declaration of Independence 


REEDOM will ring out anew at Philadelphia 

—freedom in workshop and home; in mine, 
mill, factory and office—freedom from the tyranny 
of heat and.cold, wind and weather. 


The new Declaration of Independence will be embod- 
ied in the exhibits at the International Heating and 
Ventilating Exposition at the Commercial Museum, 
Philadelphia, January 27 to 31, 1930. 


In conjunction with the annual meeting of the Amer- 
ican Society of Heating and Ventilating Engineers, 
this exposition will display the latest and greatest 
achievements in heating, ventilation, air-conditioning 
methods, machinery, materials, equipment and con- 
trol instruments——you can see them here, study them 
at your leisure, compare, discuss them and your 
needs with specialists in attendance to help you. 


It will be an event of outstanding importance... 
an educational opportunity which every alert engi- 
neer, business executive and public official should 
grasp. Many thousands will do so. Give yourself 
the same advantage. Be there. Devote a week to 
it. Make a note of the date now. 


International Heating & Ventilating 
Exposition 


Under Auspices American Society 
Heating & Ventilating Engineers 





Commercial Museum, Philadelphia 
January 27 to 31, 1930 
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SPECIAL NOTICE 


to 


Plumbing and Heating Contractors 


You can secure without charge, upon 
request, catalog sheets of any or all of 
the manufacturers listed below for use 
in loose-leaf binder. 


These sheets are reprints of pages 
appearing in ‘‘Domestic Engineering Cat- 
alog.’’ They conform to the standards 
adopted by the plumbing and heating 
industries as to page size, punching and 


Abendroth Bros... sea Chester, N. Y. 
Absolute Con-Tac-Tor Corp eke .. Elkhart, Ind. 
Acme Asbestos Covering & Wicsctons Oe. Ss iwexacumaml Chicago, II. 
Acme Frost Proof a fo Se oe Baltimore, Md. 
Acme Refining Co., .,...Cleveland, Ohio 
SET ee ; Hillsdale, ‘Mich. 
Alberene Stone Co................. eee ec cce GW Lork City 
Alliance Tank isuvnenbemel Alliance, Ohio 
re... ces snes 0006 6ss O0RAAE DERE EE Erie, Pa. 
American Brass Co.. . Waterbury, Conn. 
American District Steam Co. _...North Tonawanda, N. Y. 
American Man paere EMS. 5. csceenntaee Holmesburg, Pa. 


oe ree eee eeneeee 





o*eeeeeveeeeenen eee eeeee 





American Pipe : Sa venens sane hicago, Il. 
American tne eee | ahteigg meee +6 beeen w York City 
American Steam Pump Co..................... issn Creek, Mich. 
Armstrong vm Tool Co..... ont Peer er Chicago, Ill. 
Armstron . Bridgeport, Conn. 


Artisan + ke Ge. . Charlestown, Mass. 
Atchison “on ae‘ Co. 

Atkins Mfg. Co ELC 
Atlantic Tubing Co. 

Atlas Brass Foundry Co 


ae ..Providence, R. I. 
Automatic Gas Sieaen Radiator Co. . 


..Columbus, Ohio 
.. Pittsburgh, Pa. 


+ gla Boston, Mass. 

.. Fitchburg, Mass. 
=i _.....Baltimore, Md. 
t eer ra ‘New Haven, Conn. 
lt ta 7 ..... Boston, Mass. 








a . Trenton, N. J. 
en Eee Bridgeport, Conn. 
Co., Th .. Waterbury, Conn. 


hewtend Mfg. Co.) 
‘indeta<esterte New Britain, Conn. 
Mi el a ae te Te Southington, Conn. 
, errr Buffalo, N. Y. 
SS ae ae oaekoue ....-Chicago, Il. 
naps vee Chicago, Ill. 
.. Hudson, N. Y. 
.. Medina, N. Y. 
Roselle, N. - 
, Detroit, Mich. 
edt tiamhow og ebins essa _.. Warren, Ohio 

Serre ¥ Springfield, Ohio 

) aaa + hicago, ill. 
Milwaukee, Wis. 
.Chicago. Ill. 
Columbus, Ohio 
Buffalo, N. Y. 
: Trenton, N. J. 





“eee eee eeeee 





Burkert Inc., 
(Formerly ok ad Specialty Co. ) 

Burnham Boiler — “ 

Butler Mfg. Co........... 

Butler, Thos. F....... 


Irvington, N. Y. 
wmuen Minn. 
..Lorain, Ohio 


Gowanda, N. Y. 
.. Detroit, Mich. 
..Detroit, Mich. 


Cabco Iron Works, Inc........ 
Capitol Brass Works. . 
Carty & Moore Engineering = are 
Case & Son Mfg. Co., A 

Celina Mfg. Co........ 
Central Foundry Co 
Central Radiator Co. 
Central S too ce, Co. 
Chamberlain Co., The... 
Chase Brass & Co r Co., Inc 
Chemical Toilet Corp ye 


7 res eee . 
hea it Celina, Ohio 
New York City 

...New York City 

.,. Detroit, Mich. 

Te senna > Pa. 





2, 


hicago Faucet Co., The «eae 
Chicago Flexible Shaft Co. (Sprinkler Division)........ 
Chicago Granitine Mfg. Co.. | cae dhaaedl 
Chicago Pipethread achine Co........ 

Chicago Pump Co.............. lkwee lak 
City Brass Corp.. a 
Cleveland Brass Mfg. Co., The.. aecee wn 
Cleveland Heater 





“eee ee ee ee & 
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weight of stock. If interested, write 
Domestic Engineering, 1900 Prairie Ave- 
nue, Chicago, on your letterhead giving 
the names of the concerns whose loose 
sheets you desire. 


Domestic Engineering handles the 
Speedlok binder which is especially de- 
signed to hold standardized sheets. The 
price of the binder is $3.00. 


.. Philadelphia, Pa. 


Comet Radiator Co. i. 
aka Detroit, Mich. 


Commonwealth Brass Corp... 


Compound Injector & Specialty RRR ini: Chicago, Il. 
Conemau tte at a wkd aise 6 aed ane Latrobe, Pa. 
rr rr Or, Ce. TOU. B,.. occcecccceccecéanes Troy, N. Y. 
Consolidated Ashcroft Hancock rrr New York City 
(Division of ony Maxwell & ly Inc.) 

i cs eee me win cateke Cincinnati, Ohio 
Covert Speen Theses eey 6a een 0s.0b004500008.600R New York Cit y 
Ie el Brooklyn, N. Y. 
Crampton-Farley B: Ee rier Kansas City, _ 
EO erry PS A ert 2 

i a ds ow os-ée eal Sheboygan, Wis. 
od a's hl ceweecdubes ean Philadelphia, Pa. 
Crown Die & Tool be Terry er eer ere rarer Te Chicago, II. 


Curtin Valve Co. 


ft SR > en nN Ry Medford, Mass. 
Curtis & Curtis oe 


lee ey Mfg. Co 


i cvs ou ob eee 6 6 adae seen Lansing, Mich. 
Dargent, Charles.. I elsaiten:si-ud astak uclea:saeiaeaae-linachaen aid te de oe Brooklyn, N. Y. 
Dart Mfg. Co., E. RE iediloee ae Providence, R. I. 
David-Franklin Co. . Se Creer LU GS 
Davis “+, ra, Corp. I | er ERR Be: New York Cit 


De-Bar Co.. = nattaumetls vad ieudeticwaae a. 

Decatur Pum, pe ee 7.) rae ts ca . Decatur, Ill. 
Dececo Co., T ov eS er Bos ston, Mass. 
Delaware Tool Co....... Wilmington, Del. 
d’Este Co., Julian.. .Boston, Mass. 
Detroit Lubricator Co.. .. Detroit, Mich. 
Dick Brothers, Inc.. “ot ane Pa. 
Dixie Flashing Co., Inc..... Birmingham, Ala. 
Dole Valve Com any wees ; oa coon Ill. 
Donnelly “5 - bestia 2 Malden, Mass. 
Duro Wood Products, Inc.... ..Capac, Mich. 


Cincinnati, Ohio 

.... Boyertown, Pa. 
..Columbus, Ohio 
.. Chicago, II. 
....Chicago, Il. 
tat aie ts ..Ford City, Pa 
“rere - .......Chicago, Ill. 
CT ee ...Elkhart, Ind. 

.. Elkhart, Ind. 


Eagle-Picher Lead Co., The... . 

Eastern Foundry Co., The. ee oy 
Ebinger Sanitary Mfg. Clive SS SCSRetaS 
Economy Heater Co........... a 
Economy ented nnemengedly ae 
Eljer Co.. 
Elkay Mfs 

Elkhart i Co... & Machine Co....... 
Biknhert Irom Worke...............0... | 
Emerson & Sack, Inc.... abe .. Boston, Mass. 
Enterprise Brass "Works. sal cea a Muskegon, ~~ 
Erie Tool Works, The............... PP re eT er rie, 
Estabrook’'s Sons, R.. _......, South Boston, Does. 
Ever-Ready Gas Heater Valve Co..................... Detroit, Mich. 





Excelsior Leather Washer Mfg. Co................... : Rockford, Ill. 
6 sé. vee e Maw aeebes 44 Buffalo, N. Y 


ke eueb eke aaa. oe Exeter, N. H. 


ee © Worcester, Mass. 





i OE Se a ee Zanesville, Ohio 
Ferguson & Lange nets Mh is aiseesktdensannccl Chicago, IIl. 
Fischer aay: as ie 6 2 wake eid wale cae ol ooklyn, N. Y. 
Flagg & nc., ‘beau Uke cake urs vee bua eiee Philedelohia. Pa. 
iit at mala i a ae ai Boston, Mass. 
I 65s 2 aceon eee dds ceeds tas eakes 000008 Hickory, N. C. 
MNS Soi ss weds bce sell 2 08 .. New York ty 
Gerard Mfg. Epa na ovestnchneeses sere sy ests eets iy ho 
eg oi ks wd cele e sehen kee South Boston, Aass. 
Gerstein & a % AR es ee are South Boston, Mass. 
EE ES SE aa me AE Rochester, N. Y. 
ns cs c's aiean Cleveland, Ohio 
ee ee Seneca Falls, N. Y. 
a a le ee Tce habs Ge bk OUR eeEnaks Cleveland, Ohio 
Grand Haven Brass Foundry................... Grand Haven, ch. 
ee Co. coun sss eee eseuseeee Greenfield, Mass. 
ED  cindécwcn dvs esdees bs ivecdetneeet Providence, R. I. 
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**TOLEDO’’ RATCHET PIPE REAMER 
WITH THE EASY NATURAL GRIP — 


—that enables the operator to steady the tool against the 
pull of the Ratchet Handle. 


THE ONLY REAMER— 
with detachable cutter head that permits the blades to 
be readily sharpened. 


THE ONLY REAMER— . 
with High Speed Steel Cutter Blades that assure long and 
satisfactory service. 


THE ONLY REAMER— 
with the many exclusive features sold at a price no more 
than ordinary reamers on the market. 


Order one of these superior tools from your jobber today. 
The ‘“‘TOLEDO”’ Ratchet Pipe Reamer Complete— s 560 


ee ee a ee 
(West of Reckies $5.95) F. O. B. Toledo, Ohio 





WHEN RESULTS ARE WANTED SPECIFY 


Toupee 


THE TOLEDO PIPE THREADING 
MACHINE CO. TOLEDO, OHIO 


New Yerk Office, 72 Lafayette Street 
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The Family Council 


In hundreds of thousands of homes in America 
today, and every day, there goes on a discussion of 
the purchasing policy each family is to follow. People 
who have established homes and are rearing families 
learn soon that successful and happy living includes the 
choosing between possible pleasures. Not many have 
unlimited incomes so that every whim may be satisfied. 

Each purchase, for the average family, represents a 
cross-road, a choice. The family may enjoy the use 
and possession of one or two only of the multitude 
of things offered in the stores, in the advertising col- 
umns, and by men and women who visit the home. 

Visualize such a typical family council. The neces- 
sities of life are assured, and there is a surplus of 

money to be spent. By how many con- 
Making q tradictory motives are the heads of fam- 
Decision __ ilies pulled this way and that in the de- 

cision as to.how that money will be 
spent! The children exert their influence. [Each par- 
ent has his or her desires. The discussion is a kind of 
adventure, in which each member of the family group 
desires to show how his or her ideas will benefit the 
family to the greatest extent—not overlooking his or 
her own large share in that benefit. Perhaps those 
little methods known to children of bringing pressure 
to bear are privately used. Fathers and mothers find 
it difficult to withstand the appeals of beloved children. 


In the final analysis, when the decision has been 
reached as to how the surplus is to be spent, what has 
been the dominant factor in the situation? What prod- 
uct has been so represented to that family group (per- 
haps through only one member) so vigorously, that its 
desirability seems paramount ? 

Let us suppose that the choice was between an extra 
bathroom and a new automobile. Only too readily 

will many indicate that the choice 
Automobile would fall on the automobile. But 
or Bathroom? why? And, if true, isn’t there a 

criticism implied of every unit in 
the plumbing industry which presents its wares to the 
public, whether it be on a great national scale, or lo- 
cally ; or the entire industry’s effort at trade extension? 

Modern, so-called “high-pressure” selling of lux- 
uries may yet defeat itself by its insistence on what it 
calls “standards” of living which might better be called 


a struggle for social supremacy. We are urged to buy 
this and that and, very subtly, the reason advanced 1s, 
in one form or another, that we may outdistance our 
neighbor in display. 

Plumbing and heating need employ no such super- 
ficial selling arguments. The “Own Your Home” slo- 
gan implied all that is meant by family life. And, as 
the establishment of a home is a fundamental matter, 
arising out of man’s desire to strike roots and to assure 
the continuance of his good name in worthy family life, 
so all that has to do with the home partakes of that 
fundamental nature. 

Now, with all of us conscious of the high speed at 
which we are traveling; with every man who has re- 
sponsibilities wondering just a little about all the lux- 
uries he is giving to his family; and with the general 
feeling that something must be done to give back to 
the home its influence in the lives of the young—with 
all these things being true, the time is ripe for an in- 
dustry such as ours to concentrate on the home owner. 
We have an admittedly fundamental home message, 
one having to do with health, with comfort, with con- 
venience and (to give us an opportunity to compete 
with many luxuries) with style, to give force to our 
sales message. 

The industry ought to make sure that, when the 
family council is in session, its claims will have ade- 
quate representation. There is 
money in the hands of consumers. An 
What the trade extension effort of Opportunity 
the industry—and the selling effort 
of every unit within it—should undertake is to see that 
the fundamentally important reasons for buying 
plumbing and heating are put in such a light that they 
may be compared readily with the superficial reasons 
advanced for the purchase of luxuries. If the indus- 
try does that, it will not have to worry about its share 
of the consumer’s dollar. 


Oil Burners and Plumbing and 
Heating Contractors 


DoMESTIC ENGINEERING is publishing in this issue 
the third of a series of articles built around the re- 
plies received to a questionnaire on the subject of 
oil burners sent out to plumbing and heating con- 
tractors. The many responses received indicate a 

























































live interest in this subject. Some contractors are 
enthusiastic about oil burners; others are doubtful. 

“Prove that it is profitable and I will take on an 
oil burner,” seems to be the attitude of mind of 
those contractors who are as yet doubtful. [t must 

be remembered that these men 
Speaking from have heard of experiences 
Experience other contractors have had; 

they have, too, been called in 
to service an oil burner added, perhaps, to a heat- 
ing job they had previously installed. And the 
great number of oil burners which have been put 
on the market for a short time, and then disap- 
peared, has made it difficult for the manufacturer 
who has remained in business and solved his prob- 
lems and the problems of his dealers. 

Yet it remains true that, since the oil burner is 
part of the heating plant, the plumbing and heating 
contractor is the logical man to handle it. With 
confidence in the burner and in the company which 
manufactures it, knowing that service requirements 
will not be excessive, many plumbing and heating 
contractors are building up a profitable volume of 
oil burner business. Those who follow our Plumb- 
ing and Heating Merchandising section know that, 
where a contractor feels that these conditions have 
been met, he is an asset to the manufacturer whose 
burner he handles. 

Perhaps he has not reacted favorably when a 
manufacturer's salesman has presented his burner 
for consideration. Yet he may not tell the sales- 
man why he will not take on the burner; and the 
conclusion that it is because he does not recognize 
a merchandising opportunity is erroneous. He 
wants to be convinced that here is a profitable item 
of merchandise—after all he is. reasonable enough 
to want to increase his business and his net profits. 

Standing, as he does, in a most important place, 
the plumbing and heating contractor can not be 
ignored. His customer—the man for whom he has 

installed a heating plant, will turn to him 
A Vital for advice in the buying of an oil burner. 
Point His recommendations will be based on 
his experience and on the experiences of 
his friends in the craft. After all, he has a right to 
draw the logical conclusion that, if he has had 


trouble with one or more makes of oil burners, he, 


is going to be mighty sure before taking on another. 

It is true that the manufacturer of the burner 
which is sound, and backed by a company that is 
sound, suffers by these unfortunate experiences, to 
which he has never been a party. But he must get 
his sales message to the plumbing and heating con- 
tractor, if only to convince him that here is one 
burner which is right—even if he does not handle 
it. And, of course, it’s a short step from that con- 
viction to the enthusiastic pushing of the burner. 

The plumbing and heating contractor has proved 
that he can merchandise other products—other spe- 
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cialties—profitably to himself and to their manufac- 
turers. That he is not today enthusiastic about the 
oil burner in as large numbers as all would desire. 
is not to be laid at his door. He can merchandise—- 
and he waits only for the manufacturer whose sales 
message gives him the assurance he seeks before 
tying up funds in oil burner merchandising. Once 
convinced, he is a prolific source of business, as the 
experience of oil burner manufacturers will testify. 


The “*Current Illusion”’ 


In a bulletin issued by the United States department 
of commerce, reference is made to the “current illusion 
as to the importance of volume.” The department’s 
viewpoint is, of course, national. It takes in many in- 
dustries. And it would seem that among retailers 
generally it finds this illusion as to the need for build- 
ing up a big volume of business. 

It is all very well to analyze the problems of our 

industry in terms of economic principles. It may even 
sound learned. But we do not deceive 
ourselves as to this fact: Every busi- 4 Personal 
ness succeeds or fails by virtue of the Matter 
character of the man who conducts it. 
We feel the necessity for tracing the causes and effects 
back of what happens generally in the industry. And 
now and then we think it worth while to come back to 
this personal viewpoint, to urge men to look at them- 
selves and their business methods with a critical eye. 

A man may make an error in judgment once or twice. 
But this error of seeking volume has persisted so 
strongly that we can only feel that each man must cor- 
rect it in accordance with his self-knowledge. Pride is 
apt to be back of the search for volume. A man would 
rather say, “I did $100,000 worth of business last 
year,” failing to mention his profit, if any, than to say, 
“I did $40,000 worth of business,” and carrying the 
satisfaction in himself that he had a fair profit on every 
dollar’s worth of work done. Others, perhaps, allow 
friends in the general contracting business to impose 
on them. Others want to work on some exceptional 
construction job for motives of pride. 

Whatever the cause, the “illusion as to the importance 
of volume” ought to be eradicated. Perhaps it’s one of 
those cases where each one of us might spend an hour 
in solitude looking at himself in the glass. 


OBSERVATIONS 
by Our Readers 


Editor, Domestic ENGINEERING :—Your retail mer- 
chandising section seems to me to be a very valuable 
part of your magazine. The idea is a good one. 

At the same time, back of each show-room must be a 
merchandiser who understands how to make sales, and 
every plumber ought to read the accompanying articles 
in every issue of your magazine. 


Detroit, Mich. Fred A. Schossow. 
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“Letting the boiler go,” until the soot almost puts the fire out, is not an uncommon 

occurrence. As long as moderate satisfaction can be obtained by burning up coal, 

nobody cares. The illustration is a typical case of neglected flues. The flue brush 
in the flue spaces, a little more often, would mean less trips to the coal bin 


To Assure Heating Plant Efficiency 


By CHAS. F. 


OW often do we open a boiler flue clean-out 
door to find soot stacked up several inches 
high ready to fall out. And, then we close 

it quickly for fear that it might fall out. Notwith- 
standing the advice on the clean-out doors, “clean 
flues often,” or “keep flues clean,’ we're prone to 
look upon soot removal as a sort of seasonal oper- 
ation, very much as the housewife views spring 
cleaning. o 

When you reflect that approximately one-six- 
teenth of an inch of soot will pass no more heat than 
one-half inch of asbestos, it is not so much a ques- 
tion of tidiness as it is one of economy. The sign 
on the door might better read, “keep flues clean and 
save fuel.” 


Removal of Soot from Boiler, Smoke Pipe and 
Chimney 


The boiler flues and also the accessible portions 
of the combustion chamber or fire pot should be 
cleaned not less than once a month, Where con- 
siderable wood, paper and refuse are burned, or 
where forced draft is used in conjunction with smal! 
size coal, the removal of soot should occur at least 
once every two weeks. 

The more common methods of removing soot from 
steam boilers, hot water heaters or warm air fur- 
naces, may be listed as follows: 
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1.—Mechanical soot scraping. 
2.—Steam pressure soot blowing. 
3.—Air pressure soot blowing. 
4.—-Vacuum soot cleaning. 

>.— Water pressure soot hosing. 
6.—Chemical soot removing. 


Kor the moderate size installation, the method of 


scraping the soot by hand operation of special steel 
wire brushes, hoes, or other similar tools, is the most 
popular. For the larger installations, the pressure 
type of cleaners is usually employed, but even there, 
experienced engineers resort to mechanical scraping 
by means of hand operated or power driven tools and 
then follow with the pressure or vacuum cleaning 
for the purpose of removing the loosened soot. 

The practice of cleaning soot from boiler flues by 
flushing with a water hose is questionable. It may 
be less dusty, but it causes the soot to flow into 
crevices and depressions and unless one is on the 
lookout for such cases, the soot and water will form 
a paste or cement which cakes under fire and, of 
course, lowers the efficiency of the heating surface. 

In recent years, there have been developed a num- 
ber of chemical preparations which, when thrown into 
the furnace, have the effect of loosening the soot and 
allowing the liberated particles to escape through 
the chimney on the wings of the draft. 

Inasmuch as the efficiency of the boiler is greatest 








Getting “behind the eurs” of the cast iron flues is a most important phase of soot 
The wire brush and the hoe should be applied very briskly so as to get 
It is the film of soot adhering directly to the 
surface that does the most damage, that is the most insulating 


removal. 
down to the actual metal surface. 


when its surfaces are clean and inasmuch as this 
efficiency begins to fall the day after it has been 
cleaned, and continues to fall at an increasingly rapid 
rate as the soot collects, the writer's practice is to 
follow the mechanical method with the chemical 
method, and to leave orders to the effect that the 
chemical treatment be repeated every week of the 
heating season. While it may be possible to clean a 
soot-filled boiler by the chemical method alone, much 
better results can be obtained by removing the 
major portion of soot with a hoe, brush, etc., and 
then with the chemical, After a boiler has 
once been cleaned in this manner it should be pos- 
sible to keep it clean and prevent the accumulation 
of soot by the judicious use of chemical preparations. 


follow 


Cleanouts in Chimneys and Smoke Pipes 


While the subject of heating design may be out ot 
place in a discussion such as this, it seems irresistible 
to stress the dire need for smoke pipe and chimney 
cleanouts. Due to the absence of means of access 1n 
most cases, chimneys and smoke pipes are allowed 
to accumulate soot for years and the result is a sort 
of reciprocating process. First, the boiler fills the 
smoke pipe with soot and eventually the base of the 
chimney and then in turn the chimney and the 
smoke pipe co-operate in filling the boiler. 

Where there is no provision for cleaning out the 
smoke pipe, a simple and inexpensive remedy 1s to 
replace the bottom elbow near the boiler with a tee, 
and fitting a clean-out disc in the bottom opening of 
the tee. The bottom leg of the tee then serves as a 
sediment pocket which can be emptied every week or 
ottener. 

It is important that the joints and seams of the 
smoke pipe are tight; also that the space between 
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the smoke pipe and the chimney 
opening be well cemented up. The 
draft breaking effect of such open- 
ings can easily be tested with the 
flame of a lit wax taper. 
Chimneys, as a rule, give so 
little trouble that they are left un- 
touched for seasons. The old 


fashioned method of sweeping 
chimneys with brushes and 
weights, burlap covered bricks 


etc., alternately lowered and raised 
from a point on the top of the 
chimney, is still popular—and ad- 
visable for badly sooted chimneys. 

With the use of chemicals, how- 
ever, which are employed for 
cleaning the boiler flues, chimney 
sweeping is rendered less frequent, 
as the fumes from these prepara- 
tions accompanied by the heat of 
the flames and gases attack the 
soot all along the path. 


Treatment of Boiler Steam and 
Water Spaces 


The time-honored remedy for 
greasy and scaled surfaces of the 
boiler steam and water spaces consisting of boiling 





Cleaning the gauge glass is a “white collar” job. With a cup 

of muriatic acid held to the bottom pet cock, the top gauge 

cock is alternately opened and closed, the steam expelling and 

replacing the acid by utilizing the phenomena of pressure and 
vacuum 
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with soda solution still serves. 
(Two to five pounds of soda for 
a steam boiler up to 1,000 sq. ft. 
of radiation and larger boilers in 
proportion.) Recent research work 
seems to indicate that for steel 
boilers, the frequent use of soda 
has a deteriorating effect upon the 
metal, due to the chemical com- 
position of certain waters, but for- 
tunately there are now a number 
of special boiler cleaning com- 
pounds on the market designed to 
protect the surfaces against such 
injury. After cleaning, the system 
should be drained and refilled to 
the water line. 

In the ordinary heating system 
there is little or no excuse for the 
necessity of frequent removal of 
grease or scale. No grease what- 
ever should find its way to the 
boiler water except through the 
packing of valves, etc., which 
packing should not be necessary 





ENGINEERING 51 





A warm cellar and a cold house is usually attributable to poorly covered or un- 


more than once or twice a season. covered boiler and piping. Four ply air cell covering on the piping and an addi- 
The formation ot scale is due tional inch of asbestos cement on the boiler would make a great improvement in 

. ° the operation of the hot water system here shown. The present covering which is 

to the chemical action of fresh applied directly to the boiler is only about *%-in, thick. The new covering should 


water upon the metal surfaces of 

the boiler. The mineral content 

of the fresh water does the damage, so that a scaled 
boiler is an indication that much make-up water has 
been introduced into the system, which in _ turn 
means excessive steam or water leaks or both. Such 
leaks are inexcusable and should be stopped as ex- 
plained hereafter. 


In power boilers where steam is being expended 
without being returned, the question of scale forma- 


tion is often a serious problem and quite unavoidable 


unless the feed water is chemically treated. In 
power boilers where the exhaust steam from engines 
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One way to eliminate the necessity for removing the boiler 

smoke pipe during the warm months is to make it heavy. 

The smoke pipe in the illustration is made of No. 14 biack 

iron and has been up for seven years. It is still going strong. 

(Note how the front end of the pipe has been fitted with a 
hinged plate for use as a check draft) 


be applied over %-in. wire mesh 


and auxiliaries is returned to the boilers the grease 
from the lubricated cylinders, etc., finds its way to 
the boiler, and forms a scum on the surface of the 
water. This scum, which retards the boiling of the 
water, and causes priming and an unsteady water 
line, should be removed by blowing off under pres- 
sure. This can be done by connecting a valved pipe 
to an outlet immediately below the water line and 
leading it to a drain. The pressure is then regulated 
to remain between 5 and 10 pounds and the above 
valve opened. The grease will then find its way 
down to the opening and out through the pipe. When 
the pipe blows steam the valve should be shut, 
make-up water added, the pressure built up and the 
operation repeated, until the water coming out otf 
the blow-off pipe is clean. 

Some engineers prefer to “crack” the water make 
up and the blow-off valves just enough to keep a 
steady water line while the boiler is being blown off. 

After the grease has been removed, the blow-ofi 
and cold-water feed valves are closed. With the 
pressure at about 15 to 20 pounds, the fire 1s quickly 
drawn and the bottom blow-off or drain connection 
is opened. This connection should lead to a tank or 
covered pit where the water may be allowed to cool. 
This operation removes the sediment from the lower 
water spaces. The next step, it goes without say: 
ing, is to close the bottom blow-off valve, refill the 
boiler up to the water line (after boiler has cooled) 
and replace the fire. 


Cleaning the Water Gauge Glass 


The portion of a steam heating system that is most 
frequently cleaned is the water gauge glass, and 
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that’s to be expected because it is in plain sight. A 
very simple and effective method of cleaning the in- 
side of the gauge glass is the following :— 

1. With the boiler under steam pressure of a few 
ounces, close bottom gauge cock and empty gauge 
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CLEAN-OVT DISC 


The smoke pipe connection here shown is representative of 

present day practice. The dotted lines show how the bottom 

elbow may be replaced by a tee. In the bottom outlet of the 

tee a clennout disc is fitted, thus affording a convenient 

method of emptying the lower leg of the tee which serves 
as a soot pocket 


glass by blowing out through pet cock on bottom. 

2. Hold a cup of muriatic acid to bottom gauge 
cock so as to submerge pet cock, allowing steam to 
percolate through the acid for a few moments. This 
warms the liquid and avoids chilling the gauge glass. 

3. Close the top (steam) gauge cock tight, still 
keeping the fluid in the cup above the pet cock open- 
ing. The condensing of the steam in the gauge glass 
will form a vacuum within the glass, causing the 
acid in the cup to be raised into the glass. (If the 
glass does not become entirely filled it may be due 
to: (a) Leaky gauge cock, (b) leaky packing in gauge 
glass nuts—look for air bubbles; (c) level of acid 
held below pet cock opening during operation.) 

4. Open top gauge cock slowly until gauge glass 
has been emptied. Allow steam to percolate through 
acid for a few moments and close cock tight. 

5. After a few moments repeat direction No. 4 
until glass is clean. 

Note.—Keep bottom gauge cock closed and pet 
cock open throughout entire operation; the top gauge 
cock alone is operated. 

Another method of cleaning the gauge glass, is to 
blow it out with live steam, This, however, requires 
skill to prevent sudden changes in temperature from 
breaking the glass. 


The Grates 

Grates require no special care; it is merely neces- 
sary to replace broken sections, and to see that the 
levers, pinions, etc., are functioning properly. They 
should, of course, be clean and free from coals, stones, 
etc., lodging in the air spaces. 

A good way of examining the grate while the 
boiler or furnace is in use is to shake down the fire 
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until the burning coals appear and then pour water 
into the cleaned ash pit. The surface of the water acts 
as a mirror and the least shaking of the lever will give 
an illumined reflection of the grates. 

The Ash Pit 

Cleanliness is as important in the case of the ash 
pit as it is with other parts of the boiler. A pit full 
of ashes may be the cause of: (a) broken grates, (b) 
burnt out grates, (c) poor draft, (d) uneven fire. 
Where the ash pit is kept clean, there is no loss due 
to too small coal falling through the grate; they can 
be gathered up and thrown back into the fire. 

It is well to examine the condition of the bottom 
of the ash pit; if there are any appreciable openings 
between the base and the floor, they should be ce- 
mented up to avoid air leakage. 

A handy addition to the ash pit is a %-inch valved 
cold-water pipe leading into the pit. This provides 
a very efficient way of wetting the ashes and if the 
water is allowed to drip slowly, the draft will carry 
the vapor through the fire, thereby reducing the 
tendency of the coal to clinker. 


Boiler Doors 


Loose fitting doors, especially when they are fir- 
ing and flue clean-out doors, are a more serious 
source of heating trouble than is generally believed. 
Air which leaks into the combustion or fire spaces 
chills the boiler. Where long narrow clean-out doors 
have warped to such an extent that they cannot be 
fitted properly, they should be renewed or fastened 
in place and the opening between door and frame 
filled in. This operation should be repeated every 
time the clean-out door is used. 

Butterfly draft wings or slots in the fire door are 
frequently a cause of annoyance. Their function 1s 








f 
| a bs 








Loose fitting doors have a decided chilling effect upon the 
boiler flue spaces. The cleanout door in the illustration, al- 
though in a closed position, maintains a crevice wide enough 
to hold a wood match. This is sufficient to cause trouble in 
operation. This door should be fitted or cemented shut 


to admit secondary air above the fire to complete 

combustion. In practice, however, they usually 

serve to chill, due to the difficulty of properly ad- 

justing the slots so that the incoming air may be 
(Continued on Page 137) 
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scathing remarks 














Jerry has some remarks to make about reciprocity—some 














On the job with 


Dolan & Olson 


a’ 


Got a call to submit fig- 


shop broom stick. 


|< is sure a funny game. Hank relates more of the trying to wipe a joint on the 


ures on a dandy house 


JOYS, Caf©es and tribulations And in the meantime this 


job in a city a hundred odd of the inimitable partnership other fellow had very little to 


miles away and went up there 
to look things over. 

With business completed and a bit of time to kill 
while waiting for the train I strolled along Main 
Street and had the good fortune to bump into an old 
pal, an old employer in fact. He was talking to 
another chap and introduced me and the three of us 
dropped into a nearby cafe for a bit of a lunch and a 
chat. 

It seemed good to sit across the table from this 
chap and recall the old days, the old days when he 
was the boss and I was the cub, the greenest kid that 
ever turned a shop upside down looking for the 
round square, and the same kid that worked and 
sweated and sweated and worked hour after hour 


ww 


ey 


say. Perhaps we did not give 

him a chance. But finally he 
begged to be excused, saying that the time clock was 
his master and he would have to ring in within a 
few minutes, and with that he left us. 


Passing Up a Trade 


Then the Old Man told me his story. Said that he 
and this chap had been young bucks together. He 
had started to learn his trade and the other chap was 
working in a store. They started “going” with a 
couple of girls. The Old Man sold this chap on the 
idea that he ought to learn a trade, so he jumped his 
job and grabbed an office job in a plumbing shop. 

Well, the office man in a plumbing shop has to do 
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just about everything under the sun. It is a long 
way from being a white shirt, white collar, clean 
hands job. The bookkeeper, to give him his title, 
is expected to wait on trade, sweep out the store, 
manage the fire, clean the windows, keep the show- 
room: looking fit, sell fittings, pack faucets, cut 
threads, pick out stuff for the men, put away stuff 
coming back from jobs. The result is that his hands 
soon look like those of any other mechanic. 

And his sweet baby didn’t like it. In fact she told 
him so. Moreover she told him that he would have 
to choose between her and the plumbing shop. So 
he jumped the job again and hunted up a job in a 
department store and he has been there ever since. 

He got the girl. He tried several other jobs, but 
always rolled back into some department store and 
he is still there. Salary $18.00 per week. Bald on 
top. A little bit stooped. A little bit nervous about 
what the floor walker or the boss is going to say to 
him. Knows the game, such as it is, and in the mean- 
time the Old Man kept right on washing his hands 
in lard oil. 

His girl didn't mind a few callous spots on his 
hands nor the blue shirt and together they are rolling 
through life with that happy-go-lucky expression 
which is an invitation to the rest of the world to 
“like me just as I am or go to——’” 


Keeping the Pace 


They used to say that a man could not do more 
than one thing at a time and that may have been a 
good rule in the old days, but in these swift moving 
times a fellow has to be doing two or three things 
at the same time or get lost in the race. 

And, at that, some of the old boys were not so slow 
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either. Going through an historical mansion, we 
were shown a combination rocking chair and cradle, 
hand made and pretty crude, but a clever idea just 
the same. The chances are that the daddy of that 
day smoked his pipe, hummed a lullaby to the baby, 
and rocked both himself and the baby at one and 
the same time, with one ear listening for unusual 
noises from without and with both eyes keeping a 
sharp lookout for prowling Indians. 

Now—we sit at ease in a great big overstuffed 
chair, glancing through the daily papers and the cur- 
rent magazines, one ear tuned for the telephone and 
the other one getting the stuff that comes in over the 
air. And sometimes it is a rare treat to crawl into 
the big chair and just relax and read, and last Sun- 
day morning was no exception to the rule. 

The fire was burning nicely, the house was warm, 
the rest of the family asleep, the radio was silent, 
and the newspaper was full of interesting reading 
until all at once I came across a great big whole 
page ad. 

And it was a beaner. The local gas company had 
sold a flock of gas water heaters and took this means 
of telling the readers of the daily papers about the 
number of heaters sold, the merits of the heaters, and 
the names and addresses of the purchasers. 

That was what made me hit the ceiling. 


No Reciprocity 


One of the first names that met my eye was that 
of my favorite meat dealer. ‘Course, Me and Hank 
had been doing odd jobs around his home for years, 
a new coil in the heater, usually after hours, or 
packing a bibb or rodding out a drain and every time 

(Continued on Page 171) 
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The man who took the white 
collar job 
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J.NPALMER. HEATING. 


erchandising the Modern Idea 0 
Automatic Coal 


N. PALMER, of 816 Char- 
lotte St., Utica, N. Y., is a 
® heating contractor. Pri- 
marily, therefore, his interest is in 
heating installations. But that has 
not prevented his seeing the re- 
modeling opportunity in connec- 
tion with heating plants already 
installed for coal-burning. In tak- 
ing on a domestic stoker he has 
found a profitable opportunity for 
service. Here, in his own words, 
is the meat of his merchandising 
method : 
“Careful selection of a prospect 
list and the elimination of ‘cold 
turkey canvassing through proper 








The Modernizing Idea is one 
which lends itself to any 
number of applications. Any 
product of the plumbing and 
heating industry representing 
an advance in the mechanical 
features or the style of by- 
gone days fills this need. 
Among such products is the 
stoker for domestic use——and 
we here tell how one con- 
tractor is reaping profits from 
the merchandising of this 
equipment. 
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Firing » 


circularization has resulted in a 
marked increase in sales of stokers 
in the territory covered by my or- 
ganization. ‘There is nothing new 
or startling in the methods I have 
adopted, but as they have been 
successtul perhaps an outline of the 
system may be of interest to other 
distributors of similar lines. 


The Right Prospects 


“First: As to the prospect list, 
obviously there would be _ little 
nourishment in canvassing a man 
who could not afford to | UY the 
article to be sold. Consequently, 
the prospect list was made up from 
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the so-called professional classes— 
doctors, dentists and lawyers, and 
from business men and executives 
whose income enables them to buy 
those things which make life easier 
and most pleasant. 

“T secured the names of business 
men would enable 
them to buy the stoker, first by 
taking the names in the directory 
of managers, secretaries and treas- 
urers of corporations, banks, 


whose income 


etc., 
and second by taking the streets 
where the monied people live. 

“The wives of men in _ these 
classes are strong advocates of any- 
thing that makes the home pleas- 
anter for themselves and 
guests, and a properly heated house 
is one thing that surely does appeal 
to the women folks. 

“My approach to this prospect 
list was by means of a _ personal 
letter that was so worded that it 
would attract the recipient's atten- 
tion and tell the story clearly and 
A COpy of this letter is 

Many inquiries were 


concisely. 
reproduced. 
received from this letter. 
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“IT was glad also to avail myself 
of the newspaper advertising and a 
three-piece mail campaign put out 
by the manufacturer. 

“This well-thought-out 
series of circulars in color and was 
successfully used to follow up my 
own introductory letter. Too much 
credit cannot be given to the com- 
pany tor the enthusiastic co-opera- 
tion which it has given in mer- 
chandising the product. 


Was a 


Using the Telephone 
“Prospects were interviewed by 
personal calls following these mail- 
ings, and especially with doctors 
and dentists. Appointments were 
by this 
time and insuring an interview. 


arranged phone, saving 

“In securing appointments over 
the telephone, | think that about 
fifty per cent of my calls resulted 
in appointments. After getting my 
party on the phone I would say, 





Mr. Palmer's display in September 
at the Utica Exhibition of Progress 
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‘Dr. Jones, this is Palmer, the 
stoker man. I would like to ex- 
plain this wonderful machine to 
you in detail. It is the only device 
that will give you automatic heat 
for less money than you are now 
paying for the old-fashioned hand 
firing. Five minutes’ time is all |] 
ask. At what time will it be con- 
venient to see you?’ 

“As I began to get a wider in- 
stallation of the stoker it became 
easier to refer prospects to friends 
and business acquaintances who 
were usually pleased to tell of the 
success of the installation in their 
own homes. Boosts of this kind are 
worth a ton of argument. 

‘Another way of getting in touch 
with interested prospects was the 
installation of a heating unit 
equipped with the stoker in my 
store window. A piece of machin- 
ery in operation always attracts 
the passerby and many sales were 
made in this way. 

Valuable Exhibits 


“My store is not located on the 
main street, so at different times 
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I have leased vacant stores on busy 
corners for temporary displays. A 
great many people come in out of 
sheer curiosity, some of them turn- 
ing out to be real prospects for fol- 
low up methods. 

“Last year I exhibited the stoker 
at the Utica Exposition of Prog- 
ress, and with such excellent re- 
sults that space was leased for this 
year’s exposition as well, held in 
the downtown section of the city 
from Sept. 13 to 21. 

“Tl have a delivery car, as shown 
in picture which attracts a great 
deal of attention. The lower part 
of the car is painted a dark maroon 
with a light cream-colored top with 
the name of the stoker and auto- 
matic coal burner painted in dark 
letters on the cream. ‘This car is 
kept moving on the streets as much 
as possible, and it serves its pur- 
pose well. 

“The test of anything is the re- 
sult obtained, During the first 
seven months of this year I sold 
more stokers than in all the twelve 
months of 1928, and the _ best 
months are coming. 

“From my point of view this 
campaign has been so successful 
that it has been adopted as stand- 
ard practice with me.” 
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STEAM HOT WATER VAPOR 
816 Charlotte Street 
Utica, N. Y. 
Mr. John Doe, Aug. 12, 1929 
17 Furnace St.., 
eee, &.. F. 
Dear Sir: 


How would you like someone to run 
your heater for you..... SCIENTIFICALLY? 

And charge you absolutely nothing 
for the service? 

Sounds too good to be true, you 
say” 

But it isn't. The (automatic 
domestic stoker) does just that for you. 
Operates your heating system better than 
any human possibly could..... feeds the 
coal to the fire..... takes out the ashes 
.....and maintains your home uniformly at 
any desired temperature day and night. 

And here's the most delightful 
feature: It enables you to utilize the 
small sizes of Anthracite coal ..... 
costing only about half as much as the 
large sizes. 

Imagine dispensing with all the 
bother, irregularity and discomfort of 
old fashioned hand-firing..... getting 
SCIENTIFICALLY CONTROLLED heat. 

and actually spending less money 


for operation than by your present 
method. 

THE STOKER does just that. 

Send us the enclosed card if you 
would like to hear how easily you can 
make your present furnace or boiler 
AUTOMATIC..... with the safest fuel, 
ANTHRACITE. is: 

No obligation in learning what it 
will cost to install and operate in your 
home. We'll gladly give you an estimate. 

Very truly yours, 


JNP/MK 
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The second photograph in this 
story shows the booth which Mr. 
Palmer had in September of this 
vear at the Utica Exposition of 
Progress, and attention is called to 
the fact that Mr. Anderson, whose 
story follows, likewise recognizes 
the value of this type of exhibit, 
where many people have an oppor- 
tunity to see the products offered 
by the contractor and may be in- 
terested in future purchases of 
those products, where they are not 
immediate prospects, 

Perhaps the most important 
phase of Mr. Palmer's selling ef- 
fort is his consistent effort to vis- 
ualize for the prospect the work- 
ing of the stoker. The average 
home owner may not even know 
that in industrial plants they have 
automatic stokers. He is familiar 
with the automatic working of such 
types of heating equipment as gas 
burners and oil burners. 

gut Mr. Palmer is bringing a 
product to his attention which he 
might have difficulty in ‘ 
with his mind’s eye. 


‘seeing’ 
He might 
confuse it with the old “hopper” 
type of stove or heating boiler. 

sy putting a unit on display he 
gives the prospect an opportunity 
actually to see it. 


“Every One A Prospect” 


says this contractor, whose store offers everything in plumbing and 
heating to modernize the home 


‘¢4 HERE isn’t a man walk- 
ing the streets who isn't a 
prospect for something I 
have to sell,” says Ruben L. An- 
derson, 1834 St. Clair St., St. Paul, 
Minn. With that as a practical 
conviction, there is no reason to be 
surprised at finding that he is a 
first-class merchandiser, aware of 
the sales opportunities in the 
plumbing and heating field. And 
when he went on to say that he had 
started out with the intention of 
doing big contract work, but—‘l 
can't be cooped up in an office. | 
wanted to merchandise,’—it be- 
comes plain that he has two good 
reasons for making a study of mer- 
chandising. He still does big con- 
tract work, be it understood—but 
his specialty is merchandising. 


It is only natural that he would 
see that the sreatest opportunity 
for merchandising the products of 
the plumbing and heating industry 
is to cast his merchandising mes- 
sage in the language of remodel- 
ing. He must sell the idea of bring- 
ing the home (or apartment build- 
ing—he doesn’t seem to understand 
the argument that “you can’t sell 
a landlord”) up-to-the-minute. 

So, electric refrigeration, oil 
burners, water softeners, water 
heaters—all these he has studied 
for the sales opportunities which 
they offer. 


A Preliminary Survey 


In launching his merchandising 
activities, he first made a survey 
of the homes in his community. It 


was the duty of his “surveyor” to 
go into the home and find out what 
equipment was in use and what 
might be lacking in the modern 
sense. This is always a delicate 
piece of work and, in a sense, pre- 
sents a sales problem. Some rea- 
son must be given the home owner 
or the housewife before she or he 
is willing to give the information 
requested. Mr. Anderson instructed 
his representative to point out the 
fact that he, Mr. Anderson, was the 
“neighborhood plumber” and that 
it would be to the advantage of the 
customer for him to know just 
what equipment was installed so 
that, in case of a need for service, 
all that information would be on 
file and better service could be 
rendered. The instruction was 
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sound because it follows the gen- 


eral rule that, in order to get any- 
one to do something, it must be 
presented in the light of the ad- 
vantages that person will enjoy as 
a result of his action. 

The results of the canvass were 
highly satisfactory. First, of course, 
there was the complete information 
on file which permitted Mi. Ander- 
son to build up a fine mailing list 
could be literature 


to which sent 





REUBEN L. ANDERSON 


PLUMBING AND HEATING 
CONTRACTOR 


1015 COMMERCE BUILDING 


SHOP AND SHOWROOM 
1834-1840 ST. CLAIR STREET 
ST. PAUL, MINN. 


March 3, 1928 
Mrs. Wm. Mannheimer, 
127 Amherst Ave 


St. Paul. Minn 


Dear Madam 
What a wonderful convenience is an 
electric refrigerator. No waiting for 
the ice man, no worry of food spoiling or 
of being out of ice on returning from a 
week-end trip. Not even a thought of 
keeping your ice box cold at all times 
If you have a well insulated ice box 
of standard construction, we can convert 
same into a ) Electrical Refrig- 
erator by installing the (----- cooling 
coils and compressor for $213.00, or we 
can install for you a complete (------ 
Refrigerator in colors, if desired, with 
a cost according to the size selected. 
Easy time payments can be arranged 
if you so desire, so you can enjoy this 
new modern home conve 
May we have the pleasure of serving 


y | mre ~~ * nanrea 
Hhnience a J Vii S 


you 
Sincerely yours, 
REUBEN ANDERSON, 
ICF-FW By 


Mr. Anderson takes pride in the ar- 
rangement of his window for the at- 
traction of the passer-by 





pertaining to what was needed in 
the home. To an active list of some 
twelve hundred names literature 1s 
sent regularly. The total list 
amounts to three thousand names. 

The second result of the canvass 


was a number of direct sales ot 
water heaters. etc. ‘The total ot 
the sales made was almost five 


times as great as the cost of the 
canvass. And Mr. Anderson says 
that people still remember his name 
that canvass; which 
asset,in making an 
sales talk. 


as a result of 
is a valuable 
opening for a 

Following this canvass, Mr. An- 
derson experimented a bit with the 
use of salesmen, but found that it 
would be necessary to instal a sales 
manager in order to secure the full 
benefit from this form of selling, 1n- 
asmuch as he wanted to devote his 
own time to the general manage- 
ment of his business as well as to 
the merchandising side. 

Selling Apartment Owners 

We have spoken of the fact that 
Mr. Anderson does not see any rea- 
son the apartment house 
owner should not be sold equip- 
ment for the apartments he rents. 
[In the first place, his acquaintance 
with owners of such buildings 
serves to bring him the calls for 
replacements and repairs. While 


why 
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doing these repairs it is not an in- 
frequent case that the journeyman 
will hear complaints about the 
equipment in the building. Jour- 
neymen are under strict rule to re- 
port any information whatever 
which may lead to further sales. 
or example, take the matter of 
Mr. Anderson had 
heard that tenants were complain- 


incinerators. 


ing. It was unsanitary to allow a 
pail filled with refuse to stand 





REUBEN L. ANDERSON 


PLUMBING AND HEATING 
CONTRACTOR 


1015 COMMERCE BUILDING 





SHOP AND SHOWROOM 
1834-1840 ST. CLAIR STREET 
ST. PAUL. MINN. 


July 22, 1927 
Mr. W. G. Piddes. 
1867 St. Clair St.., 
St. Paul, Minn 


Dear Mr. Fiddes: 

When you need a plumber, you want a good 
plumber. 

You want one that will come quickly and 
work fast--one that will give you the 
highest grade of work in the shortest 
possible time. 

The health and comfort of your home 


depend largely on your plumber's honesty 
and skill. 


In addition to high grade plumbing and 
heating, we sell and install the wel! 
known line of (---) Home Equipment, such 
as Oil burners, electric refrigeration 
and water softeners. 
Our new office is at 1834 St. Clair St 
right in your neighborhood. 
We'd like to feel that we are your 
plumbers, and we'll do our best to 
deserve your confidence. 

Yours very truly, 

REUBEN L. ANDERSON 

RLA:EA 
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around for perhaps twenty-four 
hours. Pails were sometimes over- 
turned and the garbage collectors 
are not always dependable. Tak- 
ing these facts to the owner, and 
adding the fact that the garbage 
might be used in heating water, he 
has found it possible to dispose of 
a number of incinerators at a nice 
profit to himself. 

As will be seen from the picture 
of his sales room, he carries a line 
of electric refrigerators. In the 
same manner as with the inciner- 
ators, he has found it possible to 
sell a large number of apartment 
electric refrigerators. It would 
seem that here Mr. Anderson ac- 
tually anticipated the present gen- 
eral practice of installing an elec- 
tric refrigerator as a part of the 
equipment of buildings which are 
rented out. Something over one 
hundred such units have found 
their way through Mr. Anderson's 
store and into apartment buildings. 


Following Journeymen’s Reports 


Going back for a minute to the 
journeymen’s reports. These are 
placed on file and the names sent 
to manufacturers of the equipment 
which the reports show as lacking. 
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SHOP AND SHOWROOM 
1834-1840 ST. CLAIR STREET 
ST. PAUL, MINN. 


May 28, 1927 
Mr. Frank J. Zenner 
487 Otis Ave.., 
St. Paul, Minn 


Dear Mr. Zenner: 
How do you feel about plumbers? 


Good! That's fine! But some people, not 


so well-informed as you are, think the 
plumber is a joke until something goes 
wrong--and then they think he's a pirate 
In reality, a plumber is an earnest, 
hard-working man, the chief protector of 
the public health and comfort, and get- 
ting mighty small profits for his 
efforts 
For every dollar he receives he pays out 
sixty-five cents for labor and material 
and twenty-five for maintenance. That 
leaves ten cents for him, and often he 
doesn't get that! 
The decrease in the death-rate in recent 
years is largely due to the highly- 
trained, conscientious plumber. Did you 
know that? 
Make friends with your plumber. Let him 
come regularly and inspect your equip- 
ment. He will give you more value than 
he receives 

Yours very truly 
RLA: BA REUBEN L. ANDERSON 





The interior of Mr. Anderson's store. 


Note the complete display 


Wayne 
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Over fiftv residence retrigerating 
units have been sold and installed, 
many of the prospects coming from 
the reports of the journeymen. 
When such a name is turned up, 
Mr. Anderson tries to make an ap- 
pointment to bring the housewife 
to the sales room. ‘There the re- 
frigerator is demonstrated to her. 
He finds that women are interested 
in the foods which it 1s possible to 
prepare in the, retrigerator. 

Asa result of one of the journey- 
mens reports, Mr. Anderson knew 
that the water heater installed in a 
residence recently sold was_ too 
small for the requirements of the 
number of people to be served. He 
went to the new owner, explained 
the situation, and received the 
order tor a heater of a larger size. 
Prompt action on the reports of the 
journeymen, especially in cases of 
this kind, proves profitable. 

In selling oil burners, Mr. An- 
derson studies each situation so 
that he may give the customer the 
best possible installation. He has 
no desire to run into the trouble 
which develops where the oil 
burner is placed in a boiler which 
will not function properly—per- 
haps is not even giving the proper 
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heat with coal. 
he has a boiler on display in the 
sales room with which he can show 
the customer its special construc- 
tion for the burning of oil or gas. 
He makes these 
simple as possible, avoiding tech- 
nicalities, so that the customer will 


For this purpose 


arguments as 
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SHOP AND SHOWROOM 
1834-1840 ST. CLAIR STREET 
ST. PAUL, MINN 


November 16. 1927 


Dear Mr. Bronstien 

When guests come, are you proud or 
ashamed of your bathroom? 

An old-fashioned water-closet, a 
that is cracked and splintered 
the appearance of any bathroom. Worse 
yet, it is dangerous and hard to keep 
clean. One of these can make 
more noise and create more embarrassment 
than a “balky" baby. It can use more 
water and break down oftener than a ten 
year-old "flivver.” 

You couldn't lay out a little money to 
better advantage than by putting in 
modern, sanitary fixtures Come around 
and see what we have for you and get our 
easy terms. It costs nothing to be wel! 
informed 
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Yours very truly 
REUBEN L. ANDERSON 
RLA: EA 
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Reuben Anderson => 0ou/ 
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FREEDOM! 


A display at a fair set up by Mr. 
Anderson fo merchandise the prod- 
ucts he handles 





understand fully the advantages of 
the special type of boiler. 

In order to sidestep the sugges- 
tion on the part of the customer 
that, since he is buying a new 
boiler, he ought to have an allow- 
ance on the old one, Mr. Anderson 


advises leaving the old boiler where 


it is so that in case there 1s a tem- 
porary failure in oil supply, there 
will still be equipment to heat the 
home. 

Boiler economy is one of his fav- 
lines of approach to a Cus- 
the basement of the 
store building, he has a boiler, of 


orite 
tomer. In 


course, and here he can explain to 
the customer the value of pipe cov- 
ering in increasing the efficiency 
of the boiler. 
sold on it himself, he has no difh- 
culty in securing this type of re- 
modeling work. 


Being thoroughly 


Effective Sales Letters 


Out of Mr. 
took at random a number of sales 
letters. Each one is addressed to 
an individual and, in a rather in- 


his files Anderson 


WATER 
SOFTENERS 


formal way, touches on the par- 
ticular matter in which Mr. Ander- 
son knows that person to be inter- 
ested at the moment. There are 
letters on boilers, on water heaters, 
on electric refrigeration, on a boiler 
constructed to burn gas or oil. 
Then there was a _ series which 
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ST. PAUL, MINN. 


Mr. Frank J. Zenner. 
487 Otis Ave... 
St. Paul, Minn 


Dear Mr. Zenner 
Why the “family doctor?" 
Because you know you can depend on him 
His fees may not be the cheapest, yet you 
know they are fair 
Why not have a "family plumber" too? 
Curing disease is a great thing, but pre 
venting disease is more important stil! 
A family plumber takes charge of your 
plumbing outfit. He looks it over oc- 
casionally and stops the little troubles 
that might easily become big ones. 
He saves you money 
He guards your health. 
He keeps your home in first-class modern 
condition. 
We'd like to be your family plumber 
Let us know what you think. 

Yours very trul 


y, 
RLA: BA REUBEN L. ANDERSON 
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seems to touch on everything for 
which the prospect might look to 
the plumbing and heating contrac- 
tor. One covers spring inspection 
of plumbing and heating; one was 
timed for the Annual Clean-up and 
Paint-up Week; one compared the 
family plumber with the family 
doctor ; one was on instalment buy- 
ing; one was on a lawn sprinkler 
system; one on an oil burner; an- 
other one, on the lawn sprinkler 
system started off: “In your beau- 
tiful Summit Avenue home we 
know you want everything of the 
best!’’; and one on “guest plumb- 
ing.” We have reprceduced several 
of Mr. Anderson’s sales letters 
which appeared usable—although 
any one of the selection taken from 
the files would come under that 
classification. 

[t will be seen, therefore, that 
Mr. Anderson 1s keenly alive to the 
many sales possibilities. Every 
man is a prospect—because his line 
is varied to fit many needs. On 
the management side of the busi- 
ness, particularly in connection 
with large jobs, the same alertness 
is to be observed. 
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SHOP AND SHOWROOM 
1834-1840 ST. CLAIR STREET 
ST. PAUL, MINN. 


July 14, 1927 


Dear Mr. Hummel: 

What do you think about installment 
buying? 

You know the newspapers and magazines 
have been talking it over and they seem 
to have come to certain conclusions that 
ought to interest you: 


1. There is no good reason why a 
family should not make use of credit 
based on future earnings, just as a 
business does. 

2. If the article wanted is really 
needed and will have a lasting value, 
it is better to buy than go without. 
3. There is nothing unsound about 
installment buying if it isn't over- 
done. 


So we are applying the installment plan 
in a new field--plumbing. There's the 
Home Equipment for instance. You 
probably have heard about it: you know 
what a wonderful convenience it is. 
Don't you want to find out about the 
special terms on which we can supply 
Home Equipment to you, so that you 
will never feel the cost? 
Call ‘phone Emerson 3800. 

Yours very truly, 

REUBEN L. ANDERSON. 
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He is an enthusiast on welding 
and has all the arguments for it at 
his finger-tips. His own records 
show him that he can burn an 
opening for a new connection in 
one-fifth of the time it would take 
to cut it, In the form of contract 
which he uses in connection with 
new work, there is a clause to the 
effect that “all plumbing and heat- 
ing called for or to be added dur- 
ing construction,” is included in the 
work he is to do. Otherwise, as 
jobs progress, he has seen case after 
case where the owner has called for 
special equipment of one kind or 
another and someone not on the 
job secures the work. For big jobs 
he has also his own elevator equip- 
ment so that tere will be no 
charge of ten per cent to be paid 
to the general contractor tor this 
service. He finds that it pays. 

It would be interesting to the 
contractor who is wondering what 
to do about instalment selling to 
analyze the letter on this page. 
There, briefly and fully, are stated 
the arguments in favor of this mod- 
ern aid to selling—a method which 
many think should be adopted. 


The Master Salesman 


W ould you have made the same mistakes as those pointed out 
by the master salesman in his analysis of the sales situation? 


PROSPECTIVE — customer 
parked a Packard Town Car, 
chauffeur driven, in front of 

a certain plumbing establishment 
one morning, alighted and, upon 
entering, inquired for the master 
plumber. He was told he was talk- 
ing to the master plumber. The 
customer, who happened to be one 
of the leading financial men of the 
town, looked somewhat surprised 
as he said, “Are you the boss 
here?” “I am the proprietor of 
this business, Mr. Haines,” he re- 
plied. “How did you know my 
name?” inquired the banker. Mr. 
Brown replied, “It is my business 
to know who everyone is that is a 
property owner, and whom I may 
be called upon to serve in my ca- 
pacity at some time.” “Well,” said 
Mr. Haines, “I want a_ kitchen 
sink,” 


Mr. Brown showed him = an 
enameled iron one piece, double 
drain board, seventy-two-inch sink, 
set up for display, with chromium 
plated combination swing spout 
bibb, heavy cast brass nickel plated 
trap, and waste, nickel plated sup- 
plies with stops. In fact, he offered 
the best he had in his place. Mr. 
Haines asked him, “How much?” 
When quoted the price, in equally 
terse terms, the banker said, “Too 
much money, I can buy one for a 
lot less.” 

Mr. Brown, looking out of his 
window, allowed his gaze to rest 
on the Packard and chauffeur, and 
said, “When you bought that car, 
why did you pick a Packard? 
Couldn’t you have purchased one 
for much less money—it would run 
and get you anywhere you wanted 
to go!” 


“Why, yes, of course I could,” 
said Mr. Haines, “Well,” persisted 
srown, “why didn't you; wouldn't 
you have saved money?” “Well, 
that is different. ~My business re- 
quires me to maintain a social 
standard and it would not be good 
business for me to drive a cheap 
car.” 

“Isn't it equally true, Mr. 
Haines,’ said Brown, “that you 
furnish your home on the same 
principle? Your guests sometimes 
see your kitchen. Can you afford 
to have them criticize your kitchen, 
any more than your car?” 

Mr. Haines conceded that all he 
said was true, but still didn’t feel 
inclined to spend that much money 
on a sink, 

Why didn’t Brown get the 
order’ He used good sales tactics 
in making comparisons of the auto 
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and sink, as equally essential to 
the social standing of his customer. 
He talked well—but can you guess 
why he failed to put it over? 


The Analysis 


Fear that he wouldnt get the 
order precipitated by the bluff curt 
mannerisms of the customer threw 
Brown off his guard, and he quoted 
the price before he had sold the 
customer the idea that the sink he 
was being shown was the one he 
wanted to buy. 

It is always a good rule never 
to quote a price until the merchan- 
dise is decided as what is wanted, 
and then not until every feature 
in its value has been placed be- 
fore the customer. When it 1s 
shown that this particular sink, 
just like the automobile, has its 
relative value in his home, is 
equally as necessary as the Pack- 
ard car, the preconceived idea ot 
cost in the customer’s mind will 
have been eliminated; the value, 
the price he should pay, must be 
governed by the quality his social 
position demands. 

The big issue in any sale 1s usu- 
ally pivoted on a minor point from 
the salesman’s standpoint, but if 
carefully analyzed it generally de- 
velops that the point, small in the 
mind of the salesman, 1s the 1m- 
portant and dominating factor in 
the mind of the buyer. 


In this case. the customer came 
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to the plumber, and the latter 
should be alert to note the first 1m- 
pression of the situation. Having 
come to him seeking price informa- 
tion, it is best to presume that the 
banker has been elsewhere first. 
He has already set his mind on 
what he believes he should pay for 
the job. 

Tying up with the first point, as 
a layman, he knows very little of 
the relative costs and values of dif- 
ferent grades of sinks. A sink is 
just a sink, a place to wash dishes 
in, that’s all. 

So, when he asked Brown for a 
price, he would have had a better 
picture of its essential value to him 
had he been told that “that sink 
will add $500 in value to your home 
in cash money, it will add beauty 
and attractiveness to your kitchen 
that could not be valued in dollars. 
The expression of admiration by 
your friends, of your judgment and 
taste will be marks of respect for 
your social position.” (Note the use 
of “will” as taking it for granted 
that there is no question about his 
decision.) “I have installed quite a 
good many in the high class homes 
among my patrons, and [ have 
never been questioned on the price 
[ charge. It is a sanitary sink, 
which is without equal in material 
and workmanship and without see- 
ing the layout of your plumbing 
work I would approximately estim- 
ate it would be about $...., not 
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more than that; and 1f my labor is 
less than I estimate, I will give 
you the benefit of the difference.” 

Holding in check the desire to 
“quote and close” is the result of 
knowing that the customer is a 
banker, one who sells money, and 
that type are always very shrewd 
thinkers. Making a mental picture 
of the sink installed first, then 
diplomatically playing on his van- 
ity lays the foundation for com. 
plete acceptance of the quotation 
as fair and equitable. 

Keep this rule always in mind. 
No buyer can be forced to believe 
what he is told nor can he be sold 
anything. All the salesman can 
accomplish is to convince his cus- 
tomer that he has what he is look- 
ing for, make him believe that, and 
the customer will appraise the 
value at the price set by the sales- 
man. 

EDITOR'S NOTE: Attention is 
called to the unsolved sales situation 
which the Master Salesman proposed 
in the last issue of Domestic En- 
GINEERING. In that situation, the 
Master Salesman offered the reader 
an opportunity to test his wit against 
an actual sales situation where the 
contractor lost the sale because he did 
not properly handle his prospect. 
That is sales practice of the very best 
kind. Irom time to tume the Master 
Salesman will propose further sales 
problems for solution by our readers, 
to be published in this department. 


- 
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you have ever made a difficult sale 
you have ever lost a difficult sale 
you are faced now with a difficult sales sttuation 


Write The Master Salesman! 


You may have made a successful 
sale which was particularly difficult. 
Tell the story, of it in detail to “The 
Master Salesman,” so that he may in- 
clude it in his department and point 
out why it was successful. 

You may have lost a difficult sale. 


Perhaps you do not know why you 
lost it. Perhaps you have wondered 
what you might have done in order 
to secure the order. Send the story 
to “The Master Salesman,” in detail, 
and he will tell you why you lost the 
sale and how you might have saved 1t. 


You may be faced with a difficult 
sales situation right now. Write ti 
details to “The Master Salesman’ 
and he will advise you what course 
to pursue in order to make the sale. 

He will welcome any letters re- 


citing your sales experiences. 
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Fig. 1.—The two pipes to the left are rust clogged and show the general condition of lines which are to be 
treated. The third piece of pipe shows the appearance after cleaning and the pipe to the right has been 





cleaned and cement lined 





Cleaning Rust from Water Pipes 


By E. L. CHAPPELL 


N accumulation of rust occurs in water piping in 
certain parts of the country. Where, on account 
of the local water conditions, this trouble is found 

to be severe, the possibility of removing the rust with- 
out otherwise disturbing the piping becomes of interest. 
There are also parts of the country where an accumula- 
tion of carbonate scale occurs, particularly in hot water 
lines, and the removal of this deposit presents a problem 
similar to that of rust. The immediate and noticeable 
effect of such accumulations is a diminished water flow. 
In buildings of more than one story this may result in 
lack of water on the upper floors, while in general low 
pressure will be noted. In some cases corrosion may of 
course penetrate the pipe wall and cause leaks, but in 
others it may be found that the pipe is very nearly 
stopped up without the pipe wall being seriously 
weakened. The conditions may be determined by remov- 
ing samples at convenient points and if the pipe is found 
to be seriously stopped but otherwise in good condition, 
the possibility of removing the rust with an acid rust 
solvent can be considered and if desirable carried out 
as described below. 

It appears that the first large-scale successful attempt 
to remove rust from building lines was that made some 
two years ago by F. N. Speller, EK. L. Chappell and R. 
P. Russell, and described before the American Institute 
of Chemical Engineers in 1927. A summary of this 
paper was published in Domestic ENGINEERING in 
June 1, 1929, issue. The operation as there described was 
suitable for application in a large office building and de- 
tailed methods of operation were not given. Consider- 
able interest in this work was expressed by those in- 
terested in the possibility of treating domestic water lines 
and the description here given is intended to suggest 
the general procedure and necessary precautions for 
those who might wish to attempt the cleaning of the 
water pipes of a residence or small building. It should 
be understood that this process is still somewhat experi- 


mental and anyone using it is likely to meet with unex- 
pected difficulties. Some of the problems so far met 
with are pointed out below. A number of solutions of a 
similar nature to the rust solvent here described have 
recently appeared on the market, and it is probable that 
experience with these materials will aid in establishing 
the practicability of the procedure. On account of the 
variations in local conditions it is impossible to more 
than indicate the outline of the work. 


Rust Removed with Hydrochloric Acid and an 
Inhibitor 


The general plan for the removal of rust or other 
scale accumulations now to be described is solution by a 
rust solvent which consists of warm hydrochloric acid 
to which an inhibitor has been added. ‘The acid dis 
solves the iron hydroxides which constitute the major 
part of the rust and carries them out as a liquid. ‘The 
inhibitor is a material which prevents the attack of acid 
on the pipe metal. The procedure is to fill the entire 
pipe system with the rust solvent, connecting it to a 
reservoir which is kept filled with fresh solvent. ‘The 
acid in the pipes becomes charged with rust after ten to 
twenty minutes and is replaced after about this period 
by drawing the spent acid from the outlets. ‘The oper- 
ation is continued for about four hours or until all of the 
rust has been dissolved, after which the lines are re- 
connected and washed out. The appearance of pipe be 
fore and after this operation is shown in A, B and C of 
ig. 1. These samples are from a 23-story office build- 
ing in New York City which has been cleaned during 
the last year. The details of the operation will now be 
discussed in order to provide definite information as to 
procedure and operation which may be followed in car- 
rying on work of a similar nature. 

For the sake of illustration, the procedure in the build- 
ing from which the pipes shown in Fig. 1 were taken, 
may be described. The water supply of this building 
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fed down 24 floors from tanks on the twenty-first floor to The inhibitor was kept in a bucket alongside and meas- 
a spreader in a sub-basement and back up through 15 ured in a quart can. From the mixing barrels the rust 
vertical risers at various points on the floors. Each of solvent was fed down through a temporary pipe line or 


these risers was disconnected at the bottom and cleaned hose to the bottom of the lines to be cleaned. The rust . 
separately. solvent thus flowed down the temporary pipe and up 
a through the pipe to be cleaned. Allowing the rust 
The Composition of the Rust Solvent solvent to flow upward through the lines rather than 


To make the rust solvent, commercial muriatic acid feeding it from the top was found to give less difficulty 
was mixed with an equal volume of hot water. Com- _ with loose chunks of rust falling and accumulating at 
elbows resulting in stoppage. With the rust 
solvent flowing upward the loose chunks ap- 
peared to float down against the stream and 
gradually dissolve. 

The number of carboys of acid which 
would be required for cleaning a given line 
were estimated by multiplying the total 
volume in gallons of the pipe to be cleaned 
by fifteen or twenty which was about the 
number of times the average line was re- 
filled, and dividing one-half this volume by 
ten, since the rust solvent consisted of half 
water and half commercial acid and each 
carboy of acid contained ten gallons. 
| The rust solvent flowed through the pipes 
' and out at the regular outlets. To control 
the flow of rust solvent, two or more pro- 
cedures were possible. It had been found 














Fig. 2.—System of supplying the acid solution to the pipe lines. Old pipes 
were bent to facilitate the emptying of the carboys. The inhibitor was 
stored in the pail in the center and measured out with the quart measure satisfactory in some cases to let the solvent 


out directly through the regular valves at 
mercial muriatic or hydrochloric acid is a solution of the basins or other outlets. However, at times this re- 
about 32 per cent hydrochloric acid gas in water, so this sulted in the destruction of fibre gaskets and it was 
mixture gives a solution containing about 16 per cent also found that certain types of valves had such a small 
hydrochloric acid. ‘The hot water was at a temperature outlet that they tended to become clogged with chunks 
of from 160 degrees Fahr. to 200 degrees Fahr., giving of rust. This difficulty was avoided in the building 


a mixture having a temperature of 130 degrees Fahr. to under discussion by disconnecting the outlet faucets and 
150 degrees Fahr. control valves beneath the basins and removing the con- 


An inhibitor was added to keep the acid from dis- trol valves. A temporary connection consisting of a 
solving the iron. The possibility of using 
an inhibitor to prevent the action of acid on 
metal has long been recognized by those 





engaged in the commercial pickling of 
metals, but only recently have sufficiently 
powerful inhibitors been available so that it 
has become practical to use a strong hydro- 
chloric acid solution without some attack 
on iron or steel. A number of the com- 
mercial inhibitors on the market could be 
adapted for this work. If the inhibitor which 
was employed in the buildings mentioned 
above is used, about three quarts should be 
added to each barrel (20 gallons) of rust 
solvent. 

The acid, water and inhibitor were thor- 
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oughly mixed to form the rust solvent in the ee i 
order given in a barrel. Since the acid was = gig, 3.—view showing control valve under basin replaced by hose. The 
purchased in carboys holding about ten gal- tongs control the solution flow 
lons each, a thirty gallon barrel allowed 
ample volume for the complete solution mixture. Two _ piece of high grade air hose was then made to the water 
barrels were used so that the rust solvent could be mixed line. The flow of the acid through the hose was con. 
in one while being fed from the other. The carboys trolled and closed off by a “tongs” as shown in Fig. 3. 
were conveniently emptied from stands formed from For the cleaning operation the hose would be pulled out 
bent pipe. from under the basin and fed into the top of the basin 
Fig. 2 shows two barrels in place on the twenty-first as shown in Fig. 4. In this latter illustration is also 
story of the office building, with a carboy of acid on the shown a muffler on the end of the hose to prevent splash- : 
stand ready to be turned over into the empty barrel. ing of the acid. ' 
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Waste Acid Used to Clean Drains 


The spent acid containing iron chloride, unused acid, 
and some rust particles, which was drawn off from the 
outlets at intervals, was allowed to drain into the basins 
in the case of ordinary fixtures. No difficulty from 
corrosion of the waste lines was experienced and there 
was some advantage in the partial cleaning of the drains 
effected by the waste acid. In the case of fixtures set 
with putty or where the fixture was likely 
to be damaged by the acid, it was found 
satisfactory to draw the acid off in a bucket 
and empty it at some convenient point. 
Where possible the waste acid was washed 
down with water, but this was probably an 
unnecessary precaution since it was not done 
in many cases and no difficulties developed. 
Porcelain fixtures were unattacked by the 
waste acid but enamel ware, especially in 
certain grades, was seriously etched and the 
contact of the spent acid with such fixtures 
should be avoided. 

Where acid was spilled either through 
carelessness or because of a leak, it was 1m- 
mediately neutralized with soda ash which 
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completely dissolved. This operation was conducted 
with care to avoid the possibility of a pocket of acid be- 
ing retained at some point and coming out to the an- 
noyance of those using the line later. The acid solution 
is not an active poison so that no fear of injury from 
traces was felt. 

Prevention of Rust in Lines After Cleaning 

The accumulation of rust in water lines to such an 








was provided in convenient pails. Soda 


ash is crude sodium carbonate and reacts Fig. 4—Control of acid flow by tongs and hose. The increaser prevented 


with hydrochloric acid to form neutral 

sodium chloride or salt. In one case where 

acid was spilled on a carpet, all injury was prevented 
by first neutralizing with soda ash and then washing with 
liberal quantities of water. 

In some cases, particularly where for any reason suf- 
ficient quantities of acid solvent were not drawn from the 
line at the desired intervals, particles of rust accumulated 
and caused stoppages. These stoppages were readily 
opened by forcing water in from the outlet end of the 
line, using a hand pump of the type designed for testing 
boilers, etc. This pump was attached to a small portable 
reservoir and it was found that applying two to three 
hundred pounds water pressure to the outlet line opened 
any stoppages which developed. 


Determination of Complete Rust Removal 

The completion of the rust removal was deteemined, 
first, by experience which had indicated the approximate 
time required, second, by the appearance of the acid 
solvent, and third, by the freedom of flow from the 
various outlets. Specifically it was found, using the acid 
concentrations and temperatures indicated above, that 
very thick rust would be completely removed at the end 
of three and a half to four hours, if the lines were re- 
filled at ten to fifteen minute intervals. If intervals of 
twenty to thirty minutes were used, approximately six 
hours would be required for complete cleaning. The 
rust solvent when uncharged with rust had a character- 
istic yellow color which became black after standing in 
contact with rust in the lines. Accordingly, when a sol- 
vent being drawn off from a given line ceased to show a 
black color it was a definite indication that the rust was 
all dissolved. 

After the cleaning was completed water pressure from 
the usual building supplies was applied to the lines and 
used to wash out thoroughly the acid solvent remaining 
and any particles of rust which might not have been 


splashing of the solution 


extent that cleaning as above described becomes neces- 
sary is an indication that the water is corrosive and, of 
course, shows that a further accumulation of rust is to be 
expected unless some change has been made in the water 
supply or operating conditions. In addition, it may be 
pointed out that the removal of rust leaves the pipe quite 
bare and without even the partial protection of a thick 
rust deposit. Any galvanizing which may have been 
present is removed by the rust solvent. ‘The exposure 
of large areas of bare iron results in the formation of 
light fluffy rust which tends to come off under any con- 
ditions of rapid water flow, resulting in red water. ‘These 
difficulties are pointed out so that adequate means of 
their prevention may be considered. In certain cases 
where rust accumulation is slow or repeated cleaning 
is practical, no special precautions may seem desirable. 


Preventing Rusty Water 

In the early work with this process it was considered 
satisfactory to prevent further difficulties with red water 
by rendering the building water supply slightly alkaline 
by the addition of 10 to 20 parts per million of liquid 
sodium silicate supplied by a pump whose feed was 
synchronized with the house pumps supplying the build- 
ing. This treatment was applied to cold water lines and 
aside from occasional failures to supply sufficient treat- 
ment resulting from mechanical difficulties, was entirely 
satisfactory in the prevention of complaints on account 
of rusty water. It did not appear, however, that this 
treatment was entirely effective in preventing a gradual 
re-accumulation of rust. The continuous addition of the 
small quantities of the silicate was, of course, a somewhat 
difficult task and would be only practical with the present 
feed devices when applied to a large building supply 
where adequate technical supervision is available. 

(Continued on Page 85) 
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RBasement in a home.—This was made possible by the use of gas heating equipment 














a 





Where Does the Heat Gor 


By C. GEORGE SEGELER 


Industrial Engineer, American Gas Association 


Hk PROBLEM of proper insulation of houses 

is one of greatest importance. In house heating, 

great economies can be effected if every possible 
method of heat saving is employed. Gas fuel in many 
localities is more expensive than coal for house heating, 
and this adds greatly to the desirability of cutting down 
on heat losses so that the home owner may enjoy the ad- 
vantages of gas heating without increasing the amount 
set aside yearly for heating the house. If an average 
home owner is accustomed to spending $200 for heat- 
ing his house by coal, it goes without saying that he 
would prefer to enjoy the advantages of automatic 
heating if he could obtain them without an increase in 
the heating cost. 

It is not the purpose of this short article to discuss 
the problems of relative costs of fuels, because they are 
naturally tempered by a consideration of the respective 
rates charged for gas, and the local cost of coal. It is, 
however, the intention to bring out some new data which 
show where the heat is lost from the average house, 
and along what lines it would be most profitable to place 
insulation. 

In order to investigate this problem, it was decided to 
measure various types of private homes located in vari- 


ous sections of the United States and to apply the rules 
for estimating heat losses as outlined in the “Guide” of 
the American Society of Heating and Ventilating [tn- 
gineers. More than four hundred dwellings were listed 
in this tabulation, and the work is still under way to add 
more figures so that the final result may be truly said to 
represent an average situation for American homes. 

The losses were measured and grouped as follows: 


Hent Lost Through Per cent 


I en Me D Shad an aan a ete Od e's Kile he we CUAL ee Oa ob eek Ole 29.6 
Roof or ceilings (whichever was mensured).......... 14.8 
Floors eS ee eee on beeen 15 eeeR web Ok Oe SOS 8.8 
EE ee ee ee ee ee ee eee ee 

ET ee er ee ee eee ee 20.8 


The significance of these figures in regard to insulat- 
ing the house is very striking. It had always been thought 
that the greatest saving per dollar invested in insulation 
could be made by insulating the roof. Actually, the 
figures show that it is the walls which are the best field 
for insulation. Of course it is easier physically to apply 
insulation to the roof, and it would be therefore a rela- 
tively simple matter to save some portion of this 14.8 
per cent which represents the average roof loss as it 1s 
at present. However, this ease of installation is offset by 
an unfortunate phenomenon which tends to decrease the 
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saving made by insulation. To illustrate, let us take an 
example: 

Suppose that a house were built with a ceiling made 
of lath and plaster under the joists with no fleor above. 
This would have a heat transfer coefficient of 0.48, and 
in estimating the heat loss it would be customary to 
assume that the attic space was at a temperature about 
half-way between outside and inside, let us say, at 35 
degrees F. 

Now we can suppose that real heavy insulation were 
added to this ceiling, so that the heat transfer coefficient 
were cut down from 0.48 to 0.12, in other words, re- 
duced to just one-quarter of its previous value. On this 
basis, the heat loss from the roof should be cut from 
14.8 per cent to one-quarter of its former value, and on 
a percentage basis this would be 4.2 per cent of the heat 
loss of the building after insulation is added. 

If this were tried in practice, as it often is, the heat 
loss through the roof will be found to be greater than 
4.2 per cent, and the reason for this is as follows: 

When no insulation was present, the attic temperature 
was 35 degrees when the outside temperature was 0 de- 
grees. After insulation is added, it will be found that the 
attic temperature is no longer half-way between the in- 
side and outside temperatures, but approaches much 
nearer to the outside temperature. As a result, the heat 
loss is not in proportion to the reduction in heat transfer 
coefficient. 

To illustrate, suppose that the attic temperature after 
adding the insulation was 20 degrees on a day when it 
was 0 degrees outside. Then the heat transfer coeff- 
cient 0.12 would have to be multiplied by the difference 
between 70 degrees and 20 degrees, making a heat loss of 
6 B.t.u. per hour per square foot through that ceiling, 
whereas if the temperature of the attic space had re- 





ENGINEERING 67 


mained 35 degrees, the heat loss would only have been 
4.4 B.t.u. per square foot per hour. The lower attic 
temperature would make the ceiling loss equal to 6.7 per 
cent instead of 14.8 per cent as was originally the case. 
This illustration does not imply that those are the actual 
temperature conditions encountered in any given attic, 
but it serves to illustrate that, although the coefficient of 
heat transfer through the ceiling can be cut in quarter 
through the use of insulation, actually the heat loss 
would not be reduced as much. 


Heat Loss from Infiltration 


In terms of ventilation really needed in the house, 
there is far too much air being admitted to homes where 
the infiltration loss results in a heat loss of 20.8 per 
cent. It will not be necessary to go through the simple 
calculations to show how many cubic feet of air per 
minute per person are represented by an infiltration loss 
of 20.8 per cent for an average home, but the reader may 
be assured that this high percentage heat loss represents 
heating a good deal more air than will ever be required 
for ventilating purposes. More attention should there- 
fore be given to the important problem of cutting down 
infiltration around window frames and through the 
window crack. For the window crack, two solutions 
can be suggested: one already in wide use in the West, 
is double windows, and the other is the use of weather 
stripping. For double windows it is important that they 
should be built well fitting, and preferably should be 
installed with a felt gasket renewed each year. The 
householder may be sure that even this apparently air- 
tight construction will allow ample ventilation for aver- 
age household needs. 

In the case of brick and stone houses, attention should 
he given to the proper grouting of window frames. 




















Gas heating equipment in the basement of a large home 























This tabulation 
is the second ina 
program design- 
ed to give the 
plumbing indus- 
try a concise 
source of infor- 
mation on codes 


HE development of 

municipal and _ state 

plumbing codes has 
been proceeding at an un- 
precedented rate for the last few years. 

Just what the impetus has been we are not entirely 
sure. Certain it is that the coming of the Hoover 
code is one of the chief factors, and another factor 
we presume to be the very general increase in knowl- 
edge of plumbing, together with the increased de- 
mand of the public for improved living conditions 
and more effective safeguarding of them. 

In the issue of Domestic ENGINEERING of July 
27, we showed a list of something like 400 plumbing 
codes on which our future tabulations will be based. 

Since that time our collection has been increased 
somewhat, and we shall be disappointed if the char- 
acter of the work we are undertaking does not bring 
many more of these codes to us for use in future 
tabulations. 











It is remarkable what vast information concerning 
the country’s plumbing practice is hidden away in 
these codes, and it is our purpose in these tabulations 
and their discussion, to unearth as much of this in- 
formation as possible, with the purpose of benefitting 
the trade at large thereby. 

The work has only just begun, and yet we find 
scores of subjects on which the widest possible range 
of methods is disclosed. 

Take for instance, such subjects as garage plumb- 
ing, the connection of soda fountain sinks, circuit 
and loop venting, and many others, in these codes 
an unbelievable variety of different methods and sug- 
gestions are to be found in each instance. 

These are busy days for all of us, and it is not to be 
expected that a busy plumbing contractor can pos- 
sibly find time to make an individual investigation 
of these subjects, and yet if he were able to do such 
work, he would be repaid in increased knowledge. 

Under the conditions, we are going to do this work 
for him, and endeavor to lay the material before him 
in as valuable a way as possible. 


Custom and Wrong Practices 


We know from long experience that there is a 
tendency on the part of the plumbing trade to look 
upon almost any practice that they have happened 
to be brought up in, as correct. This has had the 
certain result of saddling onto almost every com- 
munity in the country, certain methods or practices 
that have been adhered to year in and year out. 
Often these practices have been poor ones, and con- 
tinued adherence to them has been an obstacle to 
the development of better plumbing. We have often 
observed the tendency to hold a certain pride in these 
traditional practices, and it is a strange thing that 


Plumbing Code Tabulations 


By R. M. STARBUCK, JR. 


Article No. 2 


such an attitude may actually make a wrong practice 
appear to be right. 

It seems to us that such conditions are rapidly 
passing away, and to the betterment of the general 
plumbing practice of the country. We would not be 
surprised if this change could be charged largely to 
the automobile, for since it came into general use, the 
field of the plumbing contractor has been extended, 
he has gone into his neighbor’s territory, and the 
neighbor has come into his territory. The result has 
been that local practices have become greatly modified. 
We think the change has been beneficial. 

It is always good to know what the other fellow 1s 
doing. Perhaps he can benefit you, and just as likely 
your ways of doing things will be helpful to him. 

Our future studies of the contents of plumbing 
codes, we feel sure, are going to result in giving the 
plumbing trade a broader view of many plumbing 
practices and of plumbing practice in general, 

While our chief effort will naturally be devoted to 
the tabulating of subjects relating to actual plumbing 
practice, a study of plumbing codes would not be 
complete without the consideration of some of the 
leading features of enforcement, organization, etc. 
The consideration of these subjects comes more 
naturally at the beginning of our work than in the 
midst of the handling of practical subjects. There- 
fore we shall devote this article and the following one 
to these subjects, and we hope that their considera- 
tion can be made of interest and benefht to you. 


Six Subjects Covered 


The present tabulation will cover six subjects. 
There would of course be many other subjects of 
the same general type as those we are considering, 
but most of them receive more scattering attention 
than these subjects. 

It seems to us that some of the information con- 
tained in this tabulation should be of much value in 
determining the policy of various cities and towns 
concerning certain phases of supervision of plumbing, 
the changing and strengthening of some of the legal 
requirements in local plumbing codes, etc. 

For instance, we find that there is the widest range 
in the collection of inspection fees. Possibly the in- 
formation our tabulation gives on this subject may be 
of value to supervising boards. 

Respecting this particular subject, it will be noted 
that a considerable number of municipalities collect 
no fee whatever for the issuing of plumbing permits 
and for the inspection of plumbing installations. It 
is a question whether it is not the most just plan to 
make the work that is actually installed, pay- the 
cost of this part of the expense that comes upon the 
municipality. It is our thought that in presenting a 
tabulation showing the practice of the entire country 
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| 1 
Examination of Examination “ Be 
Masters and Bond License Fee jand Approval s fe 
City Journeymen. | Required of | Required of | of Plans and Fees Collected Testing of + 
License without Master Master Specifications for Permits and Inspections Plumbing System ‘ue 
Examination. Plumber Plumber (before Grant- ne 
Registration only ing of Permit eat 
"Alabama F $1.00 each for inspection of sanitary sewer, storm sewer,| Ist water, 2d pe “ppe mint or ‘et. 
Birmingham..... Exam. of M.P......... BE cbaindscnsbneemipesenasnewncnsss and house of 6 fixtures, 50c for each additional fixture.| smoke. ae 
Gadsden......... (Registration only....... $200 — also $50 ~ —_ » ors 
DE? ‘Mccsulstdgunienimsanieneiueneed $2.00 for sewer connection, $1.00 for each fixture....... naapithudeanlekaed ean eens ue 
Huntaville....... eee nn Poccrerr errr ey SE Pl. Ee aG Std SRARRERE NERS Sncaberedeneesinscdinesnédceedaseneecs : 
hinineciadediiiaineladimaiimmdtnateniitianeesian signet 3 
ee Licensed after proving| ee 
competency to inspector} EE Serre Yes $1.00 for permit, plus an amount not stated per fixture. .|Ist air or water ~2d air. F 
Arizona Plumbing, sewer permits 50c each, Ist fixture 50c; other 'Taspector may require either A: 4 | 
Flagstaff......... INo mention............ Pe «ss Maraaciscuuueiaias Yes ND smoke, peppermint or water. : 3 
PE, ciccewnn Not enforced........... SE RRS ee eee Cees) Le Rae ea ee ee are .|Not e enforce ) » Fea 
a — — F i 
Arkansas oe 
OS CR a a Seana rrr. Yes 50c for each of first 10 fixtures; 25c for each addition: al... ; 
Hot Springs...... Exam. of journeymen Statement Pe 
; Eee ae - Meneutsaestansens required Permit $2. 00; 8 sewer r connection $2. 00; each fixture $2.00 No D require ments, Gi? 
Little Rock...... Registered after practical | . 
exam.; theory excluded|................ RS FS ann Oe irithudeibeumarahithl aig tba caa et enddeeneduceaabednady |Two tests required,—-no details. . 
Ee —_ stinsistiiegndiianiiaialinaainiiisdtoataas f REO cs soon oneeniets 7 
California ; | mba 
Alameda......... No requirements........ eM i hie J dnt a no oie EE . -| Required; no details. “iy oA 
: Alhambra........ i Me as ck a ouaadndaeentions Yes Contract $25-100, $2.00; 100-500, $3.00; 500- 1000, W ater te “st; final test not men- ; 
} $4.00; 25c for each additional $100................ _tione od. is, Whe 
Anaheim........ SM i ee iu eu a ac aus ceed. ana If requested {$1.00 plus 25c for each fixture up to 25; 15e for each| : 
additional fixture; $2.50 minimum................ Water test: no other mention. 
Bakersfield. ..... Exam. of M. P. and Permit, 50c; sewer inspec. $1.00; Rough inspec.,—1 ci 
DL a udéeteseasiens ey ge gS Yes fixture $1.50; 2 fixtures $2.00; 3 fixtures, $2.50; added i, WE 
fixtures, 25c each; final inspection, 1 fix. 50c, 2 fix. 
75¢; 3 fix. $1.00; added fix. 10ceach................ Roughing test; no other mention. 
a Seo subbinemenitniginetmanian — , 4 
Berkeley........ .|Exam. of M. P......... $500 $25 Yes $1.00 for each of Ist 6 fixtures; 10c each additional W ater, ‘emake. peppermint: no 
RST R RENEE aia Td CE ENERO order mentioned. 
a Registration only....... $1000 $5 Yes Ist fixture, $1.00; 50c each additional fixture; $10 
a eile te cn aed bac ieaiy « .| Water only test named. ; 
BL, vnaauveces Registration only....... a  Deewrcsuadaneene Yes ns cicecsadepecsesiaciewen Only test at 1 ist i inspec tionspecifed. 
Fullerton........ No mention............ Se. cto ceadins souseran seseubwees $1.00 plus 50¢ for each fix. up to 3; 25cfrom 3up....... Only water t test specified. ' 
Glendale......... na Meet daa shih ed disas saihhadds bEeeeebks teeradoun Contract $25-100, $1.59; 100-500, $2.00; 500-1000,|Water, peppermint, anche: no # 
$3.00; 25c for each additional $100................. order given. « By 
Long Beach...... LE, . Ccasseevenecabonseevessecveses When required |Same as Alhambra....................00..00000004.|W ater, peppe rmint, smoke; no o i 
order give en. + Fi 
a taseiaananeten ee ; . 
Los Angeles...... |Exam. for M. P. and Jour. De. © Mutsuncecendescseieeieincecaewiwis I water test specified. "? 
ES |Exam. es cee eek see subbealaeebebe $1.00 plus 25c for each of 25 fixtures, then lic each..... Only water test specified. ae 
Monrovia........ Exam. for M.P.andJour./Cash bond, $100 4 
| Te ieee eee $1.00 plus 15c each outlet..........................]/Only water test specified. ; 
National City... ‘| Exam. for M. P. and Jour. $1000 ee 50c plus 25c each fixture....................ecee0:- Water and wach other sente as i “4 
inspector requires. iw” fag 
Oakland......... Exam. for M.P.andJour.|................ a  Disvenseiacsagwe $1.00 plus 75c for each of 12 fixtures; 50¢ for each of 4M 
next 38; 25c for each of next 50; all over.100, L5c each. Only wate r test specified. j 
GHOMED. 6 .ccccess i Rakion sduhinsince $25 Yes Contract $25-100, $1; 100-200, $1.50; for each addi- 
ae a een seueaale dante Water test implied. 
Palo Alto........ Exam. for M. P.; not re- : "i 
quired if previous . Water required; peppermint and 
exam. in city of 10,000 SE SRE rene Curent maar moe 50c up to 6 fixtures; 10c each additional............ smoke when officially required. i) 
Pasadena........ SES Se, Sn San ee ae 65¢ for each fixture............ ere) Water, peppermint ond ‘uke a 
; no order. a 
_ a i's 
Redwood City. ..|No mention............ $250 Dae? - MBisceciuniivonst $1.00 each first 6 fixtures; 50c for each additional fixture.| Water and a final test. a 
Riverside........ I ete ED bs Siete ices uup atau radhdieadeteaeses eel $1.00 for Ist fixture; 25c each additional fixture........ Water for Ist test, but may be | * 
peppermint or smoke. ' { 
Sacramento... ... SS Cree TT Ten TECTTTT TTT TT TTT We Bebowésavndamensendscdecevauskabeiscsassierceses Only water test specified. H it 
——— ; 
San Bernardino... .|Licensed............... ES ese re Yes Up to 6 fixtures, 50c¢ each; additional, 25¢ each; $1.00 ' “ 
PC ccenceanessresecarivascessanvoesaees Only water test specified. re. 
San Diego....... Exam. for M. P. and Jour. $1000 $5 Yes “- dag 25c for each fixture, exclusive of indirect fix-| Water and other tests as required 
Madsiecbdadbuvedadobchesnedtedscsnneiun by inspector. 
San Francisco....|/Exam. of M. P......... are RR, OA eee ee ee ee ee eee Te em Water: peppermint and smoke f ‘ 
when demanded by Board of #8 
Health. 4 
ay | 
San Jose........./Exam. of M. P. and Jour. $5000 $100 Yes $3.00 for Ist 6 fixtures; 50c each additional fixture...... Water; other tests as desired by a 
inspector. Es 
San Mateo....... No mention............ $250 EE SSS $1 20 Ang each of 10 fix.; 50¢ for additional $2.50 mini- t 
nnnead me enemseiieesdebiaatidaewaceeees Only water test specified. ‘ 
Santa Ana....... Exam. of M. P. and Jour. $2000 $100 Yes Contract $26-75, $1.50; 76-100, $2.00; 101-250, $2.50; , ne 
251-350, $3.50; 351-500, $4.00; 501-1000, $5.00; each|Water, peppermint, smoke; no 
add. $100, 50c. order. 
ee 
Santa Barbara. ..|No mention............]......2.0e0eeees EE TUTTLTLEL TET Ist fixture, $1.50; additional fixtures to 15, 50¢ each;| Water; if not satisfactory, pepper- i 
Ss dv ccnsesdcctGecceestavscedece mint. 
Santa Monies... .|Exam. of M. P. and Jour. ES EAR MEN eer I Up to 6, 50c each fixture; additional, I5eeach.......... Water, and any other required by 
inspector. 
‘ 
4s 
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qe ————— ae 
Examination of Examination 
| Masters and Bond License Fee jand Approval ; 
City | Journeymen. Required of | Required of | of Plans and Fees Collected Testing of 
_ License without Master Master  §Specifications for Permits and Inspections Plumbing System 
| Examination. Plumber Plumber before Grant- 
_ Registration only jing of Permit 
Santa Rosa teeee Registration only.......| aa". Eieccavedheduabentansedeukixcwuss Permit, 25c: inspection of 5 or 6-room house, $1.00; 2-|Water; other tests if required by 
| story, $1.50; other bldgs. 50c for each $100.......... inspector. 
Stockton. ......./Exam. of M. P. and Jour | $2500 | $100 aid ig : 2 ER orsiuseneadénewcees peeuek ecan Only water test specified. 
Ventura......... Registration only.......|................| oer Yes (Contract $25-100, $1.90; 100-500, $2.00; 500-1000, |Water, peppermint and smoke, no 
| | $3.00; each added $100, 25c. | order. 
Watsonville...... Registration only. $500 7 : Yes j0e per fixture er ee ee ee |No mention. 
Colorado it oa | " = 
Canon City. Licensed Wisovesesel $500 $10 _— STs eseareben ' — seen ° .|No mention. 
( ‘olorado Springs 'M. P. or Sone. must hav = | eae ts “4 = 5 
! state license endeehas ee — inavensuserds ver Vesesad<sewsinsdwere+ een seReenn |No mention. 
Fort Collins M. P. ‘end Jour. must! | 
register Fimseaeen iaeuen $1000 $25 Yes /50e for 6 fixtures; 5c for each adc litional. wie |W ater or air; no » other de tails. 
Trinidad.... -|Must register, r, after proof| eats: Outside dvele $2. 00: | fixture, $1. 00; 50e wry aaa 
| ¢ f ability to 0 inspector. $1000 $25 tional fixture. 2 4 coed ew eRe anes No mention. 
Connecticut | of 
Bridgeport. ......|/Exam. for M. P. and Jour. | $1000 '$50—Renew al Pa a ei aaa Fa etn ia aa -|No1 mention. 
Derby... Se ee $200 | | $1 00 . a 7 a | i ah Rie eee rr re .|No mention. 
Hartford Exam. for M. P. and Jour. detail '$25- Renew $10 Yes | 14 Sof ip per cent of oneunt of work “tai oass wail _...| Water, ake, eqn: order not 
| | | named. 
Meriden Licensed $500 '$10—Renewal $3 : ‘Fee | ees : rr Water or air for Ist test; pepper- 
| | mint or smoke, final. 
New Britain. ....|Exam. for M. P. and Jour re |$50- Re newal $10 | -Y es Oe eeccecuececucreeseseseseses./Only water test specified. 
New Haven..... .|Exam for M. P. and Jour. — 7 S10" ’ Yes _ 7 ; custes javvucadh ne eseke Only v water test specified. 
New London ....|No mention ... veer ; _ - 7 ae reer rr ; At test wt demanded. 

Norw alk : |Exam. for M. P. and Jour. ae “ol | May ay be | | SEG EPPO D LEO OE PT .|Ondy water test specified. 
Stamford ; Exam. for M. P. and Jour $2500 $25 | Water Ist test; peppermint or 
| smoke, final. 

. | - . ‘ | “ — a . — ———EE 
Torrington | Lice nsed $1000 | $5—Renewal $1 | Yes | iviiet ees Uawuee esas No mention. 
Ww Waterbury a No mention aoe . ae a ; as | a Yes Dba bhpabaN ed bakeaes gencelseWeuhetarenhe tee suet Water or air, Ist; smoke for final. 
. Delaware . Cn) ieearitrscusrita art — 
Wilmington......|/Exam. for M. P. and Jour. | $1000 $5 Spee ne bksisnd on ek nae kuin peda Cextakkaseenconesnaiiesayecainl Only air test specified. 
Dist. of Columbia | : , 
Washington...... (Exam. for M. P. and Jour. $2000 $3 for 5 years Yes Se ne ee ee Fee ee Water or air Ist; peppermint or 
| | smoke final. 
ane tlt fo ‘Skanes A ed a _ 
Florida | ; 
Bartow ......}Permit. . $500 | $5—Renewal $1 |............ sn sd a oeareeeseeenenen Water ist; final required but not 
| | named. 
Day tona abi (Exam. for M.P.andJour.|................ | $25 err. 50c¢ per fixture up to 5; 25c over that; roughing, finish- 
ing and sewer inspections, $1.00 each.............. Water Ist; smoke, fina!. 
Jacksonville... ..|Exam. for M. P. and Jour.| $500 | $25 i — te — j50¢ PP Rs oa cc ce cigtitereyecuvenvvsecues ‘Water; smoke when inspector 
| | | deems necessary. 
Miami.... Eaxm. for M. P. and Jour. | $5000 Yea 300 for -_ fixture up to 100: 40c for each fixture over | 
| 100; 25c for each fixture over 200; sewer or septic 
| tank, | bo cehak sewer oukedsendedeseeskcessteus |Water and air. 
. a — a ft i http icttntepen : . 
Miami Beach ...|Exam.forM.P.and Jour | , 7 ete teneaaeabewe nee '50e for each a ee SS pcemebaneds paduke Only water specified. 
Obseshebes xam. for M.P.andJour.|... ie eae lacedeuee -|$2. 00 for sewer connection; $1.50 tor fh Ist b xture; 50c| 
| q | | | for each additional fixture....................5.- |W ater and smoke. 
Palm Beach..... ‘Exam. ™ M. P. and d Jour. $500 $25 Dien chews {$1 00 for each fixture, and $2. 00 for sewer connection. |W ater Ist; peppermint, Gnal. 
Pensacola......./L icensed | - $1000 ere Yes —} (dda du aaneedsdenseeianeanes ieeneh -|Test demanded, not detailed. 
St. Petersburg.. .|Exam. for M. P. and Jour. 2000, Aa ntbece wires neal Yes {st 00 plus 50e for each f fixture cand baciuced ban ...|Water Ist; air final. 
Tampa.. ‘Exam. fer M. P. and Jour. - ou ebiantes : Yes 7 er  dbiweuewoewnebeseaserscadsuusescinmens Water Ist; smoke or peppermint 
final. 
Georgia | 
Albany : .|Exam. for M. P. and Jour $500 $3 |. cseanebadebassuerrass ieee idenesekonteces errr |Wa ater or air Ist; air final. 
Atlanta Registration only $5000 - ....| I1f1007 more | | 
| fixtures | in ove Water Ist; air final. 
Augusta.... xem. for M. P. and Jour. $1000 | $3 _ hes a | acon all - rer cperaiienl 7 Only water specified. 
( ‘olum bus L icensed Roughing | $1. 00: sewer conne ctio D 1 50e: neil $1.2 
* eac ch fixture 25¢; final inspection, #1. Rs knaetvettiers Not mention. 
Valdosta Fxam.forM.P.andJour.. Mentioned but | 
without amount | Yes \ss. 00 minimum; 5c for each fixture............... [Only water specified. 
Idaho . "aa. ee r 
Boise City... xem. for M. P. and Jour $1.00 for Ist fixture, and 50c for each fixture up to 25; 
| | 25e for each additional fixture. . ’ Only water specified. 
Caldwell... . -_|No me ntion Yes Dia os ccseha pu duercteneeiecauubess (guacamole Water, air, smoke or ‘peppe mint, 
| no order given. 
litinols a ied | | | 
Bloomington... ..|Exam. for M. P. and Jour. $2000 oe | May ee hs icc koecccucseccecedveniecnnccece Water Ist; peppermint final. 
-- —}-—— — eee 
Canton........ .|Exam. for M. P. and Jour.| $1000 '$50—Renewal $10) Yes EE ele G0 Oar BARN oo ks cde cdsccscccevescecas Water Ist; peppermint final. x 
Champaign pwonee No mention..... ae — | eee ERA: PARR ALI OL LIE: Water, smoke, air; no order | g ven 
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“Off hand, Albert, I’d say he’s in to stay.” 


“Anchored, you mean, Willie—just like a 
Hays Double Seal Connection.”’ 
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% Exclusive with Hays—this double-seal 
provides double strength, safety and ease 
of installation. 


The 45-degree seat of the fitting holds the 
pipe in a wedge, making a seal that is 
absolutely tight. 


The 90-degree seat is the shock absorber. 
It (1) locks the pipe, (2) provides a 
second seal of positive tightness and (3) 
protects the 45-degree seal by absorbing 
all pulling strains and vibrations. 








NCHORED—and without threading the copper pipe! In 
the Hays Double-Seal Connection, there are two separate 
points of contact with the flanged pipe because it takes two 
for both the tightness and the strength needed to make a 
joint permanently leak-proof. Once the Connection is in 
place, it will not loosen with strain or vibration—it is there 
to stay. 


AND 
TIs ANCHORED | 


The perfection of the Hays Copper Plumbing Method is due 
to this Connection. Threading is eliminated and the work of 
installing the entire system is made easier—made permanent 
and troubleproof—economically. 


You are sure of your profit with the Hays Method. Each 
installation is a clean-cut, satisfactory job to you and to your 
customers. To your customers because they get the best plumb- 
ing obtainable at no greater cost—to you because you make a 
profit on the material, another on the job as a whole, and still 
another due to the business your customers send to you by 
the good things they say about your work. 


Write for details and get started with this Method of installing 
plumbing that every home owner can now afford. 

3 
HAYS MANUFACTURING COMPANY : ERIE, PA. | 


DOUBLE SEAL CONNECTIONS 
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Masters and Bond License Fee |and Approval 
City Journeymen. Required of | Required of | of Plans and Fees Collected Testing of 
License without Master Master  |Specifications for Permits and Inspections Plumbing System 
Examination. Plumber Plumber before Grant- 
Registration only ing of Permit 
~e Exam. for M. P. and Jour.|................ 1$50—Renewal $10 Yes Ee en EE ame re Water or air Ist; no other specified. 
Bast St. Louis... Exam. for M. P. and Jour. $5000 $50—Renewal $10 Yes $1.00 plus $1.00 for each of 2 fixtures; 50c¢ for each : 
’ eo ae ae cat pean bekiehe em Water Ist; peppermint final. 
eer No mention............ $500 or $1500 in- 
cluding employees|.. Yes 50c for each fixture; minimum $2.00................ As required by inspector. 
Elmhurst........ ET ee ee Oe ee Ore en ee $1.00 plus 50c per fixture up to 10, then 25c......... Only water specified. 
Forest Park...... No mention........... $3000 $50— Renewal $25]................ 50c for each fixture; minimum $5.00................ Water or air; no other mention. 
ae | inet wre Exam. for M. P. and Jour. $1000 $50— Renewal $10 Yes $2.50 for Ist 5 fixtures; 50c for each additional fixture; 
$1.00 for sewer connection...................005- No mention. 
Jacksonville... .. Exam. for M. P. and Jour. $500 $50—Renewal $10 Yes ss. iia ac enscunadeakssneinwad’ No mention. 
Er Exam. for M.P.andJour.|............... $50—Renewal! $10 Yes $1.00 per fixture; $2 for bar wastes................. Only water specified. 
Kewanee........ Exam. for M. P. and Jour. Ei 6 Ue ek ee is i es uw camel Water Ist; peppermint final. 
Libertyville......|Exam. for M. P. and Jour. $1000 EE ee eee ee INS 5c cowcccesndececccdccsscveds Only water specified. 
Moline.......... Exam. for M. P. and Jour. $2000 $50—Renewal $10]................ RS I RE ee Water +. air Ist; smoke or pepper- 
ment final. 
i cece sad Exam. for M. P. and Jour. $5000 $50—Renewal $10 Yes 5c each for Ist 25 fixtures; then 50c each........... Water Ist; peppermint final. 
Springfield.......|Exam. for M. P. and Jour. £1000 $50—Renewal $10}................ $1.00 for each fixture and floor drain, $2.50 for each 
6-in. sewer; $5.00 for each 8-in. sewer............. Water Ist; peppermint final. 
I i od eee Henle eee ecedee bade bededacabeed 1 to 10 fixtures, 75c each; over 10 fixtures 50c each. ..|No mention. 
Indiana ; , 
Evansville....... Registration only....... $1000 ns sad 50c¢ for contract $25 to 500; over $500, 1/10 of 1% of 
Ne care tas cbs akunesenenaws No mention. 
Fort Wayne. ....|Exam. for M.P........ $5000 '$50—Renewal $25}................ $1.00 plus 50c for each fixture up to 50; 50 to 100, 25c;|Water Ist; smoke or peppermint 
tbs coke ck aeeeacthusanaueeh ene an final. 
Indianapolis. .... Exam. for M. P. and Jour. $3000 $5 SY Mile nics dadscunddendes btnkesece+keeenineuee Water or air Ist; air final. 
South Bend...... No mention............ St | Mivvccadtwiencisiodiascebecedewas $1.00 for 4 fixtures; 25¢ each over that.............. Water or air Ist; no mention of 
nai. 
. lo . 
Burlington....... i RE. oo. cee eavacenevenseeedoeneees Yes $1.00 for 4 fixtures; 50c each over that.............. — ist; smoke or peppermint 
nal. 
Cedar Falls...... Exam. for M. P. and Jour. $1000 I ee a ene ee On aa oe Water Ist; no mention of final. 
Cedar Rapids... .|Exam. for M. P. and Jour. $1000 Seer 50c for eacn fixture; 1 soil stack 3 inches or larger, $2.00; ; 
each additional stack, $1.50...................... Water or air Ist; air final. 
Council Bluffs. ...|/Exam. for M.P.andJour.|................ $5—Renewal $2 |................ Permit 50c plus $1.00 for eacn fixture up to 10, then 75c|Water or air Ist; no mention of 
up to 25, and 50c each for fixtures over 25......... nal. 
Davenport. ..... Exam. for M. P. and Jour. Re! re ee $1.00 for Ist fixture; 50c for each additional fixture,|Water or air Ist; no mention of 
including refrigerators EERE AE ET en ae final. 
Des Moines...... Exam. for M. P. and Jour. $5000 $10— Renewal $2/................ $1.00 for Ist fixture; 50c each for next 6, then 25c each W ater or air r Ist: air final. 
Fort Dodge...... Exam. for M. P. and Jour. $2000 $10—Renewal $2]...............- $2.00 for Ist fixture; 50c each for additional fixture up 
eS Oe aaa Water Ist; air or smoke final. 
Keokuk......... Exam. for M.P.andJour.|................ $10—Renewal $2 Yes $1.00 for each of Ist 4 fixtures, and 50c for each addi-|Water Ist; smoke or peppermint 
i EERE RLS ie eR eae nen mY al. 
Mason City...... Exam. for M. P. and Jour. $2000 SPR SI ee eee Ls eee, ee ee ee ee Air 1st; no mention of final. 
Waterloo........ Exam. for M. P. and Jour. $2000 RIE itis seated lint henn Abner eae ad a la tt El Water Ist; no mention of final. 
Kansas 
Arkansas City... .|Exam. for M. P. and Jour. $500 $5 Sees eea lead eae cee ied ee baketbhsbdieedannnenenedwiaationeniaet Water and air; final test not men- 
tioned. 
Coffeyville.......|Licensed.............. Pe Biesmeverdenaces Yes ORE re er Peppermint; no other mention. 
Kansas City..... |Exam. for M. P. and Jour. SR Yes NN i i ee i sling No mention. 
Manhattan...... |Exam. for M. P. and Jour. $1000 a 86=—_s' Mbubiveutatenseusl $1.00 for Ist 4 fixtures; 25c for additional fixture... .. Water or air Ist; final not specified. 
Newton......... Exam. for M. P. and Jour. DE  wDissvdeusensstsieeains caeiannnnl $1.00 for sewer i tion; $1.00 for Ist fixture; 25c for ’ . 
each additional fixture; maximum $25.00.......... Water or air Ist; final not specified. 
Parsons......... State certificate for M. ; 
 - ae $2000 a ee EC aren Peer ee ee ee Ee Water of air Ist; final not specified. 
Pittaburg ....... (Exam. for M. P. and Jour $2000 Ry Sara 25c for each fixture and for sewer connection......... Tests implied, but not definitely 
speci 
ee Ls, Scwéencddec $1000 ae.) ny Sdeckseaemented $1.00 for 1st 2 fixtures; 50c for each additional fixture|Testa implied, but not definitely 
up to 19: Bie nee O0er IF... cccccesccccccccecs specified. 
Wichita ........ Exam. for M. P. and Jour. $2000 ere I it wl Only water specified. 
\ 
pac die ue ndadnncueneedibeau nc kuduedsuatiad siadavuudcaudbincididedesadodanessaskssunwces No mention. 
Louisville........ Si eee Epennrre | REST Se ee er tee Water Ist; smoke or peppermint 
final. 
Paducah ....... ELL TL EISELE ORR eT a a i Water Ist; smoke final. 
Louisiana rik leeinany 
New Orleans...../Exam. for M. P. $1000 $50—Renewal $15 Yes 1 to 5 fixtures, $2.00 lst eam 75c for others; 1 to 6 , 
$2.00 for Ist, 60c for others; 1 to 7 and over, $2. 00|\Water and ball ist; peppermint 
for Ist, 50¢ ee cunbmanenees final. 
Shreveport... . Exam. for M. P.; Regis- ; $1.00 per fixture; $1.00 for water connection; $1.00 for ; 
ae tration for Jour....... i ec tas Yes nn nt eee eesenduendn Water ist; peppermint final. 
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regarding this matter, we may very likely be offering 
information that will be invaluable in determining 
future policy concerning this subject. 

To us an equitable collection of fees would seem to 
he a good plan to follow. 

Many cities and towns require the posting of a 
bond on the part of the master plumber, and many 
others do not take this precautionary measure. Our 
tabulation shows the general practice in the require- 
ment of a bond, likewise concerning the collection of 
a license fee. 


Regulation Efforts Just 


Our own idea is that these requirements are just, 
and help to keep the plumbing trade and plumbing 
practice up to a higher standard than would other- 
wise result, and this naturally results in providing 
the public with better plumbing and greater protec- 
tion against low standard plumbing and plumbers. 
In other words, if any irresponsible, inefficient 
plumber is allowed to install work without having 
proved his right to do so, and without having in‘some 
degree proved his worthiness through the deposit of 
a bond and the payment of a license fee to do busi- 
ness, then the community in which he operates is not 
properly protected against those results that his in- 
efficiency and lack of responsibility naturally lead to. 

We hope then, that one of the results coming from 
this present tabulation will be the greater concentra- 
tion of attention on the safeguards that may be pro- 
vided to the public against irresponsible, inefficient 
plumbers and the kind of plumbing they install, 

This tabulation is given on pages 69, 70 and 73. 
Where no information appears, none on that partic- 
ular subject has been found by us in the plumb- 
ing code in question. It is possible and indeed prob- 
able, that in some instances we have overlooked in- 
formation that the code actually contains. It is im- 
possible to avoid such omissions, and we shall be 
glad to correct them when our attention is called to 
the omission. 

We believe that an earnest study of the several 
subjects which we have included in this tabulation 
will be productive of much good. To many the subjects 
of this particular tabulation may seem prosy and of 
small interest, but this will not be true of many who 
really have the betterment of plumbing conditions at 
heart. 

()f course, those cities and towns which have prac- 
tically no plumbing law and no enforcement, are in a 
bad way, and there is nothing for them but to build 
irom the ground up. However, there are scores of 
cities which already have plumbing codes which in- 
clude laws of enforcement, etc., but hardly any of 
them are actually 100 per cent in these matters. Most 
of them fall down somewhere. As our tabulations 
show, many of the municipalities are missing in one 
or more of the tabulations, and that means that their 
plumbing laws are deficient to that extent. If the 
plumbing code of a town has nothing in the way of a 
requirement that plans and specifications of plumb- 
ing installations shall be submitted before a permit 1s 
issued it is lacking in an important essential. If the 
town requires only registration of masters and jour- 
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neymen, it is lacking in another very important 
essential, for it should be requiring that masters and 
journeymen submit to a rigid examination. 

It is not to be doubted that the town which de- 
mands both these requirements, and enforces them, 
is maintaining a much higher standard in its plumb- 
ing than these other towns, 


Tabulation Tells What Other Towns and 
Cities Are Doing 


Our tabulations will give the student an excellent 
idea of what the rest of the country is doing. He 
may be surprised to see how far behind some smaller 
town his town actually is; or the reverse of this situa- 
tion may be true. 

Benefit may also come from seeing what some other 
plumbing code offers along certain lines of enforce- 
ment, in which our own code is deficient. 

In fact, we conceive that such an array of facts as 
these tabulations offer will be of very great value in 
many different ways, and of course later on we shall 
be glad to learn some of the uses that they have been 
put to. 

Now we will take up each column in turn, not all 
of them in this one article. 

The first column concerns the establishment of a 
new plumbing business under such protection as the 
local plumbing laws offer. 

We find five principal conditions relative to this 
subject. These are as follows: 1,—no laws whatever ; 
2,—registration only; 3,—registration and licensing; 
4.—licensing of a master plumber after examination; 
5,—licensing of both master plumber and journey- 
man, after examination. The desirability of these 
requirements we believe to be in the order in which 
they are given, and doubtless there will be general 
agreement on this. 


Various Methods of Registration 


Registration generally consists in walking into the 
office of the board of health and entering one’s name 
in a book kept for the purpose, various small require- 
ments sometimes accompanying the proceeding, such 
as the giving of references, etc. Our own opinion is 
that this proceeding may perhaps be somewhat in ad- 
vance of no requirement whatever, but it does not 
generally seem to amount to much. 

The next method covers the granting of a plumb- 
ing license after registration, and is not a great ad- 
vance step. Sometimes the ordinance requires that 
the applicant convince the official in charge that he 
actually has a workable understanding of plumbing 
practice. 

The fourth class begins to amount to something 
in the line of enforcement. Here, before being 
granted a license to carry on the plumbing business, 
the applicant has to pass an examination, generally in 
both practice and theory. This is a very decided ad- 
vance over the requirements of the classes before 
mentioned. 

However, it is the last named class that handles the 
proposition most correctly. Here both master and 
journeyman plumber have to submit to examination. 

(Continued on Page 87) 
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= WV does 


this kind of job mean 


= a suburb of Chicago one of the 
oldest heating and plumbing shops 
is run by a contractor who always 
shops around for equipment at the 
lowest price he can buy it. It makes 
no difference to him what the repu- 
tation of the manufacturer. On paper 
it would look as if he would make 
more than usual profits, but the 
time required to make sales and the 
necessary return trips to regulate his 
jobs after they are installed rob him 
of most of these profits—and has 
given ‘him only a bare living. 

Just around the corner there is 
another heating contractor who has 








MORE PROFITS io you? 





only been in business a few years, 
but he has been quick to grasp 
progressive ideas. Every job that he 
makes an estimate on is an “All- 
American” job. He knows that this 
equipment is immediately accepted 
and that the American Radiator 
Company will stand back of every 
“American” product. He has built a 
reputation for installing perfect heat- 
ing plants. That is why his business 
is many times larger than the 
business of his neighbor — and 
his profits have built him a real 
home in the exclusive part of 
the town. 
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American Radiator products are accepted as a standard by which others are judged. They 
are backed by the guarantee of the world’s largest manufacturer of heating equipment. You 
can increase your sales and profits by standardizing on American Radiator Products. 


AMERICAN RADIATOR COMPANY 








40 WEST 40TH STREET, NEW YORK 























On these two pages this week you will find two newspaper advertisements, a sales letter, two 
publicity items and copy for a mailing circular. The cuts used in the newspaper ads and in the 
circular are 35c each—you use the same cuts for both. If you want to subscribe for the service, 
you can get material from us for twelve weeks for $4.20—we send you two new cuts every other 
week, 





Guests—and | 
Kitchen Efficiency 
HETHER there is a maid, or 
whether the housewife does her 
own work, efficiency in the kitchen 
is good economy. Hot water auto- 
matically delivered at the turn of the 
faucet, a proper sink (perhaps an 
electric dish-washing sink), electric 
refrigeration and proper sink acces- 
sories—these increase efficiency and 
SO promote comfort and economy. | 
Old-fashioned methods waste time 
and money. Come in and see our 
displays of modern plumbing equip- 
ment. 
(In this space Your Name, Telephone 


Number and Address. ) 








NEWSPAPER AD No. 48 


MACHINE AGE HAS 
REACHED THE HOME 


The machine age, says Harry Brown, 
local plumbing and heating contractor, 
about which we hear so much, has 
got round to the home. 

“Think of the immense advances in 
this field,’’ points out Mr. Brown. ‘‘We 
don’t heat water in the tea kettle any 
more. We have the automatic gas 
water heater. We're using gas and 
electricity for refrigeration purposes 
—an immense advance in convenience. 
Why, there’s even a sink on the mar- 
ket which will wash the dishes by 
merely pushing a button. 

“Say what you will, the efficient 
home is the comfortable home and 
the home where economy lives. We 
are releasing women’s energies for the 
big job of home making rather than 
using them in home drudgery. If for 
no other reason, this age ought to go 
down in history as one of progress.’ 





RETAIL ADVERTISING SERVICE 


SALES LETTER 
No. 22 


HARRY BROWN 
PLUMBING & HEATING 


November 2, 1929. 
Mrs. Edward Jones, 
Two Rivers, N. Y. 
Dear Madam: 

You have no doubt 
noticed that the efficient 
home is the comfortable home 
——and the home where 
economy dwells. 

In plumbing equipment, 
that means the automatic 
water heater to replace old 
and wasteful methods of 
heating water. It means 
electric refrigeration with 
its greater convenience. It 
means correct plumbing 
equipment in the kitchen— 
perhaps the modern electric 
dish-washing sink. At any 
rate, a modern sink with 
proper accessories. 

In heating equipment it 
means automatic regulation. 
Even the coal—fired heating 
plant, with the aid of the 
domestic stoker, becomes 
automatic and uses only suf- 
ficient fuel to give the 
desired heat at all times. 
Then, of course, there is 
oil and gas—burning equip-— 
ment with its complete auto— 
matic control. 

We are specialists in 
these matters and would wel-— 
come the opportunity to 
explain to you just what you 
may expect in comfort, con— 
venience and economy from 
modern plumbing and heating. 

Won't you telephone for an 
appointment? We'll send a 
competent man, without obli- 
gation to you. 

Very truly yours, 
Harry Brown. 


ERE are two news- 
paper publicity items 
—clip them and hand them 


to your local paper. They 
represent valuable sales help. 
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Automatic Heat 


—with Coal, Oil or Gas 


i he plumbing and heating con- 
tractor is prepared to put your 
heating plant on an automatic basis, 
whether you use coal, oil or gas 
With coal—the modern domestic 
stoker—with oil or gas the modern 
heat regulator and the oii or gas- 
burning equipment. Hand firing is 
wasteful. Modern forms of heating 
equipment guarantee comfort al- 
ways, and often a saving in heating 
costs. Telephone for an explanation 


iat 


(In this space Your Name, Telephone 
Number and Address. ) 


NEWSPAPER AD No. 49 





LET HEATING PLANT 
TAKE CARE OF St 


“In my home,” says Harry Brow 
local plumbing and heating contract 
“we've quit worrying about what! 
heating plant in the basement is 
ing. All we have to do is glance 
the thermometer on the wall and 










know. 


“Coal, oil, gas—all these fuels 
submitted to automatic control. For 
and gas the thermostat does the: 
in the home. For coal, the thermos 
controlling an automatic stoker 
doing the job. 

“In fact, the home today is al 
on a par with the industrial DP 
when it comes to automatically 
trolled machinery, particularly 
heating purposes. We can all file 
firemen’s licenses as relics of 4 
gone day.”’ 
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Layout and Copy for Circular—No. 6 


Below is layout and copy for a four-page circular which can be used as a mailing piece, or 
which may be used as an envelope stuffer. It ties in with the ads on the other page. Complete 
instructions are given in the center of the page for handling the printing of such a circular. 











Have you ever 









































































































































f Home Comfort , | 
om fo rt 3 discussed plumbin 
,@ and heatin XK with 
x o an expert? 
Heating Comfort = 
a CJ 
4 = —— een 
J o- ¢ — 
© oem tha — ¢~ 
ieee 4* 
—— soe 
ce 
-and the 
efficient 
home ~ IN THIS SPACE YOUR NAME~ 
ADDRESS & PHONE NUMBER. 
PAGE 1 PAGES 2 and 3 PAGE 4 


Here is how to handle the printing of 
a circular like the one shown above 


Show this page to your printer. That is all 


and six inches high. It will have four pages 

















you will have to do. Just above is a “type = -| and will be folded once. The small illustra- 
and rule layout” for the printer to follow. It : Ip iW tion with this copy shows what it will look 
is, of course, of smaller size than the actual eg like. The words “Copy A,” etc., show the 
circular, which should be made to fit the av- a | printer where each piece of copy is to be 
erage small envelope (which the printer calls 2 ZZ > \ placed. The same cuts shown on the opposite 
a 6% inch because that is its length). That aT page in the newspaper ads will be used in the 


means the circular will be three inches wide 





Copy ‘‘A’’ (For First Page) 


Comfort 
—and the efficient home 


Copy for Pages 2 and 3—Copy ‘‘B”’ 
Home Comfort 


The comfortable home is the efficient home, where all 
that can be done automatically has been taken care of 
by machinery. We can even wash dishes by electricity, 
and control our heating equipment without going into 
the basement. The modern home is on a par with the 
industrial plant where things are done by automatic ma- 
chinery. 


Copy “C” 
Kitchen Comfort 


Step by step we advance in home comfort. From heat- 
ing water in the tea kettle, we’ve advanced to heating it, 
automatically, with gas. From old-fashioned sinks we’ve 
turned to sinks that are really beautiful—and to such 
things as electric dish-washing sinks. Accessories, such 
as the swing-spout faucet, with its spray, add efficiency 
to the kitchen sink. Electric or gas refrigeration bring 
nhew convenience into the kitchen. 


This is the 
way the circu- 
lar will look. 
Page 4 is, of 
course, the 
back cover. 


circular. They cost 35c each. 





Copy ‘*D”’ 

We invite you cordially to visit our com- 
plete displays of plumbing and heating ma- 
terials. No obligation whatever is involved in 
a visit to our store. 


Copy “E" 
Heating Comfort 


You don’t have to change to oil or gas to make your 
heating plant automatic. The modern domestic stoker 
gives the same service in the home as the automatic stoker 
gives in the industrial plant. Oil and gas, of course, pre- 
sent higher degrees of automatic control. But with any 
one of these fuels the home owner may enjoy freedom 
from that basement drudgery which has kept so many 
people from owning their own homes. 


Copy ‘‘F’’ (For Last Page) 

Have you ever discussed plumbing and heating equip- 
ment with an expert? 

We all discuss home decorations with an expert. We 
take advice from many sources as to the type of car we 
should buy. But matters so vital to comfort and con- 
venience as plumbing and heating we take for granted. 
Consult a plumbing and heating contractor—he is expert 
and can probably save you time, money and worry. 
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THE WALWORTH 


PARMELEE 
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A GRIP OF STEEL 


takes hold like the human hand 


The Walworth Parmelee is the toothless wonder 
among pipe tools. With knuckles and fingers of 
forged steel, it grips like a human hand of gigantic 
strength. 


All parts of the Parmelee are now given the special 
Pyrochron heat treatment which is used to 
strengthen and toughen the Master Stillson. Asa 
result, this improved Parmelee is far more durable 
than the old wrench. 


The Parmelee is at its best on brass pipe and smooth 
rods, and in close quarters where elbow room is 
scarce. It is made in two types; No. 1 Sleeve Lock; 
and four sizes of the Nut Lock pattern, for 3% to 
1 inch, 1 to 2 inch, 2 to 3 inch and 3 to 4 inch pipe 
respectively. 


WALWORTH 


Walworth Company, General Sales Offices: 51 East 42nd St., New York 
Plants at Boston, Mass.; Kewanee, IIl.; Greensburg, Pa., and Attalla, Ala. 
Distributors in Principal Cities of the World 


Walworth International Co., 11 Broadway, New York, Foreign Representative 
Walworth Company Limited, 620 Cathcart Street, Montreal, P. Q. 
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Domestic Engineering Oil Burner Survey 


HE primary object of be- 
ing in business, generally 
speaking, is to provide a 
livelihood. In other words, the 
object is to make money. The 
3,000 questionnaires which were 
sent out in the Domestic EN- 
GINEERING oil burner survey 


asked if the heating contractor 








Article No. 3 


**Like all new businesses, the handling 
of oil burners has been subject to the 
characteristic uses and abuses which 
result during the development and 
stabilization of an industry.’’ The effect 
of this period is reflected in the various 
attitudes, both favorable and unfavor- 
able, of those who have had contact with 
the product and who have responded to 
our effort. However, throughout the 
survey, there have been found well 
defined currents of opinion which, when 
interpreted with a knowledge of previous 
opinions, indicate that progress in this 
field has been made. 

This concluding article gives the reader 
a report of some of the typical attitudes 
and opinions of heating contractor 
dealers of oil burners and summarizes 
the general findings of the survey. 


It may be interesting to note 
that the converse of these seven 
items constitute conditions which 
should be present to make the 
handling of oil burners advan- 
tageous. The Oil Heating Insti- 
tute, in addition to including a 
part of the opposite of these fac- 
tors, lists several others as hav- 





thought that there was money in 





ing a direct bearing on the po- 








handling oil burners. Of the re- 

plies received, 70 per cent stated 

that the field is a profitable one. Referring to the first ar- 
ticle of this series appearing in the October 5 issue, 
it will be noted, from the tabulated answer to question 

No. 1, that 56 per cent have sold or are now selling oil 

burners. Conservatively assuming that all those who 

are handling oil burners believe it profitable and compar- 
ing this figure with the one which results from the con- 
tractors’ definite statement of belief, it is found that 
while at least 14 per cent of those who replied believe 
that there is money in this-field this percentage does not 
handle them. One is naturally led to question why this 
is. If a contractor is in business to make money and if 
he doesn’t sell and install a product in his field which 
he believes is profitable, there must be some underlying 
reason. The reasons are set forth in the replies to 
question No. 10 of the survey, namely, if you do not 
handle oil burners and if it is a profitable field, why don't 
you handle them? 
Summarized, the reasons may be listed as follows: 
1.—Concern on the part of the contractor for the owner 
who buys the burner, from the standpoint of safety, 
reliability and servicing. This is prompted, of course, 
by the contractor's feeling of personal responsibility 
for the product he promotes and its subsequent in- 
fluence upon his business regardless of the fact that 
he may make money on the transaction. 
2.—Location in a section where the basic industry is 
hostile to oil burners such as the anthracite mining 
territory. 

3.—A population not containing sufficient wealth to 
make possible the purchase and operation of oll 
burners. 

4.—QOperation of business on the basis that plumbing, 
heating and oil burner handling are three distinet 
and specialized lines of work which require indi- 
vidual concentration of effort for success. 

5.—Lack of capital to carry on the business under local 
necessity of extended credit. 

6.—Unsatisfactory experiences with manufacturers. 

/.—Competition from gas. 
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tential oil burner sales of any 

section. They are: 

1.—A population sufficient to provide a market for 
burners. 

2.—The possession of a sufficiently high standard of liv- 
ing to appreciate their value. 

3.—The presence of electricity and gas. 

4.—The concentration of population to a degree neces- 
sary to allow for installation and service. 

5.—A rate of increase of population which is at least 
equal to the average for the country. 

Individual replies group themselves under types. One 
of the typical answers comes from Joliet, Ilimois, and 
states, “I have always felt that oil burners were not per- 
fected sufficiently to warrant my handling them. I have 
watched them very closely and found that there is a 
considerable amount of servicing necessary.” It must 
be remembered that Joliet is within the Chicago suburban 
area, that Chicago started out to be the center of man- 
ufacture of oil burners—both good and bad, that Chi 
cago and its suburbs was the first and foremost market 
for these burners and that this area developed to be the 
most highly competitive and chaotic oil burner market 
in the country. Further observations of the Joliet con 
tractor substantiate this. “I had a burner installed in 
my home last October which was both simple in opera 
tion and guaranteed to be trouble proof. The burner 
proved to be as represented. One reason for my not 
wanting to sell oil burners is that when one is installed 
the comfort of the home is dependent upon it. If some 
little thing goes wrong, which may occur late at night 
and in sub-zero weather, and if you have not enough 
service work to be able to retain a reliable man subject 
to call at any hour, it means that the contractor must 
do the servicing which, in my estimation, would neces 
sitate a good profit on the job to make it attractive. Of 
course, if every burner installed should give as little 
trouble as mine has, it would be satisfactory as all the 
servicing required was in the form of initial adjust- 
ment. In addition, it has proved very economical and I 
would not be without it. I experimented with a second 
house with a different make of burner. It proved unsat- 
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MEETING ARCHITECTURAL STANDARDS OF QUALITY 
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City Hall, Atlanta, Ga. 
—G. Lloyd Preacher & 
Co., Architects; The 
Markel Co., Engineers: 
Farrell Heating & 
Plumbing Co., Plumb- 
ing Contractors; Solid 
Nickel Oiiver_plumbing 
fixtures by The John 
Douglas Co., Cincin- . 
nati, Ohio ; 
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IN ATLANTA’S CITY HALL 


oe am 


—SOLID NICKEL SILVER FIXTURES BY DOUGLAS 








T is only natural that one Silver fixtures are distin- 
] is only natur é 


of the South’s most guished by a permanent 
beautiful public buildings silver-like lustre, compar- 
able to the beauty of Pure 
Nickel and other high 


Nickel alloys. They are not 


—Atlanta’s new City Hall 
—should be equipped 
with plumbing fixtures of 
Solid Nickel Silver. This 


ttractive material meets during installation or use. | 
a é 


In short, Solid Nickel : 
Cc Silver plumbing fixtures | 
S ILVER constitute the most durable 


strength of Solid Nickel Silver insure better as well as the most attractive type of high 





easily marred or broken 


the highest architectural 





standards of quality...The 


hardness, toughness and 


wear-resistance for valve seats. Solid Nickel quality sanitary equipment now available. 
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isfactory and I removed it after it had been in service 
10 days. I could not regulate it properly and it burned 
about 25 gallons of oil in a day.” 

From the standpoint of locality, a reply from Madi- 
son, Minnesota, tells us, “This locality is strictly agri- 
cultural. Conditions have been bad for several years, 
money has been scarce and equipment, such as oil burn- 
ers, would be very hard to sell.” 

A difficulty encountered in one town in Michigan is 
that “One of the local dealers gives his customers six 
months before payments start. We feel that this is pretty 
stiff competition.” In contrast to this a dealer states 
“T have just received my first shipment of oil burners 
today so I am all ready to go. However, we are wonder- 
ing if a heating contractor with good credit should be 
expected to pay for his shipments C.O.D. and also 
carry on hand five burners. We are required to do this 
which makes it hard at the start.” 

From the standpoint of price, to quote a contractor in 
Arlington, N. J.: “Personally I feel that the field is 
great and that we are coming to oil burners more and 
more but the price still holds many back.” 

The following thought from a Philadelphia contractor 
dealer deserves some consideration, “My main interest in 
oil burners and in having same installed is that they 
tend to make heating installations more efficient and they 
encourage heating by radiation.” 


What Do You Want to Know About Oil Burners? 


Replies to the question as to what the heating con- 
tractor dealer wants to know about oil burners indicate 
that there is an appreciation of the size and extent of 
the subject. Practically everything in the selling, in- 
stallation and servicing of oil burners is covered in the 
questions asked by them. Contrary to what might be 
expected, the questioners, while they express a desire to 
learn and profess a degree of ignorance, indicate a 
familiarity with the subject which is a result of intimate 
association and close observation. In other words, they 
are questions involving solutions which have a definite 
application and which will probably be used with satis- 
factory results. 

As is only natural, the questions are those which are 
a result of some difficulty experienced by the contractor, 
those which he expects to experience or those which 
some acquaintance has experienced. There is a definite 
desire for information. One contractor in Keokuk, Iowa, 
says, “I have found out that I do not know very much 
about oil burners. However, I do know that any one 
who has used a burner one winter would not be without 
it, if it gives service.” Another significant and typical 
reply is, “I want to know the same thing in connection 
with oil burners that is necessary to know in carrying on 
a successful plumbing business, namely, how to be a 
business man rather than just a good mechanic.” This, 
in no way, reflects upon the mechanic or the importance 
of excellent mechanical installations. It does mean that 
it 1s recognized that the job of handling oil burners, as 
in the case of doing plumbing and heating, does not start 
and stop with the mechanics of the business. 

Many of the questions pertain to the burners them- 
selves, asking what is the best burner on the market 
today, one that will not require servicing, one that is 
economical in operation, etc. Paralleling this is the 
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thought, “If there is a foremost burner which is so good 
that it does not require servicing, that is reliable, that 
does not cost much to operate, one which, in short, com- 
bines all of the qualities desirable in a burner, why do 
not all of the manufacturers pattern their products after 
it.” The questioner might be asked to apply this inquiry 
to heating plants, to automobiles or to houses. The same 
reasons for lack of complete standardization in these 
items may be applied to oil burners. 

It is interesting to observe the reasons of the owners 
for buying burners. A recent survey of the Oil Heating 
Institute lists the following in the order of indicated im- 
portance: 1.—Labor saving; 2.—-Cleanliness; 3.—Uni- 
form temperature; 4.—Less responsibility ; 5.—Health- 
fulness ; 6—Basement space; and 7.—Economy. These 
are reasons for buying any oil burner. Add to these 
the secondary reason for buying a particular burner and 
the diversity of public demand increases at a surprising 
rate. Then, consider the personalities of the different 
manufacturers, some 600 in number, which to a greater 
or less extent are reflected in their products, and the 
reason for the lack of complete standardization begins 
to be apparent. 


What Should Manufacturers Do to Aid the Heating 
Contractor? 


ser 


The manufacturer should sell through the plumbing 
and heating jobber or else take off the C. 
ments that are not called for.” This suggestion comes 
from Port Washington, Wisconsin. About 20 per cent 
of the replies voice this complaint relative to the prac- 
tice of many manufacturers requiring cash. 
this is counteracted by several replies similar to the 
following, “Continue to keep the oil burner on a cash 
basis as started instead of letting it drift into a loose 
system of credits as prevails in many plumbing and heat- 
ing businesses.” 


). D. require- 


Llowever, 


There is a considerable amount of sentiment among 
the heating contractors in favor of making the heating 
contractor the only outlet of oil burners. Supplementary 
to this is the firm ‘opinion of many of the contractors 
that “The manufacturer, in aiding the contractor, should 
never allow a dealer to handle his burner unless he 1s 
sure the dealer is thoroughly acquainted with the burner, 
knows how to sell it, and knows how to service it. Also, 
he should see that his dealer gets a price sufficiently high 
to warrant proper installation, servicing and profit for 
the dealer.” The contractor dealer is looking to the 
manufacturer for sales and advertising help. I-vidence 
of the inadequacy of many heating plants is in the opin- 
ion that manufacturers should produce a boiler which 1s 
designed especially for their burner. 


What Should the Heating Contractor Do to Improve 
This Branch of His Business? 


To handle an oil burner successfully, it would seem, 
from the answers, that the first step is “Tie up with a 
good burner and stay with it.” Then, “learn all you 
can about the burner you sell.” In selling the burner, 
“Assist the manufacturer in publicity and conduct cam- 
paigns at certain seasons of the year. Also, employ 
salesmen who understand oil burners.” In your store, 
“Display a burner in actual operation.” “Do not misrep- 
resent.” ‘Give more time to selling and do it in a sys- 
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An importan 
Item ex 


tematic manner. Also, give oil information to custom- 
ers.” “Sell them as a piece of ordinary merchandise 
only and stop making comparisons between the different 
kinds of burners. Sell an oil burner the same as you 
would a bath tub or do not sell it. The public has been 
taught to expect too much in buying oil burners. If 
manufacturers would advertise ‘Burn Oil’ instead of 
‘Oil burners’ it would certainly solve a number of the 
sales problems we are now up against.’”’ When the in- 
stallation is being made, “Insist on a perfect installation 
_and do not put in a burner when there is any doubt as 

to whether or not it will meet the requirements.” Be- 

fore putting burner in, “Check the entire job and if 
| | necessary, either bring the heating plant up to standard 
¥ es to give first class heating service or do not install the 
burner.” When the job is completed, “Keep the owner 


DAMPER boosting for you.” 
REGULATOR 


Proper combustion, ; ’ 
: To summarize the results of ire survey: 
uniform heat, care- ne the results of the ent nvey 


free operation—all Only 55 per cent of those answering the questionnaire 
hinge on the auto-| ¢xpressed themselves as having unfavorable experiences 
matic control of} with oil burners. Of those who had unfavorable experi- 
draft and check) ences, 25 per cent were caused to discontinue the han- 
dampers. dling of burners because of the experiences. The ma- 
METAPHRAM DAM.-| jority of the heating contractor dealers who had dif- 
og mapping ficulties at the start approached the subject from an 
changeofany condition| analytical standpoint and changed their method of han- 
that affects boiler pres-| (ling the article to eliminate the trouble. 

per wate weal ag any The majority of the difficulties encountered are in 
or in the system, reacts| servicing. Many of these are a result of lack of know!- 
immediately into grad-| adoe on the part of the one making the installation, ad- 


nal, controlled draft ay : 
regulation. ' verse local conditions, and the handling of an unde- 


METAPHRAM DAM. Veloped burner. | a 
PER REGULATORSare, Ninety per cent of those replying to the questionnaire, 
’ made to fitalldomestic| \hether they handle burners or not, are interested in 
heating boilers—hot water, low pressure steam, | : - 
vapor or vacuum; and they are a profitable item | being kept informed as to the latest developments of 
to the contractor for replacement of less efficient | this product. 
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Summary of Entire Survey 








NN eras — Answers to the question as to what information is 
ANN — ee =m ee desired indicate that the greatest needs are for instruc- 
al : . ae tion along the lines of selling, installation, and servicing 
j Suey solieguuamiaaay <r enelangy | with the emphasis placed on installation. 


2317 Knox Ave. Chicago, Ill. 





The majority of dealers make a definite charge, over 
and above the price of the burner, for servicing for 
which they are not responsible. The practice of pro- 
viding free service for one year meets with considerable 

' favor. This method means that the cost is distributed 
et. me ti gan Des | | -among all burners sold as operating expenses. | 
Soutien Suen Ga at BR METAPin«y | Seventy-five per cent of those who answered believe 
‘nota | that there is money in handling oil burners. 
wn Those who believe that it is a profitable line but who 
are not handling burners do not because of some local 
condition. 

The majority of the contractors feel that oil burners 

are a part of the heating installation and as such should 





National Systems of 
Heat Regulation and 
Humidity Control, 
Metaphram Dampers, 
, Metaphram Motors, 
industrial Thermo- 
static Devices, A-Jacks 
pute Steam Damper Regu- 

‘ tater for high pressure 
: boilers, Metaphram 
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be handled by the heating contractor. Also, they feel 
| | NATIONAL REGULATOR CO., 2317 Knox Ave., Chicase that there should be a greater appreciation on the part 
) ; | ' ' 
a . Pe ihulietin F-100—Ty pe Phebe Cetin 1 - oe manufacturer of the dealer’s problems with re- 
“ | [ Guinahe Eninainne »hram Damper Regulat for | | — sito = a . . 
pressuse bellere. , a ee In suggesting means of improving this branch of the 
B-s@ | Slew || heating business, contractors urge that only good bur- 
; — 7 ners be handled and that when a satisfactory make of 
q : 7 ——e | iii | | burner is found, stay with it and learn everything pos- 
| | sible about it. 
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Modern Interiors Demand this New Vogue in Heating 


With the advent of Trane Concealed Heating 
there is no longer need to tolerate or allow for 


Walls, corners, floors and windows are free of 
obstruction for unhampered architectural treat- 
ment of interiors. 


Trane Concealed Heating apparatus is installed 
between the walls: out of view, out of the room 
entirely: circulating the heat through the trim, 
blending Trane grille embedded in the wall. 
And with the advanced vapor system 
improvements furnished by Trane it is 
a perfect mode of heating, more effec- 





Steam and Hct Wa- 








TRANE 2 


PUMPS, UNIT HEATERS, AND HEATING SPECIALTIES 








tive and economical than radiators or other types: 
combining extreme home refinement with utmost 
heating efhciency. In spite of the many advantages 
of Trane Concealed Heating, its cost is but slightly 
above ordinary cast iron radiation. Installation is 
extremely simple due to the light weight and com 
plete assembly at the plant. 
Write now for the new Trane book of interesting 
details — design, construction and jnstallation, and 
the reliability assured by this forty-four 
ian year company of heat engineering 
a specialists. 





THE TRANE COMPANY, Dept. 11, 
204 Cameron Avenue, La Crosse, Wis. 


TRANE COMPANY OF CANADA, Ltd., Toronto, Ontario 


Name oud é 
Address 
City State... 

_ Please send booklet on latest styles in Concealed Heating. 
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WOLF F 


r ~\ 
HE FACTORY WASH-UP SINK is a most 


necessary part of the sanitary equipment of 4 i i i 7 qm Z % 


the modern industrial plant,—speeding the depart- 


ure of the workers. FACTORY 


WOLFF ‘ILLINOIS’? DURO ENAMELED Factory 
WASE 


WASH SINKS are particularly adapted for the pur- 

pose—the hard scratch and wear proof enamel coating 

will retain its brilliant glossy surface despite the — 

hard use to which it is subjected. 4 y ty KK 








erties: 


Available in 4 foot, 5 foot and 6 foot lengths to 
be set singly or in multiple batteries. ~ 





Other styles of Factory Sinks such as the Indiana with back to set against the 
wall and the GOODRICH single and double pattern are shown in our General Cata- 


logue **G”’. 


WOLFF CO. 


“Superior Plumbing Fixtures’’ 


CHICAGO 


Branches and Distributors in all principal cities 








SUBERIOR PLUMBING FIXTURES 
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Cleaning Rust from Water Pipes 


(Continued from Page 65) 


In the case of hot water lines similar comments to the 
above may be made with, however, the additional sug- 
gestion that some of the standard devices on the market 
for the removal of dissolved oxygen should prove satis- 
factory in the prevention of further dangerous accumula- 
tions of corrosion products after their initial removal 
by the methods which has been discussed. 

“In the case of the building whose treatment has been 
directly discussed above, a new method of corrosion 
prevention was applied, namely, the coating of the pipe 
walls with a protective layer of Portland cement. The 
effectiveness of cement linings in preventing corrosion 
has been thoroughly demonstrated by experience in cer- 
tain New England states covering fifty to sixty years. 
It is sufficient to say that pipes lined with cement have 
been found to be uncorroded after more than sixty 
years’ exposure to very corrosive waters in Worcester, 
Lynn, Danvers, and other New England towns. 

Relying upon this experience, confidence was felt that 
a lining of cement if applied to building water lines after 
the removal of corrosion products would afford protec- 
tion for a period of many years without the necessity of 
attention or thought on the part of the operator. A pro- 
cedure for this application has been worked out and ex- 
perience with its application on a large scale has been 
rather encouraging. The sample to the right, marked D, 
in Fig. 1 was taken from one of the lines in the building 
under discussion, being cut out in the course of some 
alteration and shows the general appearance of the lining 
applied. The procedure in putting in this lining is to 
dry the lines and force through a cement grout of suit- 
able consistency, using high pressure air. The technic 
and apparatus required for this operation are still in the 
course of development and will be described later. It 
will be noted from the photograph in Fig. 1 that the 
lining 1n this case is about 1/16-inch thick with its in- 
terior surface slightly wavy from the action of the air. 
This lining was applied to one 23-story riser at a time, all 
laterals, feed lines, etc., on a given riser being treated 
simultaneously. 

It is hoped that this procedure when fully developed 
may be of considerable value in cases where it is de- 
sirable to protect piping systems from further corrosion. 
Pipe lined with cement is also now available for use in 
new construction. 

» 
Values of Latent Heat of Vaporization and Latent 
Heat of Fusion 

The amount of heat necessary to raise one pound 
of water from water at 32 deg. fahr. to water at 212 
deg. fahr. is given as 180 B.t.u. To vaporize this 
same pound of water at 212 deg. fahr. requires 971.7 
B.t.u. This is the value of the latent heat of vapori- 
zation of water at atmospheric pressure. The 180 
B.t.u. is in the form of sensible heat and the 971.7 
B.t.u. is latent heat. 

Likewise, when this same pound of water in the 
form of ice at 32 deg. fahr. is changed to water at 
32 deg. fahr. it requires an addition of 143.4 B.t.u., 
though there is no temperature change. This is 
known as the latent heat of fusion of water. 
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new CraneWarlo 











semi-automatic t, 


water softener for only $185 


Ata price only $50 higher than that of a non-automatic 
of the same quality and capacity, $100 lower than that 
of a full automatic, this latest Crane-Warlo development 
in water softeners, a semi-automatic, is now offered. It 
needs very little attention. For an average family of 
five and water of average hardness, simply pour in salt 
about three times a year, and throw the regenerating 
lever about twice a month. Fool proof, a child can 
regenerate it. Lasting, it has the efficiency of all Crane- 
Warlo softeners, backed by a 74-year reputation. Write 
for a full description. 


CRANE 


GENERAL OFFICES: CRANE BUILDING, 836 S. MICHIGAN AVENUE, CHICAGO 
NEW YORK OFFICE: 23 W. 44TH STREET 


Branches and Sales Offices in One Hundred and Eighty Cities 
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SHERWOOD BRASS WORKS, Jefferson and Mt. Elliott Aves., Detroit, Mich. 
REPRESENTATIVES: 
J. A. Riordan Co. (Inc.), 1600 E. 7th St., Los Angeles; 303 Colman Bldg., Seattle 
'. S. Thompson, 2401 Chestnut St., Philadelphia 
Fred G. Hoffman, 831 Edgewood Ave., Trenton, N. 
Fred S. Wilsey, Plymouth Bldg., Minneapolis 
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When radiator is turned on or steam plant is 
started cold air enters valve through steam 
channel (G) and escapes valve until steam 
enters channel (G) coming in contact with 
thermostatic float (E) which contains fluid which 
instantaneously expands diaphragm (F) lifting 
float (E) and valve pin (C) into valve seat (B) 
closing valve and preventing escape of steam. 


Drain tube (H) syphons any condensation that 
may accumulate in valve, back into radiator. 
Expansion Bridge (1) is constructed to take any 
exceptional strain that may be placed on valve 
owing to the excessive steam pressure. 


After fires are banked float (E) contracts, allowing 
discs (D) to close air port, preventing admission 
of air to system. Parts B, C and D are of nickel 
silver to prevent corrosion. 
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L, no. 20 


| VACUUM 
AIR VALVE 


The conversion of one pipe 
steam jobs to vacuum systems 
is easy with the Cadwell No. 20. 








It is a sure way to make addi- 
tional profits or to give abso- 
lute protection to yourself. All 
that is necessary is that Cad- 
well No. 20 be installed on all 
radiators and return lines and 
that the system be made tight. 
This Vacuum Air Valve allows 
the air to escape from the radi- 
ators and closes to prevent the 
escape of steam. When steam 
pressure is reduced due to 
banked fires, the vacuum check 
in the top of the valve prevents 
the admission of air and de- 
lays the cooling of radiators. 
The disc in Cap A may be re- 
volved in order to clear any 
accumulation of foreign mat- 
ter picked-up during the non- 
heating season. 


The Cadwell No. 20 will also 
greatly increase the efficiency 
of new installations. 














i Write for complete infor- 
mation and prices. 
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DOMESTIC 


Plumbing Code Tabulations 


(Continued from Page 74) 


Chance of Unfairness in Regulations 


Of course, there are examinations and examina- 
tions. Some are of little consequence and some are 
so severe as to be unjust, and into them of course the 
human element enters in various ways. There is 
chance for unfairness and fraud in these examinations 
as in most other human affairs. However, a long 
experience and considerable knowledge along this 
line, leads us to believe that in general they are fair. 
Of course, it is not always that an examination gives 
a correct index of a man’s knowledge or ability. 

Recently a journeyman of some twenty years’ ex- 
perience came to us in distress. To our knowledge 
he was a capable journeyman, and yet he had failed 
in his examination. To stand up in front of his five 
examiners, two of them former employers, was more 
than his nerves could stand. and he was temporarily 
unequal to the correct answering of the questions 
put to him. Such circumstances enter into the prop- 
osition, and yet they do not stand as a substantial 
argument, and the examining of plumbers, both jour- 
neymen and masters, remains as the most efficient 
regulation that apparently can be adopted. 

More and more municipalities are dropping into 
line and requiring these examinations. 

Constantly greater knowledge and therefore greater 
intelligence is being expected of the plumber, as his 
business becomes more of a science, and we look to 
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see the time come when the man who works at the 
plumbing trade in many of our best regulated cities, 
will have to show considerably more education than 
he is now expected to show. 

Many communities have experienced trouble in the 
fraudulent use of plumbing licenses, and this has lead 
to the use of such an ordinance as follows, taken from 
the Fresno, Calif., plumbing code: 

“It shall be unlawful for any master or journeyman 
plumber to lend his license to any person or persons, 
or take out plumbing permits at the office of the com- 
mission oi public works, in his name for the use of 
any other person, firm or corporation not regularly 
licensed ; and a violation of the provisions of this sec- 
tion shall constitute sufficient ground for a revoca- 
tion of the license issued to such master or journey- 
man plumber.” | 


San Diego Code on Licensing 


The matter of licensing 1s now extended in many 
cities to cover apprentice plumbers. Such require- 
ments are well covered in the San Diego, Calit., code, 
as follows: 

“Any person desiring to engage in the business 
of plumbing as an apprentice, shall obtain a permit 
from the board of plumbing examiners, which will be 
issued free of charge. An apprentice shall only be 
allowed to do plumbing work under the direct su- 
pervision of and with a licensed master or journey- 
man plumber, who shall be held responsible tor the 
work of such apprentice.” 

Another point covered by many plumbing codes 








Graceful 
Design 


This United Combination is reg- 
ularly furnished with Metal Dish 
and Metal Handles. It can also 
be furnished with China Handles 
and China Dish. Its beauty is 
rapidly commanding a leading 
position in the opinion of master 
plumbers, architects and owners 
because of its 


ENDURING QUALITY 
DEPENDABLE SERVICE 
ATTRACTIVENESS 


DEMAND ——> 











No. 627 with Female Flange 
No. 631 with Male Adjustable Flange 


UN-I-CHROME FINISH 


NI 


TRADE MARK REG. IN U. S. PAT. OFFICE 


UNITED -OBERNDORF CORP., CLEVELAND, OHIO 


ASK YOUR JOBBER 
FOR PRICES 
































The face of the 
Niedecken Shower 
Head is easily re- 
moved for clean- 
ing and secured 
again. Loosening 3 
screws dissembles 
the face and the 
patented lug and 
notch guides its re- 
placement into the 
proper place and 
alignment. 
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Niedecken 
Showers 


Begin now to install NIE- 
DECKEN Shower Stalls, 
Shower Heads and Mixers. 
Here are reasons; handy, 
serviceable and comfort- 
able for your customers: 
low cost, big profit and 
easy installing for you. 


The strictly Leak Proof 
NIEDECKEN Shower Stall 
is made of a continuous 
sheet of 14 inch steel: 
riser to the bottom. 


NIEDECKEN Shower 
Head gives the usual 
shower spread, but uses 
far less than the usual 
amount of water. And 
the NIEDECKEN Mixer 
has patented advance- 
ments your customers will 
appreciate. 


Get your share of big prof- 
its; more business: be wise 
enough to specify NIE- 
DECKEN Advanced Pat- 
ents. Act today! Write 
now for Bulletin. 


HOFFMANN & BILLINGS 
MFG. COMPANY 


Milwaukee Wisconsin 
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now, and which is also well put in the San Diego 
code, concerns the displaying of signs by master 
plumbers. This section is as follows: 


“It shall be the duty of every licensed master 
plumber to display a sign at his place of business with 
his full registered name, the same as in his bond, and 
showing thereon his number, and no person other 
than a registered licensed plumber shall be allowed 
to display any such sign, carry on or engage in the 
business of plumbing, or make any connections with 
any sewer, drains, soil, vent or waste pipe, until all 
requirements of this ordinance are complied with.” 


Enforcement of Regulations 


No doubt many of us, especially those of longest 
experience, can recall instances 1n our own local ex- 
perience and in other localities as well, where plumb- 
ing regulations that have become the subject of court 
proceedings, have not been upheld. Such experiences 
were much more common years ago than they are 
now, but the general subject of enforcement, on 
which our present tabulations are made, is of great 
importance to those interested in plumbing codes, 
and especially to those engaged in the changing of 
old codes or in the enactment of new ones. For these 
reasons we are impelled to present at this point, the 
findings on this subject shown in the Hoover report. 
They are very clearly stated, and cover the ground 
thoroughly, and we recommend them to the read- 
ing of anyone in any way interested in the enforce- 
ment of plumbing laws. The matter that we quote 
begins on page 8, and is as follows: 


“It is impossible to study the subject of plumbing 
regulation without having a proper conception of the 
common-law principle known as ‘police power,’ for, 
though a part of the common law and without abso- 
lutely definite limits, it can and must control court 
decisions, without which plumbing regulations would 
be futile. Attention should be called to the fact that 
this legal term ‘police power’ does not mean _ the 
power of a policeman. It is true that the policeman, 
with his uniform and his stick, is one agency for en- 
forcing the ‘police power,’ but plumbing inspectors, 
building inspectors, fire marshals, and health officers 
also act under the same ‘police power.’ Police 
power is that inherent power of government which 
protects the people against harmful acts of individ- 
uals, in so far as matters of safety, health, morals, or 
the like are concerned. ‘Police power’ is ‘community 
power.’ Injuries against health come within the proper 
scope of the police power; but acts of government to 
enhance or promote health above normal, while laud- 
able and often justifiable, do not fall within the scope 
of the police power. 

“There is a difference between conferring a benefit 
and preventing an injury, which, though difficult to 
define, is nevertheless real. Some of the require- 
ments now generally included in plumbing codes 
represent a failure to make this distinction properly 
and can not be justified as essential to the protection 
of the public health from injury. When there is dif- 
ficulty in entorcing such regulations and the cases are 
brought into court, it often happens that the code re- 
quirements are not supported. In this way well- 
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Malleable Iron 





























That additional quality you 
find in M. I. F. Fittings is not 
there by accident. It is figured 
into the Fitting with as much 
care as is used'in the design or 
the metal. 4 





And that isn’t all. Can you 
imagine inspectors so skilled, 
so practiced and so painstaking 
that they can find flaws that 
even you might overlook? In 
the M. I. F. Plants there are 
many of these men who are 
constantly on the lookout to oe 
see that the ‘‘additional qual- 
ity’’ the approach to perfection, 
is in EVERY Fitting. 


It’s added protection that a 
simply means more profit for ) 
you in the long run. 
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MALLEABLE IRON FITTINGS COMPANY 
BRANFORD CONN. 
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THE NEW FLUSH VALVE by 
SMITH & WESSON 


HIS new valve, bearing the trade-mark of 

Smith & Wesson, has numerous points of supe- 
riority, among which the following are of major 
importance: 


All-Metal Construction. A primary distinction 
is its all-metal construction. There is nothing to 
deteriorate while the valve is in stock or in service. 


34-inch Supply. Due to its improved design, it 
operates satisfactorily with only a 34-inch supply, 
under pressures between 15 and 100 pounds. 


External Adjustment. It can be regulated at 
the valve, without shutting off the water, for a 
delivery of from 2 quarts to 8 gallons. Under any 


adjustment, the waterway through the valve is as 
large as the supply. 


Draining. The valve can be completely drained 
in three seconds by shutting off the supply and oper- 
ating the handle of the valve. 


No Servicing. Designed by Smith & Wesson, 
this valve has the high quality that all the world 
expects to find in a Smith & Wesson product. It 
is being placed on the market after several years 
of thorough and painstaking development, with the 
assurance that Smith & Wesson is fully responsible 
for its performance in service. Thus protected, you 
can put full reliance in the statement that the 
Smith & Wesson flush valve needs “no servicing.” 


Send for further details 





SMITH & WESSON 





FLUSH VALVE DIVISION 
SPRINGFIELD, MASSACHUSETTS 
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meaning citizens comply with regulations which can 
not be enforced upon the unwilling citizen, and in- 
justice results. Unfortunately, this situation exists 
to-day. Plumbing regulations, therefore, should be 
carefully examined in the light of modern sanitary 
science and accepted legal principles to determine 
their legality, keeping in mind that in so far as they 
protect the human health against injury they are 
justifiable, but no farther. It should be observed also 
that legally the police power has to do with ‘health,’ 
not merely the ‘public health. This is a distinction 
which even a health officer often fails to make. 

“The following principles may be considered as 
safe guides in the matter of governmental control: 


“1. The control of plumbing by government is dis- 
tinctly an act done under the police power, because 
it has to do with protection of the health of the peo- 
ple against injury, using this term in its broad and 
popular sense. 

“2. This use of the police power resides funda- 
mentally in the State governments, but may be and 
often is delegated to cities, towns, or other subdi- 
visions of States. 

“3. The police power has not been delegated to the 
Federal Government, except so far as needed to carry 
out certain delegated power (as, for example, quar- 
antine); hence, the Federal Government has only 
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Top row: G. W. Busch, M. E. Busch, both of Josam Mfg. Co., 
New York City; R. 0. Stickles, sales manager of Hedges & 
Brother, Newark, N. J. Middle row: J. Choyke, Blum & 
Choyke, New York City; I. J. Carson, Tremont Plumbers 
Supplies, New York City. Bottom row: Robert Hopkins and 
John A, Sharp, Manhattan master plumbers. Photos taken at 
the outing of the Manhattan Master Plumbers’ Association 
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The Me Alear 
No. 155 Reduc- 
ing Valve will 
control sensi- 
tively and ac- 
curately for sub- 
atmospheric 
pressures or any 
reduced pressure 

















up to ten 
pounds. 


Other types 
make up the most complete 
and flexible reducing valve 


line on the market. 


Send for latest catalog today 
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Anxious to Make More Money ? 
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Of course you are. And there's one way to 
increase profits in the selection of brass 
goods that stands up under the toughest 
strain, goes on in the shortest time and T 
stays on, through the years, for the longest 

time. Write for the Trenton catalog. 


7 E. 




















TRENTON BRASS & MACHINE CO. |T 


Trenton, New Jersey 


Represented by ROLLIN C. WILSON 
42nd St., New York, N. Y. 261 Franklin St., Boston, Mass. 
13 North Ave., East. Cranford, N. J. 
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NEW BUSINESS — 


is waiting for you in 
your own neighborhood! 























H. F. 12030 
Surgeon's Lavatory with Instrument Trays— 
Foot Control Fitting. 


“Standard” Plumbing Fixtures for Hospitals 
are available for every hospital need, for phy- 
sicians, dentists and those who specialize in 
hydrotherapy and physiotherapy. A wide range 
of designs in Vitreous China and Enamel— 
regular and Acid-Resisting, with correct fittings 
in Chromard or nickel-plate, is available. 





Los Angeles County General 
Hospital —Los Angeles 

Allied Architects Assn., Architects 

Howe Bros., Plumbers 









“Standard” Plumbing Fixtures for Hospitals 
are recognized by hospital experts everywhere. 
Everywhere large installations similar to the 
one above attest to the excellence and satis- 
factory service these fixtures give. Among other 
recent notable installations are— 
Montefiore Hospital— Pittsburgh 
Battle Creek Sanitarium, Battle Creek, Mich. 
De Paul Hospital—St. Louis 
Women’s Hospital — Detroit 
U. S. Veterans Hospitals 
Portland, Oregon; N. Little Rock, Ark. 
St. Luke’s Hospital, Cleveland 
Norwood Medical Arts Bldg., Austin, Tex, 


“Ctandard 


PLUMBING FIXTURES 
for HOSPITALS 























H. F. 12025 
Surgeon’s Lavatory with Instrument Trays — 
Knee Control Valve Fitting. 


H. F. 12180 


Dentist’s Lavatory with Knee Control 


Mixing Valve Fitting. 


for the asking. Every doctor with a consultation and examining room is 

a real prospect for “Standat'd’ Plumbing Fixtures. There is a complete 
variety to meet every medical need, and while the doctors in your neighbor- 
hood may not require the highly technical hospital fixtures there is not one 
who does not need some of the simple designs. 


R: HT near you there is business waiting for you— profits that you can have 


For instance, the lavatories shown on this page are well-fitted for use in a 
physician’s or surgeon’s examining room and will bring to him the conve- 
nience of specially designed, modern plumbing fixtures. 


They are not difficult to install nor do they require any special knowledge 
or training. “Standard” fittings of proper design and sturdy construction are 
made to fit these fixtures. No more skill is required than your journeymen use 
in placing a faucet or a waste on a bathroom lavatory. 


The field is practically untouched. And this market is not seasonal. Take 
advantage of the autumnal decline in home and office building to add to your 
profits and keep your men occupied. A little extra sales effort among your 
medical friends is sure to bring you considerable profitable business. 


Hospitals, Medical Arts Buildings and Clinics in your city also present 
business opportunities. Service and repairs are needed regularly. Occasional 
sales opportunities for new fixtures in these buildings are constantly being 
offered. 


Take advantage of the complete “Standard” hospital fixture selection and 
use it to your profit. Write the address below or the nearest “Standard” unit 
for information and prices. 


Standard Sanitary Mfo. Co. 


HOSPITAL FIXTURE DEPT. 
PITTSBURGH 
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advisory powers regarding its employment by States. 
“4. The use of the police power in plumbing regula- 


tions is justified on the theory, supported by scientific 


evidence, that the passage of rats, cockroaches, water 


bugs, and other vermin in and out of drains, or the 
escape of sewage or of air from drains or sewers into 
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occupied human dwellings, are menaces to health, 


using this term in its broad and popular sense. 

“5. Plumbing regulations can not legally contain 
requirements which do not, either directly or in- 
directly, prevent injury to health, safety, morals, or 
the like. No requirements can legally be made which 
have to do merely with economies of construction, 
with benefits to the house owner or occupants, or 
with benefits to manufacturers, traders, or laborers, 
for the right and only legal use of the police power is 
to protect against injury. 

“6. The design of plumbing systems is properly 
within the scope of legal regulation in so far as it has 
to do with the escape of solids, liquids, or gases from, 
or the access of vermin and insects to drains and 
sewers, in such a way as to endanger health, and in 
so far as a safe and adequate supply of water to the 
fixtures is concerned. 

“7. Plumbing materials are properly subject to 
legal regulation in so far as their reliability in pre- 
venting dangers to health is concerned, looking ahead 
to a reasonable life of the building. 

“8. Methods of plumbing construction are properly 
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Top picture: Winning ball team of salesmen. Second row: 

John W. Mooney, Orange; Jas. P. Rogers, Rogers-Ebert Co.; 

Fr. F. Bogert, West Orange; George L. Bird, Elizabeth, state 

trustee. Bottom row: Master plumbers’ prize-winning tug- 

of-war team. Photos taken at the outing of the Master 
Plumbers’ Association of the Oranges 























The Motor Driven HEART of the 
Modern Hot Water System 


Te ROCHESTER 
CIRCULATOR 


makes Better Heating Cost Less! 





On Every Job— New or Old—it means 
A Big Fuel Saving 
Immediate Heat in Every Radiator 
And it lowers the cost of new jobs! 





Made ina correct size for every plant, from the 
smallest Cottage to the biggest Greenhouse. 





There is no interference with.natural Circulation 


Write today for full details. 
The Rochester Circulator Co. 


P. O. B. No. 23 Rochester, N. Y. 
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Here is real value! This 
pedestal type bowl is of the 
finest of vitreous china and 
yet it is sold at a competi- 
tive price. Although this 
price means a bigger mar- 
gin of profit for you yet it 
is the product itself which 
makes the sale. Its gleam- 
ing finish will not discolor 
from soaps or acids and its 
design and appearance will 
enhance any bathroom. 


Roughs in to a very small 
space and yet the inside is 
standard for bowls. Has 
concealed FRONT  over- 
flow. 


Plate 138-F 


The Pike Pedestal 
Lavatory 


Write for full details. 














KEYSTONE POTTERY CO., Trenton, N.J. 
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Porcelain 
Enameled 
Tanks, 
Chromium 


Plated 
Fittings 


Cost Is 
Little More 
Than The 

Ordinary 

Softener 


Made In 
Several 
Sizes 
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Self @perating Water Softener 
Durable — Dependable — Beautiful 


Write for Literature and Prices. 


UNIFLO MFG. CO. 


ERIE, PENNA. 
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subject to legal regulation in so far as they may be 
necessary to guard against danger to health through 
faulty workmanship. 

“9. The control of plumbing by the system of 
permit and inspection and test 1s a logical and ap- 
parently a satisfactory way of guarding against in- 
jury to health through faulty plumbing; but in view 
of different conditions existing in large and small 
communities the States should delegate to local com- 
munities the manner of administrating this control. 

“10. The system of examining plumbers is for the 
public benefit and should be continued, but it might 
he better for the examining authorities to issue cer- 
tificates of competency rather than ‘licenses.’ 

“11. The requirement that plumbing work, sub- 
ject to permit and inspection, be done by licensed 
plumbers is justifiable under the police power. 

“12. Uniformity in methods of plumbing control 
is desirable, as it makes for convenience and econ- 
omy. Uniformity can be secured by following models 
set up by Federal or State governments, 

“13. Standardization of plumbing designs, so far 
as dimensioning is concerned, standardization ot 
plumbing materials, and even standardization of code 
requirements are for the public benefit, rather than 
for protection against injury, and should be brought 
about by agreement and concerted action. They can 
not be required legally under the police power. 

“14. As the police power resides in State govern- 
ments and as uniformity in plumbing regulation 1s 
for the public benefit, it is well for all States to have 
simple, uniform, state-wide plumbing regulations 
alike in essential respects, limited to matters which 
properly come within the scope of the police power 
under a wide range of conditions, with provision for 
permitting local communities to regulate installation 
and inspection by such methods as they see fit to 
adopt. These may be appropriately called basic 
plumbing principles.” 

There are three additional paragraphs which we 
are not giving, but which may be found on page 10 
of the Hoover report. 

Paragraphs 9, 10 and 11 especially concern this 
present article, and paragraph 14 is also worthy oi 
special note. 

In another article we shall go further with our 
tabulation and the consideration of its several fea- 
tures. 

It should be understood that the subject matter on 
tests and testing as quoted by us from the Mobile 
code, is in reality a reproduction from the recom- 
mended Hoover code. 

This in no way detracts from the credit we have 
given this particular handling of the subject. 

There are many other cities which have adopted 
the Hoover code, but few of them seem to have seen 
the importance of comprehensive code instructions 


| on this subject, and therefore have contented them- 


selves with the ordinary unsatisfactory statements 


| on the subject. 


It is of utmost importance to clarify, in every way 
possible, the different provisions contained in any code 
in order that they may be understood readily by all who 
are called upon to use them, 
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‘ie L ittle Wie Squares 


have put modern merchandising 


into the white toilet seat business 


GLIMPSE in the cross-section of 
“Two Little White Squares” is all 
you can see of the new Brunswick pat- 
ented reinforcement feature which cush- 
ions the critical edges with pyralin 9 
times thicker, and 800 percent stronger, 
and positively eliminates opening or crack- 
ing at the edges. 

But this extra strength, by reducing 
replacement service to a new minimum, 
makes the new Brunswick Seat an ideal 
merchandising proposition. 

Patented, ingenious, offering an impor- 
tant advantage easily demonstrated by 
means of the handy cross-section (see dia- 
gram) and quickly appreciated by custom- 
ers, the “Two Little White Squares” not 
only make this new Brunswick Seat easy 
to sell, but also are a guarantee that your 
profit, once made, is yours to keep. 
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oe WHITE SEATS |, 


WITH 9-PLY REINFORCED EDGES 


a 
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Dept. F-18, Seat Division, 
The Brunswick-Balke-Collender Co., 
623 So. Wabash Ave. Chicago. 


Send your complete catalog of Brunswick Seats, together with 
free sample cross-section of the Brunswick White, sheet- 


covered seats. 


Name 
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In this cross-section, just a glimpse of two little 
white squares. That’s all you can see of the Bruns- 
wick patented 9-ply reinforcement feature. But it 
means tough, wear-resisting pyralin at the critical 
edges 9 times thicker, 800 percent stronger! 


Send for free sample 
cross-section and catalog 


The moment you standardize on Brunswick White, 
sheet-covered seats, you can stop worrying about 
the profit of your toilet seat business. 

Without obligation we will send you a catalog of 
our complete line of white sheet and colored sheet 
seats, and also a free cross-section showing the 
“Two Little White Squares.” Simply use coupon. 


THE BRUNSWICK-BALKE-COLLENDER CO., CHICAGO 


Atlanta Chicago Detroit Milwaukee New York Seattle 
Birmingham Cincinnati Harrisburg Minneapolig Philadelphia S&St. Louis 
Boston Cleveland Houston Nashville Pittsburgh Tampa 
Buffalo Dallas Kansas City Newark Richmond Washingtor. 
Charlotte Denver Los Angeles New Haven San Antonio Montreal 
Chattanooga Des Moines Memphis New Orleans San Francisco Ottawa 
Toronto Havana 
Adelaide Australia Sidney, Australia Johannesburg, South Africa 
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R. J. Reynolds Office 
Building, Winston- 
Salem, N. C., another 
fine building where a 
lasting pipe installation 
was assured by using 
Youngstown steel pipe 
throughout. 
Architects 
ay et & LAMB 


mbing Contractor 


RIGGS DISTLER & CO. 


EASY TO 
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Better 


OUNGSTOWN STEEL PIPE is 

as easy to install as ordinary 
pipe—and has the added feature 
of insuring a piping job that will 
give a lifetime of service. 
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Modern buildings in ever-increasing numbers are being 
piped with Youngstown—because its record of perform- 
ance has convinced plumbing and heating contractors, 
architects and engineers that Youngstown pipe is the 
soundest insurance of pipe performance, as well as being 
easy to install. 


THE YOUNGSTOWN SHEET AND TUBE COMPANY 
One of the oldest manufacturers of copper-bearing steel, under 
the well-known and established trade name “Copperoid”. 
General Ofices—YOUNGSTOWN, OHIO 
DISTRICT SALES OFFICES 


ATLANTA—Healey Bidg. DETROIT —Fisher Bldg. PHILADELPHIA— 

BOSTON —80 Federal Sr. KANSAS CITY, MO.— Franklin Trust Bldg. 
BUFFALO-—Liberty Bank Bldg. Commerce Bldg. SAN FRANCISCO— 
CHICAGO—Conway Bidg. LOS ANGELES—3000 Santa Fe Ave. $5 New Montgomery St. 
CINCINNATI—Union Trust Bldg). MINNEAPOLIS —Andrus Bid ig. SEATTLE —Central Bldg. 
CLEVELAND—Union Trust Bldg) NEW ORLEANS—Hibernia Bldg. ST. LOUIS —Shell Bidg., 

DALLAS— Magnolia Bldg. NEW YORK—30 Church St. 13th and Locust Sts. 

DENVER —Continental Oil Bldg. PITTSBURGH—Oliver Bldg. YOUNGSTOWN Stambaugh Bldg. 


LONDON REPRESENTATIVE—The Youngstown Steel Products Co., 
Dashwood House, Old Broad St., London, E. C. England 


YOUNGSTOWS 


GALVANIZED SHEETS PROTECT =ii- SAVE WITH STEEL 
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Makes a Good Job 
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SUPPLY NEWS 





AMONG MANUFACTURERS, WHOLESALERS AND SALESMEN 








Is Now Plumbing and Heating Jobber 

The Wills-Meier Co., 5722-12th street, Detroit, Mich., 
which has operated for the past 6 years as a partnership, 
representing National Radiator Corp. and several other 
manufacturers of heating materials, has recently been 
reorganized. The company name, however, remains the 
same. The firm as reorganized will operate as whole- 
salers of both plumbing and heating supplies. 

Milton A. Meier is president of the company, William 
T. Andrew vice president, and Stuart S. Wills secretary- 
treasurer. Mr. Andrew, who has been identified with 
the plumbing and heating industry for the past 20 years, 
the last 13 years with the Kimball-Eisenberg Co. of De- 
troit, recently resigned from the latter organization to 
become an officer of the Wills-Meier Co. 


e 
The Lowry Co. to Go Out of Business 


The Lowry Company, 45-47 Forsyth street, S. W. 
Atlanta, Ga., has sold its entire stock to the Mott 
Southern Co. in that city. The Lowry Company is 
discontinuing its wholesale plumbing and heating 
business and is going to close its office and either 
rent or sell its building. 

e 
Lawson Mfg. Co. Announces Change 

The Lawson Manufacturing Co. of Pittsburgh, Pa., 
has merged its radiant heater department with the 
Ironton Stove & Mfg. Co. of Ironton, Ohio, and this 
concern is now known as the Continental Stove Cor- 
poration. The radiant heater business will hereafter 
be conducted by the Lawson Division of the Con- 
tinental Stove Corporation at Ironton, Ohio. There 
will be no change in regard to the other products of 
the Lawson Mfg. Co. of Pittsburgh. ' 

* 
Moves to New Location 

The Selfridge-Norton Mfg. Co., until recently located 
at 5518 Euclid avenue, Cleveland, Ohio, has moved to 
5606 Euclid avenue. The new quarters contain approxi- 
mately three times more floor space than the old building. 

* 


Now in New Location 
The plant of the David-Franklin Co. has been re- 
moved from 120 South 20th street, Irvington, N. J., to 
97 Newark way, Maplewood, N. J. 
© 
Heads Program Committee for Next Convention 


N. P. & S.A. 

C. F. Harvey of A. Harvey’s Sons Mfg. Co., Detroit, 
Mich., president of the National Pipe & Supplies Asso- 
ciation, has appointed J. Harvey Borton of the Hajoca 
Corp., Philadelphia, first vice president of the associa- 
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tion, as chairman of the program committee for the or 
ganization’s twenty-first annual convention. Mr. Borton 


will select his own committee and will be responsible tor 
the program during the convention. A special committee 


will be appointed to handle the golf and entertamment 
features. 
» 
Move Into New Of hces 
The offices of the American Oil Burner Association 
and the Oil Heating Institute have been removed from 
suite 1604 to 2011 Canadian Pacific building, 342 Mad- 
ison avenue, New York City. 
® 
National Radiator Corp. Opens Detroit Ofhce 
The National Radiator Corp., Johnstown, Pa., has 
opened an office in Detroit, Mich., in suite 903 of the 
Fisher building. George Schildmiller, formerly with the 
American Radiator Co., is in charge of the new office. 
® 
Opens Office in Seattle, Wash. 
Combustion Engineering Corp., New York City, has 
opened a district office at 1411 Fourth avenue, Seattle, 
Wash. George M. Bechtel, recently of the Los Angeles, 
Calif., office of Combustion Engineering Corp. has been 
appointed branch manager. 
® 
Crane Co. Opens New Orleans Display Room 
Crane Co., Chicago, recently opened its new exhibit 
rooms at 146 Baronne street, New Orleans, La. The 
company’s line of plumbing fixtures has been arranged 
in an attractive manner for the convenience of the cus- 
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The new showroom of Crane Co. at 146 Baronne street, New 
Orleans, La. 
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tomer. Gas water heaters, water softeners, farm water 
systems, etc., are also on display. H. E. Walters is dis- 
trict manager and Langdon Bowie is manager of the 
new display room. 
 ¢@ 
Date Is Set for Acetylene Convention 
Announcement has been made that the annual con- 
vention of the International Acetylene Association will 
be held at the Congress Hotel, Chicago, November 13, 
14, and 15. Definite arrangements for the program are 
being completed and it is expected that some detailed in- 
formation on this subject will be available very soon. 
> 


Moves Office to Camden, N. J. 


Gitomer McEvoy Company has just announced the 
removal of its office and warehouse from 305 Arch 
street, Philadelphia, Pa., to Sixth and Everett streets, 
Camden, N. J. 

* 
Holds Annual Sales Conference 

J. B. Wise, Inc., held its annual sales conference re- 
cently at its factory at Watertown, N. Y. Sales represen- 
tatives of the firm from various parts of the country 
who attended the conference were entertained with 
dinner at Gananoque Inn, Gananoque, Ont., and taken 
for a boat trip through the Thousand Islands. 


* 
Many Products Displayed at A. G. A. Convention 

The eleventh annual convention and exhibition of 
the American Gas Association was held at Atlantic 
City, N. J., October 14-18, with a large attendance. 
Many interesting papers were read at the convention, 
among which were the following: 

“The Gas Industry’s Social Obligation and Eco- 
nomic Opportunity,’ by Miss Laura Cauble; “The 
Importance of Insulation in the Future Development 
of House Heating,” by Paul V. Close; “Conversion 
surners for Large Volume Water Heating,” by A. A. 
Pihlman. 

Following is a partial list of the firms who par- 
ticipated in the exhibit: 

is Exhibitors 

Abendroth Bros., Port Chester, N. Y.; Adams Bros. Mfg. Co., 
Inc., Pittsburgh, Pa.; Air Reduction Sales Co., New York, N. 
Y.; American Cast Iron Pipe Co., North Birmingham, Ala.; 
American Heater Corp., St. Louis, Mo.; American Radiator 
Co., New York, N. Y.; Armstrong Cork & Insulation Co., Pitts- 
burgh, Pa.; Automatic Gas-Steam Radiator Co., Pittsburgh, 


Pa, 
Barber-Greene Co., Aurora, Ill.; The Beckwith Co., Dowa- 
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giac, Mich.; The Bristol Co., Waterbury, Conn.; Bryan Steam 
Corp., Peru, Ind.; The Bryant Heater & Mfg. Co., Cleveland, 
O.; A. M. Byers Co., Pittsburgh, Pa. 

Carrier-Lyle Corp., New York, N. Y.; The Cleveland Heater 
Co., Cleveland, O.; James B. Clow & Sons, Chicago, Ill.; The 
Columbus Heating & Ventilating Co., Columbus, O.; Crane 
Co., Chicago, III. 

Dahlquist Sales Corp., New York, N. Y.; Dri-Steam Valve 
Sales Corp., New York, N. Y. 

Electrolux Servel Corp., Evansville, Ind. 

General Ceramics Co., New York, N. Y. 

Hays Mfg. Co., Erie, Pa.; The Hoffman Heater Co., Louis- 
ville, Ky.; The Hotstream Heater Co., Cleveland, 0.; Hum- 
phrey Co., Kalamazoo, Mich. 

Johns-Manville, Inc., New York, N. Y. 

Kieley & Mueller, Inc., New York, N. Y.; Kitson Co., Phila- 
delphia, Pa.; The Kompak Co., New Brunswick, N. J. 

P. M. Lattner Mfg. Co., Cedar Rapids, Iowa; The Linde Air 
Products Co., New York, N. Y.; A. J. Lindemann & Hoverson 
Co., Milwaukee, Wis.; The Lovekin Water Heater Co., Phila- 
delphia, Pa. 

McDonnell & Miller, Chicago, Ill.; Mears-Kane-Ofeldt, Inc., 
Philadelphia, Pa.; Minneapolis-Honeywell Regulator Co., Min- 
neapolis, Minn.; Minwool Insulating Co., Boston, Mass.; Muel- 
ler Co., Decatur, Ill.; L. J. Mueller Furnace Co., Milwaukee, 
Wis. 

National Cast Iron Pipe Co., Birmingham, Ala.; National 
Lead Co., New York, N. Y.; National Tube Co., Pittsburgh, Pa. 

Peerless Heater Co., Boyertown, Pa.; Pittsburgh Valve 
Foundry & Construction Co., Pittsburgh, Pa.; Pittsburg Water 
Heater Co., Pittsburgh, Pa.; Porcelain Enamel & Mfg. Co., 
Baltimore, Md. 

Richmond Radiator Corp., New York, N. Y.; The Roberts 
Brass Co., Milwaukee, Wis.; Robertshaw Thermostat Co., 
Youngwood, Pa.; Ruud Mfg. Co., Pittsburgh, Pa. 

The Sands Mfg. Co., Cleveland, O.; Spencer Thermostat Co., 
Cambridge, Mass. 

The Thatcher Co., Newark, N. J.; Time-O-Stat Controls 
Corp., Milwaukee, Wis. 

United States Cast Iron Pipe & Foundry Co., Burlington, 
N. J. 

Vincent Valve & Heater Corp., Everett, Mass. 

Walker & Pratt Mfg. Co., Boston, Mass.; Watts Regulator 
Co., Lawrence, Mass.; R. D. Wood & Co., Philadelphia, Pa. 


. 
Mueller Brass Co. Holds Sales Convention 

The Mueller Brass Co., Port Huron, Mich., held its 
annual salesmen’'s convention during the early part of 
September at the Black River Country club, near 
Port Huron. The salesmen were housed in cottages 
on the club grounds, and, as ideal weather favored 
the meeting, the school and most of the conferences 
were held beneath the large trees near the club 
house. 

Demonstrations and exhibits were provided to 
familiarize the salesmen with the company’s various 
products, and, while much time was devoted to busi- 
ness and educational matters, recreational pursuits 
were not neglected. The salesmen had an oppor- 
tunity to enjoy a variety of sports in their free hours. 





The sales meeting of Mueller Brass Co. at Port Huron, Mich. 
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MoM x Our plants, 
equipped with every mod- 
ern facility backed by the 
confidence that years of 
success and experience 
alone give, assure the 


maintenance of quality. 
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It takes five years or more to prove the 
merits of a pipe installation. Cohoes Pipe 
has demonstrated in 75 years of every con- 
ceivable use that it resists corrosion and 
rust, and is leak proof. 












Our handbook of “Pipe Facts” contains author- 
itative information of sizes, weights and uses. 
Send for it. 






COHOES ROLLING MILL CO. 


Branches: NEW YORK-CHICAGO-LOS ANGELES-SEATTLE-PORTLAND 
BOSTON - CLEVELAND - DETROIT - NORFOLK MINNEAPOLIS 
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Michigan Trade Golfers Meet 
The Michigan Trade Golf Association held a well 
attended meet on Oct. 9, at the Lake Shore Country 
club, in competition for prizes given by manufac- 
turers and wholesalers. 
The scores turned in for the day’s play were as 
follows: 


G HH. N. G HH. N. 
i eee 116 32 84 0 ere 112 35 77 
Go: PEGE co ccsccs 107 24 83 J. McDougall ...104 25 79 
S. PRARRIIM ...<. 91 12 79 kt. SE. Wadwwewa 124 32 92 
J. B. Stewart....116 30 8&6 M. Bowes ....... 135 30 105 
D. M. Kenney....119 32 87 C. DAPwith ...s-. 102 16 86 
A. A. Emerick...113 20 93 S. Youngquist .. 96 15 81 
eS 105 28 77 Ws TTOOE. occ scccs 122 30 92 
R.-Tempest ..... 102 18 84 H. Armstrong ... 93 16 77 
S. F. Abraham...108 20 88 R. Deppman ....113 7 86 
Ps Ge o< deuwe 116 25 91 Bm Te Bs 3 ot 122 30 92 
i ME ches dees 109 30 79 ee SD wewewn ward 109 20 89 
Ps BORD 6.02% e 8% 121 35 86 Je TROTROS .cccccs 105 25 80 
H. H. Hughson..122 24 98 Bs 6. TAWIOP . oc ccc 103 10 93 
n. FP. Commel..... 102 25 77 Otto Eggers ....105 18 87 
M. B. Shea...... 109 10 99 Wm. Hajek ..... 98 14 84 
a, 97 10 87 at ee 108 25 83 
C. S. Soderberg... 88 8 80 R. M. Milward..102 24 78 
ee ee 89 10 79 BS BmOGiey ..cccs 118 20 98 
Bee MWOTES .ccccs 88 10 78 =. Decker ...... 130 25 105 
i ” 5-66-82 8e6-0 132 40 92 3 Saree 132 20 112 
ee 107 28 79 Res POOGRMOM 2c cces 113 28 85 
H. C. Sorenson...107 28 79 J. Simmons ..... 101 27 74 
T. T. MceConachie.129 28 101 E. J. Anderson... 84 8 76 




















Top row: R. F. Connell, Tom Brown, Otto Eggers and M. Shea. 

Middle row: J. P. Bassler, president of the Michigan Trade 

Golf Association, and R. L. Deppman. Bottom row: Harold 

Taylor, “Chick” A. Darwin and Harry O. Nelson. Photos taken 

at the meet of the Michigan Trade Golf Association at the 
Lake Shore Country Club, Detroit 


DOMESTIC ENGINEERING 101 





Beautiful Colors in China 


Turquoise Old Ivory 
Blue 
Antiaue Shell Pink 
mie Gold 
Pearl White Dove Gray 
Jet Black Sea Green 





No. 20 Double Action Lever 


The Indiana Brass Co. 


Frankfort, Indiana 

















BELLOWS 


Original — Genuine 
Sylphon Temperature Regulators, Pressure Regulators 
roa Expansion Joints are in almost universal use, in 
thousands of buildings, in nearly all industrial plants, in 
great power plants, and in the homes of the people. 


The Fulton Sylphon Company, Desk D Knoxville, Tenn., U. S. A. 








RITE for Water 

System Catalog K 
which gives complete 
information on 
Deming Shallow and 
Deep Well Water 
Systems for practical- 
ly all requirements. 


THE DEMING CoO. 
Salem, Ohio :: Est. 1880 


FIGURE 1062 


PUMPS 








EADING CORPORATIONS— 

distinguished for the certainty 
with which they buy the most modern 
equipment and secure the most satis- 
factory service at lowest final cost— 
are installing Heggie-Simplex Electric 
Welded Steel heating boilers in 
steadily increasing numbers. 








_HEGGIE-SIMPLEX BOILER COMPANY 
| JOLIET, ILLINOIS 


Representatives in Principal Cities 
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Each is an improved tool 
and bears the distinguishing Mark 


Each ARMSTRONG BROS. Pipe 
Tool is an improved tool with 
many new features, designed 
after careful study and tests of 
all models and makes. All are 
clean-cut and accurately-made, 
with wearing parts of forged or 
hardened steels—are expertly bal- 
anced, are handy. 


The patented Chain Vise pictured 
here is a typical ARMSTRONG 
BROS. tool. It is light, compact 
has large capacity, is strong. It 
will give long dependable service. 





Features of 
Improvement 


1. One-piece Drop 
Forged Jaw. 


2. Drop Forged 


Write today for Catalog P-10 
showing and describing all 


Base. ARMSTRONG BROS. Better 

3. Drop Forged Pipe Tools. 

Handle. 

. a lloy Steel ARMSTRONG BROS. TOOL CO. 
Screw. ie 

i inetd The Tool Holder People 

Chain. 323 N. Francisco Ave. Chicago, U. S. A. 


ARMSTRONG BROS. 
OOOO OS OOD 
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Top picture: A. Fullerton, Roy Oatey, Earl Snyder, A. E. 

Bartley and A. Sass. Bottom picture: C. Melcher, Theo. 

Stueber, F. Wager and Howard Enell. Photos taken at the 
Northern Ohio Trade Golf tournament at Sleepy Hollow 


Northern Ohio Trade Golfers Meet 


The Northern Ohio Trade Golf Association played 
its final meet of the season at Sleepy Hollow Coun- 
try club, on Monday, Oct. 14, with Frank Boll, of 
A. M. Byers Co., acting as host. A long list of prizes, 
ranging from a smoking set to a hand embroidered 
rubber apron, were donated by the club. 

The scores for the tournament were as follows: 


~~ — oo G. H. N. 
KE. J. Hungerford.119 36 83 A. E. Bartley....104 28 76 
Bee BOTORE ccccce 119 30 89 P. Wee? cccccss 107 22 85 
F. L. Huesman..111 26 85 T. Stueber ....<- 110 28 82 
Harry Kramer .. 97 20 77 C. BEOICROP «2.00% 107 28 79 
Geo. Williamson .131 30 101 B. RROMAM .cccces 118 30 8&8 
A. Anderson ....110 20 90 P. BPOQMer ....+- 116 30 86 
BE. Ensign ....... 120 36 84 is EE. eveeeee 102 22 80 
ai EE cuweces 94 13 81 A. Fullerton ....107 35 72 
a Se wos eee 122 36 86 a SE -swadeue 122 35 87 
fe rr 77 2 %5 E. L. Snyder....106 28 78 
a ee 105 22 8&3 H. Brown ...... 136 35 101 
5s WHOM wcccce 115 22 93 
0 126 36 90 A. Lind ......... 109 36 (SS 
D. M. Kenney...105 27 78 BR, BSG coceses 120 27 93 
ey ee NT 6 cv ees 108 36 72 ee OO eee 146 35 111 

4 


Metropolitan Trade Golfers Hold October Meet 
The October Meet of the Metropolitan Trade Golf 
Association was held on the 17th at the Westchester 
Country Club, Rye, N. Y., with J. Francis Murphy as 
host. This is one of the finest clubs in the country, with 
two beautiful golf courses, but unfortunately it rained 
and hailed in the morning, and while it was clear in 
the afternoon, there was a terrific wind which tended 
to make the scores high. 
The following received prizes in their respective 
classes: 
Class A 
ond. 
Class B—C. R. Foster, first; Roger Williams, second. 
Class 3—Lew Power, first; E. F. Conroy, second. 
Class 4—L. W. O’Neil, first; H. N. Booth, second. 
Class 5—-T. A. Johnson, first; Harry Leach, second. 
Class 6—C. G. Wall, first; G. W. Hamill, second. 
Class 7—J. F. Murphy, first; Thomas H. Dawson, 
Jr., second. Class 8—L. S. Rothwell, first; Dudley S. 
Warth, second. 


Class 9—Fred Korndorfer, first; Douglas Durkin, 


Henry Garrity, first; Edward Keating, sec- 
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Go Far 
And Fast 
With 















The More 
There Are On 
Your Bobsled 
LEP The Farther and Faster 
JE F&F You'll Ride 





Mata" s i ace ee ee aoe 


IRVINGTON, N. Y. 


Representatives in all principal cities of the United States and Canada 





CL ie ~~ 
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HERE'S a Burnham for every Pa 
s heating purpose. A full line. _ 
‘ . oa moma ede With that line behind you, there’ll be = 
. ctional. ; 
. sys toeagee plenty of helping hands for the up-hill fy 
3. Big Twin Sectional. i Rue f ot} m 
4. Tube Type Square Sectional. puu, and p enty Of welg it to Carry you far .. 
5. High Pressure.* and fast, when you say LET’S GO. . 
6. Junior.* s. 
7. Laundry Stove.* If the Burnham man isn’t calling .. 
8. Smokeless. on you regularly, drop us a line .. 
* For Hot Water Supply direct. *. 
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CHROMIUM PLATED FINISH 





New Application of Principles 


Not just a new vacuum valve but an en- 
tirely new application of principles—the 
new Dole Vacuum Valve No. 2-B. It dif- 
fers from ordinary vacuum valves in that 
it seals the steam through the combined 
action of a vacuum primer, a bellows and 
a thermostatic float. In actual test and use, 
this new Vacuum Valve has shown remark- 
able results. Radiators stay hot many hours 
after the fire is banked. 


Holds a Vacuum 


Definitely holdsa vacuum. Permitsnewsteam 
to enter quickly and without resistance, 
even atlowtemperatures. Amazing perform- 
ance—positive fuelsaving—greatercomfort. 


Its good + meee suggests its splendid 
operation. A new and very attractive de- 
sign, beautifully finished in the modern 
ee highly-polished non-tar- 
nishable chromium plating. Rich, different, 
distinctive. Completely harmonizes with 
any decorative scheme. 


Vt \ 


CONSTRUCTION 


Nationally Advertised 
Over 6,000,000 people who are tired of 
noisy—half-cold radiators will be told the 
story of the new Dole Vacuum Valve this 
Fall and Winter. Readers of The Saturday 
Evening Post, Literary Digest and Amer- 
ican Magazine will welcome messages of 
greater comfort and economy, of a valve 
that helps maintain summer warmth— 
sealed comfort, all winter long. 


More Profits for YOU 


This new valve, backed by a national ad- 
vertising Campaign, means profits for heat- 
ing contractors who sell it. Many one-pipe 
steam heating systems in YOUR commun- 
ity are inefficient and wasteful—every one 
a prospect for the new Dole Vacuum Valves. 
Start now to campaign your territory for 
eet prestige and profits. Order six Dole 

acuum Valves No. 2-B today. Install them 
on a balky system and check results. 


Write NOW for complete information. 







Triple-Action 
A vacuum primer, a bel- 
lows and a thermostatic 








float—this triple-action 
insures positive perform- 
ance. It “holds a vacuum.” 
100 per cent automatic—non- 
adjustable,cannot leak water, 
foolproof, seat self-cleaning, 
syphon instantly drains away 
condensation, vacuum primer 
a sure starter, bellows design 

ositively assures a vacuum. 
o “radiator static.” 


Made from best materials. Pre- 
cision workmanship through- 
out. Fully tested, and guar- 
anteed for 5 years. Valves 
individually packed in smart 
containers. Special display 
box holds 12. 


Selling points galore! 


THE DOLE VALVE COMPANY 


1913-33 Carroll Avenue, CHICAGO 
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second. Class 10—P. C. Platt, first; Fred Allen, second. 

Class 11—James S. Weaver, first ; John Davis, second. 
Class 12—M. Ready, first; H. W. Kuhlman, second. 

The following guests won prizes: K. D. Carmer, W. 
J. Osborn, I. T. Culbert, Joseph Sell, E. T. Rowe, D. J. 
Malloy, Jerry Edwards, Walter S. Fleisher, Mr. Stout, 
Cc. S. Coleman and W. M. Doncourt. 

Fred Allen, chairman, H. N. Booth, Dudley S. Warth, 
James S. Weaver, and Lew Power, were appointed a 
committee to nominate the officers for next year. 


4 


Connecticut Firm Opens 
New Branch 

The Brass City Plumbing 
Supply Co., Waterbury, 
Conn., of which David Stein 
is owner, has opened a 
branch office at 47 Ham- 
mond Passway, Torrington, 
Conn. W. C. Collins has 
charge of the new branch, 








Torrington and_ Litchfield 
counties. The Torrington unit, 
formally opened on October 
1, occupies a two-story building of fireproof construc- 
tion. 


David Stein 


* 
Death of Louis J. Mueller 


Louis J. Mueller, vice president of the Mueller Fur- 


nace Co., Milwaukee, Wis., died suddenly at his home | 


in that city on October 9. 
Mr. Mueller, the son of Louis J. Mueller, II, was born 


He was in his 36th year. | 
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which handles plumbing and | 
heating supplies, serving | 





| 


in Milwaukee and had lived there all his life. His father | 


is president of the 
founded by his grandfather. 


Mr. Mueller was a member of Lafayette lodge 256, | 


F. & A. M., of Galilee commandery, Tripoli temple, the 
Shriners, Wisconsin consistory and the Elk’s club. 


* 
Death of Frank Henderson 


Frank Henderson, manager of.the Cleveland, Ohio, * 


office of Combustion Engineering Corp., died sud- 
denly Wednesday, September 25, in his fifty-third 
year. He was born at Tuscola, Ill., and joined the 
Green Engineering Co. in 1898. He worked his way 
up in that organization as service man, tester and 
superintendent of service work. In 1922, when the 
Green Engineering Co. was absorbed by Combustion 
Engineering Corp., Mr. Henderson, who was then 
managing the Cleveland office, became the district 
manager for Combustion Engineering Corp., in which 
position he continued until his death. 


> 


Announces Changes in Personnel 
International Burners Corp., New York City, has an- 
nounced a number of changes in the personnel of its 
organization. These include the promotions of John H. 
Hassinger to sales manager; G. H. Percival to district 
sales manager, and the appointment of R. H. Brandt as 

held representative for part of New England. 


L. J. Mueller Furnace Co. which was | 











Outside Type 
WATER HEATER 


for Steam or Vapor Heating Boilers 
only Indirect Heater having re- 
movable oaite without disconnecting pipes. 
Ask your Wholesaler or write us for details. 


BELL & GOSSETT COMPANY 
3000 Wallace St., Chicago, Ill. 
2281 ee Road, Cleveland, Ohio 
638 as - Milwaukee, Wis. 
R. L. : Rivard, C. U. Martin, 
Co., 511 Canfield = anne Bidg., Rialto Bidg., San 
he Detroit, Kansas City, Mo. Francisco, Calif. 
E. McCloskey. 850 peiiom & som. 210 So. 10th Be. 
Paul Brow ve ° inneapolis 
Also manufacturers of et ouie, Mo. -N- ¥. City, N. Y- Ming. 
Seeiae” reat, Serene. & 4, ee 
2224 mer . estnut St., strum, 
ater Seater Birmingham, Ala. Philadelphia, Pa. Bidg. Denver,Colo. 
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A-F-CURTIN 
VALVE 
CO. 


Medford, 
Mass. 
































S iy My 
With the Magazine Feed 
and sloping Gable-Grate. 
They save money for owners 
and make money for you. 
Spencer Heater Company 


Williamsport, Pa. 


New York Boston Philadelphia 
Buffalo Rochester Syracuse Albany 
Baltimore Hartford Scranton 














CURTIN, 

















° LINDE OXYGEN Ps 
Everything for The Linde Air Products Company 
Prest: Oe 
OxwELDING eS 
The Prest-O-Lite Co., Inc. 
and : 
and bupplics 
Carma | SS 
UNION CARBIDE 
Union Carbide Sales Company : 
Units of 
UNION CARBIDE AND CARBON CORPORATION 
General Offices UCC Sales Offices 
30 East 42nd Street, New York, N.Y. In principal cities of the country 
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; No. 535 Classic Sink Faucet with 
° overhead spout, metal side handles 
, and soap dish 
Another New Classic | 
Following our recent introduction ofthenew — only 4% in. high—adjustable 4 to 83 in. 
? “Straight-8 Streamline” Classic Sink Faucets Also furnished for 10-in. and 12-in. centers. : 
f —especially designed to be in harmony with All metal or china trim—nickel or chromium E 
. modern 8-in. sinks—we announce a com- __ plated—hose and spray optional. 
panion line in the new side handle, over- A —oF i aii il P : 
head spout Classics illustrated herewith. ee ee ae a ne ee 
he these new Classics for your window or 
You'll like the design of these new Classics |= showroom. New display board and new ; 
. because of its adaptability to either new or Classics folder now available. Write for é 
Tye old sinks. It’s smart—neat—attractive— complete information. : 
The Chicago Faucet Co., 2700-22 N. Crawford Ave., Chicago, Illinois 2 
: : 
| 
F | 
4 No. 537 (above) Classic Sink 
7 Faucet with overhead spout, china 
} side handies and soap dish. 
No. 538 (left) Classic Sink Faucet 
with overhead spout, china side 
handles and soap dish, hose and 
spray. 
No. 536 (right) Classic Sink 
. Faucet with overhead spout, 
. metal side handles and soap dish, 
J hose and spray. 
a7 | 
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Top row: Wm. Morgan, Derbyshire, Mack & Morgan; Leo 
Bernstein, vice president of Central Brass Co.; Edward Fisher, 
president of Fisher Bros., Philadelphia; Chas. Hackett, 
Hajoca Corp. Bottom row (standing): L. V. Agostini, On- 
tario Supply Co.; G. Monger, Cleveland Heater Co.; Geo. 
Fernley and J. E. Noonan, American Radiator Co. Seated: 
H. Bair and F., Walwyn, both of Cleveland Heater Co., and 
Cc. M. Barr, Reading Iron Co. Photos taken at the outing of 
the Philadelphia Plumbing & Heating Institute 


New Jersey Salesmen Discuss Trade Ills 


A. C. Krieger, president of the New Jersey State 
Association of Master Plumbers, speaking before a 
dinner meeting of the New Jersey Chapter of the 
National Association of Plumbing and Heating Sales- 
men held Oct. 4 at Toni’s, Newark, N. J., offered the 
aid of his association in a concerted action with 
manufacturers, wholesalers and salesmen in lifting 
the plumbing and heating industry to an improvéd 
position. 

Herman Baumgartner, president of the Newark 
Association of Master Plumbers, in a talk expressed 
himself as feeling that the organizations do not seem 
to co-operate in remedying the difficulties but fol- 
low a beaten path that falls short of putting the in- 
dustry in a better economic position. In this regard 
President Baumgartner also criticized the trade press. 
As a possible remedy he offered, “Continued preach- 
ing to the master plumber that he is a poor business 
man having failed, it might be well to tell him he is 
a good business man and a salesman, to learn if the 
psychological effect will give contractors the con- 
fidence necessary to success.” 

V. P. Christofferson, executive secretary of the 
Master Plumbers’ Association of the Oranges, criti- 
cized the salesman who does not conduct himself 
properly in the shops of master plumbers on whom 
he calls for business. Mr. Christofferson further 
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they are made of 


command. 


Erie, Penna., U.S. A. 





sure ratings. This 
extra service you get when you 
specify Jareckis—the premium 
responsible for the consistency 
with which companies who try 
Jarecki Valves once become 
steady customers ... ur 
Valve department awaits your 


Jarecki Manufacturing Company 





Jarecki's policy since 1852 
has been to put into every prod- 
uct that extra measure of serv- 
ice that spells the difference 
between ordinary satisfaction 
and complete satisfaction. 


pro- 


portioned and soundly designed; 
analysis- 
proved metals with high tensile 
strength and _ tested 
actual pressure—but in addl- 
tion, each valve bearing the 
Jarecki mark has built into it 


under 
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CONDENSATION 


RETURN UNITS — using 
Berss seer; PUMPS 


A New Application of Two New 
Burks Pumps— 


Will Not Steam-Bind !!! 


Write today for 
Bulletin No. 89 
showing Prices, 
Capacities and 
Exceptional Per- 
formance of these 
Condensation 
Units. 


Your profit is gen- 
erous. 


DECATUR 
PUMP CO. 


Decatur :: Illinois 
i. tors and 


xclusive 
Manufacturers of 
Burks Turbine-Type 
Pumps That 
Style 100 Pump Air! 
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ohn Aluminum & Brass Corporation 


APITOL BRASS DIVISIO 


MANUFACTURERS OF BRASS VALVES, BOILER TRIMMINGS AND PLUMBERS’ BRASS GOODS 


DETROIT ~ MICHIGAN 
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stated that while he knew salesmen have at times 
helped the master plumber, the effort is not suff- 
ciently prevalent. 

W. W. Morgan, president of the National Associa- 
tion of Plumbing and Heating Salesmen, outlined the 
work of that organization. 

William F. Weber, president emeritus of the na- 
tional salesmen’s association, spoke at some length 
on the evolution through which the plumbing and 
heating industry, as well as practically all others, 
is passing. Referring to the present as an era of 
business instability, he presented the suggestion that 
salesmen must interest themselves in creating public 
demand for materials and advocated united action to 
replace the present duplication of work which many 
of the separate associations within the industries are 
attempting. 

A number of others present advanced theories for 
more concerted effort in various branches of the in- 
dustry in order to put it on a sounder business basis. 
Among these were: Harold Mitchell, former presi- 
dent of the Plumbsteam Club in Philadelphia, Pa.; 
Ira H. Morris, executive secretary of the Newark 
Master Plumbers’ Association; William Delhagen, 
master plumber of Paterson, N. J.; Joseph McCarthy, 
master plumber of Jersey City, N. J.; F. Margeit, 
former president of the South Bergen, N. J. associa- 
tion; J. T. Korver, master plumber of Paterson, N. J.; 
George H. Brenner, president of the Orange Master 
Plumbers’ Association; Harry Homer, regional vice 
president of the National association of salesmen, 
and John McCue, charter members of the New Jersey 
chapter. 

In calling the meeting to order President Robinson 
eulogized the late Williarn E. Krueger and the late 
Alfred Payson, members who died suddenly. 

% 
Illinois Chapter Elects Officers 

The Illinois chapter of the American Society of 
Heating and Ventilating Engineers prepared for an 
active 1929-1930 season by electing its officers and 
inaugurating its regular monthly meetings at its an- 
nual session, October 14. H. G. Thomas was re- 
elected president, T. H. Monaghan was re-named vice 
president, C. W. DeLand was again slated as secre- 
tary and C. W. Johnson was elected treasurer. The 
board of governors will consist of J. H. O’Brien, M. 
S. Good and E. P. Heckel, the new member of this 
group being Mr. Good. The other two were re-elected. 

There were 73 present at the dinner and meeting, 
and the evening was given over to addresses by 
Thornton Lewis, president of the parent body, and 
Cecil W. Farrar, chairman of the membership com- 
mittee of the national organization. Mr. Lewis in 
his talk stressed the importance of the society as a 
leading force in the development of technical knowl- 
edge on heating and ventilating, explained the nature 
of the activities being carried on in the society’s 
research laboratory and urged that all members take 
an active part in the society’s work. He was fol- 
lowed by Mr. Farrar who explained the society’s 
desire to increase its membership and the method by 
which it plans to do so. 

Several new members were elected to the II]linois 




















Red Shirts — and Red Tops 


FAMILIAR sight on the beach at Atlantic 

City, the red shirt of the life guard is a 
symbol of safety and protection. 
Another spot of red which acts as the same 
kind of a safety symbol is the red top of a 
Red Top Relief Valve. Installed in a ‘“‘closed”’ 
domestic hot water supply system, a Model 
No. 1 Red Top forestalls the explosions and 
internal ruptures by relieving rising pressures 
before they reach the danger point. 


Red Tops are simple in construction, and 
operate (on the gravity principle) so reliably 
that they are approved by the Underwriters’ 
Laboratories, Inc., America’s foremost testing 
organization. 


Model No. 1 relieves at 50, 75, 100 and 130 lbs. 
as set, while Red Top No. 2, by relieving at 
30 lbs. serves as the basis for an efficient and 
economical pressure system of hot water heating. 


Send the coupon for further data. 


NEPTUNE METER COMPANY 


50 E. 42nd Street New York City, N. Y. 
Branch Offices in Principal Cities 


Red fop 








: NEPTUNE METER CO. a D.E. 11-2-29 q 
50 East 42nd Street, New York, N. Y 
l Please send me a copy of the new edition of your folder, “Protection,” | 
1 which describes Red Top Relief Valves and their operation | 
Name. | 
I Street ob 0a 6420 is sbvana vider ! 
I City . sot | 
' State... | 
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chapter. R.M. Stackhouse, American Radiator Co.; 
C. W. Baumgardner, U. S. Radiator Corp.; George 
A. Muir, Bishop & Babcock Sales Co.; Russel Do- 
herty, National Radiator Corp.; P. F. Callaghan, Jr., 
Rome Brass Radiator Corp.; and E. Endicott Bolte, 
National Radiator Corp., are the new members. 

+e 

Pittsburgh Salesmen Hold October Meeting 

Pittsburgh Chapter No. 9, Plumbing and Heating 
Salesmen, had its largest gathering of the year on Oct. 
5, at the Keystone Athletic Club, when S. A. Jellett of 
the Hoffman Specialty Co., Waterbury, Conn., was the 
principal speaker. After Mr. Jellett’s talk, President 
R. L. Donoghue talked briefly and R. Payne Wettstein, 
of Domestic ENGINEERING, showed the final proofs for 
the salesmen’s placard. 

In discussing future meetings it was decided to hold 
the November meeting at a local bowling alley, at which 
time a tournament would be arranged. The December 
meeting will be in the form of a theater party with a 
business session following, and in January a stag night 
will be held. 

H. ©. Cadman of Pierce, Butler & Pierce Mfg. Corp., 
New York City, and David MacDonna of John Wood 
Mig. Co., Conshohocken, Pa., were admitted to mem- 
bership. 

e 
Now In New Location 

The firm of Pattison Brothers, consulting engineers of 
New York, N. Y., has recently moved into new quarters 
at 70 East 45th street, New York City. 
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Top row: R. L. Donoghue, of Bowman Supply Co., president 
of Pittsburgh chapter No. 9; William Dell, Malone Plumbing 
Supply Co.; H. @. Cadman, Pierce, Butler & Pierce Mfg. Corp.; 
Charles De Obree, Malone Plumbing Supply Co. Middle row: 
A group of salesmen. Bottom row: Bert Soper, Bowman 
Supply Co.; K. K. Kahley, American Radiator Co.; Arthur E. 
Sloan, Bailey-Farrell Mfg. Co. Photos taken at outing of 
Pittsburgh chapter 

















SELECTED 
for a Fartety 
of Buildings 








, The Johnston Oil-Burner Boiler 








Johnston Bros., Inc. 


The range of sizes in which the Johns- 
ton Oil-Burner Boiler is made makes 
it adaptable to a wide variety of com- 
mercial buildings such as_ Stores, 
Offices, Theatres and Garages. The 
owners of these buildings realize the 
advantages of automatic heat and now 
the Johnston Boiler makes possible 
automatic heating plants that operate 
at a fuel cost no greater than coal. 


What is more the heavy material used 
and the unusual features of re-enforce- 
ment make the Johnston Boiler the 
strongest oil-burner boiler made for 
commercial service. 


By selling the Johnston Boiler with 
your burner you can increase your 
commercial building installations. Tell 
us to send our catalogue and dealer 
proposition. 


- Ferrysbur¢g, Mich. 
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B. F. STURTEVANT CO. 
Hvde Park, Boston, Mass. 

Kindly mail me Speen Heater particulars, also 
COPV ot “Tips on Heater Selling.” 
[) I'd like to see a Sales Co-operator when he’s 1: 
the district. 


Name of Company 


Street Addre ff 





’ nHecic 
Newark, New York: Omaha; Pittsburgh; Portland; Rochester; St. Louts; San Francisco; Seattle; Washington, 
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If you are in a profit-earning 
frame of mind... listen! 


The heating of industrial buildings and large floor areas is 
now done, in almost every case, with suspended air heaters. 
The work is plentiful and profitable. 

In your bid fof business, SPEED HEATERS will help you over- 
come killing competition. 





A big advertising campaign is behind them. The heaters 
themselves have points of superiority that make them stand 
out. The prices are lower. Sturtevant is behind them. Our 
Sales Co-operators are behind you and the market is wide open! 
Step out with SpeeED HEATERS . . . our new booklet 
“Tips on Heater Selling’ will give you ideas and show you 
how and where to go after heating jobs. The coupon will 
bring you a copy—and if you will check the square, one of 
our Sales Co-operators will drop in to see you at the first 
Opportunity to explain our proposition in detail. 





Don’t forget the coupon. 


B. F. STURTEVANT COMPANY 


Plants and Offices at: Berkeley, Cal. « Camden, N. J. « Framingham, Mass. 
Galt, Ontario » Hyde Park, Mass. ~ Sturtevant, Wis. 
‘eanch Offices af Arlanta; Birmingham; Boston; Buffalo; Camden; Charlotte; Chicago; Cincinnati; Zleve- 


1; Dallas; Denver; Detroit; Hartford; Indianapolis; Kansas City; Los Angeles; Milwaukec; Minneapolis: 


Canadsan Offices at: Toronto; MontrealandGalr. “ Canadsan Representative: Kipp Kelly, Led., Winnipeg 





Also Agents in Principal Foreign Countries 


- SPEED HEATERS 


“More Heat 








less Steam” 














VE eee 2 





November 2, 1929 


Personal Mention 


M. E. Danrorp, for more than seven years works 
manager of the Middletown Division of the American 
Rolling Mill Co., Middletown, Ohio, has just been ap- 
pointed assistant vice president of that company. Mr. 
Danford started his career with the American Rolling 
Mill Co. in 1910. He was appointed works manager 
of the “Middletown Division in 1921, which includes the 
Zanesville plant as well as the company’s plants in Mid- 
dletown. 


CHESTER E. EL .iotr of 
Detroit, Mich., has been ap- 
pointed manager of the 
Michigan Credit Bureau, of 
Detroit. Mr. Elliott is well 
known in the plumbing and 
heating industry, having been 
associated with the Detroit 
Lead Pipe Works for seven- 
teen years. The majority of 
this time he served as city 
salesman, and in 1924 he 
was made a director and as- 
sistant secretary of the firm, 
which connection he recently 
severed. 


E. J. Grant, formerly of Lord & Thomas, and after 
that with Ruthrauff & Ryan, Inc., both national adver- 
tising agencies, has been appointed advertising manager 
of the Winslow Boiler & Engineering Co. at their gen- 
eral offices in Chicago. Mr. Grant will supervise the 
company’s oil burner advertising and sales promotion. 

Ropert L. HuNTER, formerly with the Scioto Valley 
Supply Co., Columbus, Ohio, has joined the sales or- 
ganization of the Stockham Pipe & Fittings Co., of 
Birmingham, Ala. Mr. Hunter will work under the 
supervision of the Detroit, Mich., office, doing sales 
promotion work. 





Chester E. Elliott 


H. W. Evans, well known in the plumbing and heat- 
ing industry for years and for the last two years in the 
oil burner field as president of the Egan Mfg. Co., 321 
East 22nd street, Chicago, IIl., has purchased control of 
this company and will continue in active charge. ~ 

L. W. SWEENEY, city salesman formerly connected 
with Crane Company’s San Francisco, Calif., branch, 
has been transferred to the Oakland branch. Mr. 
Sweeney has been associated with the company in San 
Francisco for the past eight years. 

Ratpu E. Garnett, formerly with the Kansas City 
and St. Louis, Mo. branches of the American Radiator 
Co., is now with the United States Radiator Corp., 
at its Kansas City, Mo. branch. 

E. T. MULKEEN, who was with the White Mfg. Co., 
Newark, N. J., for eight years, and J. A. Connors, 
who represented Wolverine Brass Works, Grand Rap- 
ids, Mich., for a number of years and later Burnham 
Oller Corp., Irvington, N. Y., have associated them- 
selves with John M. Uhler, manufacturers’ agent, Park 
Row building, New York City. Mr. Mulkeen has been 
assigned the New York City, Brooklyn and Long Island 
territory, while Mr. Connors is covering Northern New 
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P me the price for 
good brass goods and not 
getting what you pay for 
is something you don’t 
have to do any more. 


Tenesnanene the 
name Enterprise and in- 
sisting upon all your 
brass goods coming from 
Enterprise shops is all 
you have to do to get 








away from the chance of 
buying brass goods that 
cause grief. 


Vous jobber can al- 
ways supply you with 
Enterprise Brass Goods. 


O; you can write direct 
to the factory for full 
information and _ prices 
that are reasonable. 





ENTERPRISE BRASS WORKS 


MUSKEGON ~ 


- MICHIGAN 





RELIEF VALVE 


Easy to install, easy 
to adjust and easy to 
sell. 


The spring cannot 
rust or corrode and 
once set, the spring 
tension prevents its 


slipping. 


Be 
sure 
you 
use 
the 
proper 
type 
valve 


DONNELLY MFG. 
Co., Inc, 


29 Mills St. 
Malden, Mass. 
New York Representative: 
Henry Stein, 50 Cliff St. 
New York City 
Philadelphia and Southern 

Derupanive, Mack & Morgan 
e, Mac organ, Inc., 
23-5 Real Estate Bidg. 
Philadeiphia, Pa. 





DONNELLY OUTSIDE SPRING 











Write us 
for full 
information 
































ase 
Se me —_ 


- Shine 


a 





DOMESTIC ENGINEERING 


é 
; 
} . 
i 


vip dpangeg’asp 


RR. ere 


< 
i 

i7 
5! 


ey ta 


OR 
ME <P 


November 2, 1929 


3m 


ie ae oa, oF f i Seat Sei - 
BO ce eiaee Seah ose na BE cies : <2 So 
a iy J PBR eS an. $e eee. ees Ye 
© r : : 
cA . 7 ‘ * 
bs | 


ry 
PLR SOR SS ig 





Packard Sales and Service showrooms, Detroit, Mich. H. Kelly &Co. Heating Contractor. 


Why Use ROBRAS 30-30 


Out of Sight—Out of the Way in Showrooms? 


T IS impossible to get the 

most from a show window if 
it is even partially blocked with 
an old fashioned hard-to-keep- 
clean, cast iron radiator. Yet, 
because glass is such a splendid 
conductor of cold from outside, 
radiators must be under the 
windows. 


Robras 20-20 Radiators in- 
stalled as illustrated here answer 
the problem. Robras 20-20's 
are suspended below a floor grille. 
Sheet metal partitions below this 
grille provide three ducts. One, 
in the center, provides an outlet 
for the heated air. The two in 
front and in back of this duct 
provide for a return for the 
cooled air. 


Radiators 
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Method of installing Robras 20-20 Radiators below floor level. 


It is the exceeding simplicity of 
such an installation that makes 
it so profitable to the heating 
contractor. The light weight 
and small size of Robras 20-20 
Radiators makes necessary 
neither expensive supports nor 
large and elaborate casings. The 
radiators can be suspended from 
the heating pipes. The casing 
is simple as shown in the draw’ 
ing. 


To find out how great the profit 
is in installing these Robras 20- 
20's send us your name. We will 
send you complete information, 
including data sheets and price 
lists. 


ROME BRASS RADIATOR 


CORPORATION 


ONE EAST FORTY-SECOND STREET : : 


NEW YORK CITY 
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Jersey, Staten Island and Westchester County, N. Y. 


John M. Uhler, son of the late John M. Uhler, with 
whom he was associated for a number of years, is con- 
ducting the business his father organized nearly a quar- 


RD 


ter of a century ago. Mr. Uhler will supervise the ter- | 


ritory as his father did, making several trips a year. 


GEORGE BULLOCK, president of the International Burn- | 
ers Corp., New York City, was required to visit his | 


estate in Nassau for the pur- 
pose of investigating the ex- 
tent of the damage done by 
the recent hurricane. 
WILLIAM FI. ARNOLDy has 
recently been appointed man- 
ager of the New England 
office of the Minneapolis- 
Honeywell Regulator Co., at 
285 Columbus avenue, Bos- 
ton, Mass. Mr. Arnoldy has 
been with the company for 
approximately eight years, 
commencing as a retail sales- 
man. In 1924 he was pro- 
moted to the managership of 
the Milwaukee office, in 
which capacity he has served until his recent appointment. 


® 





William F. Arnoldy 


Philadelphia H. & V. Golfers Close Season 


A drenching rain driven by a wind of gale intensity 
was more than the hardy members of the Heating & 


Ventilating Golf Ass’n of Philadelphia, Pa., could over- 


come at their final meet on Oct. 22, held at the Pine | 


Valley Country Club, Clementon, N. J. The rain was a 
great disappointment to all of the members who have 
been waiting all year for this chance to play the course of 
courses. 

Thomas Cooper was host and because of the rain 
the afternoon was given over to bridge. 

Because of the few complete cards turned in Secretary 
Bolsinger and Captain Culbert decided not to award 
prizes but did award the H. J. Carr Trophy Cup to H. 





W. Rickabaugh for his faithful attendance during the | 


year. This was Mr. Rickabaugh’s first leg on the cup. 


The scores turned in follow: 3 

Out In Gross Hdep. Net 
i nn: i cécharaneceunsn dou 50 105 8 97 
ee — ae : o 
we SE wc ceesevriscceras@e 52 109 8 101 
i Brrr rerrerrrry 48 45 93 8 85 
(ieo. Kappel Ee eer Se ee 58 58 116 24 G2 
I Ee es sonata 55 104 > 99 
Me ED. nk kccccceedeness 70 53 123 17 106 
Da DS, nn ccc icc eeseecceces 63 58 121 15 106 
P. O. Keppelmann ............99 
Pe ee SI oc ave uteeenees 
i DEE, “Gi.ac000s veeesevome ‘i i ia - 
Tk, CE” sa ckeeccceusee ss 00a 51 101 10 91 
C. Franklin Thompson ........57 a4 
i a GE ececctcebesssveveseeved 60 
HOG. FEUMOS cc ccccsveccesecenes 55 
We DE bcc erevosevontvenseee 

* 


New York Jobbers Plan Dinner Dance 


Preparations have been completed for the fifth annual 
dinner dance which is to be given on November 9 in 
the Grand Ballroom of the Commodore Hotel, New York 
City, by the Jobbers’ Credit Association, Inc., of that city. 
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SAV5 Air Moistener 
Snail Ain 





Fill with water, 
hang on back of 
any radiator, out 
of sight. Other 
styles for Pipe and 
Pipeless Furnaces. 








Most efficient, durable and sanitary humidifiers made. 
GUARANTEED 


Good profit to the trade. Write for catalog showing prices 
and discounts. 


SAVO MANUFACTURING COMPANY 
113 W. Monroe St. Chicago, 111. 


























Alberene Stone Co., 153 W. 23rd St., New York City 





No. 300-R Complete 
Assembly Ready for 


Instal- 
lation 










Installation of a Barber Automatic Jet Gas Burner 
means that the complete work of conversion has 
been done, The Barber is furnished complete for 
every type of boiler or furnace. Ask for Barber 
Specification Data Sheets. Write today. 

THE CLEVELAND GAS BURNER 

& APPLIANCE CO. 
3702-04 Superior Ave., Cleveland, Ohio 


BARBER “2 BURNERS 














1 Complete 


The Trupar line is complete and well 
balanced—contains residence mod- 
i , els, apartment models, and com- 
mercial equipment, in a practical 
range of sizes. Cabinets available in 
a choice of several colors. 


TRUPAR 
ELECTRIC REFRIGERATION 


Is sold thru the plumber and 
plumbing supply jobber—the logical 
outlet—and many of the most 
prominent names in the Industry 
are handling the line. 


Trupar Mfg. Company 
140 Davis Ave. Dayton, Ohio 
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PIECE 
WATER CLOSET 








“It is QUIET.. 


that’s why people 
want the T/n” 





Write now for the name of your nearest jobber 


. HAT'S the answer to T/N’s popularity?” 


we asked several hundred plumbing con- 


tractors. “The T/N is QUIET,’ they told us, 


“That's what people like about it.” 


If you have never installed a T/N, put one in 
on your next job. There’s nothing like it for 
small bathrooms or washrooms. You can in- 
stall it in a corner or even under a window 
—there’s no wall tank to prevent. 


Fine for replacement work, too. The rough- 
ing minimum is only 12", and there are only 
two connections to make. 


Just use the T/N on your next installation— 
that’s all we ask. But meanwhile, write us for 
the name of your nearest jobber—for complete 
information about the T/N’s powerful flush- 


ing action, its non-overflowing feature. 








Cc—s 
WATER CLOSET 
CNT NON OVERFLOW 


W. A. CASE & SON MFG. COMPANY xecrc 
Established 1853 Q [ 





Dept. 511, 220 Delaware Avenue Buffalo, New York "ented: fat: Bend. 
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Central Supply Association Votes 
to Join New National Institute 


HE members of the Central Supply Association, 
meeting at the Palmer House, Chicago, October 
23 and 24 for their 35th annual meeting, voted to 
apply for membership in the National Plumbing and 
Heating Institute, the newly formed organization for 
the interpretation, arbitration and observance of the 
trade practice rules adopted by the manufacturing and 
wholesale divisions of the plumbing and heating industry. 

More than 600 persons were in attendance and the 
vote was unanimous. The fact that it was cast with 
hardly a question from the floor was 
in itself evidence of the forethought 
given the proposition by the members 
and of their desire to co-operate in 
every possible way to the end that the 
rules of business conduct will be 
strictly enforced. 

Before the vote was taken, Harry 
G. Starr of William H. Gallison Co., 
Boston, Mass., chairman of the Na- 
tional Trade Practice Conference Com- 
mittee, spoke briefly on the purposes 
of the institute. Mr. Starr remarked 
that from the numerous questions 
which had been asked it was apparent 
that some vehicle was needed for set- 
ting forth the requirements, adding 
that the rules could easily become an- 
other code of ethics if left in the hands 
of each individual member to observe. 
Mr. Starr mentioned Rule No. 4, deal- 
ing with price discrimination, as being WwW. H. 
the heart of the subject. In the opin- 
ion of Mr. Starr, the adoption of the rules and the estab- 
lishment of the institute will enable the industry to cast 
off the practices which have been destroying its confi- 
dence and progress. 

Before the meeting drew to a close, Secretary W. E. 
McCollum announced that practically every member of 
the association had signed the trade practice rules. 

Upon the recommendation of the executive commit- 
tee, it was voted to increase the number of zones to 
seventeen. This was done to better the association’s 
service to its members in the Southern states. 

It was also voted to appoint a committee consisting 
of three manufacturers and three wholesalers to draft 
a revised schedule of dues. The resolution adopted at 
a previous meeting of the association in regard to 
tickets, advertising, etc., was reaffirmed. 

High tribute was accorded President Fred W. Swan- 
son and Secretary McCollum by the entire membership 
for their untiring efforts and their remarkable accom- 
plishments in bringing about the trade practice rules. 
Mr. Swanson was termed “the best president the Central 
Supply Association has ever had,” and praise of a like 
nature was given Mr, McCollum, 

In his address of welcome President Swanson told 
of the large amount of work required, to bring about the 
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trade practice rules and of their importance to the in- 
dustry. In conclusion he said, “These fair trade prac- 
tices mean the bringing back to the industry of its com- 
mon sense and that means only the difference between 
profit and ruin.” 

Joseph A. Maynard of the Boston Brass Co., Boston, 
Mass., newly elected president of the Eastern Supply 
Association, was present and was called upon by Prest- 
dent Swanson for a few remarks. Mr. Maynard com- 
plimented the members, particularly President Swanson 
and Secretary McCollum, for the splen- 
did work they had done during the 
past year. Mr. Maynard feels that the 
trade practice movement has _ greatly 
improved the relations between the 
various supply associations over the 
country. 


The New Officers 


H. KIEFABER of W. H. 

e Kiefaber Co., Dayton, Ohio, 

was elevated from the vice presidency 

to the office of president, replacing F. 

W. Swanson of the Globe Machinery 
& Supply Co., Des Moines, Ia. 

H. W. Seymour of Crane Co., Chi- 
cago, was elected first vice president. 
William B. Talbot of the Baker Mfg. 
Co., Kansas City, Mo., was elected sec- 
ond vice president. 

©. R. Manners of the Manners- 


Kiefaber Motz Co., St. Paul, Minn., who served 


as second vice president under Presi- 
dent Swanson, was forced to retire from active asso- 
ciation work because of poor health. 


Secretary McCollum Explains Institute 


ECRETARY McCOLLUM took the floor at the 
closing session and gave an explanation of the Na- 
tional Plumbing and Heating Instttute, as follows: 
“The officers of your association feel that opportunity 
has knocked at the door of the plumbing and heating in- 
dustry. If you are going to take advantage of this 
opportunity it will depend upon the proper interpre- 
tation, application and observation of the trade practice 
rules. The future strength of our association and all 
the other trade associations will be in direct ratio to 
the strength of the local and state wholesalers’ associa- 
tions and the various groups of manufacturers. It is 
up to these various groups to apply self-regulation; and 
that is all the trade practice rules mean—self-regulation. 
“We have established 17 zones of wholesalers. Each 
zone will appoint a trade practice committee of two or 
three or more, depending upon the number of jobbing 
centers in the zone. It is hoped that these committees 
will be appointed in November and that early in De- 
cember we will have a joint meeting of these 17 zone 
committees at which time we will try to interpret those 
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Brass Pipe Fittings of Character 


Mueller Brass Pipe Fittings have the advantage of more 
than three generations of brass making behind them. During 
this period Mueller Brass specialists and engineers have had 
ample opportunity to study every development made in 
the manufacture of brass fittings. 


Mueller fittings are of a heavy pattern flat bead type. 
Where the tensile strain is greatest (at the edge of the 
fitting) the bead is reinforced with extra metal sufficient to 
resist the screwing-up strain, making it possible for the 
plumber to install screw joints that will be water-tight, 
strong and permanent. 


Sand holes or other detrimental flaws will be found to have 
been completely eliminated in Mueller Brass Pipe Fittings. 
Clean cut threads of standard gauge and size make your 
work easier and more profitable when you use Mueller 
Brass Pipe Fittings. 


THREE GENERATIONS OF BRASS MAKING 


PORT HURON : MICHIGAN 


LEAT 
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rules on which there is a wide difference of opinion. 
It may be that we will print the rules. 

“The institute when it gets going, and it may be a 
month or six weeks before it is in full operation, may 
take over a part of this work. Whatever work the 
institute wants to take over, we will be very glad to 
give over. In the meantime our association is going 
ahead and will try to see that these rules are properly 
interpreted. 

“Gentlemen, these rules have teeth. We hope that 
none of you will feel those teeth. I think the various 
eroups of wholesalers and the various groups of man- 
ufacturers will do everything they can to bring about 
an amicable adjustment of differences of opinion. But 
if some man willfully goes out and violates these rules, 
I think then, gentlemen, it will be time to report that 
complaint to the Federal Trade commission, and when 
the report goes to Washington it will be a claim that 
can be supported. 

“Now, it is going to take some money to run the 
institute. We do not know how much, but we feel 
that whatever money is necessary, it will be forth- 
coming, and that you will give it gladly. We believe 
that you feel that your membership in this associa- 
tion is now an asset and that it is a pleasure to pay 
your dues and you do not look upon them as an ex- 
pense. Whatever money is needed, I think we can 
get. I have as an assistant Mr. Burger. For a number 
of years Mr. Burger was an investigator for the United 
States Department of Justice. He is a successful in- 
vestigator and I think he is going to be very helpful in 
going out on some of these cases and getting both sides 
of the story, because we want to be fair. 

“We will be fair even where a man is obstinate. We 
are going to tell that man—either Mr. Burger or myself 
will go and see him—and if we think he is in the wrong 
we will make a history of that case—both sides of it 
—and to inform that man I think we will send him 
a copy of that report and say, ‘Here is a report that 
is going to the Federal Trade Commission and if there 
is any mistake in fact or any information which will 
assist in arriving at a decision, send your information 
to Washington.’ 

“We think very few complaints will go to Wash- 
ington. We are not going into this with the idea of 
fighting. But, gentlemen, if any one gets up and defies 
us we are going to fight. 

“When the institute takes this over, then there will 
be a co-ordination of all these associations. I think, 
perhaps, that body will print the interpretations; per- 
haps we will have a manual in six months or a year 
from now that will be the ‘law merchant’ for the in- 
dustry. If we want the interpretation of a rule on 
boilers and radiators, let the manufacturers of that 
group interpret it. If it is on enameled ware, let that 
group interpret it. Then print it and it becomes a 
part of the ‘law merchant.’ 

‘There are a few of you who are doubting Thomases. 
but most of you are going to feel that your competitor 
is going to try to play the game. 

“Then you must have courage when a man violates 
one of those rules. You have to have the courage to 
stand up, because a bad condition was never remedied 
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12-in. Center to Center 
D-478 


“No Wear on Body” 


The “Nowob” construction will be found only 
in S & K Rainbow faucets. This shampoo outfit 
is equipped with a “Nowob” body which means 
that the body will never wear out and will last as 
long as the building. 


It is placed on the slab and remains there for good. 


No switch valve or sliding device between the 
swing spout and swing shampoo attachment. 


Ask your jobber to show you the S & K “‘Nowob”™ 
line. 


STREET & KENT MEG. CO. 


1954-64 CLYBOURN AVE. 





CHICAGO 
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“FLUSH KLEEN” 


(Sewage Ejector) 


Rags-Sticks-Paper Cannot Clog a “Flush-Kleen”’ 
SEWAGE NEVER TOUCHES THE IMPELLER 


























Fig. 2046 — Duplex, Dry Basin 
“Flush-Kleen” Sewage Ejector 


The ‘Flush-Kleen” 
Sewage Ejector will 
discharge larger and 
heavier materials 
than any other eject- 
or of similar size and 
horse power, and will 
pump into sewer any- 
thing passing into 
basin through sani- 
tary lines 

Ask for Bulletin 126. 


Representatives in 
principal cities. 


CHICAGO PUMP COMPANY 


f | SEWACE-CONDENSATION-CIRCULATING 
| | BILGCE- FIRE-HOUSE- VACUUM 


2322 Wolfram St., Chicago Phone Brunswick 4110 
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by avoiding it. And you have to have a reasonable 
amount of patience. If you will do that, I am sure these 
rules are going to be a success. . 

“As to the assessment which was levied, effective Jan- 
uary 2, it is to take care of our association’s operating 
expense, and in that operating expense we have set up 
$5,000 to take care of membership for the first five 
months dues in the National Plumbing and Heating In- 
stitute. The constitution and by-laws of the institute say 
that the membership shall be $10 and the dues shall be 
$24 and when any manufacturer or wholesaler belongs 
to more than one association, he designates the parent 
association to which he belongs.” 


Manufacturers Give Attitude on Application of Rules 
apenas cg in each branch of the indus- 


try were asked to explain what collective action 
they plan on taking in regard to the interpretation and 
application of the trade practice rules. 

M. J. Beirn, vice president and general manager of 
sales, American Radiator Co., pointed out that the Boiler 
and Radiator Institute has been making good progress 
since its formation several months ago. He stressed the 
point that the institute is in no sense a price fixing body, 
explaning that it was organized to bring about a better- 
ment of conditions in the boiler and radiator industry. 
Mr. Beirn remarked that an improvement in conditions 
among manufacturers should quickly be reflected to the 
wholesalers. 

H. W. Seymour, vice president and general sales man- 
ager, Crane Co., spoke for the fittings manufacturers. 
Mr. Seymour told in a few words something about the 
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Fittings Institute, stating that this body is well equipped 
to do its work as it has a commissioner and an attorney. 
Mr. Seymour feels that the time is ripe for everyone con- 
nected with the fittings industry to proceed along lines 
to put this industry on the plane where it belongs. 

A. M. Scaife of Wm. B. Scaife & Sons Co., Oakmont, 
Pa., reported that some months ago the range boiler 
manufacturers met in Washington, D. C., and adopted 
a set of trade practice rules. He remarked that a year 
ago the range boiler industry was in bad shape, but that 
great improvement has been made since that time. In 
closing he expressed the opinion that the next six months 
will bring remarkable forward strides by range boiler 
manufacturers in their merchandising methods. 

William M. Byrd, Jr., of the Alabama Pipe Co., re- 
viewed the situation in soil pipe. He explained that the 
soil pipe manufacturers met in Philadelphia in Novem- 
ber, 1928, and adopted a set of trade practice rules. Mr. 
Byrd feels that these rules are working out very nicely. 
He remarked that the year 1929 has witnessed a light 
tonnage in soil pipe, but added that at no time in his 
connection with the industry had he seen the market on 
a more firm basis. 

Herbert V. Kohler, Kohler Co., Kohler, Wis., said 
that the enameled ware manufacturers seem to be in 
hearty accord with the trade practice rules. These manu- 
facturers are organizing an association to which, to the 
best of his knowledge, all but one manufacturer east of 
the Rocky Mountains, has now indicated he will join. 
Mr. Kohler feels that the move is a wholesome one and 
that better marketing conditions will result. 

Robert E. Sargent, general sales manager of Standard 











Double Satisfaction — 





M-VB No. 1 
Replacement Ballcock 





CLOSET TANK FITTINGS 


A good repair job brings double satisfaction to your customer. A 
noisy ballcock, for instance, causes much annoyance. When you are 
called in to replace it, the customer is happy that the noise has stopped 
and glad that you did the trick. He makes a comparison not always 
possible in new work—and he feels friendly toward you. 

The best way to keep up that good feeling is to install an M-VB 
Replacement Ballcock No. 1. It not only does the trick but keeps on 
operating “‘Quiet as a Mouse.” It gives double satisfaction and satisfied 
customers are a good kind to have. 


See your wholesaler about M-VB Replacement Ballcock No. 1. 


SCOVILL MANUFACTURING CO. 


Morency-Van Buren Manufacturing Division 


STURGIS, MICHIGAN 





Made by 
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¢t PAIR OF GLOVES 
WITH ACARTON OFX" 


(6 CANS ) + 





Buy a carton of “XX” 
Liquid — You get a 
Snappy display stand 
and a pair of gloves — 
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earton. Ask your job- at 
ber salesman to send at 
you one of these profit- 

boosting cartons today. ua 






“XK” LABORATORIES HH) 
25 West 45th St. New York City rian 





FREE BLOTTERS! “i 


IMPRINTED WITH YOUR 
NAME AND ADDRESS. 


Are you as good a merchant as you are a steam- | 
fitter? a be 
These blotters — sent to your customers and . 
prospects — will bring many inquiries and will 
help you to get your share of the profitable 
overhaul business. 

Just write BLOTTERS on your lietterhead — 
mail it te us and we'll do the rest. 
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—each one air-tested 
under water 


You take no chances of leaky brass fittings when you buy Kennedys 
each fitting is separately tested under water with air pressure, 
before leaving the factory. 


This test is the final one of a series of precautions taken by Kennedy 
to assure uniformly high-grade, well-made’ fittings, perfect in every 
respect. 


The first of these precautions is in the selection of metal—the same 
tough, strong bronze of which Kennedy Valves are made. Following 
careful melting, pouring and cooling, to assure dense, solid, homo- 
F geneous castings, the fittings are inspected before and after machin- 

acts ing to make sure that no flaws have developed and that each step in 
about Kennedy their manufacture is properly carried out. 


No. 2 The result of these precautions is shown by the speedy, trouble- 
free and profitable pipe fittings jobs that are uniformly obtained 
when Kennedy Brass Fittings are used. You are safe in standardizing 
on Kennedy Brass Fittings. Order enough from your dealer for your 
next job and try out their advantages to your own satisfaction. 


THE KENNEDY VALVE MFG. CO., Elmira, N. Y. 


WAREHOUSES: New York, 128-132 White Street; Chicago, 1335-1337 S. Clinton 
Street, San Francisco, 448-450 Tenth Street 


SALES eee | New York, Philadelphia, Cleveland, Chicago, Atlanta, Salt Lake 
sity, El Paso, Los Angeles, San Francisco, Seattle 


KENNEDY 





The Kennedy 
Valve Mfg. Co. has 
been uninter- 
ruptedly under a 
single management 
ever since its estab- 
lishment 52 years 
ago -——- an un- 
equalled record in 
the valve and fit- 
tings industry. 
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KENNEDY 


Valves and Fittings 


meet every standard 

requirement on 

plumbing and heat- 
ing jobs. 





Standard Bronze Gate 
alve 


One of the large Ken- 
nedy line of bronze and 
iron gate, globe, angle 
and check valve types for 
a wide range of pressures. 





Malleable Iron Pipe 
Fittings 
Made of truly malleable 
metal, and have sharp, 
clean, accurately cut 
threads with generous 
chamfer. 





Radiator Valves 


Built in both hot water 
and steam types, and 
designed to follow the 
standard roughing-in 
dimensions formally en- 
dorsed by the Heating 
and Piping Contractors’ 
Assn. 





Kennedy Pennie Valve 


Positive and automatic 
protection against back 
water and sewer gases 
Made to stand smoke 
test before leaving the 
factory. 


VALYES~PIPE FITTINGS~FIRE HYDRANTS 











See | 
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Sanitary Mfg. Co., Pittsburgh, Pa., said that his com- 
pany was supporting the trade practice rules 100 per cent. 


E. S. Aitkin, general manager of Trenton Potteries 
Co., Trenton, N. J., said he was sorry to report that all 
of the potters had not yet signed the rules, explaining 
that the lack of an organization in this industry made the 
securing of signatures quite difficult. He concluded by 
expressing the hope that a better report would be forth- 
coming from the pottery industry at the next meeting 
of the association. 


Harry Speakman, vice president of the Speakman Co., 
Wilmington, Del., explained that the brass manufac- 
turers were organized into two groups. One of these 
groups is made up of the manufacturers of brass fixtures 
and the other consists of those manufacturers who pro- 
duce staple goods or shelf goods. 


John F. Campbell of the C. F. Church Mfg. Co., 
Holyoke, Mass., said that the sanitary woodwork manu- 
facturers, as a group, were in much the same position 
as the pottery manufacturers, inasmuch as they were not 
organized. Mr. Campbell announced that his company 
has already signed the rules and in closing asked all rep- 
resentatives of the industry who were present to meet 
immediately following the adjournment of the meeting to 
discuss the subject. 

H. E. Harper of Chas. Wesely Co., Chicago, speaking 
for the concrete laundry tray industry, said that the 
manufacturers in this field were highly in favor of the 
trade practice rules, and that they would take an active 
part in the interpretation and application of the rules. 

Clarence F. Harvey of A. Harvey’s Sons Mfg. Co., 
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Detroit, Mich., president of the National Pipe and Sup- 
plies Association, was called upon by President Swanson. 
Mr. Harvey said he had been in contact with the move- 
ment since its inception and that he was certain his 
organization would take the same action as the Central 
Supply Association when it next met. 

J. G. Johns, manager of the Birmingham, Ala., branch 
of Crane Co. and president of the Southern wholesalers’ 
group, said that in his opinion the industry had never 
before been in such a splendid position to really accom- 
plish something. 

O. C. Eckley, secretary of the Iron Plumbing Specialty 
Manufacturers Association, Ypsilanti, Mich., reminded 
the wholesaler members that it was just as important to 
apply the trade practice rules in the purchasing end of 
the business as in the selling end. 


John A. Quinn Talks on Trade Practice Rules 

OHN A. QUINN, Philadelphia, Pa., president of the 

National Association of Master Plumbers, comment- 
ing on the action taken by the association with respect 
to the trade practice rules, said that he was present when 
the initial move was made in Chicago. But inasmuch as 
he was not a member of the organization he was present 
as a listener only. Mr. Quinn remarked that the trade 
practice move was the most progressive program the 
industry has had in some time. He added that to his 
way of thinking the most significant thing is that the 
manufacturers and wholesalers have admitted that they 
have been unfair in their business dealings in the past 
and are now endeavoring to correct the evils. 

President Quinn expressed strongly his regret that the 
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- For Sick Hot Water Jobs Alwa 
NUL 








Prescribe A 
HYDROLATOR 


Whenever you run up against a faulty, sluggish 

hot water job, your first thought should be of 

the HYDROLATOR. This unit is a motor- 

driven centrifugal pump which drives the water 

through the system in spite of traps, short 

circuit, pipe restrictions, etc. 

Its success is proven on hundreds of installa- 

tions all over the world, and some of its cures f 
$ 


have been almost miraculous. Full details in 
Bulletin No. 729-H. WRITE FOR IT! 


JANETTE MANUFACTURING COMPANY 


Singer Bidg., Real Estate 
149 Broadway, 
New York, N. Y. 
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558-60 West Monroe Street 
CHICAGO 


Trust Bidg., 
Philadelphia. 
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Complete 
Line 











Get Acquainted 
With Haas— 
Write for 
Full Information 








This is just one of the Haas units which 
is enjoying a wide sale the country over. 


And, there is a definite reason back of 
its popularity—sensible, honest effort to 
put into the plumber’s hands something 
that he can readily sell. Something that 
he can guarantee. Something that he can 
depend upon to serve 


Haas has built a// of its plumbing ware 
and equipment to meet the most exacting 
demands of the consumer and in doing so, 
it automatically protects the plumber 
from customer complaint and costly re- 
placement work. 


Whether it’s a tough factory or public 
toilet job or one de- 





his customers as he 
wants them served. 


Haas’ popularity 
has not been of 
éé > BP ] 

mushroom” growth. 
It has been built sol- 
idly around the be- 








manding the utmost 
in modern beauty for 
the home, Haas has 
the equipment with 
which to meet it. 





Ask your jobber or 





lief that the plumber 
is the first person interested in his cus- 
tomers’ welfare. 


write direct for the 
complete details of the Haas line. You'll 
find Haas prices have a new appeal. 


The Philip Haas Co., Inc. eS, Dayton - - - Ohio 
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contractor had not been asked to join with the manu- 
facturers and wholesalers in studying the trade practice 
plan. 

He said the proposition would have been much 
stronger if all three branches of the tripod had been 
considered, adding that at the recent meeting of the 
board of directors of the national association the question 
had been asked as to how this program could possibly 
be put into effect without consulting the contractors. 

The speaker remarked that a committee of master 
plumbers, together with representatives from the Heating 
and Piping Contractors National Association, will go 
to Washington for the purpose of procuring a definition 
of what a set of rules designed to govern the mechanical 
branches of the industry might contain. In concluding, 
President Quinn said that the contracting branches were 
going to have a trade practice conference and try to adopt 
a set of rules that will put the industry where it belongs. 


E. M. West Discusses Distribution 

M. WEST of Dodd & West, New York City, 

e an economist of note and formerly advisor to 

the United States Chamber of Commerce, made 

a splendid address taking as his subject “What 

can wholesalers of plumbing and heating products 

do to fortify their present position in the long estab- 
lished method of distribution ?”’ 

Mr. West said that the building industry was not 
suffering from any ills not characteristic of other in- 
dustries. In speaking of the present methods of dis- 
tribution he said there were three outstanding points 
to consider: 1. There is said to be an excess of 
manufacturing, 2. Organized distribution channels 
have not been able to absorb material fast enough 
to keep production costs at a low level, 3. If the 
present methods of distribution do not perform the 
job properly, manufacturers can be expected to look 
for other channels through which to market their 
goods. 

The speaker added that wholesalers will gain noth- 
ing by criticizing manufacturers for seeking other 
channels of distribution, but must recognize that the 
condition is here. In the opinion of Mr. West there 
is only one way to face the problem and that is for 
the jobber to discover those practices which are un- 
economic and then eliminate them. 

The chief difficulty in the distribution picture, Mr. 
West stated, lies in the fact whatever a manufacturer 
produces, the product has no real value while still on 
his shipping platform. He explained that any value 
attached to the product is merely “speculative” and 
attached to it with the expectation of passing the 
product on to someone else at an enhanced price. 

At another point in his address the speaker re- 
marked it was obvious that it was impossible to have 
efficient wholesaling in any one single area unless 
there was enough efficient wholesaling in the sur- 
rounding areas to sustain the market. 

According to Mr. West, the major difficulties of 
the individual jobber are excessive inventories, slow 
moving stocks, excess number of small orders, and 
excess services rendered on too small a volume. 

He claimed that it was impossible for a whole- 
saler to have a complete stock without having a lot 
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Stop pipe thread leaks 
with SmMooTH-ON No. 1 in a 


SMOOTH-ON CLAMP 


Sizes for 1-in. to 12-in. pipe. 











UICK, easy, cheap 

Holds for the life: of 
the line—any pressure, any 
temperature, iron, brass, or 
copper pipe. Get Smooth-On Clamps and Smooth-On 
No. 1 from nearest supply house or from us. 


Write for the free Smooth-Oh Handbook. 


SMOOTH-ON MFG. CO. 
Dept. 12, 574 Communipaw Ave., Jersey City, N. J. 
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or write us 
for full 

information 
about 


OHIO Kerosene HEATERS y 








Ohio Kerosene Heaters have a 
reputation to live up to... .. 
they always make good. 


OHIO HEATER CO 
Columbus, Ohie, U.S. A. 





Build your 
reputation 
on LEAD 

—the dependable 


metal, 














Don’t Limit Your Profits 
to the Sewer’s Length 


T IS no longer necessary to limit 
your profits to the limits of 

sewage systems. San-Equip Septic 

sang 7 Tanks broaden your business field. 
Tile Stop [hey take modern plumbing to the 
BultinGolar ‘Ural districts and fill an existent 
BAir Chamber  Gemand there. Suburban homes, 
Baffles 15 Long summer homes, camps, service 
vor oWide — stations, all offer ready profit to the 
plumbing dealer who installs Sane 
-quips—the standard septic of the 
Effluent Cumin ~«©=0 Plumbing trade for the past ten 


Sludge Chamber years. 






Ask for free Plan Sheets 


CHEMICAL TOILET CORPORATION %%£,2risher Ave. 
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Sixteen Years 
of 


scientific 
investigation 


support your 


recommendation 
of 


THESE TESTED 
PIPES 


Seventeen years ago [he American Brass 
Company began ascientific investigation 
todetermine the kinds of water pipe best 
adapted to resist various degrees of water 
corrosion. Many copper-zinc alloys 
were subjected to the action of extremely 
corrosive water and for ten years the 
investigation continued without inter- 
ruption. Six more years were spent in 
analyzing the data and verifying results. 


Now The American Brass Company 
offers Anaconda 67 Brass Pipe for nor- 
mally corrosive water and Anaconda 
85 Red-Brass Pipe for highly corrosive 
waters. Each is described on the oppo- 
site page. With these two kinds of 
pipe, you are equipped to handle any 
water supply problem—a scientific ser- 
vice now for the first time available to 
master plumbers. 


Wewill be glad to assist in determining 
the character of any local water supply. 


ANACONDA 


November Z, 1929 
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ANACONDA 67° 
BRASS PIPE 


for normally corrosive waters 


Investigation has shown that the life of any 
pipe used for domestic water distribution 
systems varies greatly in different sections 
of the country, depending on the source and 
treatment of the water carried by the pipe. 


When normal water conditions prevail; 
that is, when waters are not drawn from 
peaty sources, shallow wells, tubular wells 
or filter galleries in lowlands along river 
beds, and where filtered waters are not of 
high permanent hardness, Anaconda 67 
Brass Pipe is recommended for distribution 
lines. This pipe contains not less than 67% 
copper and is semi-annealed, seamless and 
guaranteed to be structurally perfect. 


ANACONDA 85° 
RED-BRASS PIPE 


for highly corrosive waters 


Anaconvd 


For distribution lines carrying ground waters 
and colored surface waters, particularly when 
drawn from sources of peaty origin and 
mechanically filtered waters, which may be 
high in carbonic acid content and low 
in alkalinity, Anaconda 85 Red-Brass Pipe 
is oflered as the best corrosion-resisting pipe 
. commercially obtainable. Anaconda 85 Red- 
Brass Pipe, containing not less than 85% cop- 
per,issemi-annealed,seamlessand guaranteed. 


Anaconda 85 Red-Brass Pipe is also recom- 
mended for underground service lines with 
threaded fittings and other pipe-lines buried 
underground and subjected to corrosion 
from the outside as well as from the inside. 
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Flexible copper service tubes for use with compression 
fittings. Available in straight lengths up to 20 feet and in 
coils up to 60 feet. These tubes which are deoxidized to 
increase corrosion resistance, can be connected directly 
with the corporation stop without a gooseneck and can 
readily be bent to avoid underground obstructions. 


*The Trade-marks 67 and 85 are registered in the U.S. Pat. Off. 


THE AMERICAN BRASS COMPANY 
GE™ERAL OFFICES: WATERBURY, CONNECTICUT 
' Offices and Agencies in Principal Cities 
Canadian Mill: Anaconda American Brass Lted., New Toronto, Ont. 
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Heaters. 


No. 500 


Temperature 
Regulator 





A Room Thermostat 
as POSITIVE as a light-switch! 


N exclusive snap acting contact assures quick, 
positive make and break in the new No. 500 
Temperature Regulator. This provides accurate 
regulation of room teinperature—it operates as 
decisively as a light-switch! 


To the heating contractor this exclusive Time- 
O-Stat feature offers a strong selling point, result- 
ing in more sales and continued customer satis- 
faction. It makes Time-O-Stat room tempera- 
ture regulation dependable over a long period of 
time. 


The No. 500 Temperature Regulator is beauti- 
fully finished in chromium or statuary bronze. 
It incorporates a Seth Thomas eight-day clock for 
time control. It is easily set for the desired 
temperatures, and day and night cycles. 


This new Temperature Regulator is an impor- 
tant item in Time-O-Stat’s well known list of 
automatic controls. All have been perfected in 
Time-O-Stat research laboratories. Together they 
form the most complete line of automatic con- 
trols in the heating industry. Write for informa- 
tion concerning these products. 


EMESOSSTA 


CONTROLS COMPANY 








ELKHART, INDIANA 
SUCCESSOR TO: 
Leachwood Company Absolute Con-Tac-Tor Corp. 
Time-O-Stat Controls Co. Cramblet Engineering Corp. 


Manufacturers of AUTOMATIC CONTROLS for Gas Burners, Oil 
Burners, Coal Burners, Electric Refrigerators, Mechanical Stokers, 
Furnace Fans, Industrial Ovens, Ice 


Corrugated Metal Bellows. 


achines, Unit Heaters, Water 
Also of Sign Flashers, Mercury Switches, Electric Heaters, 
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of duplication. He feels that a wholesaler should 
carry limited stocks, adequate for the needs of the 
consumers whom they expect to supply. Mr. West 
said further that there is no reason why an odd prod- 
uct should be as available as an ordinary staple item. 

In speaking of large building operations the 
speaker advocated wholesalers setting up a special 
department to handle this type of business, adding 
that when a wholesaler groups his business alto- 
gether he simply penalizes the profitable branches. 


Walter Klie Addresses Meeting 


ALTER KLIE, Cleveland, Ohio, president of 

the Heating and Piping Contractors National 
Association, tollowed Mr. Quinn on the _ pro- 
gram and also had some remarks to make regarding 
the interest of the contractors in trade practice 
rules. He remarked that the contractors have clearly 
displayed their interest by appointing committees to 
make a study of the subject. While Mr. Klie does 
not feel that the mere rules are going to cure many 
of the ailments, he does feel that a good start has 
been made. He added that as a contractor he was 
interested in methods of interpretation and arbitra- 
tion of the rules adopted by the manufacturing and 
wholesale division, and also in the formation of the 
National Plumbing and Heating Institute. He went 
on to say that this institute ought to create a point of 
contact with the contracting branch of the industry. 
Not a play-place, but a place where the problems of 
industry may be discussed and policies set up. 

Referring to the Plumbing and Heating Industries 
S3ureau, Mr. Klie said that at the executive meeting 
to be held the following day, it would be decided 
whether the bureau was to become a policy-finding 
organization. He said he felt that in much of the 
work of the bureau, the cart had been put before the 
horse. As an example, he said that the bureau had 
spent a great deal of money in promoting its book- 
keeping and cost accounting system. Suppose, as a 
matter of policy, the speaker added, wholesalers 
would require a statement of financial and operating 
conditions as a requisite for credit, the bureau would 
be deluged with demands for the bookkeeping 
system. 

Mr. Klie next asked what would happen if he took 
an old car to his neighborhood garage and asked that 
some repairs be made; then informed the garage man 
that he was going to buy a new car from the biggest 
dealer in Cleveland. If the garage man were able to 
suggest that, because he had no overhead, no sales- 
man, no merchandising expense, etc., he could make 
a price 10 per cent less than that of the big dealer, 
Mr, Klie asked what chance that big dealer would 
have of securing the order. . 


Explains Legal Phases of Trade Practice Rules 


NE of the principal speakers at the meeting was 

Col. William J. Donovan of New York City 

and Washington, D. C., who talked on _ trade 

practice conterences, their growth and development, 

their present legal status and suggested means of 
enforcing the rules. 

Mr. Donovan opened his address with an explana- 














So too, rating a heating pump 
merely in square feet of radiation 
was once good enough. But - ~ - - 
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Every Heating Pump Rating 
should now be supported by 


tested air and water capactttes 


RATINGS OF Jennings 
Vacuum Heating Pumps take 
into account the differences 


\\ 





that occur in vacuum heating 
systems. They make allowance 
for the fact that two systems containing 
the same square footage of radiation sel- 
dom present the same pumping problem. 
A Jennings Pump with the air and water 
capacities given in the accompanying table 
serves satisfactorily any reasonably well 
installed system for the life of the build- 
ing. And this holds true whether the sys- 
tem is Compact or widespread ...whether 
the condensate must be lifted or not... 


regardless of air leaks which may develop. 





PLUG-IN BOX FROM SWITCHBOARD WHICH 
FURNISHES ELECTRIC CURRENT OF ANY 
DESIRED PHASE, VOLTAGE AND FREQUENCY 


Tested (Capacities Support 
Jennings Ratings 


Before leaving the factory, every Jennings 
Pump undergoes an exhaustive test. In this 
test, the electric current furnished to the mo- 
tor is of the same phase, voltage and frequency 
as the current to be supplied later in actual 
service. This is made possible by a specially 
built switchboard, which is the only one of 
its kind in use for industrial pump test pur- 


pe SCS. 


Air and water capacities are accurately de- 
termined. Horsepower is measured. Each pump 
is tested with its own motor and control 
equipment. The complete pump assembly is 
made to prove its fitness for the job for which 
it is recommended. A certified report of the 
test is fufnished to the purchaser. 
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JENNINGS VACUUM HEATING 
PUMP ON TEST STAND 


Water (apacity is Measured 
by a Venturi Meter 


Water capacity is determined by measuring 
the volume of water, in gallons per minute, 
that the pump removes from the receiving 
tank under the given vacuum and delivers against 


the specified discharge pressure. 





VENTURI METER AND VACUUM MANOMETER 
USED IN TESTING JENNINGS PUMPS 


CAPACITIES OF 
JENNINGS VACUUM HEATING PUMPS 
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Air (apacity is Measured 
by Calibrated Orifice 


Air capacity is measured by means of a cali- 
brated orifice of specified diameter, reamed 
in a brass plate one-eighth inch thick, located 
in the pump suction, and communicating 
with the receiving tank. This orifice deter- 
mines the cubic feet per minute of air that 
the pump withdraws from the receiving tank 


and discharges to the atmosphere. 





STANDARD TEST ORIFICE 


Air capacity is determined at the same time that 
the pump is delivering its maximum rated volume 
of water. Water capacity is measured while the 
pump 1shandling 1tsmaximum rated quantityof air. 

The days of square | 

Eertificed Be 
gq Uest Report Be 
Tne coer « El al 


foot ratings, like thedays 
of kerosene lighting, are 
gone. Modern practice 
is to Compare vacuum 
heating pumps only by 
their combined air and 
water capacities. It pays 
to demand a certified 





factory test report, and 


CERTIFIED REPORT 
OF TEST 


to substantiate this 
wherever possible by a second test on the job. 


Jennings 


Pumps 


NASH ENGINEERING CO. 
SOUTH NORWALK, CONN.,, U. S. A. 
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tion of two recent decisions by the United States 
District Court for the Southern District of New 
York. He said that these two cases constitute the 
latest expression of the courts concerning trade 
agreements. 

In continuing the speaker pointed out that Sec- 
tion 5 of the Federal Trade Commission Act, which 
forbids the use of unfair trade practices, gives stat- 
utory acknowledgment of the.fact that all competi- 
tion is not good. This act declared that “unfair 
methods of competition in commerce are hereby de- 
clared unlawful.” The Federal Trade Commission 
was established and given power to issue complaints 
and hold hearings. 

Turning to means of enforcing trade practice con- 
ference rules, Mr. Donovan said in part: “It is too 
common a habit of mind for us to enact a statute or 
adopt a rule, and that being done, to sit by in the 
fatuous belief that the statute or rule will enforce 
itself. Too often in meetings like this, as well as in 
trade practice conferences, an industry, having 
heard some speeches and adopted certain resolu- 
tions, will sit back and wait for the new day to dawn. 
If you have that attitude of mind, then you are 
simply making ready for another era of vicious and 
unfair trade practices. 

“One of the greatest difficulties in eradicating evils 
against which you have enacted a kind of self-legis- 
lation is that the practices which have grown up have 
been crystallized into attitudes of mind. Men’s 
minds can not be changed by writing a few rules 
down on a piece of paper. Time, hard work, and 
above all, patience, must all combine to eradicate 
conditions which have existed for years. The ap- 
proval of trade practice rules by the Federal Trade 
Commission means only the beginning. Passive ac- 
quiescence on the part of the industry is not enough. 
It means that each member of the industry must 
take an active pledge that he will not only obey the 
rules himself, but will take steps to secure their ob- 
servance not only in his own organization but 
throughout the entire industry. 


“The success of these rules pivots upon the sin- 
cerity of such a pledge. I do not mean by this to 
minimize the necessity for some enforcement group 
within the industry itself, but it is important to stress 
that ultimate success depends upon the willingness 
of each member to do his share and to make sacrifices 
in the interest of the entire group. Fundamentally, 
the success of this enforcement machinery will de- 
pend not only upon the kind of machinery you choose 
to set up, not only upon the vigilance of each member 
in detecting and reporting violations of the rules, but 
also upon the determination of each member to take 
unto himself the application of the rules to which 
he has subscribed.” 


New Members Admitted 


NE of the first pieces of business transacted by 
the members was to vote upon the seventeen 
applications for membership recommended by the 
executive committee. The following applicants were 
admitted to membership: Murphy Door Bed Co., 
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STEAM HEATING 
“7mproved 
beyond conception” 


N-AIRID valves have had a startling success from 

the first day that they were introduced. And all 
the heating contractors who have standardized on 
them are as enthusiastic as Mr. Bredeman. He says: 
“I don’t hesitate to use these valves on all of my 
one-pipe steam work, as they improve this type of 
heating plant beyond conception.” 
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The In-Airid shown above was specially designed to vent new water radiators 
when used on steam. It prevents the short circuiting of steam across the top 
openings and insures complete venting of all air. This valve is the one sure means 


of avoiding venting troubles on your new steam jobs. 


IN-ALRED 


he hovisible AMIR VALVE 


No. 1 for Steam ..... No. 2 for Vacuum 


Airids No. 500 and Vac-Airids No. 510 are still the best 
valves to use for replacement on old style steam radiation. 


AMERICAN RADIATOR COMPANY 


Makers of a complete line of VALVES, VENTS and REGULATORS 
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Ask your jobber to show you the 
Bullard Roof Flashing. Judge 
for yourself its splendid construc- 
tion and appearance. You'll be 
able to tell at a glance how easy 
it is to apply, too. 


The Bullard Specialty Co. 








Tiffin, Ohio 
50,000 of our | 
Backwater Trap Floor i 
Drains now in use 





There is a good profit 
for you installing these 
drains in homes where 
Backwater gives trouble. 


Ask Your Jobber or Write Us Direct 


CRAMPTON -FARLEY BRASS CQO. 
Kansas City, Mo. 


SQUAY ox. 


Cab inet Cover 


RADIATOR 


Truly decorative—and more 
efficient. It saves walls and drapes 
by sending the heated air out into 
rooms, instead of up against the walls. 

A humidifying pan (inside the 
cabinet) provides the moisture 
needed for healthy heating. 


In sizes for any room — 
Ask for descriptive literature 


MSQUAY RADIATOR CORPORATION 


General Sales Office: Pure Oil Building, Chicago 








compicte WH 


Radiator 











| a fitting is 
hidden in the ground, 
is it logical to install 
something -heap and 
inferior which might 
jeopardise your repu- 
tation? a 
Wade fittings are | 

made to last ie. Ask Your 
and are more than Jobber 
worth their price. 








Wade Iron Sanitary Mfg. Company 
1717 CANAL ST., CHICAGO, ILL. 
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Chicago, Ill.; Chase Brass & Copper Co., Inc., Water- 
bury, Conn.; Clowe & Cowan, Amarillo, Tex.; Elkay 


Mfg. Co., Chicago, Ill.; Dunlay-Armand Co., Inc., 
Houston, Tex.; Southland Supply Co., Inc., Dallas, 
Tex.; F. E. Georgia Supply Co., Oklahoma City, 


Okla.; Meister Bros. Co., Tulsa, Okla.; Soo Hard- 


ware Co., Sault Ste. Marie, Mich.; Morley Bros., 


Saginaw, Mich.; United Supplies, Fort Wayne, Ind.; 
W. B. Howe Supply Co., St. Joseph, Mo.; Woodrow- 
National Corp., Chicago, Ill.; Fiat Metal Mfg. Co., 
Chicago; Portsmouth Heater Co., Chicago; Valley 
Plumbing & Heating Supply Co., Menasha, Wis.; 
Eljer Co., Ford City, Pa. 

The resignation of the Lowry Co., Atlanta, Ga., 
which recently sold its stock and business, was ac- 
cepted. Resignations were also accepted from the 
Leader Iron Works, Decatur, Ill., and the National 
Sanitary Co., Salem, Ohio. 


Give Experiences on Large Building Operations 


RESIDENT SWANSON asked a number of 

wholesalers to voice their opinions as to whether 
the overhead on orders for large building operations 
that pass through the wholesaler’s warehouse is 
greater or less than the overhead on the average out- 
of-stock shipment. 

Harry Potter, assistant manager of branches, Crane 
Co., Chicago, feels that the large operation must carry 
the expenses of other jobs, such as those which are 
lost after considerable time and money has been spent 
on them. He pointed out that it is important for 
the wholesaler to know the contracter who is going 
to do the work, as an experienced contractor can be 
of great assistance to the wholesaler in the matter 
of deliveries, etc. Mr. Potter also mentioned the 
fact that these orders require much special work in 
the office and warehouse of the jobber, He also 
feels that inspection on a large operation is more 
critical, and hence more material is rejected. 

A. B. Pierce, vice president and general manager, 
N. O. Nelson Mfg. Co., St. Louis, Mo., pointed out 
that there are few large operations in the down town 
section of a city that can accommodate car-load ship- 
ments because of the congestion. Consequently, ac- 
cording to Mr. Pierce, the jobber is forced to first 
put much of this material in his stock. He said it 
was difficult for the wholesaler to make deliveries, 
as the service elevator was usually only available at 
certain periods. Mr. Pierce feels that it costs more 
to handle this type of business than the ordinary 
small-sized orders. 

C. F. Harvey of A. Harvey’s Sons Mfg. Co., De- 
troit, Mich., said that his company had also found 
large building operations more expensive to handle 
than small business. Mr. Harvey stated that his firm 
did not go after these large jobs. 

W. H. Kiefaber of W. H. Kiefaber Co., Dayton, 
Ohio, feels that large building operations are the crux 
of the present price situation and that this type of 
business is largely instrumental in breaking down 
the confidence of the wholesaler. 


Robert Rom of the Robert Rom Co., Milwaukee, 
Wis., speaking for wholesalers in his city and state, 
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HEN American Brass Goods were 

first placed on the market, a pelicy 
was established by the makers which 
called for the simplification of every in- 
stallation and operation feature. 


American Fixtures were produced only 
after every “kink” had been removed 
from them. Every possible source of 
complaint, every possible source of lost 
time, was eliminated. 


American Brass Goods immediately went 
to the fore and became known throughout 
the trade as “the simple fixtures.” No 


effort was spared or has been spared since 
their presentation, to make them the best 
possible. 


Inspect American Fixtures at your job- 
ber’s. Look them over as carefully as 
you will, you will find nothing in them 
to puzzle you. 


It is with definite proof to back it up 
that we make this statement . 


And it is with a firm belief we make the 
promise: When plumbing brass goods 
of simpler, better construction are made, 
they will bear the name, ‘‘American.”’ 


AMERICAN SANITARY MFG. CO. 


ABINGDON ei 


-:- ILLINOIS 
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Bigger than 
its job 

To make sure that 

every Thermal Unit 

will prove bigger 

than its job, the 

Heating section of 


each heater under- 
goesa test of 400 


Efficiency 











that doesn’t 
wane 


In laboratory tests, the Thermal Unit 1s 
not surpassed by any other Unit Heater 
—but never lose sight of the fact that a 
laboratory test deals only in maximum 
efficiency made under ideal conditions. 


It is in the greater and more exacting 
laboratory of daily use that the added 
stamina of the Thermal Unit counts. 
Instead of the efficiency curve drooping 
and doing a slow “fade out,” it stays 
on the high flat plane. 


Behind this sustained efficiency is the 
durable one-piece heating element—the 











pounds. 




















basic betterment of the Thermal Unit. 
Cast in a specially formulated aluminum 
alloy, this sturdy unit will withstand 
higher pressures than any piping system. 
There are no joints, welds or soldered 
connections—no points at which leaks 
can develop. Even freezing in service 
cannot damage it. 


In this way, the weak point of ordinary 
construction has been made the strong 
point of the Thermal Unit. Let us show 
you what this balanced design means 
from a practical standpoint. Write. 
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SS I TL TA 
SEI aed 


Approved by the Investigating Com- 
mittees of Architects and Engineers 






THERMAL UNITS CO. 
A Subsidiary of the Mechanical Mfg. Co. 
Pershing Road and Loomis St., Chicago 
Eastern Office: 30 Church St., New York, N. Y. 


HERMAL 


PATENT PENDING 
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said that some jobbers in his section of the country 
feel they can do large operations cheaper than small, 
provided staple items are used. Others though, Mr. 
Rom said, are of the opinion that these large oper- 
ations are more costly to handle than the small ones. 


William B. Talbot of the Baker Mfg. Co., Kansas 
City, Mo., said that for some time his firm had tried 
to convince itself that it could sell car load business 
at 5 per cent. Mr. Talbot explained that his com- 
pany had found this to be impossible and that they 
were no longer interested in this type of business on 
a 5 per cent basis. 


A. J. Hutch of the Central Supply Co., Minneapolis, 
Minn., reported that the wholesalers in his section 
had sent out a questionnaire on this question, the 
results of which showed that large operations cost 
more. Mr. Hutch favors a special department to 
handle this type of business. 

« 
Building Trade Employers Hold Meeting 

A mass meeting of all branches of the building indus- 
try was called on October 8 in the club rooms of the 
Building Trades Employers’ Association, New York 
City, by R. B. Miller, president of the Heating and 
Piping Contractors New York Association, New York 
City, for the purpose of discussing constructive sug- 
gestions that might be applied in the building industry. 
At the outset President Miller outlined some of the dif- 
ficulties under which the industry is laboring and stated 
that they are of too great proportions for any individual 
to correct; therefore, the work of freeing it would have 
to be undertaken by an organized group. 


It was decided to call the new organization a “Heat- 
ing Board of Trade,” including all branches of the heat- 
ing and piping industry. R. A. Wolff, heating and 
ventilating engineer, was made temporary chairman with 
power to appoint a committee of fifteen from all branches 
of the industry. This committee is to be charged with 
framing a plan of conduct. The committee will report 
at a meeting to be called prior to November of this 
year. In the meantime, contractors of the Heating and 
Ventilating Industry, manufacturers, consulting engi- 
neers, wholesalers and any other group or groups in- 
terested are requested to submit any suggestions they 
might have. 

Those appointed to serve on the committee are as fol- 
lows: P. R. Mork, Crane Co., chairman of the com- 
mittee; B. W. Bennett, Charles Hartmann Co.; L. K. 
Berman of the Raisler Heating Co.; H. N. Booth, U. S. 
Radiator Co.; S. C. Carrier, Heggie Simplex Boiler Co.; 
J. D. Erskine of Rome Brass Radiator Corp.; W. L. 
Fleisher, consulting engineer ; Milton Goldsmith, Samuel 
S. Glauber Inc.; A. P. Keasbey, Robert A. Keasbey Co. ; 
C. E. Lawrence, Massachusetts Blower Co.; William 
G. LeCompte of Jenkins Bros.; John Ney, American 
Radiator Co.; Werner Nygren, consulting engineer; J. 
G. Eadie, consulting engineer; and J. E. Rutzler of E. 


Rutzler Co. 
aa 


CuHarces H. Fauny, vice president and treasurer of 
John H. Nelles, Inc., Irvington, N. J., has sailed for 
Japan to attend the World Engineering Congress which 
is to be held during November. 
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OVERTON 
Roof Flashings 


> Plumbing inspectors all 

r over thecountry recom- 
mend Overton Roof 
Flashings — and you'll 
recommend them, too, 
after you've tried them 
once. 
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From your jobber for 
every job. 


BUTLER MANUFACTURING CO. 


Minneapolis : Minnesota 














Compression Fittings 
For Copper Tube Plumbing 


The use of Copper Service Tube for all kinds of 
plumbing has been made possible by Nibce 
Compression Fittings which eliminate the 
necessity of cutting threads or making wiped 
joints. Copper Tube piping is rust-proof, non- 
corrosive and LESS ENSIVE than either 
brass or lead. 

Write for further information about this new 
and better method of plumbing Today. Ask for 
Bulletin A-167 and mention the name of your 
jobber. 


ee 
Siaional view’ ~=NORTHERN INDIANA BRASS CO. 




















a 
SIMPLIFIED VAPOR HEAT 


i i EE 


HE simplicity of The Hutchison System is its 

biggest factor. This simplicity of principle makes 
it not only extremely efficient but also very inex- 
pensive. Only four special parts are required. 


Write for the Hutchison Fitter. 





Hutchison Regulator 


Sales Corporation 
4306 —~ 36 Street Long Island City, N. Y. 








AUTCHISON SYSTEM 
a 





Air-Tight Steel Tank Co. 


PITTSBURGH, PA. 


TANKS 


TANKS FOR: High pressure gas and air storage—P ti 

water ne and oil ye burning equip- 
men top— Welded. ATSCO uine Copper Brared 
tanks for pressure—the tightest, safest, strongest tank it ie 
possible to construct by any known precess. A.S.M.E. code tanks. 
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CROME PLATE 


TInt PERMANENT! 
“ NO’ 7aQ@N 





ARLY in October, Central announced 

its decision to concentrate production 
on a single finish—**CROME’’—for all exposed 
metal parts of Central Combination and Built- 








in Fixtures. By a single stroke Central places 
in your hands decided buying and selling 
advantages. Your buying is simplified, your 
stocks are now easily unified—and you are in a 





position to supply the ever-growing universal 
demand for chromium-plating with fixtures of 
Central Quality in the finer, more beautiful, 
longer-lasting ‘‘Crome”’ finish exclusively. 





Your Wholesaler will give you details on the 


new Central Idea. 


Central's Staples and Supplementary line of Paragon 
Fizlures will be continued in both Nickel and Crome. 


CENTRAL 


Fig, 1120 Blendo, Lavatory Com BRASS MEG.CO. 


nalion with Pop-Up- Drain. Crome 
Finish. CLEVELAND OHEO. 
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To Assure Heating Plant 
a 7 . 
Efficiency 
(Continued from Page 52) 
adequately preheated. The writer's practice has been 
to cement these openings shut and to provide com- 
bustion devices in the doors or boilers, where the 
introduction for secondary air was imperative, as in 


cases where soft coal or small anthracite was being 
fired, 


Making Steam, Vacuum, and Vapor Systems Tight 


The following points should be checked up for 
tightness and treated as outlined: 

GAUGE GLass: Repack with rubber rings. 

GaucE Cocxs: Pack with graphite and asbestos 
packing. 

Try Cocxs: These require no packing. Examine 
condition of lead disc at end of stem, and replace if 
cut through. (On small vacuum or vapor installa- 
tions improper handling of these try cocks causes 
trouble due to leaking air under vacuum. In that 
case replace with tight fitting lever handle cocks or 
remove entirely and plug up openings.) 

SAFETY VALVE: Safety valves are rarely tight under 
vacuum unless specially ground. Grind and finish 
with graphite and oil, or replace with a better safety 
valve. 


PRESSURE GAUGE: Remove and clean. Test if gauge 
is functioning by blowing into opening. If on a 
vacuum or vapor system, gauge should be of com- 
pound type so that vacuum can be read. 

Damper Regulator: 
sure that regulator is guaranteed to function under 
vacuum. If not designed for this service, they are 
liable to chatter and eventually collapse and leak. 


Cold Water Connection and Drain 


If the valve on the cold water connection is not 
tight, it will leak air when the pressure in the boiler 
is less than that in the water line. Air will leak 
through a loose fitting draw-off or drain valve when 
there is a partial vacuum in the boiler. If these 
valves cannot be made air-tight with asbestos graph- 
ite packing and by re-seating, they should be re- 
placed with new valves of a better grade. 

HaNp Vatves: Aside from an occasional loose or 
broken :valve disc, which usually causes noisy oper- 
ation, the only difficulty that hand valves present is 














Harry Hexamer, Excelso Products Corp., secretary of Western 
New York Trade Golf Association; H. E. Jones, American 
Radiator Co.; C. W. Farrar, president of Excelso Products 
Corp. Photo taken at the recent meet of the Western New 
York Trade Golf Association 
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No Connecting 


Rods 
No Cross Head 
No Cross Head 
Guide 
No Cams 
el No Rockers 


No Clevises or Pins 
No Walking Beam 


ALAMO-DORWARD 


Rotary Power Heads 
ALAMO ENGINE COMPANY 


Hillsdale Michigan 


“For Sale 
by the 


Plumbing 
Trade’ ’ 





























Appearing on our 
advertising means 
that a new type of 
heater has been 
added to your line. 


Every home that has 
electric power with- 
out suitable gas 
supply is your pros- 
pect. 

You have a new 
opportunity to in- 


crease your sales and 
profits. 


fieclri¢ 






There are models for 
every domestic need. 


Write for further in- 
formation. 


-o- 


D. D.WESSELS 
& SONS CO. 


Detroit Mich. 


WATER HEATER 
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leakage. They should be packed tight with asbestos 
graphite packing. 


aa4 AiR VALvEs: If air valve tapping on radiator is 
: stripped, do not cement the valve in or force it in 
. oe with wicking wound around the valve stem. Ream 


and tap radiator for %-inch thread and insert 4 X 
’ ¥% in, bushing. Air valves on mains should be of 
the same type as those on radiators. 
Note: All bare heating risers must have air valve 
at top of same, similar to radiator air valves. 
Raprators: Examine radiator nipples (especially 


push nipples) for leaks. 
Insulation 


ah oiler should be covered with long fibre asbestos 
We or magnesia cement not less than 1 inch thick. If 
Sik boiler is properly insulated you can hold your hand 
PETE on it. (The usual speculative job has about % to 
¥g-in. of covering and should receive an additional 
fF 34 to l-in. put on over wire mesh.) 

, If piping is covered with two ply air-cell cover- 
ing, it should be replaced with four ply. Three ply, 
while not satisfactory, is passable; in this case it 
helps a little to give the covering a coat of aluminum 
bronze paint over sizing. 





Hot Water Heating Systems 


Pe Aside from having the system clean and tight, hot 
water systems require no special treatment, except 
that the system must be kept full of water, where 
this is not done automatically. Do not drain out old 
water from system unless it requires cleaning. 
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Laying Up Heating System for the Summer 


If the various heating systems are kept clean and 
tight, very little special attention is required when 
the heating season is over. The following points, how- 
ever, will serve as a guide when the system is to be 
laid up. 

1. CHIMNEY: Clean. 

2. SmoxKeE Pipe: Clean. (If lighter than No. 18 
gauge, leave disconnected and keep in a dry place.) 

3. BorLer: Clean flue and water spaces, grate and 
ash pit. Repair all damaged covering. 


Fill steam boiler with water until it runs out 
through the safety valve, when held open. (This 
is to make sure that there is no air in boiler.) 

Fill hot-water system with water up to the high- 
est point in the system. 

Heat water almost to boiling point (steam and 
hot-water systems) and let fire go out. (This drives 
the air out of the water.) In the case of the hot 
water system some more water will have to be added 
after the system cools. Give entire covering one or 
two coats of aluminum bronze. If covering is unpainted, 
size before painting. Cover all exposed surfaces of 
boiler with one or two coats of heat resisting paint, 
or give coat of medium weight oil. (Where work is un- 
painted apply two coats; otherwise one good coat will 
suffice.) Give machined surfaces a coat of vaseline or 
lard after cleaning. Leave all dampers and doors open. 

Rapiators, Etc.: Examine system for leaks at 
nipples, valves, fittings, etc., and repair same. 



















gt reac. Notice the neat appearance of this installation. Plenty 
2 & of space between floor and trap. Sink and Tray can be 
tee 9 changed without changing position of roughing. No. 471 

| “DUO” has the sanitary wall extending into waterseal, 
preventing the escape of foul or stagnant air from tray to 
sink, sasiee versa. 





——lfHE DUO-TWINS— 


TRAY and SINK WASTES 





An absolutely sanitary Continuous Tray 
and Sink Waste. A patented trap with a 
sanitary wall extending down into the 
waterseal, preventing foul or stagnant air 
to pass from tray to sink, or vice versa. 


TRAY 


There’s a ‘‘DUO”’ for any condition of installation. 
And they are all ‘‘absolutely sanitary.”’ 





A very interesting booklet DM59 gives the com- 
plete ‘‘DUO” story. 


Write for it. 


The M. S. Little Manufacturing Co. 


Hartford, Conn. 

































No. 471 DUO 
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This complete Speak- 


man Shower.K4034M. 


with the new sel f- 
cleaning head, in 
Speakman Chromium 
Plate, Price $75.00. 
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PEAKMAN’S 
revolutionary Self-Cleaning 





Anystream Shower Head is prov- 


ing a sure-fire seller. 


Once each month the 3,000,000 
readers of The Saturday Evening 
Post are told about this remark- 
able new Speakman Shower 


Head. 


People are learning that thisnew 
shower head offers advantages 
and superiorities found in no 


other shower. 


They are recognizing thatit adds 
tremendously to the satisfaction 
of a shower. Because the Speak- 


man Self-Cleaning head is ad- 


K-3395 


justable, it gives many kinds of 
showers—a single sluicing 
stream,anormal spray, atingling 
needle shower. 


And shower fans appreciate that 
this ingenious head can’t stop 
up —a turn of the lever flushes 
the water openings free from 


dirt and scale. 


Push this shower head both as 
a new installation and a replace- 
ment item. Show it to your 
customers. Finished in spark- 
ling Speakman chromium plate 
it is as beautiful as it is inge- 
nious and enduring. Speakman 


Company, Wilmington, Del. 


PEAKMAN 


SHOWERS & FIXTURES 





November 2, 1929 


Patent Applied for 





A turn of the lever 
sluices all sediment 
away. 
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Another turn of the 
lever gives a normal 


spray. 





Or you can adjust to 
a veritable stinging 
needle shower. 











29 








November 2, 1929 DOMESTIC ENGINEERING 


Eastern Supply Association 
Meeting 


The Eastern Supply Association held its 89th meeting 
on October 9 and 10 in the Hotel Astor, New York 
City, as reported in the last issue of Domestic ENaI- 
NEERING. The story is concluded herewith. 

W. B. Tomlinson, vice president of Tomlinson Co., 
Inc., Norfolk, Va., painting a rather unenviable picture of 
business conditions in Virginia and North Carolina, 
which he said was due to an over-abundance of whole- 
salers and master plumbers whose activities create a nar- 
row margin of profit, cited a 37 per cent building decline 
in the former state, a 49 per cent recession in the latter 
and large numbers of houses selling considerable quanti- 
ties of plumbing and heating materials direct to the 
public. “However,” he said, “an educational bureau has 
been established which is operated by a committee com- 
posed of four master plumbers and four wholesalers 
whose efforts are directed toward bettering conditions.” 
“One of these from which’ we have had good results,” 
Mr. Tomlinson said, “was the mailing out to residents 
in the rural districts of 20,000 circulars describing staple 
plumbing materials with prices.” 

LL. U. Noland, newly elected director, stated before 
briefly going into the educational work that is being done 
in Virginia to develop the potential market for selling 
more materials, that too little of this effort is being put 
forth throughout the country. He then called attention 
to the fact that building volume will probably not im- 
prove, leaving the home owner as the only avenue 
through which business may be developed. Mr. Noland 
in closing his remarks said that in his business the partial 
payment plan of selling has been exceptionally success- 
ful. 

Swinging over to the manufacturers, President Messer 
called on H. T. Richardson of Richardson & Boynton 
Co., New York City, chairman of the Institute of Boiler 
and Radiator Manufacturers, who outlined some of the 
things that are being attempted by that group. He was 
most emphatic in stating that the Institute is not a price 
fixing medium, but instead is only trying to stabilize 
prices by having its members live up to published sheet 
terms so that wholesalers can place dependence in them. 

Harry Speakman, vice president of the Speakman Co., 
Wilmington, Del., speaking from his personal observa- 
tions of the brass industry, said that in his opinion the 
easing off of sales due to the decline in building has to 
some extent been offset by better demand for quality 
goods which is becoming more prevalent. 

Russell Bontecou, sales manager of Grinnell Co., Inc., 
Providence, R. I., and vice president of the National 
Association of Fittings Manufacturers, sounded a note 
of optimism in his talk based on the success with which 
the association is stamping out the evils even though no 
specific developments are evident since it was brought 
into existence several months ago. Touching on the code 
which the government has approved, he urged whole- 
salers to sign it and follow its dictates closely. 

Robert E. Sargent, general sales manager, Standard 
Sanitary Mfg. Co., Pittsburgh, Pa., expressed the opinion 
that there is little of a pleasing nature to be said concern- 
ing the industry which is running at about 60 per cent, 











Shower Doors 
Enclosures 


Shields 





C&S 632 Patented June 12, 1923 


ECOMMENDING C & § Shower Doors, 
Enclosures or Shields is, in the major- 
ity of cases, selling them. 


Let C&S tell you how to put a substan- 
tial added profit in every bathroom job by 
recommending a shower accessory that 
your customers will want. 


Order C & S Shower Doors, Enclosures 
and Shields from your jobber. Write for 
the C&S catalog that makes selling easy. 


Crist €& ScHILKEN Co., INc., Pittsburgh, Pa. 


In attractive bath 
settings that will 
simplify your sell- 
ing tremendously. 
Write for it. 


This book shows 
the complete line 
of C&S Shower 
Doors, Enclosures 
and Shields. 
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“WISECO” Shower Curtain 


Combination 


STRAIGHT, CORNER OR “OU” TYPE RODS 
“DRY DUCK” OR “U. S. BRAND” CURTAINS 
CAST OR WROT FLANGES 
PINS AND HOLDBACKS 


Nickel Plated or Chromium 


Complete in One Package 


A great convenience and time saver for both the 
plumber and the jobber 


“INSIST ON IT’”’—See our Catalog “E”’ for full details 


J. B. WISE, INC. 
WATERTOWN, N. Y. 


New York Chicago 
Philadelphia Los Angeles 
Atlanta Seattle 
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offering a rather displeasing aspect. Mr. Sargent how- 
ever called attention to what he termed a bright spot, the 
Enameled Ware Institute, adding that it was hoped to 
make it as thoroughly operative and useful as that in the 
boiler and radiator industry. His parting statement was 
that his company is going through 100 per cent where 
the Trade Practice rules are concerned. 


Philip Faherty, vice president of Lambertville Pottery 
Co., in contributing some comparative pottery statistics 
said that comparing the first eight months of this year 
with a like period of last year, new orders were 8 per 
cent less, shipments 6 per cent less, unfilled orders in- 
creased 8 per cent and stocks on hand were 18 per cent 
greater. He also said that while some of the smaller 
plants were shut down and others have greatly reduced 
production, some of the larger ones have increased some- 
what, giving the industry an average rate of 50 per cent. 


Joseph J. Crotty, vice president of Central Foundry 
Co., giving his version of the soil pipe industry, stated 
that due to the depression in building no improvement 
in conditions is discernible for the balance of the year. 
With no stocks being held by master plumbers and an 
ill-assorted amount in the hands of jobbers who will not 
stock because many feel there is likely to be a decline in 
prices, he said, manufacturers have increased activities 
along research lines and are advertising in an attempt 
to bring out the advantages found in cast iron pipe. 


Boyd Watson, New York manager of Spang-Chalf- 
fant Co., Inc., offering a report on business as it con- 
cerns steel pipe, stated that considering the quantities 
being shipped into the gas and oil fields that commodity 
was moving well and present indications pointed to a 
good movement for the balance of this year in the 
plumbing and heating field. Of the suggested resale 
prices on steel pipe which have recently been forwarded 
to distributors and carry a 20 to 25 per cent gross profit, 
Mr. Watson said that this action was made necessary be- 
cause of the extremely low point to which resale prices 
fell. He added that the trade apparently has approved 
this plan and it is rapidly becoming established and will, if 
adhered to, restore steel pipe as a profit bearing com- 
modity. 

L. M. Johnson, vice president of A. M. Byers Co., 
Pittsburgh, Pa., in a review of business in the wrought 
iron pipe industry, said that conditions seemed sound and 
the tonnage moved for the year apparently would run 
ahead of the sales last year. Prices on out of stock quan- 
tities, he added, were being maintained by jobbers. He 
concluded by urging that petty antagonisms be laid aside 
and instead a unity of thought be shown. 


Thursday morning President Messer read congratula- 
tory telegrams of greetings and good wishes from Messrs. 
Harvey and Swanson. Secretary Hanley read a letter 
from H. W. Seymour, vice president of Crane Co., Chi- 
cago, Iil., in which it was stated that his company had 
signed the agreement and expressed the belief that the 
entire industry will welcome the constructive step 
represented in the Federal Trade rules. 


* 
S. T. Johnson Co. Celebrates Anniversary 


The S. T. Johnson Co., Oakland, Calif., recently cele- 
brated its 25th anniversary with an oil burner show. 
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Fe ee © 
Cuts Pipe 


Threading 
Costs 


A full-fledged Port- 
able Pipe Machine 
for Reaming, Cham- 
fering, Threading 
and Cutting Off 
pipe from }4" to 2”. 











“THREADS RAPIDLY 


Uses any standard make of 
solid square right or left hand 
pipe or bolt dies. 


Weighs 250 pounds. Operates 
off either A. C. or D. C. light- 
ing circuits. Is sufficiently 
powered to drive geared heads 
on the larger pipe, up to 6”. 


A real pipe machine at a price 
you can afford. Ask us about 
it today. Give us the name 
of your supply dealer. 





CUTS OFF RAPIDLY 
PEERLESS MACHINE CO. - Racine, Wisconsin 











“CHICAGO” 


Pipe Threading Machines Production Precision 
Latest and Most Advanced Types on the Market 


Chicage Pipethread Machine Ce., Racine, Wiscensin 


Offices and Factory: 1621 Racine Street 


KROY | 
Unit Heater 
































York Heating & Ventilating Corp’n 


Largest ‘Producers of Unit Heaters 
1573 Sansom Street Philadelphia 
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COSTS LESS 
TO OPERATE 


N most office buildings, rental is based 

on specific charges per square foot 
of floor space. The revenue to the owner 
is easily calculated but it is another mat- 
ter to figure the actual net profit. Two 
things enter into the picture very for- 
cibly—keeping the space constantly 
rented — and — holding the overhead to 
a minimum. Bryan Boilers are a big 
ally in solving both 
of these problems... 
even heat every- 
where, all the time 
at a low cost and 
with a minimum of 
labor and space. 


Find out about the 
Bryan Sales plan. 















STEAM CORPORATION 


BO/LER D/V/S/ON 


PERU, INDIANA U.S.A. 
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Trade Golf Association Closes Season at Calumet 
Country Club 


One of the nicest of fall days helped the Western 
Trade Golf Association to close its season with an en- 
joyable tournament at Calumet Country Club, on Octo- 
ber 4. The prize winners were: H. J. Bradley, W. H. 
L. Smythe, George Tebbetts, M. G. Henderson, J. M. 
Grace, George Dickerson, L. J. Pitcher, J. T. Fitzsim- 
mons, W. B. Graves and A. A. Peterson. 

Scores of the day follow: 


G. H. N. -.: oa 
W. F. Thumm...112 24 88 cB Cc. Wetek..... BD 12 77 
me. DPOUWOP ccoceccs 102 25 77 oO. L. McGinn 
C. W. Johnson...104 27 77 lt Ee 143 
D. B. Scheidecker D. M. Cooper, Jr. 
(Guest)....... 126  s 107 
T. R. Seabrooke.103 28 75 J, TE. GUROS. sec es 99 27 72 
J.T. Fitzsimmons.111 29 82 W. A. Tagior.... 96 31 77 
|G, F. Mooney....102 25 77 W. H. L. Smythe. 84 11 73 
| G. E. Tebbetts... 91 21 70 ie  .. are 103 27 76 
J. J. CBROB.. 200: 102 19 88 J. C. Heisler 
P. V. Hyland....117 27 90 4 ae 101 
L. Jd. Pitener.... Gt 3 TT W. E. Foskett... 97 23 74 
M. G. Henderson. 94 22 72 E. H. Christian- 
Geo. Dickerson.. 95 27 68 son (Guest) .. $1 
=. De GS wcccs 93 12 81 H. J. Bradley.... 76 7 69 
ee ee 102 24 78 Cy re SR a os: 600 84 8 76 
W. B. Graves E. E. Ashby..... 99 30 69 
PEED waese eu 99 W. T. Walters...105 26 79 
B. Stevenson Be Ga Be 14 ssaes 90 21 69 
FERED ccceces 80 J. J. Hayes 
R. M. Stackhouse 97 24 73 a 155 
J. C. Matchett...105 26 79 J. S. Jensen 
E. Volk (Guest).101 |) 95 
H. W. Evans....101 18 83 W. M. Byrd..... 95 18 77 
A. A. Peterson...127 30 97 A. P. Campbell..100 18 82 
R. E. Moore..... 93 20 73 J. H. O’Brien.... 96 17 79 





C. H. Jay (Guest) 91 
* 


Plumbsteam Club Holds Meeting 


The regular monthly meeting of the Plumbsteam Clu!) 
of Philadelphia, Pa., was held at the Sylvania Hotel, in 
that city, on Friday, Oct. 18. 

The educational feature of the evening was the show- 
ing of a moving picture by the American Brass Co. ‘This 
picture, which was very well received, showed the in- 
ception of the products manufactured by this company 
from the raw product down through the various proc- 
esses to the finished article. J. Larmett, Philadelphia 
manager of the American Brass Co. who was responsible 
for obtaining this picture, was given a vote of thanks. 

Before the showing of the picture a general business 
meeting took place. President W. W. Morgan, who 1s 
also president of the National Association of Plumbing 
& Heating Salesmen, talked on the activities of the club 
and the national association as a whole. He told of the 
committee meeting held a few nights previous when a 
plan of activities for the various chapters in the na- 
tional association was approved. This plan is to be sub- 
mitted to the national directors for their approval aiter 
which it will be sent to each chapter for use at their dis- 


cretion. President Morgan then submitted a general 


report of his activities stating he had visited the Noriolk, 
Baltimore, Scranton, New York and Newark chapters 
and reported progress and cooperation everywhere. 

The balance of the meeting was given over to the fina! 
detailed reports of the various committees functioning 
last year. 

It was announced that Domestic ENGINEERING will 
show the convention moving pictures at the next meet- 


ing. 
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Yow ll Have to Try Them to Put the 
Profit in Your Poeket 


HERE must be some- 

thing more in Ohio Brass 
valves to make the demand 
for them so great. - 


And there is something more. 
There’s the extra profit in the 
make-up. Let’s just consider 
the Ohio Brass No. 30 Line. 
The tailpiece, after being fin- 
ished, including the nickel 

Brass valves cost no more than 


plating, is put on a machine _ VY Brass vaives cost . os , 
° ° ordinary valves, and return so muc y ) , 
for an extra finishing opera- profit thru,make-up savings it is easy course we Can te y ou 


tion, This operation enables “ovScmnmetonepme re — 200ut the “extra profit”, but 
your men to make a perfect, No. 30 line steam radiator valve as you ll have to try Ohio Brass 


shown above is but one example of 


steam-tight joint with less ef- the attractive appearing, long service valves before you can put this 
; . ° . giving and labor-saving Ohio Brass . “ .. 
fort and In less time; five min- Valves. Your wholesaler will be glad profit In your pocket. s| hat S 


. h ire line. 
utes less time to be exact. ai atl nileniaiemass the proof. 





Your journeymen, whose time 
is money to you, can make up 
a whole steam system without 
Sweating or swearing and al- 
most without a wrench. He 
will not have valves to take 
down because of leaks, and 
will spend less time; less of 
your money. There’s the ex- 
HEN it is considered that Ohio tra profit in the make-up. 


l, 7 
Yt 





Ohio Brass Company 
Mansfield, Ohio 


10786V 


INSULA TORS 
LINE MATERIALS 
RAIL BONDS 
CAR sr ae 
MA ATERIALS 
ATLANTA BOSTON CLEVELAND St. LOUIS VALVES 


LOS ANGEL 
Wwe. P. HORN CO: san rrancisco  Searris 





Ohig 


Ann PITTSBURGH 
PHILADELPHIA CHICAGO 
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SLOAN 


ROYAL -MARINE -GEM 


FLUSH 


VALVES 





FIRST NATIONAL BANK BLDG. 
Charlotte, N. C. 
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Lockwood-Greene Co., Boston and Charlotte, Architects 
A.R. Brueggman, Cleveland, Plumber 
Noland Co. Inc., Spartanburg, S. C., Fixtures 


Equipped throughout with 


ROYAL 
FLUSH VALVES 
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Langdon, Holy & Gram, Toledo, Archts. W.K. Shilling, Springfield, Assoc. Archt. 
Esswein Plbg. & Htg. Co., Columbus, Plbrs. Crane Co., Columbus, Fixtures 


RICKLEY MEMORIAL HOSPITAL, Springfield, Ohio 
Equipped throughout with 


MARINE FLUSH VALVES 
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Koenigsberg & Weisfeld, Architects Lincoln Plbg.Co., Plumbers 
Capitol Pibg. & Htg. Supply Co., Fixtures 
APARTMENTS, 1618 Farwell, Chicago 


Equipped throughout with 


GEM FLUSH VALVES 








SLOAN VALVE Co.—CHICAGO 


Branches in All Principal Cities 
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MARKETS 


BUSINESS REPORTS FROM LARGE JOBBING CENTERS 











October Accounts For Good Volumes 
— in the plumbing and heating field continued to hold at a fairly satisfactory ‘pace m most 


of the country’s leading jobbing centers during the past fortnight and tt seems from the majority of 
reports that October made a good account of itself in a volume way. In the plumbing line finishing ma- 
terials accounted for the bulk of goods going into consumption, for as a general rule not a great deal of 
roughing-in work is under way at present. The movement of heating materials is progressing quite satis- 
factorily and manufacturers report fairly good seasonal volumes. Wholesalers are not committing them 
selves for larger quantities than the current needs of contractor& make necessary and carload orders reach 
ing producers are not numerous. No price changes of a mayor importance were announced by manufactur- 


ers during the past two weeks. 


- 
owls Qeaaetevedncs. nin. 0 





September shipments of enameled sanitary ware, as reported t 


manufacturers comprising practically the entire industry, totaled 314,862 


542 pieces in August and 327,412 pieces in September, 1928.—September wh 


the department 


, »> 
Hi RTLET Ce i? \ hs hes 


prPe , tf oontl 2S 
pieces, (ds compared Wit 7) I,- 


- j . ery Pee / j 
Olesale prices OF Standarad p Mvp 


ing fixtures for a six-room house, as collected by the department from reports of twelve representative 


manufacturers and wholesalers, were $98.97, as compared with $98.84 in August and $101.13 m Sep- 


tember, 1928.—September shipments of domestic water softeners, as reported by 28 manufacturers to the 


department, Were 1.484 units with a nel sale price ot $162,925. as combared zenth 1.187 wits a9 Septembe) 


1928, wth a net sale price of $133,160. 


NEW ENGLAND 


October Activities Are Gratifying— 


The continuing upward trend of 
construction has embraced for those en- 
gaged in the plumbing and heating in- 
dustry in this territory substantial 
gains in their volumes during the past 
month. Manufacturers’ and whole- 
salers’ opinions coincide in that Oc- 
tober was better in sales activities 
than any other month during the year, 
and, while there is some depreciation 
of new building now noted, it is ex- 
pected that November will show good 
results. Both makers and jobbers 
have reported that orders on their 
books -scheduled for early November 
delivery indicate active dispositions 
for the coming month. A _ consider- 
able amount of contracting for large 
size operations was executed during 
the past several weeks. 

Finishing materials and heating 
equipment have been moving into con- 
sumption in such steady manner as to 
occupy the greater part of wholesalers’ 
attentions. Producers of enameled 
ware and pottery state that their re- 
ceipts are quite up to their expecta- 
tions and that production at their 
plants is sufficiently sustained as to af- 
ford early deliveries. W holesalers 
have found it necessary, in view of 


the fact that they are not carrying 
large stocks, to come into the market 
frequently for replacements. The ma- 
jority of manufacturers are in posi- 
tion to grant shipments to jobbers on 
dates requested. No price revisions 
have been announced by makers dur- 
ing the past month. 
Soil Pipe 

While soil pipe tonnages for New 
England showed some decrease dur- 
ing the past month, foundry represen- 
tatives seemed satisfied with the vol- 
umes which were accrued from job- 
bers. Roughing-in activities, while of 
lessened nature, are by no means stag- 
nant, and wholesalers consequently 
report fairly good sales for this period 
of the year. Stocks at distributing 
points are not being extended beyond 
immediate needs of the plumbing 
trade and rehabilitation orders, which 
are being promptly forwarded by 
makers, constitute the bulk of busi- 
ness placed by jobbers. Foundry quo- 
tations have not been changed. 
Pipe—Brass, Steel and Wrought Iron 

Jobbers are not committing them- 
selves beyond their immediate needs, 
but weekly dispositions to their cus- 
tomers’ call for frequent replace- 
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ments. Steel pipe, from the majority 
of reports, is moving quite freely, for 
heating contractors are in the midst 
of their active season of the year. De- 
mand for wrought iron pipe is also 
well sustained as many larger size op- 
erations develop. Brass pipe manu- 
facturers are making steady shipments 
consisting in the main of frequent fill- 
in orders for wholesalers’ stocks. As 
a rule, distributors’ inventories are 
ample for the present and deficiencies 
which might crop up are quickly recti- 
fied through makers’ abilities to for- 
ward when requested. No price changes 
have been reported by producers, 


Fittings 

Cast iron fittings predominate both 
from contractors’ and wholesalers’ 
standpoints in so far as heating in- 
stallations require larger quantities 
from week to week. Malleable and 
drainage fittings are moving from job- 
bers’ stocks at a pace which is gen- 
erally accepted as satisfactory for this 
time of year. Makers of the various 
classes of fittings report good weekly 
volumes in their receipts of replace- 
ment orders from jobbers. Stocks at 
manufacturing and jobbing points are 
sufficient for present wants and no de- 
livery extensions are reported. 

Knameled Ware 

Buyers for wholesale houses are be- 

coming less liberal in placing carload 
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orders for stock, but commitments 
over weekly periods neveftheless af- 
ford makers quite satisfactory totals. 
Consumption of regular enameled 
ware pieces, augmented by a good de- 
mand for colored ware, has accounted 
for a large portion of wholesalers’ 
weekly totals. Manufacturers’ repre- 
sentatives state that their factories, 
warehouses and local offices have been 
more active during the past month 
than during any similar period in the 
year. Distributors are in possession 
of good working stocks and experience 
no difficulty in securing quick replace- 
ments when needed. Factory prices 
remain unchanged. 
Pottery 
The well sustained seasonal de- 
mand for pottery which has pre- 
vailed during the past month or more 
shows little or no indication of de- 
cline, according to the general report 
received from jobbers. New business 
accorded to potters during the past 
fortnight consisted of replenishments 
of wholesalers’ stocks of staple items 
and placements for specific operations 
which have developed in good meas- 
ure since the previous review. Job- 
bers have well assorted stocks and 
sudden withdrawals by master plumb- 
ers are promptly overcome by quick 
deliveries on the part of potteries. 
No price changes have been effected 
by makers. 
Plumbers’ Brass Goods 
No deviation from the comparatively 
steady rate of demand was noted dur- 
ing the past several weeks by either 
makers or wholesalers. Plumbing 
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contractors, in their finishing work, 
are using both cast and tubular brass 
products in measure which gives job- 
bers seasonally active sales and which 
is quickly reflected in manufacturers’ 
shipments. Distributors are maintain- 
ing well assorted inventories, but are 
not ordering far in excess of the de- 
mand which is exemplified by their 
trade. Production is not curtailed 
and shipments from sources are con- 
sequently prompt. 
Range Boilers 

Makers are in receipt of fairly good 
volumes through wholesalers’ orders 
for replacements. Master plumbers 
are not ealling for range boilers in 
large quantities and jobbers are con- 


sequently not inclined to augment 
their present holdings, except when 
gaps in their stocks appear. Factories 


are in possession of ample reserves 
and show ability to make prompt de- 
liveries. No price changes have been 
reported by either makers or dis- 
tributors. 


Boilers and Radiators 

Heating installations continue to be 
of good proportion and contractors 
are maintaining good working crews. 
Demand for heating equipment has 
been good during the past month or 
more and, it seems from reports, that 
November will prove to be more pro- 
lific in sales. This market, both from 
manufacturers’ and distributors’ an- 
gles, maintains a steady and un- 
changed price level. Makers are in 
sufficient production as to easily sat- 
isfy quick shipment requests coming 
from wholesalers. 


CENTRAL WEST 


Consumption Maintains Fair Average— 


Little change was apparent to busi- 
ness in the plumbing and heating field 
in this territory during the fortnight 
just passed, and the total volume of 
material that moved from wholesalers’ 
stocks into the hands of master plumb- 
ers and heating contractors failed to 
reach more than a fair level for this 
period of the year. 

The bulk of the volume in plumb- 
ing goods called for by master plumb- 
ers consisted of enameled ware, pot- 
tery and others items used in the fin- 
ishing stages of buildings. Roughing- 
in materials, such as soil pipe, experi- 
enced only a light demand in this ter- 
ritory and the same is said to be true 
of steel pipe and wrought iron pipe, 
at least in so far as the plumbing and 
heating field is concerned. 

In the heating branch of the indus- 
try, manufacturers of boilers and 
radiators, radiator valves and other 


accessories reported a fairly satisfac- 
tory volume for the period covered by 
this review. In many instances, though, 
it is felt that current business fails 
to compare with the activity that 
marked the corresponding period of 
last vear. 

In the week ending October 26 there 
were 103 building permits issued in 
the city of Chicago, with a value of 
$7,724,100, as compared with 169 per- 
mits having a value of $3,725,300 for 
the corresponding week of 1928. 

Agreement of Chicago painters and 
journeymen steamfitters to stimulate 
employment by cutting overtime rates 
on emergency work has already begun 
to register progress, according to Ed- 
ward M. Craig, the executive secretary 
of the Building Construction Employ- 
Chicago. This 
emergency work includes the neces- 
sary repairs and overhauling in the 


ers’ Association of 
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large department stores, etc., where it 
is impossible to do repair work dur- 
ing business hours. Mr. Craig points 
out that a great part of this work 
has been shelved by manufacturers 
because of the double-time rates they 
are forced to pay to building workers 
who are employed after closing time 
on Saturday afternoons and Sundays. 
He feels there is enough of this work 
to furnish employment to a consider- 
able number of workers. 
Soil Pipe 

Representatives of soil pipe foun- 
dries say that volumes continued dur- 
ing the past two weeks to hold at the 
low level that has marked business 
in this commodity for some time. Job- 
bers, as a general rule, have enough 
soil pipe on hand to take care of their 
customers’ current needs, and the 
business they are placing with makers 
is only for fill-in purposes.  Deliv- 
eries are usually prompt at sources 
and the market is reported firm. 

Pipe—Steel and Wrought Iron 

Steel pipe continues to move at milis 
at about the same rate as has pre- 
vailed in this market for the past 
several weeks. Jobbers’ racks are not 
heavily burdened, but their stocks are 
of sufficient proportions to meet the 
ordinary demands of their customers 
promptly. Much the same conditions 
apply to wrought iron pipe, where de- 
mand from contractors is concerned. 
In this commodity, too, distributors 
are maintaining only average working 
stocks and depending on mills for 
quick deliveries when extra heavy ton- 
nages are needed. Prices at mills 
have not been changed on either steel 
or wrought iron pipe. 

Fittings 

Cast iron fittings and also most of 
the other types moved quite well dur- 
ing the fortnight covered by this re- 
view, according to most manufacturers 
and wholesalers in this district. Job- 
bers, in the majority of cases, are not 
ordering in larger quantities than 
needed to keep their stocks at a safe 


working level. Manufacturers have 
ample stocks and are shipping on 
schedule. Prices from makers to 


wholesalers have not been changed. 
Enameled Ware 

Most wholesalers in the Chicago 
territory agree that their turnovers 
of enameled ware are no better than 
“fair’’ and their reports indicate that 
there was little difference in the move- 
ment of ware during the fortnight 
just passed in comparison with the 
preceding two weeks. Nevertheless 
enameled ware consumption by mas- 
ter plumbers has improved over what 
it was two months ago. Jobbers are 
ordering just about as their needs in- 
dicate and makers are shipping staples 
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without delay. No change has been 
announced in manufacturers’ prices. 
Pottery 

Pottery salesmen representing man- 
ufacturers in this district say that 
wholesalers are buying just about as 
the current needs of their customers 
make necessary and that orders reach- 
ing them are usually for rather small 
quantities. Contractors are calling 
for pottery in a way that serves to 
give jobbers just about a “fair’’ sea- 
sonal turnover. Staple items are leav- 
ing potteries on schedule and makers 
have not changed their published 
prices to their distributors. 

Plumbers’ Brass Goods 

Reports from salesmen covering 
this territory for cast and tubular 
brass goods manufacturers indicctc 
that wholesalers are not coming into 
the market for other than small-sized 
quantities of brass goods as a gen- 
eral rule. Finishing work is taking 
fairly good quantities from whole- 
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salers, most of whom have good stocks, 
and the turnover of radiator valves for 
heating installations is maintaining a 
steady pace. The market is reported 
firm at current sheets. 
Range Boilers 

Contractor demand continues to 
hold at about the same even keel that 
has marked business in the range 
boiler field for some time and most 
wholesalers are regulating their pur- 
chasing so as to keep their stocks at 
a satisfactory working level. Fac- 
tories are in a position to grant quick 
shipments and makers’ prices to job- 
bers are reported firm and unchangeu. 

Boilers and Radiators 

Business seems from most reports 
to be reaching manufacturers at a 
fairly satisfactory pace for this sea- 
son and heating contractors are fairly 
busy. Manufacturing sources of sup- 
ply are in possession of ample stocks 
and requests for material are being 
taken care of promptly. 


NEW YORK 


Volume Is Holding Steady— 


The quickening pace of business 
which was noticed in the early part 
of October in this territory was fairly 
well sustained, according to most 
wholesalers, during the latter part of 
the month, especially in the Long 
Island section of this area. Generally 
speaking, reports from the boroughs 
of the Bronx and Manhattan, as well 
as northern New Jersey, are not as 
favorable as in other sections. The 
movement of materials for heating has 
if anything been better than antici- 
pated by some manufacturers during 
the summer lull, but is still in no wise 
comparable with that of a year ago, 
according to most reports. 

The demand for replacement mate- 
rial and for the modernization of the 
better class of homes is accounting 
for a large part of the better move- 
ment of material, and, according to 
many students of conditions in the 
trade, this element is in a large meas- 
ure responsible for what improvement 
there has been and to a considerable 
extent alleviates the seriousness of the 
decline in the volume of new construc- 
tion. According to the F. W. Dodge 
Corp., a loss of 14 per cent was noted 
in the volume of contracts let for new 
building and engineering work dur- 
ing September in New York State and 
Northern New Jersey, when compared 
with the total for the preceding 
month. A further decline of 48 per 
cent was noted when compared with 
the total for September of 1928. The 
September, 1929, total amounted to 


$81,222,500. Of this figure approxi- 
mately one-quarter was for residen- 
tial buildings. 

The total volume of construction 
started in this district since the first 
o: this year amounted to $1,083,134,- 
2°0, being a loss of 20 per cent from 
the amount started during the first 
nine months of 1928. New building 
and engineering work reported as con- 
templated during the past month 
reached a total of $84,817,400, being 
a loss of 65 per cent from the total 
for the preceding month and a drop of 
49 per cent from the total for the 
corresponding month of last year. 

Soil Pipe 

The volume of business in this com- 
modity is stated by several manufac- 
turers to be markedly less than that 
of one year ago. Wholesalers report 
that the demand from contractors is 
light and that their stock on hand is 
adequate for most requirements. In- 
ventories at foundries are reported as 
being fair, with production closely 
paralleling demand in most instances. 
There have been no changes in price 
by either manufacturers or whole- 
salers. 

Pipe—Brass, Steel and Wrought [ron 

Manufacturers of this commodity 
report demand as relatively satisfac- 
tory and, although the volume is not 
large, nevertheless the demand is 
steady and has held up well during 
the latter part of October. There con- 
tinues to be a good demand for indus- 
trial purposes for various manufactur- 
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ing plants in this territory which, with 
requirements for replacement work, 
has given a moderately substantial 
tonnage. There have been no changes 
in price and requirements of whole- 
salers are taken care of promptly. 
Fittings 

There has been a fairly satisfactory 
volume of brass fittings moving in this 
territory, according to several whole- 
salers, and the demand for malleables 
is likewise showing an improving 
trend. Manufacturers state that while 
business is in no wise comparable with 
that of a year ago, nevertheless ship- 
ments are considerably improved over 
those of midsummer. There have 
been no changes in price and whole- 
salers report that they are experi- 
encing no delays in obtaining ship- 
ments from plants except of the more 
unusual items. 

Enamelware 

The demand for colored ware and 
specials has done much to maintain 
the volume of business in this com- 
modity, according to a number of 
wholesalers. Shipments of white ware 
are prompt, according to most manu- 
facturers, and business still does not 
compare favorably with that of a year 
ago. Quotations are firm by manufac- 
turers and wholesalers alike. 

Pottery 

The volume in this commodity is 
reported by several wholesalers as be- 
ing unsatisfactory, owing in the main 
to the decrease in the volume of resi- 
dential construction. This trend has 
been noted by both manufacturers and 
wholesalers for several months past, 
according to the majority of reports. 
Prices have not been changed since 
the time of our last report. Stocks on 
hand are described as adequate at all 
points of distribution. 

Plumbers’ Brass Goods 

It is reported that one manufac- 
turer of tubular brass goods has is- 
sued a new price sheet showing up- 
ward revisions in “prices for the most 
part. The current volume of business 
in both tubular and cast brass is re- 
ported by several manufacturers as 
being less than that of a year ago. 
Wholesalers report that they are main- 
taining normal stocks and are not an- 
ticipating quantity, as contractor de- 
mand is not heavy. It is felt in many 
circles that copper is fairly well stabil- 
ized at present levels, and, therefore, 
buying continues to be of the hand to 
mouth variety. Shipments by manu- 
facturers are characterized as being 
prompt in all instances and there have 
been no changes in prices other than 
mentioned above. 

Range Boilers 

There have been no changes in price 

of galvanized range boilers and re- 
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ports from wholesalers indicate that 
while there is a fair amount of busi- 
ness, still it does not compare favor- 
ably with the same period of 1928. 
There has been a lively demand for 
storage tanks and allied products, 
which, in the opinion of several manu- 
facturers, makes up to a great extent 
the loss in volume in the range boiler 
division. Prices are characterized as 
firm at all points of distribution and, 
while wholesalers’ stocks are light, 
there are no delays in filling demands. 
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Boilers and Radiators 
The seasonal increase in business in 
this item is described by several in- 
terests as being fully up to expecta- 
tions, although the decrease in the 
volume of new residential construction 
has had its effect on the volume of busi- 
ness in this commodity. Prices are being 
firmly maintained at all points of dis- 
tribution and stocks on hand are re- 
ported as being adequate in whole- 
salers’ warehouses. Plant shipments 

are prompt as a general rule. 


MIDDLE ATLANTIC 


Buying Slackens In Some Commodities— 


Finishing materials continued to 
command the major portion of con- 
tractor interest during the past fort- 
night. The usual seasonal slackening 
in the requirements for roughing-in 
materials has been more noticeable 
during the past two weeks than any 
of the previous biweekly 
Heating materials are exceeding all 
others at this time in consumption, 


periods. 


with enameled ware, pottery and fit- 
tings following in order. August I} 
reported by most producers of plumb- 
ing goods as having been one of the 
best months of the year. Heating ma- 
terial manufacturers’ representatives, 
though, are of the opinion that Oc- 
tober will exceed all other 20-day 
periods of 1929 by a sizable margin. 
Wholesalers report that, although 
their warehouses in most instances are 
quite busy, the volume of new busi- 
ness received was not commensurate 
with that of midsummer weeks. 

Manufacturers have ample materials 
in their plants and jobbers have suffi- 
cient stocks to meet the trade’s needs 
as they arise. No variations in prices 
have been noted since the last report, 
and deliveries are fulfilled in all com- 
modities without difficulty. 

According to the F. W. Dodge Corp. 
a decline of practically one-half was 
effected in building contracts awarded 
from the 41st to the 42nd week in the 
Middle Atlantic Section. The total 
valuation of the awards for the 42nd 
week was $7,418,100, as compared 
to $14,735,100 for the 41st week. 

Soil Pipe 

Master plumbers’ requirements for 
soil pipe slightly decreased during the 
fortnight in comparison with other 
weeks, it is reported. Makers’ repre- 
sentatives are receiving small quan- 
tity orders from time to time as dis- 
tributors replenish their stocks, which 
are in most cases ample to meet the 
trade’s needs. Prices have not devi- 


ated and producers are in a position 
to make prompt forwardings. 


Pipe—Brass, Steel and Wrought Iron 

Contractor demand for brass pipe 
has slowed down somewhat since the 
last report, at which time distributors 
were ordering tonnages for shipment 
comparable with previous fortnightly 
periods of the year, according to sev- 
Wrought iron pipe 
makers’ representatives report that 


eral reports. 


after having a good volume of. busi- 
ness on their books for the past few 
weeks, a decline is quite evident in 
orders being received at the present 
time. Jobbers commitments for stock 
ure practically nil at this time, the 
orders received calling for goods to 
be placed into immediate consump- 
tion. Steel pipe commitments for the 
fourteen-day period were about on a 
par with other weeks, with distribu- 
tors calling for this pipe only in 
amounts sufficient to replace  with- 
drawals from their stocks. Mills pro- 
ducing all three types of pipe are in 
a position to make prompt shipment 
of wholesalers’ requisitions. Prices 
to wholesalers and contractors are un- 
changed. 
Fittings 

According to manufacturers inter- 
viewed in this section, no new devel- 
opments transpired in the fitting mar- 
ket during the period. Business in 
this market has been moving at a 
fairly steady pace since the summer 
months, with small quantity orders 
constituting the major portion of the 
volume. Jobbers are requiring and 
stocking cast iron fittings in greater 
proportions due to their increased use 
in repair work, and the activity of 
heating contractors. Prices continue 
to remain at previously existing levels, 
and wholesalers’ stocks are ample in 
Excellent shipping accom- 
modations are in evidence from fac- 


tories, 


all cases. 


Enameled Ware 
Contractors are still actively en- 
gaged in installing finishing materials, 
and consequently enameled ware pro- 
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ducers have had a goodly number of 
orders since August. The current re- 
ceipts from distributors are of a satis- 
factory nature. A decline is notice- 
able in the number of large operations 
requiring enameled ware, but makers 
are busy replenishing jobbers’ with- 
drawals from stock as master plumb- 
ers require them. No indication has 
been shown by manufacturers. to 
change prices, and their shipments 
are being carried out in a prompt 
manner. 
Pottery 

Although the rate of consumption 
of pottery for large operations has 
been somewhat retarded during the 
fortnight, there are still a number of 
good sized projects to be consummated 
in this section. Master plumbers are 
actively engaged in_ re-installation 
work and have made appreciable in- 
roads into wholesalers’ stocks. Higher 
priced fixtures are desired by contrac- 
tors in many instances and colored 
ware is receiving increased attention. 
The greater turnover of pottery dur- 
ing the last several weeks has not in 
the main been sufficient to cover the 
deficit in commitments during the first 
half of the year. 

Plumbers’ Brass Goods 

Representatives of brass goods man- 
ufacturers interviewed report that or- 
ders are received at a moderate rate 
for this season. Radiator valves occu- 
pied the greatest amount of interest 
during the period, with a slackening 


in the demand for tubular goods. Job- 


bers are well stocked in these items 
and are chiefly interested in keeping 
them at existing levels. Small quan- 
tity orders prevail, and shipments 
from production points are speedily 
made. 
Range Boilers 

A decline in the number of commit- 
ments received for range boilers is 
noted by wholesalers’ and producers’ 
salesmen in this section. Jobbers are 
amply supplied to meet present needs 
and plants are operating steadily. 
Prices are reported firm and deliv- 
eries are effected in a prompt man- 
ner. 

Boilers and Radiators 

Heating contractors are well occu- 
pied, and makers of these materials 
are probably more actively engaged 
at this season than at any other time 
this year. It is reported that sales 
are larger this month than during any 
corresponding period of the year thus 
far, and contractors are not only en- 
gaged in completing present operatioiis 
but are figuring on numerous future 
work. Manufacturers have not issued 
new price sheets, and their production 
is of sufficient proportions to expedite 
deliveries. 
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SOUTHEAST 
Business Holds At Good Level— 


A rather definite improvement in 
the business situation in the Atlanta 
area was noted by many sellers during 
the month of October. Master plumb- 
ers were fairly well engaged, and with 
the wholesalers increasing their orders 
to the factories the market has taken 
on a better tone. The opening of the 
fall heating season has bolstered busi- 
ness and, while the major portion of 
plumbing and heating materials are 
going for replacement work, a number 
of larger construction projects are 
soon to reach the installation stage. 
Construction has maintained a good 
level, with the exception of residential 
work, and this latter has decreased 
somewhat. An increase in master 
plumber demand was reported by sev- 
eral wholesalers, and most jobbers 
have a well assorted supply of ma- 
terials on hand. No price changes 
were announced during the past fort- 
night and deliveries have been made 
promptly. 

Soil Pipe 

According to the reports of most 
wholesalers, the past ten days showed 
a fair increase in soil pipe turnover. 


Stocks are being maintained in good 
assortments by sellers in the Atlanta 
area and no difficulty has been re- 
ported in securing supplies as ordered. 
Makers have not changed their price 
sheets. 
Pipe—Brass, Steel and Wrought Iron 

A slight increase in the volume of 
business in brass, steel and wrought 
iron pipe was reported by several job- 
bers and piping contractors have been 
fairly actively engaged. Price quotations 
have remained unchanged and no de- 
lays were experienced in deliveries. 

Fittings 

Little change was reported in de- 
mand from the trade for the various 
lines of fittings and business in this 
market remained at about the same 
level which was reached two weeks 
ago. Wholesalers are amply supplied 
with a good assortment of fittings and 
no delays have occurred in shipping. 
Price sheets have not been changed 
by makers. 

Knameled Ware 

The enameled ware business in the 

Atlanta territory is reported as good 


by several large jobbers. Stocks in 
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jobbers’ hands are sufficient to supply 
the needs of contractors promptly. 
The price situation remained un- 
changed. Orders from master plumb- 
ers have shown a marked increase in 
the past fortnight. Shipping has been 
unretarded. 
Pottery 

No change of any particular import- 
ance has occurred in the pottery line 
since our last report. Sales are re- 
ported to be holding up well and con- 
tractors are fairly actively engaged. 
Sales in many: instances have not 
reached the peak expected and this is 
due in the main, according to most 
sellers, to the falling off of residen- 
tial building. No change in prices 
has been announced and deliveries are 
prompt, 

Plumbers’ Brass Goods 

The movement into consumption of 
east and tubular goods is on the in- 
crease, it is reported, in some sources, 
As a consequence, jobbers are keeping 
their stocks well regulated and of 
larger quantities. No price change 
has been reported and the makers are 
shipping supplies promptly. 

Range Boilers 

Contractor demand for range boilers 

has been of a satisfactory nature, ac- 


cording to several wholesalers, with 


The Stock Market 


Range for Week Ending October 26, 19297 


Par 1929 Weekly | Par 1929 Weekly 

Value High Low * High Low Clove } Value High Low * High Low Close 
NP 223% 954, Air Reduction Sales Co , 217%% 176% 194% 100 «6122 110 National Lead Co., pid. B \ 11S 116 116 
NP 5534 34% American Rad. & Stand. San. Corp 4 444% 3414 B83. NP 17 2 National Radiator Corp., com \ i ¢ i% 

25 14454 100 American Rolling Mills Co 4 1267, 100 10834 NP 4] 7 National Radiator Corp., pfd \ RLS this 63% 

50 140 92 Anaconda Copper Mining Co 4 110 2 102'4 5 31 23 Herman Nelson Corp B27 24\4 25 
NP 62 35 Bastian-Blessing Co C 49% 38 45 NP 92 81) Ohio Brass Co., B BX Sle SO x) 
NP 14034 82% Bethlehem Steel Co., com { 1123, 92% 103% | NP 54% 39 tepublie Brass Corp \ 40 iY 19 
100 128 11654 Bethlehem Steel Co., pfd 4 126% 125% 125% NP 111 935¢ Republic Brass Corp., A 1 94% 944%, 94% 
NP 55% 29% Brunswick-Balke-Collender Co A 35 29%, 3i NP 19% 54g Riehmond Radiator Co., com i 4 34 5% 
NP 192% 76 A. M. Byers Co., com A&E 152 76 1103, | NP 36% 20% Rienmond Radiator Co., pfd Bb OO 29144, 29% 
100 121% 105 A. M. Byers Co., pfd L&E 112 110 110 NP 44% 36 tuud Mfg. Co  3bls 6 6% 
100 127% 118 Century Electric Co., com F 118 118 its NP 52% = 32 Spang, Chalfant & Co., com A 3D be 32 
50 434 2 Chicago Nipple Mfg. Co., “A”’ B 3 3 3 | 100 0 8=s 97 KY Spang, Chalfant & Co., pfd \ 4 “4 4 
50 14 ] Chicago Nipple Mfg. Co., “B’ B l 1 l | NP 39% 26 Time-O-Stat Controls Co.,° A” 4 ( ig oh 27% 
25 8648 44 Crane Co., com......... ( 4445 44 44 1] NP 140 75% Union Carbide & Carbon Corp , 109 MW), 103% 
100 119 112 Crane Co., pfd. C 114 114 114 | 20 55% +219 U.S. Cast lron P. & F. Co., com A 2354 19 20% 
20 21 16 Eagle-Picher Lead Co H 17 16 lhe | NP 19 15 U.S. Cast Iron P. & F. Co., Ist pid \ l6b¢ 15 15 
NP 35 11 Fairbanks Co., pfd...... 4 27% #=i19 22 | NP 20 i184 U.S. Cast Iron P. & F. Co., 2nd pid 4 1 Inia «619 
NP 54% 40% Fairbanks, Morse & Co., com 4 45% 42 45 NP 62% 42% U.S. Radiator Corp., com B&D 44 ‘2’, 42% 
100 «110% «106 Fairbanks, Morse & Co., pfd A 107 107 107 | 100 «100 100 U.S. Radiator Corp., pfd D 100 100) LW) 
NP 2434 12 Greenfield Tap & Die Corp B 18\4 16% 1h74 | NP 65 4044 U.S. Rubber Co., com \ 92°@ 40'5 4/} 
NP 38 24%4 Iron Fireman Mfg. Co C 3334 # 29 301% | 100 92% ss HH _-OU-.S. Rubber Co., pfd \ 754% 69% 70% 
NP 24234 140 Johns-Manville Corp., com \ 19614 140 16014 i 100 26154 163 U.S. Steel Corp., com { 216! 19344 203% 
100 =123 119 Johns-Manville Corp., pfd A 123% i121 121 100 144% 139% U.S. Steel Corp., pfd A 14345 141% 148% 
100 «126 117 Jones & Laughlin, pfd A&E 126 119%. 119% NP 22% 3144 Universal Pipe & Radiator Co \ th iN4 5% 
NP 12314 OR Minneapolis-Honeywell Reg. Co., com 100 Qs 100 NP il, 234% Walworth Co \ 15° 2 rh 40% 
100 161 14214 Minneapolis-Honeywell Reg. Co., pfd 4 161 161 161 | NP 35 16 Wayne Co., com B&O 16, Ih 16 
NP 75 48 Modine Mfg. Co ; B&C 65% ~ 60 64s NP 46 24 Wayne Co., pfd BAC 33% 29 29% 
NP 55% 32 Motor Wheel Corp A 39% 32 34%% ij 100) «110 03 Wheeling Steel Corp., com B IL 108 L10 
NP 67% 30 F. E. Myers & Bro. Co., com A 54% 30 45 1 100 135% 131144 Wheeling Steel Corp., pfd.~ A”’ B 133 133 133 
100 105 105 F, E. Myers & Bro. Co., pfd G 105 105 105 | NP 293% 16 Williams Oil-O-Matie Htg. Corp CC 16 16 16 
100 «210 137 National Lead Co., com. A 193 170) 171 | NP 143 120 Youngstown Sheet & Tube Co \ i 120% 125% 
10) 141% 13814 Nationa) Lead Co., pfd. “A”’ 4 141 13914 141 

“Where listed— 
A—New York Stock Exchange C—-Chicago Stock Exchange E—Pittaburgh Stock Exchange (; —Cleveland tf xchange 
B—New York Curb Exchange D—Detroit Stock Exchange F—St. Louis Stock Exchange H-—Cincinnati Stock Exehange 


TIf there is no trading during current week, range represents last week recorded. 











a 
a ES en aS ep 

















ol i daliee. dpa 0 A a te 


res CRB Ow 


2 
BB ope we 























“~ 


DOMESTIC ENGINEERING 


The Metal Market 


Average Average Average 
Oct. 29 Sept., 1929 July, 1929 1928 
PIG IRON— 
No. 2 foundry, Chicago..... - ...- $20.06 $18.90 $20.01 $18.54 
PLATES AND SHEETS— 
Steel boiler plates, Pittsburgh, per Ib. 1.95¢ 1.95¢c 1.95e 1.87¢ 
*Blue annealed sheets, No. 13, Pitts- 

I I i he ted alain ys Cale ahs % 2.3 5¢ 2.35¢ 2. 35e 2.03¢ 
Black sheets, No. 24, Pittsburgh, per Ib. 2.75« 2 &5e 2 S5« 2.75¢ 
Galvanized sheets, No. 24, Pittsburgh, 

a 2... @ae WS. 6' We 6 ee Wb ee hee so & oe $3.50 $3.60 $3.50 

TIN 
ae 434 
LEAD— 
ns a a eT se haa a en 6.50c 
The Old Metal Market 
Dealers’ Buying Prices 
Per lb. Per Ib. 
Aluminum clippings ........... 1S ec Copper, light ... a TOR er en See 14 e@ 
Block tin a Na TN ae Sel 35 72C Copper, uncrucibled wire......... l5tee 
Brass, light .. Sree rr re .. %C Mamnate em valves ....«<sccsccrss 10 « 
Brass, heavy mixed.. 6a ¢ ae ee OI 
Brass. red ........ Wie cn We 13 ce re, Oe 56 caves 660 vb eewe 008 6% d.v0C 
Copper, crucible ... oh i kG CC Solder Joints ... Tee ee er 9 ¢ 


NOTE: Prices are those quoted on Tuesday of this week. 
*Comparisons are with old blue annealed base, No. 10. 





replacement work being the major 
item. Jobbers, whose stocks in most 
cases are low, are placing larger or- 
ders with makers. The current price 
basis remains unchanged and deliv- 
eries are made promptly. 
Boilers and Radiators 
The seasonal progress in the sales 


of boilers and radiators in the Atlanta 
area has been quite good, it is re- 
ported, and wholesalers are stocking 
larger quantities in preparation for 
the gradual though steady increase in 
business. Requests for materials are 
being handled promptly and no price 
change has been announced. 


PACIFIC COAST 


Demand Shows Slight Gain— 


Business along the Coast continues 
to be of a moderate nature with the 
demand for material a little better in 
some sections than in others, but on 
the whole it is not as heavy as for the 
same period of last year. Merchan- 
dise of all character is plentiful and 
all orders are being promptly filled as 
received. While jobbers’ prices vary 
somewhat in the different jobbers’ 
centers, they are holding more firm 
than previously. 

Soil Pipe 

A moderate demand for soil pipe 
continues, with most orders being in 
small lots for immediate requirements 
and the trade avoiding commitment of 
any size. Distributors are carrying 
tocks sufficient to take care of the 
trade’s needs without delay and all 
orders are being shipped promptly. 
Prices remain unchanged. 

Pipe—Steel and Wrought Iron. 

The demand for steel pipe con- 
tinues to keep at about the level it 
has maintained for the past few 
months with little variance from week 
to week. The trade continues to pur- 
chase mainly in quantities sufficient 
only to take care of current needs. 
Stocks in distributors’ hands are well 


assorted and prompt delivery can be 
made on all of the trade’s needs as 
they arise. Wrought iron pipe shows 
little change in activity, and on the 
whole is only in moderate demand, 
with the trade purchasing only when 
the need arises. Stocks, in distribu- 
tors’ hands are gauged to anticipated 
requirements, with the result that the 
trade can secure prompt. delivery. 
Prices remain unchanged. 
Fittings 

Cast iron, drainage and malleable 
fittings continue to move in a mod- 
erate volume, the trade confining its 
purchases mostly to their immediate 
requirements. Most distributors are 
carrying well balanced stocks and or- 
ders are being filled promptly as re- 
ceived. Prompt shipment can also be 
secured from manufacturing sources 
and manufacturers’ warehouses in the 
principal jobbing centers on the Coast. 
Prices remain unchanged. 

Enameled Ware 

A fairly well sustained although not 
heavy demand for enameled ware ex- 
ists. Distributors generally have good 
stocks of ware and Coast factories and 
manufacturers’ warehouses are in a 
position to fill promptly all orders re- 
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ceived. Distributors’ prices to the 
trade are being well maintained. 
Pottery 

Pottery continues to move in a mod- 
erate volume, the trade purchasing 
only such ware as is needed for imme- 
diate use and few inquiries are out for 
future requirements. Stocks in dis- 
tributors’ hands are well maintained 
and distributors can secure prompt 
shipment from manufacturing sources. 

Plumbers’ Brass Goods 

The demand for plumbers’ brass 
zoods as a whole is being maintained 
at a satisfactory volume. Distributors 
are carrying stocks sufficient to take 
care of the trade’s needs as they arise 
and replacing their merchandise in 
about the same volume as sales. Dis- 
tributors’ prices, in the different job- 
bing centers, vary and are more firm 
in some than in others. 

Range Boilers 

The demand for range boilers shows 
little change from week to week and 
continues to be of a moderate nature. 
Distributors are carrying stocks suf- 
ficient to make prompt shipment of all 
of the trade’s orders as received and 
replacing merchandise in about the 
same volume. Prices remain un- 
changed. 


o 
Ohio Masters Hold Zone 
Meeting 


Zone No. 3 of the Ohio State Asso- 
ciation of Master Plumbers held a 
dinner meeting in Newark, Ohio, re- 
cently attended by 32 master plumbers 
from surrounding cities. Among the 
guests in attendance were William A. 
Schneider, member of the state board 
of directors, and William Fischer, past 
president of the state association, both 
of Columbus; William H. Grabowsky 
of Canton, state vice president, and 
Eb Ellen of Cleveland, secretary- 
treasurer of the _ state association. 
After the dinner, Zone Chairman 
Miller called upon Mr. Grabowsky, 
who responded with a practical talk. 
The remainder of the meeting was 
spent in discussion of questions pre- 
sented by Chairman Miller. 


@ 
Trenton Association Plans 
Welding Class 

The Master Plumbers Association of 
Trenton, N. J., has announced that a 
welding class in the School of Indus- 
trial Arts is being organized. The 
establishment of the class is contin- 
gent on the enrollment of 10 students 
The tuition fee for the year is $25. 


The regular semi-monthly meeting 
of the Salt Lake City Association of 
Sanitary and Heating Engineers was 
held Oct. 17 in the Hooper building. 
President Parley G. James presided. 
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National Pipe and Supplies Association 
Adds New Members 


The National Pipe & Supplies Association recently 
announced the addition of the following new members: 
Pincus & Schulof, 1801 West Marshfield avenue, Chi- 
cago, Ill.; Great Lakes Supply Co., C. A. Channon, vice 
president, 9342 Ewing avenue, Chicago, IIl.; The Link 
Co., E. R. Link, proprietor, 414 North Blackstone street, 
Jackson, Mich.; James E. Degan Co., James E. Degan, 
president. 2130 Franklin street, Detroit, Mich. 

» 


Reports Increase in Orders 

President Gerard Swope of the General Electric Co. 
has announced that orders received by his company for 
the three months ended September 30 amounted to $116,- 
688,014, compared with $90,328,666 for the correspond- 
ing quarter of 1928, an increase of 29 per cent. For 
the nine months ended September 30 orders received 
amounted to $337,404,470, compared with $260,686,463 
for the first nine months of last year, also an increase of 
29 per cent. 


* 
Jones & Laughlin Corp. Declares Extra Dividend 


An extra dividend of $1 on the common stock, in 
addition to the regular quarterly payment, has been de- 
clared by the directors of the Jones & Laughlin Steel 
Corp., Pittsburgh, Pa. Both the extra and regular 
quarterly payment of $1.25 are payable December 2 
to stock of record November 13. The regular preferred 
dividend of $1.75 was declared payable December 13 
of this year. The earnings of the company for the 
nine months ending September 30, 1929, show a net 
of $16,995,913, which is equal to $24.14 a share after 
charges and taxes are deducted. 

+ 


Federal Radiator Co. Increases Sales 

The Federal Radiator Co., of Zanesville, Ohio, has 
recently increased its Ohio selling organization to 
the extent of three new members. The company is 
represented in the Akron territory by J. Blocker, 
formerly with the Nye Tool & Machine Works. 
G. A. Myers, who was previously identified with the 
American Radiator Co., has been placed in charge 
of the Cleveland district. W. R. Meikle, past secre- 
tary of the Dayton Master Plumbers’ Association, is 
handling sales in the Dayton territory. 


* 
Black & Decker Mfg. Co. Announces Changes 


in Sales Force 

The Black & Decker Mfg. Co., Towson, Md., has an- 
nounced several recent changes in the personnel of its 
selling organization. F. A. Weisenberger has succeeded 
W. R. Cantell in the Pittsburgh territory, which includes 
Western Pennsylvania and West Virginia; in Northeast- 
ern Texas and Northern Louisiana J. W. Henderson 
has succeeded Ross Martain; while Alabama, Southern 
Louisiana, Mississippi and Western Tennessee, formerly 
covered by B. L. Brown is now handled by Ernest C. 
Adams. A. M. Rebman has traded territories with A. 
L. Proctor, surrendering Virginia and the District of 
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Columbia for Georgia and Florida. In Canada S. B. 
Holmes has relieved H. B. Morrow of the territory com- 
prising Alberta, British Columbia, Manitoba and Sas- 
katchewan; and C. R. Gordon, otf Toronto, Ont., has 
been appointed a junior salesman to cover, jointly with 
Mr. Ratz, the territory adjacent to Ontario. The ter- 
ritory comprising Oregon and Washington, previously 
traveled by Arch Roth, is now covered by Phil Lund. 
* 
Goulds Pumps, Inc., Appoint Additional 
Distributors 

Goulds Pumps, Inc., of Seneca Falls, N. Y., have 
just appointed the following additional distributors 
for their products. Wm. H. Taylor & Co., Inc., 
Allentown, Pa.; Henry R. Herr, Lancaster, Pa.; 


Lang Engineering Co., Reading, Pa.; George F. 


Motters Sons, York, Pa., and Chatard & Norris, Balti- 
more, Md. These concerns will carry stocks of the 
Goulds products. 
+ 
EverHot Heater Sales Company Opens New 


Showroom 
The EverHot Heater Sales Co.'s Detroit, Mich. 
branch has moved from its previous location in the 
Convention Hall building into new display rooms at 
8200 Woodward avenue. The interior of the new 














New Detroit Display Room 


establishment is colorfully and tastefully decorated, 
incorporating in the design a replica of a garden wall 
and fountain. Both the garden wall and the fountain 
are roughly finished in brown, the draperies are of 
dark red velour, the rugs are in taupe and the walls 
are finished in cream color. 


¢ 


Prest-O-Lite Co., Inc., Opens New Plant in 
Grand Rapids, Mich. 

A new acetylene gas plant, located at 575 Kirkland 
street, Grand Rapids, Mich., has just been placed in 
operation by the Prest-O-Lite Company, Inc., New York 
City. The plant is under the superintendency of George 
Rose, Jr. The district superintendent is W. L. Potts, 
whose headquarters are at the Cincinnati, Ohio, plant. 
S. P. Murphy is division superintendent, with headquar- 
ters at the Bowman building, Third and Ross streets, 
Pittsburgh, Pa. 
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Visit Federal Radiator Co.’s Plant 


The Federal Radiator Co., Zanesville, Ohio, re- 
cently entertained a large number of master plumb- 
ers, wholesalers and architects from Ohio, Pennsyl- 
vania, West Virginia and Indiana. 

An inspection tour of the company’s plant was 
made, particular interest being shown in the new 
automatic cleaning equipment, which cleans the out- 
side and inside of the castings and cuts off the chap- 
lets in one continuous operation. Later in the day, 
a New England dinner was served at a summer home 
located a few miles out of town. 

Sf 
First National Industrial Exposition to be Held 
in Chicago 

The first showing of the National Industrial Exposi- 
tion, under the management of Midwestern Engineering 
Exposition, Inc., is scheduled to be held in Chicago 
March 3 to 7, 1930 at the Hotel Stevens. It is the in- 
tention of the exposition to cover the field of new ma- 
terials, designs and methods now being proposed 1n in- 
dustrial plant construction, operation, management and 
production. The exhibit will include plant construction 
material of the newer kinds now being utilized in fac- 
tory buildings; and heating, ventilating, sanitary and 
lighting appliances and services now being advocated 
for greater comfort and better production. 

© 
N. J. Township Gets Plumbing Code 

Through the efforts of the Master Plumbers’ Associa- 

tion of the City of Trenton, N. J., a plumbing code has 


been adopted in Hamilton township of that state. The 
code is to be put into effect the first of the year. 
e 


Japanese Association Hears American Engineer 

Toka-Kai, an association composed of manufacturers 
and contractors connected with the heating industry in 
Osaka, Japan, held an interesting meeting on May 10 
and a large attendance was present to hear an address 
by J. P. Cosgrove, of the American Radiator Co., who 
was visiting in Japan at that time. Toka-Kai meets reg- 
ularly on the tenth of each month and the organization 
now has about forty members. Kishiro Murai of Toa 
[ron Works, Osaka, is a chief committee. The associa- 
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tion maintains headquarters in care of T. Suga & Co., 
Ltd., Osaka. 
© 
Home Modernization Movement Started 
in Los Angeles 

More than 150 builders, manufacturers and materia! 
distributors met on October 8, in Los Angeles, Calif., to 
discuss the organization of a home modernization move- 
ment. The outcome of the meeting was the appointment 
of a temporary chairman and secretary who will select 
a central bureau of building experts to determine the 
proper advice and the best manner of disseminating such 
advice to home owners. The merchant plumbers of 
Los Angeles have taken an active part in this organiza- 
tion work. 

© 
Southern California Federation Meets 

The Federation of Merchant Plumbers’ Associa- 
tions of Southern California held its monthly meeting 
on October 12, at Long Beach, Calif., with an at- 
tendance ot nearly 300 persons. The business con- 
ierences were held in the afternoon, leaving the eve- 
ning free for dinner, entertainment features and the 
introduction of speakers. 

The evening session was called to order, at the 
conclusion of the dinner, by P. J. Scanlon, president 
of the Long Beach Merchant Plumbers’ Association, 
who welcomed the federation to Long Beach, The 
meeting was then turned over to L. M. Remy, presi- 
dent ot the federation. The speakers of the evening 
were James F. Collins, director of the department of 
professional and vocational standards for the state 
of California, who outlined the provisions of the 
“License Law,” and indicated in what way its oper 
ation could be of benefit to the plumbing contrac- 
tor; and Carl A. Bundy, president of the Los Angeles 
Advertising Club, who spoke on the moral, intel- 
lectual and business development of men, with special 
reference to the plumbing industry. 

President Remy also called upon Claude Hickman, 
vice president of the State Association of Master 
Plumbers of California; George Manierre, president 
of the Los Angeles Plumbing Supply Jobbers’ Asso- 
ciation, and C. M. Swinnerton, national director, 
each of whom responded with a brief address. 





























Left to right: Y. Kondo, Sanki Shoten; I. Takeda, Japan Asbestos Co., Ltd.; K. Takeda, 


Okura Trading Co., Ltd.; J. P. Cosgrove, 


American Radiator Co.; $8. Hamamoto, Saito 


Shozo Office: 8S. Hagihara, Yamato Engineering Co.; Y. Yonezu, T. Suga & Co. Ltd.; 

R. Matsuda, Nippon Radiator Co.; 8. Kawamura, Kano Shokai; T. Suga, T. Suga & Co., 

Ltd.; E. Fukushima, Saito Shozo Office; K. Murai, Toa Iron Works, chief of “Toka-Kai”; 

T. Kobayashi, Awata Shokai; K. Shichi, Okura Trading Co., Ltd.; T. Ueda, Sanki Engi- 
neering Co., Ltd, 
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Letter to the Editor 


Editor, Domestic ENGINEERING :—This message is for 
the benefit of all association officers serving in a secre- 
tarial capacity who care to become affiliated with the Na- 
tional Association of Plumbing Secretaries. 

This is an organization with which every association 
secretary should affiliate, which is national in scope and 
meets daily, after the convention business sessions of the 
national association each year, for the transaction of 
its business. Copies of meeting notices from various as- 
sociations are mailed to all its members monthly. An- 
other meeting is held during the month of January each 
year, consisting of all association presidents, secretaries 
and other executives, whether they are members of the 
secretaries’ organization or not, under the auspices of 
the Plumbing and Heating Industries Bureau at Chicago. 
Both of these meetings afford all secretaries an oppor- 
tunity of exchanging views and reporting upon the con- 
ditions in their respective territories and suggesting ways 
and means of extending greater service to their associa- 
tion members. 

The annual dues for the period ending with the month 
of June, 1930 are $6.00 and we feel sure that your as- 
sociation will advance the dues for you. Your applica- 
tion can be sent to Edward F. Bohm, secretary-treasurer, 
609 The Arcade, Cleveland, Ohio. 

Sincerely yours, 
National Association of Plumbing Secretaries, 
Fred Fleishauer, 
President. 
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Convention Dates 


November 13, 14 and 15, 1929.—I. A. A.—The annual conven- 
tion of the International Acetylene Association, to be held at 
the Congress Hotel, Chicago, Il. 


January 21, 22 and 23, 1930.—ILLINOIS—tThe annual conven- 
tion of the Illinois Master Plumbers’ Association, to be held 
at Rockford with headquarters at the Hotel Faust. 


January 27-30, 1930.—A. S. H. V. E.—The thirty-sixth annual 
meeting of the American Society of Heating and Ventilating 
Engineers to be held at Philadelphia, Pa. 


March 10, 11 and 12, 1930.—INDIANA—The thirty-fourth 
annual convention of the Indiana Society of Sanitary Engi- 
neers, to be held at Fort Wayne. 


April 7 to 12, 1930.—AMERICAN OIL BURNER ASSOCIA- 
TION—The seventh annual convention and exposition of the 
American Oil Burner Association, to be held at the Stevens 
Hotel, Chicago, Ill. 


May 5 and 6, 1930.—FLORIDA.—The ninth annual conven- 
tion of the Florida State Association of Master Plumbers and 
Heating Dealers, Inc., to be held at Bradenton. 

June 23, 24, 25 and 26, 1930.—-N. A. M. P.—The forty-eighth 
annual convention of the National Association of Master 
Plumbers, at Boston, Mass. Sessions at Grand Hall of Me- 
chanics Building. Headquarters at Statler Hotel. 








COMING TRADE EVENTS 


November 20, 1929.—The November meet of the Heating and 
Ventilating Golf Association of Philadelphia, to be held at the 
Green Valley Country Club. 

January 27, 28, 29, 30 and 31, 1930.—The International Heat- 
ing and Ventilating Exposition, to be held at the Commercial 
Museum, Philadelphia, Pa. 

March 3-7, 1930.—N. I. E.—The first showing of the Na- 
tional Industrial Exposition, to be held at the Hotel Stevens, 
Chicago. 

June 23-27, 1930.——-Exposition in connection with the annual 
convention of the National Association of Master Plumbers, 
in the Mechanics Building, Boston, Mass. 


















“Dube Equipment 1s 


“We want you to know how we appreciate the 
efficiency of the Dubé Combined Garbage Burning 
Water Heater you installed here three and a half 
years ago. 


“In comparisons made with hotels of similar size we 
find that your equipment is superior in every way.” 


HIS letter from the Madison Park 

Apartment Hotel in Chicago (150 
apartments) is but an indication of the 
kind of letters that users of Dubé Com- 
bined Garbage Burning Water Heaters 
always write. 


superior in every way xg 














Three and a half years is only the begin- 
ning of the savings that are effected where 
Dubé equipment is used. But even in as 
short a time as that, Dubé will pay for 
itself. 


Ask your jobber for Dubé Combined Garbage Burning 
Water Heaters—or write direct for full particulars. 


Dubé Boiler Works + 


1244 E. 73rd St. * 


Chicago, IlIlinois 
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Your customer wants a piping installation that will be permanently free 
from leaks, quickly connected up and reasonable in cost. 


Many Plumbing and Heating Contractors have found that these specifica- 
tions are most easily met by cutting pipe to length on the job and welding 
it in place with Airco-Davis-Bournonville combination welding and cut- 


ting outfits and Airco Oxygen and Acetylene. 


Give your customers what they want and gain their confidence. A line to 
the nearest Airco office, listed below, will bring full information. 


Baltimore Buffalo Dayton 
Bettendorf, Ia. Charlotte, N.C. Detroit 
Birmingham Chicago Emeryville, Cal. 
Boston Cleveland Jersey City 

Los Angeles 





Louisville 
Milwaukee 
Minneapolis 
New Orleans 
Oklahoma City 


Philadelphia 
Pittsburgh 
Portland, Ore. 
Richmond 


CAIN YOUR CUSTOMERS’ CONFIDENCE 
BY WELDING DIBE INSTALLATIORNS 


AIR REDUCTION SALES COMBARY 


HOME OFFICE: 342 MADISON AVE., NEW YORK 


Seattle 

St. Louis 
Wheeling 
88 Plants 


Airco Oxygen—Airco Acetylene— Airco-Davis-Bournonville Welding and Cutting Apparatus— Supplies — Airco National Carbide 
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NEWS FOR PLUMBING AND HEATING CONTRACTORS 








Directors of Master Plumbers Hold 
First Meeting 


The Board of Directors of the National Association 
of Master Plumbers opened its executive meeting 
promptly at 9:30 a.m. on Monday, October 21, at the 
Hotel Statler, Boston, Mass. President Quinn opened 
the meeting with roll call and found that all the directors 
were present as follows: Fred A. Beier, Wilbur R. 
Dosher, H. O. Green, Robert E. Murphy, Jere Sheehan, 
Jr., A. H. Snyder, Charles M. Swinnerton, Richard G. 
Thomas, Roy E. Thompson, George H. Werner and 
Wallace T. Wordell. 

Following the example of the directors, the National 
Convention Committee also held its first session on Mon- 
day morning. P. W. Donoghue was selected by Presi- 
dent Quinn to preside over this committee. Those repre- 
senting the Boston association were, R. T. Thatcher of 
Fairhaven, Mass., president of the Massachusetts State 
Association; R. A. La Centra, president of the Boston 
Master Plumbers’ Association; E. C. Kelley, secretary 
of the Boston association; and J. G. Gillespie, Boston, 
past president of the state association. 

The group representing the National Association of 
Master Plumbers was composed of George H. Drake, 
Buffalo, N. Y., vice president of the national association ; 
T. F. Nolan of Albany, N. Y., past president of the na- 
tional association; Wallace T. Wordell, Taunton, 
Mass., past president of the Massachusetts State Asso- 
ciation; M. T. Feeney of Philadelphia, secretary of the 





national association; and Wm. N. Chesnut of Montclair, 
N. J., state president of New Jersey. 

The manufacturers were represented by C. W. Wan- 
ger, of Woodward-Wanger Co., Philadelphia; A. M. 
Maddock, of Thos. Maddock’s Sons Co., Trenton, N. J.; 
Chas. B. Nash, of Standard Sanitary Mfg. Co., Pitts- 
burgh, Pa.; W. K. Glen, of Crane Co., Chicago; and 
James Maynard, Boston Brass Co., Boston. 

One of the first acts of the executive committee was 
to appoint C. W. Wanger as chairman of the exhibit 
educational committee, a position which he filled with 
outstanding success at the Buffalo convention in 1929. 
Arrangements were also made to secure the services of 
R. H. Mattison as executive secretary for the conven- 
tion and exposition committee. Mr. Mattison will open 
headquarters in Boston in the near future. 

The convention committee was adjourned at 3:00 p.m. 
and all members went to the Mechanics building to con- 
sider the desirability of this site for the 1930 con- 
vention. After an impromptu session in the building 
the location was approved. 


On Monday evening members of the convention com- 
mittee and the national directors were guests at a din- 
ner given by the Standard Sanitary Mfg. Co. 

Tuesday morning all members of both committees re- 
sumed sessions which lasted throughout the day. In 
the evening members of the Boston Association of Mas- 
ter Plumbers were invited to a dinner, given by the di- 
rectors of the national association, at the Hotel Statler. 
[Immediately following the dinner, Robert A. La Centra, 





Directors and chairmen of committees of the National Association of Master Plumbers. Left to right: Jere L. 
Murphy, New York City, chairman of standardization committee; Frank J. Fee, New York City, chairman of scholar- 
ship committee; Charles M. Swinnerton, Los Angeles, Calif.; Albert B. Dibble, New Haven, chairman of educational 
committee; Fred A. Beier, St. Paul, Minn.; George H. Werner, Orange, N. J.; Roy E. Thompson, Tacoma, Wash.; 
John F. Donovan, Philadelphia, executive clerk; Maney J. Feeney, Philadelphia, secretary; George H. Drake, Buffalo, 


vice president; John A. Quinn, of Philadelphia, president; 


Alfred CC. Eynon, Canton, Ohio, treasurer; H. O. Green, 


Tulsa, Okla.; Wilbur R. Dosher, Wilmington, N. C.; Wallace T. Wordell, Taunton, Mass.; P. W. Donoghue, Boston, 


chairman of convention committee; A. H. Snyder, Detroit; 


Frederick W. Quinter, Washington, D. C., chairman of 


conference committee; Richard G. Thomas, San Antonio, Tex.; John J. Shanahan, Norfolk, Va., chairman of appren- 
tice committee 


157 














4ar 158 


president of the Boston association, introduced Presi- 
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past national president. Mr. Cassedy gave the gathering 
a vivid picture of why Boston was selected for the next 
convention, tracing through history, the story of how 
the city has always done its part from earliest days down 
to the present time, ending with a summary of the ad- 








James G. Gillespie, Boston; William N. Chesnut, Upper 


Maney J. Feeney, national secretary, and John A, Quinn, 


vantages that historic Boston has to offer its visitors. 

Secretary Feeney next entertained the audience with 
stories from his vast fund of humor and for some time 
kept everyone in laughter. He did not, however, neglect 
to comment seriously on the coming event, saying in 
part: “The merchant plumber must learn, as well as 
practice, good merchandising; he must advertise his 








+ ae. dent Quinn. 
, After expressing his delight in having Boston selected 
Ses as the city for the coming convention, President Quinn 
aE outlined the survey he had made before selecting his 
* 
| — 
STS htt 
. so 
ae Members of the convention committee. From left to right: W. K. Glen, Crane Co., Chicago; Wallace T. Wordell, 
Taunton, Mass.; R. A. La Centra, Boston; Thomas F,. Nolan, Albany, N. Y.; Joseph Maynard, Boston, George H. 
Drake, national vice president, Buffalo, N. Y.; P. W. Donoghue, chairman, Boston; C. W. Wanger, Philadelphia; 
. ; A. M. Maddock, Trenton, N. J.; Edward C. Kelley, Boston; 
Montclair, N. J.; Charles B. Nash, Pittsburgh. Standing: 
national president, both of Philadelphia 
a? assistants for the proposed convention, voicing his grati- 
fi fication with the calibre of the men he had chosen and, 
. finally, announcing that he would be able to leave Boston, 
R. * after two days of hard work, with the satisfaction that 
Be a great deal towards starting the wheels had been ac- 
complished. 
* President La Centra next introduced National Vice 
. President Drake, who expressed his appreciation of hav- 
© Lel-s ing the privilege of coming to Boston and assisting in 
pat the work of the committees. He was followed by Alfred 
" C. Eynon, Canton, Ohio, national treasurer, who made 
' a short address. 
| y C. W. Wanger, the next speaker, emphasized the fact 
| that the trade should concentrate more on the educa- 
Bad N. A. M. P. Convention Facts | 
Dates—June 23, 24, 25 and 26, 1930. 
, Place—Mechanics Building, Boston, 
Mass. 
Brey 5 Headquarters of Convention—Statler 
} : Hotel, Boston, Mass. 
a4 4 Convention Sessions—Grand Hall of 
rita Mechanics Building. 


tional and merchandising aspect of the plumbing busi- 
4 ness; all should strive to make the public aware of 
| : the importance of plumbing to universal health and 
comfort. He indicated that the committee responsible 
for the convention could shoulder only part of the 


iLaTe work and that the association members must rally to 
f + the cause to make it a complete success. Mr. Wanger 
Paes concluded his talk by saying, “This business will pros- 
4 per only in proportion to your willingness to increase 
pare 4 your knowledge of your profession.” 

| W. K. Glen of Crane Co., Chicago, next spoke, stat- 
t 7 ing that he believed the ideal place had been chosen for 


the 1930 convention. Mr. Glen was succeeded on the 
piuae speaker’s stand by J. S. Cassedy of Cambridge, Mass., 








P. W. Donoghue 


wares to the public, but he must do it properly.” 


At the conclusion of Tuesday’s session, Chairman 
Donoghue of the convention committee made a brief re- 


port to the national officers and directors and received 
the unanimous approval of the board on the steps which 
the committee had taken. 


On Wednesday morning the two committees each held 


a brief session. After adjournment, some enjoyed a 
sightseeing trip arranged by the Boston association. 
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Willie Cadwallader’s toilet was born on the day of 
the Battle of Bull Run and passed quietly away 
* during that hot summer of 1925. 


All its life it had been what people used to call a 
heller. It had no manners whatsoever. Nobody, 
not even Grandfather Cadwallader, who had known 
it intimately since childhood, had any idea what it 
would do next. 


Once in the stilly night Willie Cadwallader’s toilet 
woke from its troubled slumbers and bellowed so 
loudly that neighbors came galloping with shotguns 
and carving knives, thinking to intercept a crime 
of passion. 


It was Willie Cadwallader’s toilet which, every little 
while, echoed the spirit of that immortal phrase, 
“I do not choose to run.” 


Just after it had celebrated its sixty-first anniversary 
by overflowing onto Mrs. Willie Cadwallader’s 
bridge party downstairs, the venerable amphibian 
was hauled to the boneyard. In its place was put a 
glistening white, artfully modelled Improved 
Madera.* 


There will be no more trouble at Willie 
Cadwallader’s. The Bridge Club goes there fear- 
lessly with hats safe from the falling waters. 


*The Improved Madera not only has 
an unusually large bowlof glass-hard 
Durock, but also an oversized trap- 
way which safely passes sanitary pads. 





In addition to the Improved Madera 
at $85, America’s finest, most modern 
toilet, Maddock also offers the Mad- 
brook at $50 and the Maderno at $35. 
The Madera and Madbrook have split- 
proof white seats. All have Durock 
bodies, and large bowls and seats. All 
are unusual values for the money, 
and the plumber who carries the 
Madera at $85, as well as the Mad- 
brook and Maderno, is able to com- 
pete for all the business in his 
community with modern elongated 
closets. 


THOMAS MADDOCK’S SONS POTTERY 
Division of Standard Sanitary Mfg. Co. 
TRENTON, N. J. 
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¢ ee i = 4. page) §=Left: Sectional View, Fig. 370, Jenkins Standard Bronze Gate Valve, screwed. Above: Fig. 370 Valve 
. i ie “ : . 9 ° ) “= , . - . . 
Bee) together with Fig. 270, Jenkins Medium Pressure Bronze Gate Valve, screwed, installed in new piping. 


‘ It pays all around to put good valves in 
good piping. You do away with proft- 
less repairs and replacements. Your 
men are kept on new jobs, without inter- 


ruptions for servicing old installations. 


Jenkins Valves installed at the outset, as 
was done in the system shown, build 
piping. 
Jenkins have the inherent strength to 


valve permanence into good 


withstand pipe strains lifting or 


pent settling, expansion or contraction. A 


; 80 White Street, New York, N. Y. 
524 Atlantic Avenue, Boston, Mass. 
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Jenkins VALVES ARE ALWAYS MARKED WITH THE 





om” 





Putting valve permanence into good piping 


deep stuffing box with plenty of packing 
prevents leaks around the spindle. 
Accurate spindle threading makes opera- 
tion easy, and keeps the spindle always 
in perfect alignment. 


Form 100 describes and illustrates a wide 
varrety of Jenkins Valves in iron and 
bronze, in standard, medium and extra 
heavy that may be obtained through 
local supply houses. Let us send you 


a copy. 


JENKINS BROS. 


133 North Seventh Street, Philadelphia, Pa. 


646 Washington Boulevard, Chicago, III. 


JENKINS BROS., Limited, Montreal, Canada; London, England 
Factories: Bridgeport, Conn.; Elizabeth, N. J.; Montreal, Canada 


Hy Jenkins 


yi VALVES 





isle Since 1864 
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Heating Contractors’ Association 
Directors Hold Meeting 


The meeting which was held on October 15 and 16 at 
the Brown Hotel, Louisville, Ky., by the board of direc- 
tors of the Heating and Piping Contractors National 
Association, at which pertinent problems of the organiza- 
tion were discussed, was supplemented with a confer- 
ence of secretaries and managers of local associations, 
and on the 17th with a committee meeting of the Na- 
tional Certified Heating Bureau. The board meeting, 
presided over by Walter Klie of Cleveland, Ohio, presi- 
dent, was attended by all of the directors together with 
a number of committee chairmen, Henry B. Gombers, 
secretary; Joseph C. Fitts, assistant secretary, and Wil- 
liam G. Byrd, field representative. 

Among the reports heard was that of Ray L. Spitzley 
of Detroit, Mich., chairman of the membership commit- 
tee, which indicated an increase of 13.8 per cent during 
the first six months of this year. The report, which was 
quite comprehensive, also set forth that forty per cent 
of cities in the 100,000 population group are organized. 

John H. Zink of Baltimore, Md., chairman of the sub- 
committee on welding, presenting his report said that 
through the co-operation of Air Reduction Sales Co. and 
Linde Air Products Co., both of New York City, suff- 
cient funds have been raised to permit the setting up of 
an educational department. This financial assistance is, 
according to the report, also enabling the committee that 
undertook a year ago the work of procuring data for a 
manual on welding to complete the task at least six 
months earlier. The board of directors approved the 
establishment of an educational department. 


M. J. Chagnard, secretary of the Louisville local asso- 
ciation, invited the board to arrange to hold either the 
1930 or the 1931 convention in his city. President Klie 
named Frank W. Howard of Boston, vice president, and 
Harry M. Hart of Chicago to sit with him on the con- 


vention committee for the purpose of setting the time | 


and choosing the place for the next convention. The 
selection is to be submitted to the board for approval. 

The outstanding feature of the secretaries’ conference 
occurred when the attention of those present was turned 
to a discussion of sales promotion methods as they apply 
to certified heating. In this connection Dr. F. W. Cawl, 
head of the sales promotion department of the Philadel- 
phia Public Ledger, Philadelphia, Pa., after talking on 
the present economic situation generally and the need 
for creative salesmen possessing initiative, knowledge 
of the product they are selling and imagination, to re- 
place the order taker type, stated that in selling certified 
heating a prospect must be made to realize that he is 
paying for the ultimate in temperature comfort and not 
just cast iron. After enumerating some of the different 
types of prospects one meets in selling and how they 
should be approached successfully to conclude a sale, Dr. 
Cawl staged a sales demonstration. In the first of these, 
none of which was prearranged, B. Y. Kinzey of Cleve- 
land, Ohio, was called on to sell Allan Vogt, a builder, 
the idea of installing a certified heating system in a 
structure which he was erecting. In the second sales 
exhibition, William E. Taylor of New York City, secre- 
tary of the conference, was given Walter C. Wagner of 
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Tank Fittings of Quality 
isso *“*McSHANE”’ 1929 


The ORIGINAL Compound Lever 
Ball Cock. Elevated, Low-Down, 
Top and Bottom Supply Tank 
Levers and Valves. 


McSHANE 
BELL FOUNDRY CoO. 


Baltimore, Maryland 
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cquitencs\ SEND FOR CATALOGS © 
wares on DUROS MEW LINE of 
Pe tet | CONVERTIBLE vuncmarc 


Water System 















Water Systems and 
Water Softeners 


Che 
DURO COMPANY 
_Dayton, Ohio 













You know how 
insistent your cus- 
tomers are becom- 
ing for a finer 
appearing 
thorough and 
economical heat- 
ingradiator. Show 
them McKeesport 
Radiators for, both 


requirements. 


THE 
COLUMBIA 
RADIATOR 
COMPANY 


McKeesport, Penna. 


—_ 











Where a Taber standard SUMP, 
sewage, centrifugal, or rotary 
pump cannot be used, a Taber 
specially engineered pump will 
meet the requirements. 

Put your pump problem up to 
pump engineers. Write for 
Taber Data Sheet and Bulletins. 


See Page 909 
Domestic Engineering Catalog 


TABER 


TABER. PUMP CO. Est. 1859 


Sump Pump 290 Elm Street, Buffalo, New York 





Fig. 1161 Taber Duplex 
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Range Boilers 


Automatic 
Heaters 


To Your Specifications 





COIL BOILERS 
STORAGE TANKS 


Pressure and Special 
of All Descriptions 





Riveted and Welded — Black and Galvanized 
PENNSYLVANIA RANGE BOILER CO. 


Main Office and Plant: 


S. W. Cor. 24th and Washington Ave., Philadelphia 





RADIAT ORT 
HANGERS 





‘The 


Extra Measure Line 


There's a 
HEN you hang your Moore Hanger 
- %- for every type 
radiators on Moore Radiator a eadiemen 
Hangers, you have assured your 
customer of an extra measure of 


safety, health and satisfaction. 


And Moore hung radiators offer 
you an extra measure of profit. 


Moore Radiator Hangers have 
been built with an extra measure 
of quality workmanship and 
materials and an extra measure of 
careful design. 





There's a Moore Hanger for every 
type of radiator, including the 
new tube types. Ask your jobber for Moores or 
write us direct. 


CARTY & MOORE ENGINEERING 
COMPANY 


Incorporated 


611 West Larned St. Detroit, Mich. 
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Joseph & Joseph, Louisville architects, as a prospect for 
certified heating. Walter H. Oleson of Boston, Mass., 
was called on to sell the proposition to Gustav Flexner, 
secretary of the Greater Louisville Building and Loan 
Association, who was the third prospect. Following the 
demonstrations Dr. Cawl constructively criticized the 
efforts. 

The Louisville local association was host to those at- 
tending the board meeting and the secretaries’ confer- 
ence at a dinner and theater party on the first evening. 
In addition to those already mentioned at the conference 
the following were present: A. Bachman, chairman, Cin- 
cinnati, Ohio; W. V. Hoier and Louis T. Braun, Chi- 
cago, Ill.; George S. Clarke, Detroit, Mich.; John F. 
O’Flaherty, East St. Louis, Ill.; W. C. Gibson, Louis- 
ville, Ky.; George B. Richmond, Memphis, Tenn.; Carl 
J. Marsh, Milwaukee, Wis.; R. H. Griffin, Richmond, 
Va.; H. P. Materne, St. Louis, Mo.; W. Stecher, Wash- 
ington, D. C. and J. M. Simmons, Wichita, Kans. 

A meeting of the certified heating committee was 
called on October 17 with J. P. Baldwin of Chicago, III., 
acting as chairman and W. Hartwell Allen of Memphis, 
Tenn., together with Messrs. Oleson and Kinzey as well 
as Mr. Byrd, who is secretary of the committee, present. 
The 1930 advertising campaign was approved as well as 
the dummies and copy. Heating specifications for archi- 
tects together with plans for the furtherance of the certi- 
fied heating idea in small cities also occupied this group. 


* 
To Honor John A. Quinn on November 6 with 


Dinner 

A testimonial dinner in recognition of his diligent and 
untiring efforts toward nation wide advancement of the 
plumbing and heating industry is to be tendered John A. 
Quinn, president of the National Association of Master 
Plumbers, on November 6 at McdAllister’s Auditorium, 
Philadelphia, Pa., by the entire plumbing fraternity of 
that city. 

The committee in charge of the preparations, headed 
by George M. Hicks, has laid plans for the seating of 
1,500 persons and invitations have been extended to all 
of the national and Pennsylvania state officers, civic au- 
thorities, as well as the World’s Baseball Champions, 
the Philadelphia Athletics. The affair is to be informal. 


o 


Michigan Chapter, A. S. H. V. E., Meets 


The Michigan Chapter of the American Society of 
Heating and Ventilating Engineers opened its 1929- 
1930 season with a meeting at the Cadillac Athletic 
Club, Detroit, Mich., on Monday evening, Oct. 14. 

President William Boales introduced Ralph Colla- 
more as master of ceremonies to present the past 
presidents of the Michigan Chapter. J. R. McColl, 
E. E, McNair, W. B. Johnston, E. M. Harrigan, J. B. 
Dill, F. W. Johnson, R. S. M. Wilde, J. F. McIntire 
and W. A. Rowe were introduced by Mr. Collamore 
and each of these gentlemen responded with a talk. 

The speaker of the evening, L. A. Harding, first 
vice president of the American Society of Heating 
and Ventilating Engineers, was introduced by Presi- 
dent Boales. Mr. Harding spoke on the subject of 
“Power from Process Steam.” Afterwards Mr. Rollins 
and Mr. Spurgeon made short addresses. 
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, 4 stamp their feet in a vain effort to keep warm. 

a There is radiation, to be sure, but during 

many hours of the day that factory feels more like 





All over the country thousands of factories 
, . are still subjecting their employees to cold, 
: uncomfortable working conditions and pay- 
ing excessive fuel bills because of old- 
fashioned, inadequate radiation. 


Wherever such conditions exist attractive 
profits await the heating contractor who 
shows these factories how to solve their 
heating problems. The method — install 
Hoffman Moto-Heaters that produce mov- 
ing heat and place it where required. 
| 


Hoffman Moto-Heaters are an improved 
type of unit heater that provide maximum 
heating efficiency at lowest cost per B.T.V. 
They are economical to install, furnish 
uniform and quick distribution of heat and 
give dependable and trouble-proof service 
under all conditions—both normal and 


difficult. 


Hoffman Moto-Heaters are made in sus- 
pended and floor mounted style in a com- 
plete range of sizes for all requirements. 
Write for catalogue and full information. 


: Have You Received a Copy of the 
: New Hoffman-Economy Pump Catalogue? 


| Hoffman-Economy Vacuum and Condensation Pumps are 
| made in a complete range of styles and sizes, for all types of 
: } installations where a dependable unit is required for the 
; j acceleration of circulation at low pressure or returning 

condensate to the boiler. Catalogue will gladly be sent upon 
request. 


= an igloo than a workshop. 
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Outstanding Advantages of 
Hoffman Moto-Heaters 


1 Light in weight. 


Tested at 1000 pounds per 
sq. in. hydrostatic pressure. 


3 All types guaranteed for 
working pressures up to 200 


Ibs. 


4, Permanently steam tight 
joints. Copper tubes fused 
to welded steel header—no 
expanded joints. 


Smooth fins, reducing codl- 
lection of dirt. 


Fins embedded in copper 
tubing, insuring efficient 
heat transfer. . 





q Low in first cost and in- 
stallation cost. 























Hoffman Specialty Company, Inc., 
Dept. X-16, Waterbury, Conn. 


Please send catalogue on .......... Hoffman Moto-Heaters 
cecececoce Hoffman-Economy Pumps. ........ Hoffman Valves 
Name 

Street..... ieanebneaehe taaaneweeeee 
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PHOENIX 
BRASS 
FITTINGS 


“Every Fitting Air Tested”’ 
Under Water 



















































































































































PHOENIX BRASS rire NGS CORPORATION 
IRVINGTON : : NEW JERSEY 
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New York City Heating Engineers Hold 


October Meeting 


The New York Chapter of the American Society of 
Heating and Ventilating Engineers, with President E. J. 
Ritchie presiding, held its October meeting and dinner on 
the 21st at the Building Trades Club. 

The subject for the evening was “Certified Heating in 
New York City,” and William E. Taylor, executive 
secretary of the Heating and Piping Contractors New 
York City Association, briefly described the plan and 
then introduced M. E. Durkee, manager of the Certified 
Heating Bureau of the Heating and Piping Contractors 
Association of New York City. 

Mr. Taylor in his remarks stressed the fact that certi- 
fied heating is a real protection to the public as it places 
the heating contracts in the hands of responsible contrac- 
tors, and certified heating sets up a definite set of stand- 
ards so the public is assured of this protection. 


Mr. Durkee first asked the question, “What is certi- | 

















fied heating?” and answered it by saying that it is a set | 
of standards which is a measuring stick for any partic- | 
ular building which takes into consideration the type | 
of building, construction, distribution of radiators, pipe | 
sizes, heating accessories, and all factors that go to make | 


up a complete job that will operate efficiently to the satis- 
faction of the owner. 


certified heating does not conflict with the consulting en- 
gineer as it is limited in general to residences not over 
six stories in height and office buildings not over ten 
stories in height, as after all, the best way for an owner 
to assure himself of a good heating job is to employ a 
reputable consulting engineer ; but, owing to the fact that 
this practice is not followed in all cases in the smaller 
structures, this system of certified heating has been 
brought about in fifteen cities of the country, helping to 
eliminate the chaotic condition that existed owing to dif- 
ferent contractors submitting estimates on different lay- 
outs, some of which were inadequate to cover the job. 
Mr. Durkee spoke of the splendid reception of this plan 
by architects, loan companies, etc., as it helps greatly in 
solving their problems. 

No layout is required as all members bid on definite 
standards, and the plans go to headquarters for checking. 
After the job is awarded, a layout is made for the archi- 
tect, owner, and contractor, and two inspections are made 
by the Certified Heating Association during the course 


| 419-421 D. North 


i i | Laramie A . 
At this point, Mr. Durkee stressed the point that | ne eee 





of erection.. After the job is completed, a plate is placed | 
on the boiler designating that it is a certified heating job. | 


Then any troubles or complaints must be taken up with 
the Certified Heating Association, as they are responsi- 
ble for the operation of the installation. At the same time 
a certificate and a suitable bond are sent by the associa- 
tion to the owner which affords him real protection for 
perfect operation. 

Any contractor may join the Certified Heating Asso- 
ciation, but he must give satisfactory evidence that he 
will abide by its regulations, endeavoring to do the 
right thing under all conditions. 

Mr. Kuhlman stated that the New York Chapter now 
has 250 members and that 76 were in attendance at this 
meeting, 46 of them being members and the remainder 
invited guests. 
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In 
1897 


-just 32 years ago, 
the Dehn organiza- 





tion came into be- 





Seemiaaacainies A See ing. It had for its 


Fig. 118 No. 5—%{-inch Compound Injector. 


ose > bust 
Patented in U. S., Canada and Foreign Countries. eee oes the busi 








ness of supplying a 





water cleansing and 
softening device which immediately 
was successful and which grew in sales 
until it is now in national use. 
Compound 
Injector & 
Specialty Co. 


Dehn Water is safe water and only 
Dehn Automatic Water Softener can 
supply Dehn Water. 


Ask your jobber—or write us direct 
for full information. 


EHNSANIGAR 


Chicago, Illinois 

















THE QUALITY GOODS 





IMICO UNIONS 





NOTE THE BRASS DISC 


Made of Refined Malleable Iron with Brass 
Seat Inserted in Place by Powerful Pressure 
So That It Cannot Become Detached. 


Approved by Underwriters’ Laboratories. 
ILLINOIS MALLEABLE IRON CO. 
Chicago, III. 

Manufacturers Full Line Iron Pipe Fittings 
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The Kalamazoo 
Water Supply 
Systems which 
you install today 
will be active 
salesmen for your 
judgment ten 
years from now 
—and longer than 


that, too. 
> 


From your jobber 


NATIONAL WATER LIFT CO. 








Easy-Cutting Die Stocks 
Square-End Pipe Cutters 


WRITE FOR CATALOG No. 18 
THE BORDEN COMPANY Warren: OnI0 
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KALAMAZOO 
MICHIGAN 


It Pays to Use 


2EAVE 





and Power Drives 














Sales Agents 





E. M. DART MANUFACTURING COMPANY 


The Fairbanks Co., 


DART UNIONS 








Two Bronze Seats in Dart 
Unions are the reason 
they are always tight. 


Perfect design and ma- 
chining are the reason 
they make-up properly. 


PROVIDENCE, RHODE ISLAND 


Canadian Factory, 
Dart Union, Limited, Toronto 


























Triple Wear Wrenches 


More grip and less slip; longer life 
and easier work is what you get when 
you buy a Warnock Triple Wear 


Wrench. 


Write for catalog or ask your jobber 
to show you the Warnock line of 


wrenches. 


Warnock Mfg. Co., Worcester, Mass. 
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Top row: Stanley Smith of H. B. Smith Co., Westfield, Mass.; 
Walter Rice of Tucker & Rice, Worcester; Call Flint, Boston 
Manager of H. B. Smith Co. Middle row: Fred Seott of 
Walworth Co., Boston; John Webb, Herman Nelson Co., Bos- 
ton; Robert Robertson, Beverly; H. L. Pike of B. F. Sturte- 
vent Co. Bottom row: Ed, Whittemore of Westinghouse 
Electric Co.; Leon Graves, manager, American Radiator Co., 
Boston; Ed. Dunne, sales manager, Crane Co., Boston; R. B. 
Crocker of R. B. Crocker Co. Photos taken at the Worcester 
meet of the Massachusetts Heating Trades Golf Association 





Massachusetts Heating Trades Golfers Meet 

The Massachusetts Heating Trades Golf Associa- 
tion held its October meet at the Commonwealth 
Country Club, Newton, Mass. 

T. Keefe won lst low gross, with an 80, and 
J. W. Sullivan took similar honors among the guests, 
also shooting an 80. W. H. Oleson won Ist low net, 
and F, G. Gilmore, 2nd low net. Leon Graves and 
T. W. Swan tied for 3rd low net, and A. A. Gatha- 
man and L. M. McCreary tied for 4th low net, as did 
also, for 5th, A. C. Bartlett and G. N. Gleason. P. R. 
Williams won 6th low net. 

Scores turned in for the afternoon’s play follow: 


—- 
os 


G. H. N. G. H. N. 
Py ee. ake eewes 94 20 74 R. Robertson, Jr. NoCard 
R. S. Franklin... 96 16 80 John Webb ..... 123 36 87 
G. H. Gleason... 99 26 78 i . — 99 32 67 
G. H. Cousens...105 24 81 Maurice Meade ..140 40 100 
J. P. Dwyer, Jr..120 40 80 T. A. Scofield.... No Card 
B. C. Dwyer.....« 105 24 81 A. J. Blackhall..106 30 76 
A. A. Gathaman.. 92 20 72 J. D. MecClean...106 27 79 
L. M. McCreary.. 87 15 72 W. N. Murray... NoCard 
Leon Graves .... 92 21 71 CS Ri Gebiccve 90 14 76 
Robt. Scott ..... 92 21 71 me: 2 Se sé wens 117 32 85 
F. B. P. Ingals...108 26 82 A. C. Bartlett.... 91 18 73 
W. P. Buchanan.113 27 86 7. W. BWER..<-s 87 16 71 
H. N. Dawes..... 105 24 §81 W. H. Oleson.... 91 28 63 
Geo. Elliott ..... 100 22 78 B F. Beeke..ccss § 74 
A. A. Klonower.. 89 14 75 Se. eee 92 11 81 
John G. Ross.... 88 14 74 J. W. Sullivan... 80 4 76 
A. T. Papineau.. 96 13 83 P. R. Williams.. 96 30 66 
i: as. Sw aweone 87 13 74 Jas. J. Driscoll.. No Card 


R. Robertson No Card Ward Hillman... NoCard 
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Pictured here is one 
of the many General 
Motors Trucks in the 
service of the Crane 
Company 
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News with Profit in it 
Jor Plumbing Companies! 

















NY ONE who is in contact with 
plumbing companies and 
supply houses constantly hears 
fact-and-figure recitals about the 
impressive records General Motors 
Trucks are rolling up. 


Manufacturers and suppliers tell 
you that the ability of these mod- 


ern vehicles to make time in all” 


duty—light, medium, and heavier 
—has enabled them to expand the 
territories they can profitably 
service by truck (as much as 
30% in some cases) at reduced 
expense. 


Plumbers comment, too, on the 


workability G. M. T. units deliver 
day in and day out. ‘*They out- 
work any trucks we’ ve ever owned, 
at less operating expense, and 
they stay out of the repair shop,”’ 
is a statement you hear often. 


But the biggest tribute paid to 
General Motors Trucks is that 
they keep on delivering tens of 
thousands of miles of effieient, 
economical service long after flim- 
sier vehicles have become profit- 
eating liabilities. 

Investigate this complete line of 
proved profit-earners. Write, 
phone or call. 


ENERAL MOTORS TRUCKS 


GENERAL MOTORS TRUCK COMPANY, Pontiac, Mich. ( 


GENERAL Morors TRUCKS, YELLOW CABS and COACHES 


Factory Branches, Distributors, Dealers—in 1500 principal cities and towns 


ALWAYS INVESTIGATE WHAT GENERAL 


(Time Payments financed through Yellow Manufacturing Acceptance Corporation plan, at lowest available rates) 











(Subsidiary of Yellow Truck & Coach Mfg. Co.) 


MOTORS HAS BEFORE YOU BUY 
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COMMONW EALTH iD 















Radiator 
Valves 


Forged Tail Nuts on 
every Commonwealth 
Lavigne Radiator Valve 
make a tight joint for 
the life of the job. 


Yami 






Built right— 
to stay tight 


_ - ot > a ae - —_ 
«fa 
re 
«39 
“4 


COMMONWEALTH BRASS CORP. — DETROIT 

















We Present the 


“HOT DOG!” 


FIREPOT 


WATER HEATER 


NOTE THE SLOPE! eg i ie 


Dead Coals Fall Away 


Increasing Draft. 


NOTE THE WEB! 


Adds Heating Surface 
— Poker and Ashes 
Can’t Catch in the 
Loop. 


LOW IN PRICE 


A“PIPE TYPE” HEAT- 
ER MINUSLEAKY 
JOINTS. CHEAPER 
THAN CAN BE MADE 
IN YOUR SHOP. 

BRASS AND IRON. 


“=~ ™PICHMOND 
No. 2— Baw 


40-60 Gals. 











FOUNDRY & MANUFACTURING CO 


RICHMOND, VIRGINIA 
“‘A DEPENDABLE SOURCE OF SUPPLY’”’ 











‘November. 
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Illinois Convention to Be Held at Rockford 


The Illinois Master Plumbers’ Association will 
hold its annual convention at Rockford on January 
21, 22 and 23, 1930, according to an announcement 
just received from C. A. Bolton of Chicago Heights. 
secretary of the state association. Convention head- 
quarters will be at the Hotel Faust. 


e 
New York H. & P. Contractors Move Office 
The Heating and Piping Contractors New York City 


Association, which for a number of years has occupied 
offices jointly with the national association at 50 Union 
Square, New York City, is now located in a suite, the 
entrance of which is 1507 in the same building. This 
new arrangement was made necessary by the increased 
work that is now being undertaken by the organization. 
This effort aside from the association work includes 
that of the quantity survey bureau, which has been in 
operation since last April, and the certified heating bu- 
reau, which was a short time ago inaugurated in New 
York City, and is managed by M. E. Durkee. William 
IX. Taylor is secretary of the association and it is under 
his direction that the quantity survey bureau functions. 


* 
Atlanta Adopts New Sanitary Code 


The city council of Atlanta, Ga., passed a sanitary 


_ plumbing bill recently, which provides that first installa- 
_tions of sanitary plumbing must be done by plumbers 
licensed to do business in the city. The measure, 


which has been up for consideration a number of times 
in the past two years, carried by a vote of 21 to 12. It 
stipulates for the licensing of plumbers after examina- 
tion by an examining board, although installations of 
water, gas and steam pipes may be handled by unlicensed 
plumbers and repair work also is exempted from the 
mandate of the new law. 
* 
Indiana Society Plans Zone Meetings 

The Indiana Society of Sanitary Engineers has ar- 
ranged a series of zone meetings to be held during 
The locations for the meetings and dates, 
as tentatively proposed, are: Michigan City, Nov. 18; 
Fort Wayne, Nov. 19; Muncie, Nov. 20; Indianapolis, 
Nov. 21; Kokomo, Nov. 21; and West Baden, Nov. 
22. 

E. L. Flentje, manager of the Plumbing & Heat- 
ing Industries Bureau, Chicago, is planning on at- 
tending these various zone meetings, and a large 
attendance is anticipated by those in charge. 


> 
New Jersey Board of Directors Meets 


The board of directors of the New Jersey State As- 
sociation of Master Plumbers, meeting on October 24 
at the Woodrow Wilson Hotel, New Brunswick, N. J., 
heard from National Director George H. Werner of 
Orange, N. J., who is also state treasurer, a resume of 
what transpired at the National Directors’ meeting Oc- 
tober 21 to 23 in Boston, Mass. It was determined to 
put the matter of deciding on the convention city for 
1930 to a vote of the association membership by mail. 
Both the Trenton and the New Brunswick local asso- 
ciations have extended invitations for the state meeting. 
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Other matters discussed included the credit situation 
and the trade practice rules. 

Edward L. Moore, field representative of the state or- 
ganization, reported in detail his recent activities. Two 
newly organized local associations were formally ac- 
cepted to membershp in the state body. These were the 
Vineland association with sixteen members and the 
Pompton Lakes local with the names of ten master 
plumbers on its roster. It was also brought out at the 
meeting that the sanitary committee has already begun 
the work of shaping up the new plumbing code for in- 
troduction at the state assembly in January. The state 
board was the guest at dinner of the New Brunswick 
local, 95 per cent of whose membership was present. 


@ 
Bay Counties Conference Favors 


California State Bureau 

The general aspects of association work and the 
major problems affecting the retail branch of the 
plumbing and heating industry in California, par- 
ticularly that part of the state represented by those 
in attendance, occupied the attention of master 
plumbers of the San Francisco Bay district on the 
evening of Sept. 30, when the Bay Counties Confer- 
ence assembled at the Athens Club, in Oakland. 

After dinner, Robert Duncan, vice president of the 
Alameda County Merchant Plumbers’ Association, 
opened the conference by addressing a few words of 
welcome, on behalf of his association, to the visiting 
masters from San Francisco, Palo Alto, Richmond, 
Petaluma, Danville, Walnut Creek, Sacramento and 
other points. 

Frank Mauzy, past president of the Contra Costa 
County Association, spoke briefly on the work his 
association was doing for the merchant plumber, tell- 
ing just how it fits into the modern picture of organ- 
ized industry. George Stoddard, of Berkeley, chair- 
man of the conference, called on Charles R. Hutton, 
secretary of the California state association, who took 
the floor only long enough to make a few general re- 
marks, 

Alexander Coleman, past national secretary, and a 
supporter of trade extension work, spoke highly of 
the movement now under way to continue as a sep- 
arate state institution, the efforts formerly conducted 
by the Plumbing and Heating Industries Bureau, 
which has virtually ceased to function in California. 


R. W. Timmons, member of the board of directors 
of the state association, re-echoed Mr. Coleman’s 
sentiments and offered a motion that the Bay Coun- 
ties Conference go on record as favoring the forma- 
tion of a state bureau, which was passed. 

Keen interest was shown in the report of V. A. 
Edgeworth, business manager of the Alameda county 
association, wherein he detailed the progress of the 
creative sales and business administration confer- 
ences now under way in Oakland. 

The sales policies of local utilities corporations 
who sell gas appliances was a subject discussed by 

George Akin, president of the Gas and Electrical 
Manufacturers’ and Dealers’ Association, and one in 
which his listeners were greatly interested. 

J. B. Hawley of Sacramento, executive board mem- 
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N ow—the New Kitchen Katch-All 
DeLuxe Model, but Still $3.50 


That’s the ‘“‘net’’ of the newest sales advantage 
added to this already fast seller. De Luxe indeed— 
outer container of durable porcelain enamel—inset 
of clean aluminum—strong heavily tinned steel 
brackets. Six beautiful colors, green, blue, red, 
yellow, white and ivory, to blend with kitchen color 
schemes. And the list price, $3.50, not advanced 
one penny. Better write for samples and discounts 
today. Have plenty of the De Luxe Kitchen Katch- 
Alls on hand for Christmas. 


THE OHIO METAL UTENSIL COMPANY 


Greenwich, Ohio 
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FLAGG FITTINGS 










FLAGG UNION 
Fig. No. 337 


AS STANDARD BY 
— UNDERWRITERS’ LABORATORIES 


THEY WILL ALSO CONFORM TO 
FEDERAL SPECIFICATION NO. 393 














STANLEY G.FLAGG & COMPANY, INC, 


42| CHESTNUT ST., PHILADELPHIA, DENN AY. 
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DUR-A-BAL 





WILL NOT ELONGATE 


You know the trouble you You've probably had lots 
have had with the old of complaints about the 
fashioned tank ball. 





old one, so— 


It would elongate, swell or 
distort in some manner to TtY the DUR-A-BAL. 


make its perfect operation There can be no swelling, 
impossible. elongation or distortion. 


LAVELLE 
RUBBER 
co. 


320 W. Illinois St. 
Chicago, Il. 









In attractive 
counter car- 
tons from 
your jobber. 


- 
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APPROVED BY THE UNDERWRITERS’ LABORATORIES 





Me Stack No-Tank 


Now you can eliminate the expensive expansion 
tank, with its uncertainty and its need 
for constant watching. The Stack No- Tank puts 
the hot water house-heating system on a safer, 
more economical basis. 


You can get the Stack No-Tank from your 
jobber, or write us direct for full particulars, 
and Catalog No. 34. 


ESTABLISHED 1894 


THE STACK HEATER COMPANY 


Bait COcKs RELIEF VALVES 
NOIPECT HMEATERE STACK wO - TANK VALVES 
GAS WATER HEATERS NONB: PRS VALVES 

T 7 “ c STEAM WATER mirt 


ERS ! 











HEAT INTERCHANGE ’ RS 
MOT WATER GENERATORS PRopvers PRESSURE RE OUCING VALVES 


*wO MUNDEEO ANNO FIFTY STUART STREET 


BOSTON 
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ber of the California state association, extended an 
invitation for all to attend the state convention next 
spring. The meeting was concluded after San Fran- 
cisco was chosen as the place for the next confer- 
ence. 


«€ 


Oil Burner Association Committee Meets 

The executive committee of the American Oil Burner 
Association met October 22 at the Southern Hotel, Bal- 
timore, Md., for the purpose of discussing the plan pro- 
posed by the patent committee and to consider future 
activities of both the association and the Oil Heating 
Institute in order to make definite recommendations to 
the board of directors. Those present were: Chairman 
E. P. Bailey of National Airoil Burner Co., Philadelphia, 
Pa.; President E. M. Fleischmann and A. J. Fleisch- 
mann of May Oil Burner Corp., Baltimore, Md.; H. 
Finnie, The Timken-Detroit Co., Detroit, Mich.; Vice 
President W. F. Tant, Silent Automatic Corp., Detroit, 
Mich.; L. L. Jacobs, Electrol, Inc., St. Louis, Mo.; 
M. J. Hammers, American Nokol Corp., Chicago, III. ; 
C. H. Chalmers, Chalmers Oil Burner Co., Minneapolis, 
Minn., chairman of the patent committee; E. R. Alex- 
ander, patent counsel. 

At the regular quarterly meeting of the board of di- 
rectors which was held the following day the plan, which 
was presented by the patent committee, was approved 
and authorization for proceeding with the work provided 
in it was given. The plan concerning the continuance 
of the activities of the Oil Heating Institute under the 
direction of Harry F. Tapp, which was also put before 
the meeting, was sanctioned, as was the action of the 
executive committee in selecting Mr. Tapp as executive 
secretary and treasurer. Plans for the seventh annual 
convention, which is to be held April 7 to 12, 1930, at 
the Stevens Hotel, Chicago, Ill., were discussed. 


~ 
George J. Cross, Jr. 


George J. Cross, Jr., master plumber of Washing- 
ton, D. C., died after an illness of four months at the 
home of his parents in Washington on Oct. 6. Fu- 
neral services were conducted at St. Peter’s Catholic 
church, with interment in Cedar Hill cemetery in 
Washington. 

Mr. Cross was in his 40th year and was in business 
at 636 Pennsylvania avenue, southeast. He was 
widely known in plumbing circles and was a past 
vice president of the Master Plumbers’ Association 
of the District of Columbia. He also was president 
of the Southeast Business Men’s Association, a mem- 
ber of the Washington Board of Trade, and a di- 
rector of the Departmental Bank of Washington. Be- 
sides his widow, Mr. Cross is survived by a son, his 
parents, and a sister. 

® 


Wife of Jas. T. Brennan Dies 


James T. Brennan, president of the Master Plumb- 
ers’ Association of Jersey City, N. J., is grief stricken 
over the loss recently of his wife, who died suddenly. 
Mrs. Brennan suffered a breakdown a short time ago 
and seemed to be recovering, but suffered a relapse. 
Two daughters are left besides Mr. Brennan. 
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(Continued from Page 54) 


that we did a job for him we had mailed him 
“stuffers.” Stuffers of all kinds, and that bimbo 
should have known that Me and Hank were selling 
and installing gas water heaters. 

Every few days for years and years I have been 
dropping into his market (and it is a mile or more 
out of my way) and every time the toll has ranged 
from fifty cents to five dollars. We have talked busi- 
ness, pending and in prospect, so he knew my bust- 
ness just as well as I knew his, but without a thought 
to reciprocity he bought a water heater. 

And there were other names, names of men that 
we knew, but with whom we had not done business. 


There were old schoolmates, the chaps that we meet | 


DOMESTIC ENGINEERING 17 


On the Job with Dolan & Olson | 





on the street and call Jim and Jack and Harry. They | 
always inquire “Hows business?” They wish you | 
well and are on their way, but forget you entirely | 


when the other fellow unfolds his story. 

And here was the barber. Hair cuts every week 
or ten days and the Queen of the Bungalow buying 
permanents that are as permanent as snow balls in 
July, along with neck trims and water waves and 
everything else that they now sell the dear ladies just 


to get even with the men of the family because the | 


men use safety razors and cut their own whiskers. 

The barber had bought one of their heaters. 

And me, with a young circus tent around my neck 
and over my shoulders, had talked water heaters to 
that baby until he had shouted “Next” and had 
pushed me out of the chair. 

To top it all off, they had even sold one to my next 
door neighbor, and we had talked water heaters 
while cutting the grass, digging out dandelions, 
watering the lawn, shoveling snow, washing the 
tamily flivvers, and settling the weather on various 
and sundry occasions when it looked as if some real 
good advice was very much in demand. 

All told, out of five hundred sales, three of them 
should have been ours by a city block, seven more 





of them should have been subject to debate with the odds | 


in our favor, and five of them should have been an 


even bet; and we lost ‘em all without even gettmeg | 


in the ring. 
s0y, that is sadness. 


All the Joy Out of Life 


ee - 


[ lost all interest in the paper. I lost all interest in | 


everything. I started to think and figure, trying in 
every way to place my finger on the things that Me 
and Hank should have done to get that business or 
the things that Me and Hank had failed to do. 


breakfast didn’t taste so good; the sermon was 
below par; dinner was just another meal; a trip 
around the Lakes in the afternoon was just another 
ride; because there was a great big automatic gas 
water heater right up in front all of the time and 
| was thinking about the things that I could have 


purchased with the profits from those sales. 


‘Course, 1f a fellow could tell everybody about the | 


stuff that he has to sell and could keep right on 


telling it and telling it over and over again, it would | 


— 





Every Plumber 
Should Know About the 
Various Types of 


ROBERTSHAW 


Thermostats 
bal Throttling Type 


For Side Arm Water Heaters 








or 
Automatic Storage Water 
Heaters 
All sizes from *% to 2 inches 


Robertshaw Throttling Type 
Water Heater Thermostats 
are fully covered in 


CIRCULAR FORM R-4 
Write for it! 








Throttling Type 


Snap-Action Type 


For Storage Water Heaters 
and 
Furnace and Boiler Tempera- 
ture Control. Gas Pipe sizes 
from 4 to 2% inches 








Robertshaw Snap- Action 
Thermostats are illustrated 
and described in 


CIRCULAR FORM R-1 
Write for it! 





Snap-Action Type 


Room Temperature 


Control 


Entirely Gas operated 
Non Electric—No Volatile Liquids 
Easily Installed 
Attractive in appearance 
Will control the Room Temperature 
within a range of 1'% degrees 
plus or minus 
Robertshaw Room Temperature 
Thermostats are fully described in 


Zoom CIRCULAR FORM R-3 


Temperature : - 
Control Write for it! 





Any or all of the Above Circulars are yours 
for the Asking. 


ROBERTSHAW THERMOSTAT CO. 


YOUNGWOOD, PA. 
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ALHAMBRA 


2 Color Mirror 


fications. 


915 Boylston St., Boston. 


Gentlemen: 


Name. 
Address 
City. 


Jobber 





Increase the 
effectiveness of 
the bathroom 


with 





CORCORAYL 






one piece 
Steel Bathroom 


CABINETS 


ratene ren 














Modern bathroom design incorporates 
beauty as an essential feature. Yet, it has 
achieved a sensibility in fixtures that pro- 
claims a liveliness and freshness which sets 
this room apart from the rest of the building. 
This is especially true of Corcoran Cabinets, 
whether they be in hotels, apartment build- 
ings, or homes, they add that vitally neces- 
sary touch of beauty and convenience so 
much in demand today. 
models permit a wide choice in determining 
which one to use—write for the latest 
catalog, giving full descriptions and speci- 


Twenty-two 


Sold through jobbers only. 
THE CORCORAN MFG. COMPANY 


Cincinnati, Ohio 
Complete stocks are now being carried in Chicago, New York, 
Philadelphia and Boston; communicate with Corcoran offices at 


1820 McCormick Blidg., Chicago; 1228 Locust St., Philadelphia; 
11 West 42nd St., New York and Beaudette and Graham Co., 


Corcoran Mec. Company, Dept. DE-11 


We are interested in Corcoran One-Piece Steel Bathroom Cabinets. 
Kindly send catalogue and full details. 


State. 


.Contractor. 
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register interest and it would put the cash register to 
work too, but there is a limit to the things that a 
chap can do so it looks like Me and Hank will just 
have to keep right on plugging away, talking plumb- 
ing and heating whenever we get a chance, sending 
sales letters to people that we know and people that 
we want to know, and just trying to please more 
and more people so that they will do some broad- 
casting for us. 


But, just the same, if Me and Hank and a lot of 
the fellows that are good friends when their feet are 
under the same dining table would just maintain that 
same spirit of friendship away from the table and 
would kick in to a little jack pot, there is no good 
reason why they couldn’t put on an advertising and 
selling campaign, with a personal appeal, that would 
result in sales of everything in the plumbing and 
heating line and serve to keep the world informed 
as to exactly where to go and whom to call when in 
need of plumbing and heating materials as well as 
the service which keeps the mechanical equipment 
in the modern home percolating all through the 24 
hours of the day, day after day, week after week and 
vear after year. 

. e 

Chicago Contractors Hold Final Tournament 

The Plumbing Contractors’ Association of Chicago 
played its final golf meeting of the season at Euclid Hills 
Country Club, Orland Park, IIl., on Oct. 1. The season 
prizes for each class, both members and guests, were 
awarded at this meet. 

In Class A, Ralph Reedy, S. McCarthy and C. Scholz, 
were first, second and third, respectively. In Class B, 
Charles Watson, C. A. Dreier and H. J. Becher finished 
in the order named. In Class C, the three awards went 
to J. H. Mullen, C. D. Harris and G. H. Matthews. The 
guest prizes in Class A were presented to J. C. Gooch, 
W. J. Lee and Walter Mulady, while Class B winners 
were F. S. King, H. A. Clauson and E. C. Groner, 1, 2 
and 3, who finished in the order named. 


, The list of individual scores follows: 
G. H. Net G. H. Net 
Alcock, C. W., Jr. 87 10 T7 Knauss, W. F....132 32 100 


Alcock, C. W....118 25 93 Aa reer 85 14 7 
SS Ae 99 15 84 eR: ae 108 22 86 
ee 120 32 88 MacKenzie, J. S... 96 18 78 
Baldwin, C. ...... 89 12 77 Matthews, G. H..120 35 89 
i 113 28 85 McCarthy, S. .... 91 18 73 
Becher, H. J..... 109 29 80 McKay, Chas....114 30 84 
Biair, Jom .....; 114 27 87 McKenzie, K..... 104 21 83 
Bivth., W. Discecs 119 25 94 a 128 35 93 
BS Me ck ceuws @ 107 23 84 Mortimer, B...... 99 19 80 
Brookman, Wm...118 33 85 Mueller, E. L....123 35 88 
DOOR, Be Pivsvcs 124 35 89 Mulady, W....... 85 11 74 
Casper, Harry.... 98 14 84 Mullen, J. H..... 118 35 83 


Munn, Peter...... 107 23 84 
O’Connor, W. J...113 27 86 
Parsons, P. D....105 21 84 


Clauson, H. A....105 28 77 
Crum, Howard....102 19 8&3 
Diedesch, H. H...112 30 82 


DOGGOR, BH. Bacses 113 23 90 Potter, Hh. Beeces 101 20 81 
Douglass, C. W... 87 12 75 nk - Meet eens 130 35 95 
J a Se 106 27 79 a ae 112 30 82 
Eadie, W. S...... 127 30 97 Reedy, Ralph.... 84 13 71 
Erickson, C. J....101 19 82 on, Be Beeese 104 21 3 
i 107 23 84 a 113 27 86 
Feldkamp, G. J...124 35 89 meeeeee, We. Ekcocces 130 35 %5 
Fitzsimmons, J. T.104 17 87 ee... Been sacs 95 15 80 
mis eenncs 96 13 83 a ee 107 16 9Y!1 
Fortmiller, C. F..113 35 78 ee. me. Gow os 105 27 78 
meee 2. @+ss<s 78 11 67 a 94 21 73 
emer, Be Glccecs 105 28 77 Seabrook, T..... 96 17 79 
Hackett, Frank...100 17 83 Stevenson, E..... 87 11 76 
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Top row: George Massee and Clement Giard, both of A. Giard 
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& Son, Woonsocket, R. I.; Ray Newton of Thornley Supply | 
Co., Pawtucket, R. I. Middle row: Charles W. Spratt, plumb- | 


ing inspector, Providence; Abe Mistofsky of Providence. Bot- 
tom row: Bert Thornley and George Whitwam, both of 
Thornley Supply Co.; G. V. Sheridan of Thatcher Co. Photos 


taken at the outing of the Rhode Island Master Plidmbers’ | 


Association at Providence 


Haigh, Chas. ....115 25 90 | a 105 22 83 
eG. Mle ese en 104 22 82 Wagner, E. C....125 35 90 | 
eee, ©. BDaicccss 119 35 84 Watson, Chas....103 29 74 
gt 101 16 85 Winkler, G. F....106 24 82 
PD 107 18 8&9 Woolley, W. J.... 86 17 79 
oes, GS. Wie ee se 92 15 T7 Zenon, E. CGC... 104 17 8&7 
i = A Se 93 29 64 
* 


Committee Appointments Announced by Plumbing 
and Heating Club 


In line with the announcement made at the time of 
his election, President J. V. Young of the Plumbing 
and Heating Club of San Francisco and the Bay Cities, 
Calif., has selected his committees for the year’s work. 
During the present fiscal year the officers and directing 
board, in conjunction with the various committees, hope 
to provide programs of outstanding value. 
are the new committees: 

Program: Joseph Whalen, George Stoddard, Curtiss 


Following 
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The 
Invisible 
Patronage 
Attraction 


“Oh, yes, Bob and I 
always stop at the Vic- 
toria. The food and 
service are perfect. But 
what appealsto us, after 
having knocked around 
the world so much, is 
that the rooms are al- 
ways sO warm and com- 
fortable and we have 
never had thatJmost 
annoying experience of 
no hot water, just when 
a bath is wanted. 

‘*“You know I am in- 
terested in the Hospital 
at home, so I asked Bob 
to find out how this 
hotel managed to give 
plenty of heat and hot 
water. The Manager 
said it was because all 
radiators are equipped with Sarco Radiator Traps and Inlet Valves, 
and hot water is regulated by a Sarco Temperature Regulator. So 
I’m going to see that our Hospital is equipped with Sarcos, as we've 
had so much trouble with heat and hot water.’’ 

Small items, you say~——just-right room temperature and plenty of 
hot water. True, perhaps, but these are two of the many things 
which go to make satisfied guests and tenants. 

Sarco Radiator Traps, Temperature Regulators and Packless Inlet 
Valves are in hundreds of buildings. -Let us give you the names of 
installations in your vicinity. Then ask the owners about the Sarco. 


Send for Booklets, M-110, M-170 and M-60. 


SARCO CO., Inc. 


183 Madison Ave., New York, N. Y. 
Branches in Principal Cities 


Temperature Regulators 
ARCO Radiator Traps 
Inlet Valves 


WARE 
NIPPLES 
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Ware Nipples are care- 
fully made and inspected 
so that when you buy 
them either in bags or 
cartons you may be sure 
that EVERY nipple in the 
lot is aS near perfect as 
a nipple can be. 
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Ware Nipples are cut in 
accurate lengths — this 
means a saving of time 
on the job. 


Carefully 
Threaded 
Made of new pipe 


WARE COUPLING & NIPPLE COMPANY 


WARE, MASSACHUSETTS 
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Here’s cheap 
hot water! 


For abundant hot water at the low- 
est possible fuel cost, install a King 
Laundry lank Heater. 


There's one for every need and all 
are equally efficient, equally eco- 
nomical in first cost and operating 
cost. 


. Write for the full details of the King 
line or ask your jobber about it. 











DECECO 
ALL-CHINA FAUCETS 


WHITE, BLACK AND COLORS 
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KING 


Laundry 
Tank 


Heaters 


OAKLAND 
FOUNDRY 
CO. 
Belleville, 
Ill. 







ITH no plating to wear 
or peel off, and im- 
munity to all acids 


and cleaning compounds 
DECECO ALL-CHINA FAU- 
CETS and FIXTURES, with 
their entire absence of ex- 
posed metal and guaranteed 
unbreakable construction, 
provide everlasting beauty 
and cleanliness, the utmost 
in faucet equipment. 


Your jobber will supply them 
in any type required. Write for catalogue showing the full line. 


THE DECECO COMPANY 


7¢ BATTERYMARCH ST. 


BOSTON 





| 
| 
| 





N. Gilley, N. W. Farlow, Benjamin F, Blair, F. F. 
Elliott and A. C. Rodoni. 

Advisory: James H. Pinkerton, Joseph Ahlbach, Cur- 
tiss N. Gilley, Howard W. Finch. 

Membership: James H. Pinkerton, F. Eckhardt, 
Donald O’Hair, A. G. Atwood, T. J. Leary. 

Heating contractors’ committee: T. C. Douglass, C. 
N. Gilley, A. G. Atwood, Harry Mank. | 

Plumbing contractors’ committee: John Camp, C. W. 
Higgins, William Rowe, Albert Rodoni, A. G. Trezise, 
J. J. McLeod. 

Gas appliance: Charles Aronson, Robert Lees, T. FE. 
Johnston, S. E. Runser, J. A. Hill. 

Manufacturers’ committee: H. W. Finch, F. J. Chit- 
tenden, J. I. Mcllreevy, Ek. Alt, Emile Heymans, B. F. 
Blair. 

Boiler, radiator and oil burner committee: Ross Clark, 
Frank Mosher, Harry Russell, Harry Beresford, William 
Pearce, J. I. Kreuger, F. Eckhardt, Ernest Schaeffle. 

Jobbers’ committee: L. C. Comegys, F. F. Elliott, 
P. P. Schubert, A. Dalziel, Wm. Durkee, Donald O’ Hair, 
R. Olsen, H. P. Wilson, J. R. Winzeler, H. Friesley. 

Salesmen’s committee: R. Allmon, Harry Hoopes, L. 
W. Sweeney, C. J. McCarthy, Henry Pomerene, Wm. 
Clements, Thos. Mixter, 

Brass manufacturers’ committee: Clarence Drucker, 





a 





Top rew: W. H. Kuhns, L. MeNamara and F. W. Marx. Mid- 

die row: Ed. Quinn and Stephen H. Gilmore, St. Louis man- 

anger of Kohler Co. Bottom row: John Corrigan, Edward 

Montenth and Arthur Maier. Photos taken at the outing of 
the St. Louis Master Plumbers’ Association 
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Top row: Joseph Williams of Providence, state treasurer; 
W. N. ManeComber of Woonsocket, Donald MacNeil of George 
A. Caldwell Co. Middle row: Robert Lutz, Artisan Metal 
Products Co., Boston; Ed. Sheehan, Jepco Mfc. Co.; B. Dwyer, 
Harold Roth, Jepeo Mfg. Co.} William Daly of Thos. E, Man- 
ney Co., Providence. Bottom row: E. J. MeElligott of Stand- 
ard Sanitary Mfg. Co.; Gideon Gouthie of Providence, EF. H. 
Reede of Rhode Island Supply & Sprinkler Co. Photos taken 
at the outing of the Rhode Island Master Plumbers’ Axs- 
sociation 


William Driscoll, Morgan Ebbetts, W. Haitz, H. C. 
Peiper, T. J. Leary, Maurice Greenberg. 

Pipe and tube manufacturers’ committee: Allen 
Taylor, F. G. Harmon, Ralph Phelps. 

The following committees are made up of members 
from Oakland and the East Bay district: Heating-con- 
tractors’ committee: Walter Mead, Thomas Kennedy, 
Carl Doell, W. H. Picard. 

Plumbing contractors’ committee: V. A. Edgeworth, 
|. H. Jevons, Frank Mauzy, A. M. Poulson, George 
Stoddard, J. B. Morse, W. J. Mulgrew, Albert Kerr, H. 

Newman, L. J. Kruse, Arthur Johnson, W. Herbert 
Graham, D. W. Durant. 

fobbers’ and manufacturers’ committee: C. W. Ab- 
bott, Harry [.. Allison, C. R. Dean and Herbert Crapster. 

* 
South Bergen Association Holds Outing 

The annual outing of the South Bergen Master 
Plumbers’ Association was held Saturday, Septem- 
ber 28. at Blasberg’s Farm, Hawthorne, N. J. An 
automobile parade conveying two hundred master 
plumbers, their wives, children and guests, escorted 
by motorcycle police, left Carlstadt, N. J., in the 
morning for the scene of the outing. 

The feature event of the day was a baseball game 
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GeneRAL CONTRACTOR ARCHITECT Hearne CoNnTRACTOR FINANCIER 


They All Had to be Sold on the 
Advantages of Pipe Welding 


THe Generac ConrTrRactor: 
Morgen, | understand you, as a 
plumbing and heating contrac- 
tor, have done a lot of pi 
welding. Just what are the 
advantages of the process? 


Tue Arcuitectr: How lasting a 
job will welding do? 


Tue Financier: Is it an expen- 
sive process? 


THe Heatinc Conrractor: 
Not so fast, gentlemen, please. 
Pipe welding has so many 
advantages that it is quite 
dificult to list them all in a 
few moments. 





However, answering your ques- 
tions in a general way, I would 
say that pipe welding will do 
everything that modern con- 


struction methods demand. It 
will do its job better and at less 
expense. 


Here are a few of its features: 
First, the size of pipe required 
when welding is used is less 
expensive because no threading 
being necessary, lighter weight 
pipe may be used. 





Another point is the ease with 
which welding can be done. 
anywhere. The outfit on the 
job means that the pipe can be 
welded right there. Standard 
and special fittings of any kind 
can+be made on the job at a 
very low cost. 


A welded joint makes of two 
ieces of pipe, a single, solid. 
omogeneous unit that will 
stand all the strain it will meet 
in service without deteriorating 


any quicker than the pipe, itself. 


And, another thing: welded pipe 
simplifies the job of pipe 
covering The pipe is a con- 
tinuous line without any irregu- 
arities in it that need special 
covering attention. 


These are just a few of the 
advantages of pipe welding — 
and a very few, at that. I'll 
outline more of them for you in 
the November 30 issue of this 
publication. 





(If you wish, The Bastian- 
Blessing Co. will send you the 
full story of Rego Pipe Welding 
at once, at no _ obligation, 
whatever.) 





Less Expensive Covering 


The Bastian-Blessing Company 


254 East Ontario Street Chicago, Illinois 
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FF SOROS OSD 





The Jones Hollow Ware High 
Tank Combination is becoming 
more than ever popular for base- 
ment installations or for places 
where an inexpensive extra toilet 
room is wanted. It has a five 
gallon supply tank and can be 
furnished with N. P. Flush Pipe 
when specified. 





WRITE FOR OUR 
CATALOG 





JONES HOLLOW WA RE CO 
BALTIMORE $3 MA 














PNEUMATIC—STORAGE—SPECIAL 
UNCONDITIONALLY GUARANTEED 


STEEL 
TANKS 


» ARROW = Black or Galvanized 


TRADE MARK 


THE NOVELTY STEAM BOILER WORKS COMPANY 
Clare and Kioman Streets Baltimore, Maryland 











For Wall and Tube Type 


Radiat 
The new style ““C"’ Hanger, together with Styles ‘‘H’’ and 
“R,"’ completes ee E-Z Line. You can now guarantee 


your trade satisfactorily hung radiation under any and all 
resanappanag 

Style “C"’ is suitable for both wall and tube type radiators 
No eee I. of any kind back of radiator. No need for 
accurate measurements of anchor bolts. Height and lateral 
variations taken care of. Hanger out of sight. Adapted 
to any wall material. In wide use and rec ommended by 


DIATOR 


Style ‘*C”’ Z Healy-Ruff Company 


leading architects and contrac tors 





794 Hampden Ave., St. Paul, Minn. 


Also Manufacturers of E-Z Insert 











All Lead- Copper-Galvanized Iron 








SIMPLEX AND JUNIOR 
| FLASHINGS FOR EVERY 
| ROOF CAN BE HAD IN 
EACH OF THE ABOVE 
METALS. 


Write for prices and full in- 
formation on the easily in- 


stalled, durable SIMPLEX 
and JUNIOR Flashings. 


| 
| SIMPLEX MFG. CO. 
| 





2644 N. Ashland Avenue 
Chicago, Illinois 
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Tow rop: Committee on arrangements for the outing of the 
Nassau County Master Plumbers’ Association—John F. Rog- 
ers, Queens; Charles F. Fritz, president; W. P. Kleb, Sr.; J. 
L. Tomilty, vice president; James Harper, W. J. Bloeth, chair- 
man; J. Riedman, E. J. Durr and Augustine Ziminski. Middle 
row: Edward Crary, H. Eichenberger, J. J. Callahan, Timothy 
Shanahan and Richard Powers. Bottom row: I. W. Dean, 
oldest Nassau County master plumber, and P. H. Gleason 
of Brooklyn, N. Y. Photos taken at the outing of the Master 
Plumbers’ Association of Nassau County, N. Y. 


between the master plumbers and salesmen. Sched- 
uled for five innings, it proved unusually exciting 
when the end found the two teams tied. This called 
for an extra inning before the master plumbers were 
able ‘to put over their victory by the score of 13 to 12. 
The line-up follows 


Master Plumbers Salesmen 
Sill, c Hyman, c 
Hollenbeck, p Gilmore, p-3b 
Chester, 1b Harwyn, rf 
Metzler, 3b Massie, ss-p 
Kerman, 2b Madden, 2b 
Wilson, If Brown, If 
teid, cf Poyner, cf 
Burriello, rf McAlIpin, 3b-ss 
Gland, ss Freer, 1b 


Umpire, Edward B. Moore, Scorer, W. Wilson. 


In the events which followed the game W. Massie 
of Alberene Stone Co. outsprinted a large field in the 
first of four 100 yard dashes and was awarded 
combination sink faucet. Charles Akers won a sim- 
ilar event which was arranged for the journeymen 
and his award was a white seat. In the third, for 
master plumbers, Charles Metzler received a stock 
and die set, while J. Sikora annexed the prize of a 
dozen tank balls and floats offered in the concluding 
race which was open to every one. Mr. Sikora again 
came to the fore in the sack race, carrying off the 
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prize of a stock and die set. The next event, a stand- 
ing broad jump, was marked by such keen competi- 
tion that first, second and third prizes were awarded. 
* | 

Discusses Use of “Leased Contract” | 

Earnest E, Noon, an attorney of Los Angeles, | 
Calif., gave some interesting pointers on the use of 
the “leased contract” in a talk before a group of 
association officers, held recently in that city. 

Mr. Noon prefaced his remarks upon the subject as- 
signed by speaking briefly upon the advantages and limi- 
tations of the California lien law. He stated that the 
California lien law was a mere statutory code, overbur- 
dened with amendatory acts passed by succeeding Houses 
of Assembly, presenting a wide latitude of interpreta- 
tion by the courts. He suggested that it would be better 
for the merchant plumber to rely upon the “leased con- 
tract” instead of upon the lien law fer his protection. 

But, according to Mr. Noon, in order to safeguard 
any work done under a leased contract the contract must 
be handled in a manner identical with a chattel mort- 
gage—that is, it must be executed, acknowledged and 
recorded, otherwise it is of no force or effect except as 
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against the original signor. In case the property should 


change hands through sale or otherwise, the contract | 


would be of no avail unless the purchaser should have | 


| 
| 




















Top picture: 


Passaic outing. 
the entertainment committee; Frank Kievitt, plumbing in- 





Master plumbers’ and salesmen’s ball teams at 
Middle picture: Roy Schleich, chairman of 


Spector of Passaic; Martin D. Karl, plumbing inspector of 

Garfield; J. Campbell, plumbing inspector of Paterson. Boi- 

tom pictures: J. Lipari, Frank P. Scangarella, J. Batkin, 

Joseph Baker and family. Pictures taken at the outing of the 
Passaic Master Plumbers’ Association 
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A City Supplied with Hot Water by 
Hot Water 


Patterson Heaters 


and Patterson Preheaters 


Over 10,000 people in the 30-story Graybar Building—more 
than in the city of St. Augustine, Andover, or Ossining——are 
furnished with all the hot water needed by Patterson Hot Water 
Heaters. 





For 48 years engineers have been putting Patterson Hot Water 
Heaters to every practical test in comparison with every other 
make in every type of building. 





What is the result? 


Today—AFTER 48 YEARS 
—Patterson Heaters are in use 
in more buildings than any 
other make. 


Why is this? 

Fecause Engineers and 
Architects know that they can 
stake their reputation on Pat- 
terson Heaters to supply all 
the hot water required, as hot 
as required, and as fast as 
required. 








——_— = ee 


Write for a copy of our new 
Catalog. 


THE 


Patterson-Kelley Co. 


106 E. 40th Street 
New York, N. Y. 





Graybar Bldg., New York; Sloan & Robert- 
son, Architects; Clyde R. Place; Consulting 
Engineer; Baker Smtth & Co., Heating 
Contractors; James McCullagh Inc., Plumb- 
ing Contractors. 








inges of the 





Better Kind 


Hinge No. 100—Close-Ruf 


GRAND HAVEN BRASS FOUNDRY 
Grand Haven, Michigan 


Hinges for all types of toilet seats 
All hinges can be furnished Crodon Plated if so desired. 
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quickly destroy 
ordinary pipe; 
then attack 
the structure 
itself. 


the owner, 
knowing no 
better, blames 
the Plumber 
for a 

faulty job. 


the wise 
Plumber 

installs Dur- 
iron drain pipe 
to carry acid 
wastes, as it 

is immune from 
corrosive attack; 
besides there 

is a better 

profit for him. 


acid - proof 
Duriron 

soil pipe is 

an approved 
plumbing mater- 
ial, andis 
installed as 
easily as 

x. h. cast iron. 


The Duriron 
Company, 
1 | Dayton, Ohio 
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{/DURIRON 


FOR ACID SERN\CE 
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had legal notice of the existence and obligations of the 
contract before he consummated the purchase. Thus, 
either the merchant plumber would have to keep close 
tab on every job he did under a leased contract, in order 
to assure himself that every party who might acquire 
an interest in the property had due and legal notice of 
the existence of the contract, or else the contract must be 
properly executed, acknowledged before a notary and 
then recorded. In this last case the recording of the in- 
strument would operate as a constructive notice and 
would appear as an obligation against the property in 


_ any abstract of title that might be made. 


* 
Merchandising Conferences Started in 


Oakland, Calif. 


What promises to be one of the most constructive pro- 


_ grams of recent years has been initiated by the Alameda 
County Merchant Plumbers Association, Alameda, Calif. 


This program consists of a series of twenty semi- 





























Top row: Capt. J. J. MeDonald, John B. Daly of Consolidate 
Gus Co. New York City; E. O’Niell of J. O’Niell; Thomas \. 
Hanrahan, Thomas ‘Tiffany, and J. Teaney. Second row: 
Walter Schilling, Fred J. Kuhn, George L. Bauer, Edward |. 
Burke, members of the committee on arrangements for the 
outing. Third row: Ralph L. Bass, president of Bass «A 
Grassmuck, Mrs. Bass, and their children, Ralph, Jr., Evelyn 
and Julia. Bottom row: The ladies’ committee on arrange- 
ments: Mrs. Fred J. Kuhn, Miss Ethel Donnelly, Miss Grace 
Collins, and Mrs. George Bauer, chairman. Photos 
tnken at the outing of Bass & Grassmuck, New York Cit) 
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Top row: James H. Trow, vice president of Massachusetts 
state association; Janke Padolsky of Jepceo Mfg. Co., Boston; 
Maurice Sheehan of Beverly. Bottom row: T. T. Rooke of 
t. S. Radiator Corp., Boston; Frank M. Harwood and Harry 
R. Dodge, both of Brown-Wales Co., Boston. Photos taken at 
the outing of the North Shore Master Plumbers’ Association 


weekly “creative merchandising” conferences presided 
over by a qualified representative from the vocational 
department of the Oakland, Calif., public schools. 
George Stoddard of Berkeley is acting conference leader. 
The co-operation of the local .school authorities was se- 
cured through the efforts of the officials of the master 
plumbers association, who felt that such a move should 
produce results. That this end seems likely of attain- 
ment is due largely to the total absence of the usual 
schoolr6om or lecture method, instead of which the mas- 
ters are seated on both sides of a long table in typical 
conference fashion. No notes are taken unless desired. 
Everyone has an equal privilege in voicing his opinions, 
experiences and questions. 

The Sept. 20 conference was presided over by Will C. 
Matthews, assistant director of adult education. Mf. 
Matthews swung into action immediately by marking 
this question on the blackboard: “What are the duties 
or responsibilities of a merchant plumber?” This looked 
like an elementary query, but it wasn’t long before an 
imposing array of answers were forthcoming, chief 
among which were the following: selling merchandise; 
serving with proper sanitation; participating.in craft 
association work; estimating new work; figuring over- 
head; advertising; keeping books; collecting bills, ete. 





Conference members agreeing almost as a unit that | 


merchandising, in one form or another and either directly 
or indirectly, was of prime importance, Mr. Matthews 
set down this question: “How shall we sell mer- 
chandise?” This brought out a flood of questions, an- 
swers and opinions, the conference leader keeping the 
discussion focused on the topic under consideration. 

“How shall we sell merchandise?” This question was 
finally answered in the following form: 





DOMESTIC ENGINEERING 179 











FLASH HEATER 


Where large quantities of hot water are in constant 
demand, The Flash Heater supplys it efficiently and 
economically. 








Its advanced design and superior workmanship make it 
outstanding in the water heater field. 






Write us for complete details and specifications. 


Te 
>>>) bine 


SY 


CLEGHORN COMPANY 
86 Broad St. :s Boston, Mass. 


C.S. B. 


SPRINKLER 
HEADS 


Give your customer what you 
yourself would demand in a 
sprinkler head. 























If you were «selecting them 
for your own building you'd 
want to be sure that the 
sprinkler heads you used had 
a record of performance sec: 
ond to none. 





C. S. B. Sprinkler Heads have 
such a record. For years they 
have been giving faithful, 
positive service wherever 


used. 


Each Head is stamped with 
the fusing degree and date of 
seal. Look for these markings. 


C.35..0. SPRINKLER COMPANY 


86 Broad St. : Boston, Mass. 
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Copper Tubing Cuts 333% 
from the Labor Cost of 
Installing Oil Burners 


Send for prices on “Extra Heavy Tube” 
Also Specifications on “Unit Heaters” 














SENTINEL 


SAFETY 
SEWER VALVE 


Specify this automatic hydrau- 
lic valve. It positively prevents 
sewer waters from flooding 
through floor drains and fixtures. 
Property and health are protected 
by the unfailing mechanical 
.strength that operates without 
human attention or electric cur- 
rent. Two quarts of sewer water 
close and open the valve. Send 
for complete description of the 
valve, specifications and prices. 


e LITTLE GIANT MEG. CO. 
1407 Third Ave., So., Minneapolis, Minn. 









Cash, F.O.B, 


, Now! For 210-gal- 4 rofit by this 


lon-per-hour 


only  comicee Outstanding value in 


with motor 


$ TO “c‘tiset’® Home Water Systems 


current 


T $70, this New Type complete 210-gallon-per-hour Fairbanks- 
Morse Home Water System is unmistakably the greatest 
value ever offered. 

It is automatic with all working parts enclosed in a handsome 
lacquered casing. This tremendous value, made possible by 
Fairbanks-Morse quantity production and world-wide distribu- 
tion, will mean extra profits for the dealers that handle them. 

Write now for complete information before someone else in 
your territory gets the franchise. Address Dept. I-11-A. 

FAIRBANKS, MORSE & CO., 900 S. Wabash Ave., Chicago 


FAIRBANKS-MORSE Home Water Systems 
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“Wilhelmi” Boilers 





Every time you install an Im- 
proved ‘“‘Wilhelmi”’ Boiler you 
are saving your customer money 
and what is more, making a real 
friend for your business. 


Ask us to tell you in detail, why. 





HAYES MFG. CO., Makers 


Paterson, New Jersey 























(1) by familiarizing oneself with goods commonly 
sold. 
(a) catalogs and price books. 
(2) by solicitation. 
(a) through personal letters. 
(b) through advertising in community papers. 
(c) through advertising in telephone directory. 
(d) by following up new customers. 
(e) by means of pamphlets, envelope stuffers and 
specialty gifts. 
Before agreement was finally reached on this answer, 





























Top row: Thomas Caron of Cuaron, Ine.; William George of 
William George & Co.; John Chapman, Syracuse manager of 
Pierce, Butler & Pierce Mfg. Corp.: J. D. Gere of William 
George & Co.; and E,. R. Hofmann of W. A. Case & Son Mfz. 
Co... Middle row: T. F. Connor, Samuel 8S. Mullen and C. E. 
Whitbread. Bottom row: Arthur Thompson of Pierce, Butler 
& Pierce Mfg. Corp., and H. W. Goetting. Photos taken at 
the clambake of the Syracuse Association of Master Plumbers 


each division and subdivision was argued strictly on its 
own merits; not only that, but with relation to its bearing 
on shops of varying size and in localities differing widely 
in the matter of average income. 

A number of answers were set down following their 
suggestion, but when the time came for final decision and 
agreement, they were either radically altered or erased 
altogether. Radio, for example, was dismissed as a mer- 


_chandising aid on two counts: (1) disproportionately 


expensive, (2) unsuited to the needs of the individual 
retailer. Advertising slides in community theatres was 
another suggested subdivision, this being later dismissed 
because of its questionable value to the merchant plumber. 

Summarizing the five subdivisions under division No 
2—“solicitation”—Mr. Stoddard said: “In order to se- 


_ cure the greatest good from sending out personal letters, 


we must be certain the campaign is carried out carefully 









































November 2, 1929 DOMESTIC ENGINEERING 181 


and that letters are not sent out indiscrimiately. As to 
advertising in community papers, generally speaking 


there are no immediate returns and results are hard to | 


trace. Advertising in the classified section of the tele- 


phone directory produce uniformly excellent results for | 


the contractor, both large and small shops; and from 
what we have heard tonight, it seems that the more space 
you carry in this medium the more business it brings. 
With regard to following up new customers; the average 
merchant plumber cannot, himself, give the proper 
amount of time to it; he must have help. In the matter 
of pamphlets, specialty gifts and the like, we must see 
that we don’t squander money in this direction, but must 
be guided by the class of trade we most desire to reach.”’ 

Throughout the entire evening, the discussion bearing 
on every topic was related to the average size plumbing 
establishment. Many of those present have had years of 
experience in various methods of reaching the customer. 
This wealth of information was brought out, discussed 
and passed upon, each expression of opinion having a 
certain influence on the different subjects going to make 
up the answer to the question. 


as 
Plumbing and Heating Exhibits Shown at Fair 


A number of the plumbing and heating firms of 
Richmond, Va., had attractive exhibits at the Vir- 
ginia State Fair, which was open during the week of 
October 7. Among the exhibitors were Eanes & Co., 
Inc., and Gregory & Graham, Inc. The C. Manning 


Plumbing Co., Richmond, Va., did the plumbing work | 


in connection with the new Fair grounds. 


A a ae 





Top row: John F. Rogers, financial secretary and treasurer 
of Queens Borough Master Plumbers’ Association; Mrs. Jacoh 
Stockinger; Charles Heap, treasurer, and George Morris, 
financial secretary of the Richmond Borough association, Bot- 
tom picture, back row: C. H. Pierce, G. H. Tromer, George 





W. Foote, chairman. Front row: Emil Siekmann, George | 
Missall and William Ahrens of the arrangements committee. 
Photos taken at the outing of the Richmond Borough Master | 


Plumbers’ Association 
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‘IT'S AUTOMATIC 
~~ ~ @ 


Simplicity of design 
making for easy 
service. 


Dual strainer protec- 

tion preventing dirt 
from entering and dam- 
aging the working unit. 


The by-pass feature 

that allows quick fill- 
ing and protects the regu- 
lator seat. 


f The sensitivity and 
long life of rubber 
diaphragms. 


Quality throughout with no thought of 


cutting corners in either material or work- 
manship to meet a price—rather to build the 
best control for the job that can be built. 


_—-se - 


A. W.CASH VALVE MFG. CORP. 
616 N. WATER ST. DECATUR, ILLINOIS 


Sales Agents¢ Chas. H. Fiske, 431 So. Dearborn St., Chicago, 
Ill. Telephone Harrison 4968. 

Eastern Sales Agents: H. M. Flemming Co., 30 Church St., 
New York City, N. Y. Telephone Cortlandt 1553. 


. 
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The Cash Acme Pressure Control 
for Hot Water Systems 
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lor consideration at the November meetings 
of the women’s auxiliaries the following topics 
were suggested by the Opportunity Committee 
of the auxiliary, Mrs. E. D. Hornbrook, past 
president, and the Plumbing and Heating In- 
dustries Bureau: “The Home of the Master 
Plumber—are we users and believers in the 
equipment the master plumbers sell? Recent 
improvements in plumbing fixtures. How new 





Mrs. McAndrew Calls Attention to Resolutions 


Passed at Buffalo Convention 





fixtures reduce the labor of the housewife.” 


It may not seem necessary to call the atten- 


tion of women so intimately connected with the 
industry as are the wives of master plumbers to 
the importance of the work of the master 
plumber and to the new developments in the 
fixtures he has for sale. But perhaps like so 
many things which are nearest to us, we take 
these things for granted. Undoubtedly a study 
of the many articles now in the master plumb- 
er’s store and shop would furnish interesting 


Mrs. W. E. McAndrew, president of the Women’s 
Auxiliary to the National Association of Master Plumbers, 
is sending out a letter addressed to presidents of the 
auxiliaries. Mrs. McAndrew calls attention to the action 
taken on various resolutions at the national convention in 
Buffalo. Women’s auxiliaries affiliated with the national 
auxiliary may now federate with other women’s organiza- 
tions. The annual national dues have peen changed from 
ten cents to twenty-five cents per capita. There is no 
change in the eligibility requirements for membership. 
Widows of master plumbers in good standing at the time 
of decease may remain members of the auxiliary if they so 





topics for discussion, 








A Message to Auxiliary Members 


By Mrs. Foster R. Fanning, record- 
ing secretary to the Women’s Aux- 
iliary to the National Association of 
Master Plumbers. 


In the year 1923 1 became interested in the work 
of the master plumbers and the auxiliary, and was 
a charter member of the Florida Division when it 











| 
| 





was organized in 1925. 1 was president of the Or- 
lando auxiliary in the years 1926 and 1927, In 1927, 
I was honored with the presidency of the Florida 
Division. I was elected national recording secretary 
in June of 1928, and was re-elected in Buffalo. 

Your recording secretary feels very grateful for 
re-election, and I pledge the best that 1s in me, and 
will do all I can to advance this work. May we be 
able to impress upon our auxiliary members and upon 
the master plumbers what an important place they 
have in helping people to live longer, and to impress 
upon the public how much sanitation means to them. 

If we can help the master plumber and the public 
to know the real value of the master plumber’s work, 
we will have accomplished something worth while. 
! hope we can help the master plumber to realize that 
harmony is the road that takes us everywhere; also, 
that sanitation means more to humanity than any- 
thing else. 

Life is not all play. There is joy in work well 
done. I am very proud that I can help in this work. 
[t stands first of everything. I am ready at all times 
to assist in any and every way possible. I feel very 
grateful to our past president, Mrs. Edwin D. Horn- 
brook, and to all of the officers and to all of our 
auxiliary members, and especially to the trade papers 
for their help last year. 

No one loves and enjoys this work more than I, 
and I often wish I were able to do more. There is 
nothing that comes ahead of my auxiliary work. | 
am always ready to help in any way the activities of 
the auxiliary and the master plumbers’ assoctation. 


Here's hoping that this will be our best year yet. 
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desire. The number of members necessary to organize an : 
auxiliary has been reduced from seven to three or five. i 
Auxiliary meetings may be held with less than seven mem- 
‘ bers. It was also decided at the convention that the NARD 
1929-30 National Women’s Auxiliary Scholarship should j 
be named in honor of the past presidents of the National ) 
Association of Master Plumbers. WATER MIXING 
VALVE 
Additional Officers of the National 
Auxiliary Announced | 
NS In addition to the officers elected at the Buffalo con- Bakeries in par- | 
vention of the Women’s Auxiliary to the National Asso- ticular are in need 
n’s ciation of Master Plumbers, the following officers have of this Mixin o 4 
TS, recently been named: Valve. 
the Mrs. JoHN KELLy, auditor, 812 Chestnut street, Chat- 
ion tanooga, Tenn. P 
in Mrs. Otto A. Waskow, assistant auditor, 2218 State It mixes accu- 
nal street, Milwaukee, Wis. rately and main- 
iZa- Mrs. j. D. AHEARN, chaplain, 912 Garfield avenue, S. tains a fixed tem- 
niga ba larnaereedheciange ; nae perature for water 
no Mrs. GeorceE Dorucn, parliamentarian, Erie and supply 
lip. Mooney avenues, Hyde Park, Cincinnati, Ohio. Write ole for aw 
ime GEORGE KENDALL, trustee, 431 Rodney avenue, Portland, Pha seam 
$0 Oregon. regarding all Kasy to operate 
| Mrs. GeorceE KENDALL, trustee, 431 Rodney avenue, Leonard and adjust — easy 
— Portland, Oregon. en to sell and install. 
LEONARD-ROOKE COMPANY 
Denver Auxiliary Entertained Incorporated 19130 | 
i PROVIDENCE :: RHODE ISLAND 
The members of the Denver Women’s Auxiliary, with | 
their husbands, were entertained on Saturday evening, 
September 28, at the home of Mr. and Mrs. EK. B. Clayton. 
A delicious dinner was served at 6 p. m. with Mrs. Clayton rm a" rn 
and Mrs. Stocking acting as hostesses. Those enjoying the 
repast were Messrs. and Mesdames Brickey, Bock, Becker, ‘ 
Bordeau, Cooper, Clayton, Hanlin, Demmer, Kandorf, A Ch f th B ft 
Kiser, Newman, Stocking, Slattery, Thurston, Welle, and OIce O e€ es x 
William Wallace, Mrs. William Hensler, R. A. Hurley, | 
John Hensler, Francis Stocking and Ernest Clayton. The | 
evening was spent playing whist, Mrs. Demmer and Clyde HAT’S what you 
Newman winning honors. Ata late hour, all departed for —_ 
home after a delightful evening. getin replies from 
| a ‘**Domestic Engineering ’”’ 
Tampa Auxiliary Enjoys Outing | Want Ad. 
The Tampa master plumbers and women’s auxiliary re- “ ‘ 
cently held their annual outing at the Tampa Aquatic Nomatter what your problem h 
Club. Both young and old indulged in swimming and : i 
other sports until late in the afternoon, when the ladies —if you wanta job or a man | 


served an old fashioned basket picnic luncheon. About 
thirty master plumbers and their families enjoyed this get- 
together and expressed their appreciation to the enter- 
lainment committee for the splendid afternoon. 


Many Social Affairs Planned by Milwaukee | 
Auxiliary | 

The Women’s Auxiliary of Milwaukee, Wis., has re- 
sumed its activities for the fall with regular meetings held 
during September and October in the Roanoke Room of 
the New Randolph Hotel. During the summer months 
basket picnics were held at the summer homes of two | 
of the members. The first of these outings was held at 
the summer home of Mr. and Mrs. William Schoenrock 
on Lower Nemahbin Lake, while the second was held at 
Pewaukee Lake at the summer home of Mr. and Mrs. 
Otto Waskow. The picnics were both well attended. 
Games were played by the young folks, and all those who 


for a job, if you have some 
used equipment to sell or | | 
want tobuysome,if youwant 
to know what the leading j 
books on plumbing and heat- 
ing are, if you want bids on 
a job—a ‘‘Domestic Engi- 
neering’’ Want Ad will solve 
that problem. 
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1900 Prairie Ave. Chicago, III. 
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KALORIZED ARMSTRONG ADJUSTABLE DIES 
—None better 





Dont fake our word for it 


let your own Results prove 
their merits... 


LL we ask is that you 
order a set of Kalorized 
ARMSTRONG Adjust- 
able DIES from your Jobber. 
Choose any size for any pur- 
pose.* Try them out, give 
them a fair test—you will find 
that the results are what you 


have always hoped for. 
ARMSTRONG of Bridgeport 


have always made pipe tools 
that produce excellent results. 
These improved dies excel any 
we have ever made and are 
without a rival in perfect per- 
None formance, long life and fast 


— and easy operation. 


Tei. Kalorized ARMSTRONG 4Ad- 

Mark justable DIES are tougher than 
tough—they need less sharpen- 
ing. 





Perfect threads—accurate and 
clean—on every job with less 
energy. 


Send for booklet B. 


7A RMSTRONG MFG.CO 


OUNDED 186 


. OF BRIDGEPORT «cow. 
KALORIZED 


ARMSTRONG 


ADJUSTABLE DIES 


*Kalorized ARMSTRONG DIES can be obtained in a full line 
of sizes, Right or Left Hand, U. S. S. or Whitworth Threads, 
for Iron, Steel, Brass and Copper Pipe; Bolt and Rod; Tubing; 
and Fine Thread Purposes, etc. 
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attended enjoyed themselves as much as the children did. 

A card party was planned to be held November 1 in the 
Crystal Room of the Hotel Schroeder. A dance will be 
held later in the month, and a Christmas party will be held 
in December. The members of the Milwaukee auxiliary 
have also organized a bowling league, which will meet 
every second and fourth Tuesday afternoon at the Elks’ 
Club. 


Oakland County Auxiliary Holds First Fall Meeting 

The Oakland County, Mich., Women’s Auxiliary held 
its first fall meeting on Wednesday, October 16. In June 
the members had decided to continue meeting during 
the summer months, but due to illness of some of the 
members, and the fact that many were away for the sum- 
mer, it was decided to give up these plans. The first 
meeting of the fall was a real get-together and was the 
occasion for much friendly visiting. Not much business 
was transacted, but the ladies all feel that a real feeling 
of friendship is the basis of the auxiliaries. <A “spook” 
party was planned for October 26, to which the master 
plumbers were _ invited. Everyone was happy at the 
presence of Mrs. Arlene Wernet, who had been very ill for 
three months. Mrs. Glenn Seeley, vice president, was 
hostess for luncheon at her summer home at Watkins 
Lake. The next meeting is to be held at the Fox and 
Hounds, Bloomfield Hills, the second Wednesday in No- 
vember. 


Boston Auxiliary Presents Play 
The first autumn meeting of the Women’s Auxiliary of 
the Boston Association of Master Plumbers was held at 
the home of the vice president, Mrs. A. I. Russell, in 


| Newton on Thursday evening, October 10. The meeting 


was well attended and many of the men of the Boston 
association joined their wives for the enjoyable program 
which followed. An amusing play was presented en- 
titled, ‘‘Mrs. Jenkin’s Brilliant Idea.’’ Those taking part 
were: Mrs. J. Preston Perham, Mrs. Herbert Rose, Miss 
Rose, Miss Cleary, Mrs. Clifford Perham, Mrs. James 
Gillespie and Mrs. A. I. Russell. Refreshments and for- 
tune telling completed a delightful evening. 


Cleveland Auxiliary Holds October Meeting 

The Ladies’ Auxiliary to the Associated Plumbing Con- 
tractors of Cleveland, Ohio, met October 2 in Oak Pythian 
Temple, on East 105th street. There was a good attend- 
ance at the meeting. A number of activities are planned 
for the fall and winter months, the first being a card 
party on October 25 in Oak Pythian Temple. It was 
planned to have each member sponsor a table, Mrs. 
L. W. Webb and Mrs. W. S. Richmond were hostesses at 
the meeting on October 2. After the business meeting 
cards were enjoyed, Mrs. A. P. Kellar and Mrs. F. Berko- 
witz carrying off the honors, 


Los Angeles Auxiliary Gives Dinner 
The Women’s Auxiliary of Los Angeles, Calif., held a 
regular monthly dinner and card party on Thursday, Sep- 
tember 12. The meeting was greatly enjoyed. Honors at 
cards went to Mrs. V. Guercio, Mrs. George Furtsch, Ed. 
Sherman and V. Guercio. 


North and Northwest Auxiliary Holds Meeting 
On September 25 the North and Northwest Master 
Plumbers’ Ladies’ Auxiliary of Chicago held its first meet- 
ing of the season at the Logan Square Athletic Club Hall. 
In the absence of Mrs. Robert Liss, president of the 
auxiliary, Mrs. George Mathews, vice president, presided. 


After a short business session, luncheon and cards were 
enjoyed. 
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Newton Auxiliary Gives Surprise Party 

On Tuesday evening, October §8, 
Women’s Auxiliary to the Newton Master Plumbers’ As- 
sociation and their husbands gave a surprise party to 
Mr. and Mrs. Fred Perkins, 18 Eddy street, West Newton, 
Mass., in honor of their twenty-fifth wedding anniversary. 
They were presented with a beautiful pair of sterling 
silver candlesticks and a large wedding cake. A luncheon 
was served and a happy evening was enjoyed by all. On 
Wednesday evening, October 9, the first meeting of the 
fall season was held by the women’s auxiliary at the 
home of Mrs, Harry McGourty, 58 Cherry place, West 
Newton, Mass. The meeting was very well attended. 
After business had been transacted, bridge was played, 
honors going to Mrs. Perkins, Mrs. Landers and Mrs. 
Burke. A collation was served and music followed, with 
the auxiliary’s pianist, Mrs. Fred Perkins, at the piano. 


St. Louis Auxiliary Aids Old Ladies’ Home 


A well-attended meeting of the St. Louis Women’s Aux- 
iliary was held in Scrugg’s Auditorium recently, with Mrs. 
William Kuehne presiding. The next meeting will be a 
luncheon and card party to be held in the Statler Hotel. 
A large number of ladies visited the home for the aged 
on September 20 and served two hundred and fifty old 
ladies with ice cream and cake. A fine entertainment pro- 
gram was given by a number of the members. The enter- 
tainment and refreshments were very much enjoyed by 
the old folks. Mrs. J. Ells, Mrs. B. Braun and Mrs. E. E. 
Manahan comprised the committee in charge. 














Top picture: Mrs. C. Marsh, Margaret Kraushaar, Helen 
Fowler, Mrs. Jos. Fowler, Martha Juelich and Mrs. Fred Kreu - 
shaar. Middle picture: A group of barbecue patrons. Bottom 
row: Mrs. Seb A. Kiernan, Mrs. Milton N. Pauly, Miss Melba 
Wormington and Miss Helen Rieckus. Photos taken at the 
outing of the St. Louis Master Plumbers’ Association 
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CREST Tank Balls / 
Grows BIGGER Each Year e 


ae Sales to Oct. |, 1927 
eee 
1, 1929 
Here is a Guaranteed Tank Ball, which, 


in,the face of newfangled shapes and com- 
peaeean, is selling better and better each 
ye 


ar PG i ESERIES SERRE Ei peapea patie aE™ 





ENAMEL 
BOILER 
BoIiLeR 
of -3 3-3 BDE-ODO 


The reason is that the CREST Guaran- 
teed Tank Ball is made of the special grey 
rubber compound that was first used eight 
years ago—that has been time-tried, tested 
jn actual use and found to be unsurpassed 





ror the hard wear a ‘Fank Ball gets. i 
The CREST Guaronteed Tank Ball ts shaped right, too- Kae 
full round to conform to the flush valve seat—/ence it seats 4 






tightly on the entire surface of the valve seat. 


CREST MANUFACTURING Co.Inc 


25TH STREET/NEW YORK 


lLhadeayri2 


VAPOR - VACUUM 
RADIATOR AIR VALVE 





1o8 -110 WE 








CANNOT STICK. The valve is 
lifted from its seat automatically when 
cold and pressures are equalized. 
CANNOT CORRODE. When not 
in use (all summer) the valve has no 
contact with its seat and therefore 
cannot corrode and stick. 





p— L£ Addetdlf/7e2 


(Sha-deen) 


187 6th Ave., Brooklyn, N. Y. 





Ask your 
Jobber 
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GERSTEIN 
nd 


COOPER 


An installation equipped with a Ger- 
stein and Cooper Copper Range Boiler 
will operate more efficiently and 
economically. Most hot water sys- 
tem trouble is found in the boiler and 
the use of Gerstein and Cooper Boilers 
eliminates this major problem. 


GERSTEIN & COOPER CO. 
1 W. Third St. So. Boston, Mass. 























Telephone: Lawndale 1850-1851 


Ingot Brass 


Smelters and Refiners 


High Quality Metals 


Metals made up to specifications. 


R. LAVIN & SONS 


2511-2525 W. 2ist St. 
John Hartman, Sales Mgr. Chicage, 111. 
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DISHWASHING SINK 
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with dish pan 
Built-in! 


The built-in dishpan is a never-failing sales 
clincher—the instant its many advantages 
are pointed out, another EBCO Sink sale is 


made. 
left dish pan; with 


White or standard colors; right or 


or without adjustable 


legs: corner and flat rim models—all the 
standard sizes to suit large or small 


kitchens can be 


supplied at prices 


which permit of a satisfactory 


profit to you. 


let us send you 


literature and prices—there s 
no obligation. Write us to- 
day, mentioning your 
jobber s name. 

















See Our Catalog Pages in the 
Domestic Engineering Catalog 


The 


Write for Special Literature. 


D. A. Ebinger Sanitary Mfg. Co. 


411 West Town St. : 


Columbus, Ohic 


Manufacturers also of Ventilated Closets, Urinals, Round Wash 
Sinks, Steel Partitions for Toilet Rooms, Drinking Fountains 
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New Business ‘Ventures 


Lincoln, Nebr.—wWilliam Bolts, of Scribner, Nebr., has 
purchased the hardware, plumbing and heating business 
of F. M. Housh, which was established in this city about 
twenty-five years ago by Mr. Housh. 


Orange City, Ia.—Kraai & Son have succeeded to the 
plumbing and heating business of the former firm of 
Schuller & Kraai. 

Benton Harbor, Mich.—The Noble & Price Plumbing 
Co., Inc., 177 Pipestone street, has been chartered with 
a capital of $25,000 to engage in the plumbing and heat- 
ing business. 

Los Angeles, Calif.—-The Eustace Plumbing Co. has 
engaged in business at 1246 East Ninth street, under the 
management of John Eustace, Jr. 

Los Angeles, Calif.—The Pacific States Plumbing Co., 
composed of W. L. Edwards, J. L. Bercovitz and W. L. 
Dunbar, has opened plumbing and heating establishments 
at 5114 West Pico boulevard, 5016 West Adams boule- 
vard and 909 Midway place. 

Wingate, Ind.—Carl Pevley has engaged in the plumb- 
ing and heating business in this city. 


Owosso, Mich.—The North & Benson Co. has been or- 


| ganized with a capital of $10,000 to engage in the plumb- 


ing and heating business. 


Newark, N. J.—Solomon Berg and associates have 





| | formed the firm of Solomon Berg, Inc., with a capital of 


| $2,500 to establish and operate a plumbing contracting, 


_ engineering and supply business. 





The new concern is rep- 
resented by Fay Corey, Hillside, N. J. 

Newark, N. J.—The Interstate Plumbing & Heating 
Company has been organized and incorporated with a 
capital of $125,000. It is planned to establish and op- 


erate a local plumbing and heating contracting and en- 


gineering business. David M. Kirsch, attorney, represents 


the firm. 
New York, N. Y.—In the Bronx, the R. & W. Plumbing 


_& Supply Company has been organized and incorporated 
| with a capital of $30,000 to continue the operation of a 


























Top row: F. B, Ingalls of Dunham Co., Boston; A. J. Black- 


| hall, manager of U. S. Radiator Corp., Boston; Fred Holmes, 


M. D. Holmes & Son, Worcester; John Milliken, manufac- 

turers’ representative, Boston, Bottom row: Wilbur F. Lewis. 

Boston; Emerson J. Caldwell, assistant manager of Richard- 

son & Boynton Co.'s Boston office; J. J. Vogel, Roslindale, 

Mass. Photos taken at the Worcester meet of the Massa- 
chusetts Heating Trades Golf Association 
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plumbing and engineering business in that borough. J. I. 
Goodstein, 21 East Fortieth street, New York, represents 
the concern. 

Yonkers, N. ¥Y.—The firm of William G. Russell, Inc., 
has been organized with a capital of $10,000 by William 
G. Russell and associates to engage in the plumbing con- 
tracting and enngineering business. The new concern is 
represented by J. F. Lenihan, 51 Maiden Lane, New York 
City. 

St. George, Staten Island, N. Y¥Y.—O. Lederhandler and 
associates have organized the firm of O. Lederhandler, Inc., 
with a capital of $5,000, to establish and operate a plumb- 
ing, contracting and engineering business. The new firm 
is represented by H. Klauber. 

San Francisco, Calif.—-R. E. Giller has engaged in the 
plumbing and heating business at 176 Dubose street. 

Fresno, Calif.— Owen F. Foin has engaged in the plumb- 
ing and heating business at 1231 Van Ness avenue. 


Los Angeles, Calif. The Rhodes Plumbing Service has 
engaged in the plumbing and heating business at 6905 
South Western avenue under the management of Thomas 
H. Rhodes, Jr., and Harry B. Rhodes. 


New York, N. ¥Y.—The Icon-O-Me Heating Utilities, Inc., 
has been organized, with a capital of $10,000, to estab- 
lish and operate a heating contracting and engineering 
business. Representing the new concern is A. Selig, 202 
West Fortieth street. 

Woodstock, N. Y.—Lane & Houst, Inc., has been organ- 
ized with a capital of $3,000, to establish and operate a 
plumbing and heating contracting business. Representing 
the concern is A. D. Taylor, local attorney. 


Milwaukee, Wis.——-The H. J. Bauer Plumbing & Heat- 
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ing Co., 3517 Vliet street, has incorporated its business 
with 500 shares of preferred stock at $100 each, and 500 
shares of common stock at $100 each. H. J. Bauer, L. E. 

















Top picture: Roland H, Baker of R, H. Baker Co., Cambridge, 
Mass., and Kenneth Morrison of Mason Regulator Co., Milton, 
Bottom picture: A. Smith, George Hesslein, S. W. Brooks, 
H. B. Buse and G. H. Grossie, all of Nightingale & Childs Co., 
Boston. Photos taken at the outing of the Heating and 
Piping Contractors’ Massachusetts Association, at Salem 









Pipe Threading Machine 


There is a sure way of saving yourself 
money on pipe threading and cutting 
jobs. The Curtis Pipe Threading 
Machine has been designed to do 


2 fast, reliable work. 


Pipe or bends to be cut or threaded 
remain stationary (the dies turn) so 
that your chucking is much more 
accurate. This machine requires a 
minimum of floor space and may be 
hand operated during power failure. 





THE CURTIS & CURTIS CO, 


BRIDGEPORT, CONN. 


318 GARDEN STREET 


4-Inch Electric 
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elz-Mo 


FRETZ-MOON TUBE CO., Inc. 
BUTLER, PA. 









Specialization in 
the production 
of good pipe 
for years — 
the result 
quality 








PIPE 


‘OUR SPECIALTY 


Heavy Cast Brass 
Base 


Free sample valve 
for testing for 
the asking 
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All metal, 
non-adjustable 


Cross Section 
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ln Soh anette 


Guaranteed Five Years 


NEW YORK AIR VALVE CORP. 








478 een St. - 66 Wooster St. 
Teok, N.Y. 
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| Bauer and W. Dangelat are the incorporators. The firm 
| has been in business in Milwaukee for twenty years. 


Detroit, Mich.—The Kaugman Plumbing & Heating Co. 
has been organized with a capital of $1,000 to do business 
at 2755 Blaine avenue. 


Business ( hanges 


DeKalb, TIll.—Joy M. Love has removed his plumbing 
and heating business from Elm street to his building in 
the first block on South California. 


East Hartford, Conn.—The East Hartford Plumbing & 
headed by P. R. Cockburn, has moved into 
new quarters at 929 Burnside avenue. 


Los Angeles, Calif.—The Judson Hardware & Plumbing 


| Co., 3116 W. 10th street, has taken over the business of 


I. A. Zeller. 
Milwaukee, Wis.—The Zuehlke-Lambrecht Heating Co., 
formerly located at 281 North Main street, Wauwatosa, 


| Wis., has moved to 3026 North avenue. 


San Francisco, Calif.—Harry Sheppard, formerly en- 


_ gaged in the plumbing and heating business at 2374 36th 


avenue, has moved to 913 Cole street. 


San Angelo, Tex.—The Bollinger Plumbing & Heating 
Co. has moved from 22 North Chadbourne street to its 


land 


' new location at 7 South Chadbourne street. 





















| 





Top row: R. Pichaske, John D. Miller of W. G. Shafer Co., 
Inc.; J. P. Simon of Pierce, Butler & Pierce Mfg. Corp.; John 


| Connelly of Kennedy Valve Mfg. Co.; William Frey of Frey 


| G. A. Ours of Ours Bros. 


Brothers. Middle row: F. R. Dunkerton of Pierce, Butler & 
Pierce Mfg. Corp.; Ted Bourke, I. G. Ward, C. F. Ours and 
Bottom row: A. B. Caldwell of 
W. A. Case & Son Mfg. Co.; W. F. Gooley, William B. Young 
and W. J. Sheehan of Crane Co. Photos taken at the clam- 
bake held by the Syracuse, N. Y., Master Plumbers’ Association 
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The Most Popular Blow Torches 
in the World 


sp Clayton & Lambert line of blow torches and 
firepots has been made for forty years, and nearly 
every year has seen some real improvement in it. 
This policy of constantly bettering an — fine 
product accounts for Clayton & Lambert’s overwhelm- 
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Combustion Engineering Corp.’s Circular 
Combustion Engineering Corp., of New York City, is 
distributing a folder describing its box header boiler. A 
large illustration shows the single seam and single row 
of rivets. 


i aa hs Saealias Hat iaaitRN ang peter 
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Circular of Bryan Steam Corp. 

Bryan Steam Corp., of Peru, Ind., is sending out a 
circular with the caption, ‘“‘The Water Hazard." The 
method of circulation of the water through the boiler is 
described, and a cross section view of the boiler is shown. 


ing popularity. 


There’s a size and style for any need. Priced 
right. Does its job in first-class style. And keeps on 
doing it, year shear year, in spite of rough treatment 
and even careless handling. Your regular supply 
house carries Clayton & Lambert products, or can get 


them for you. 








Catalog of Sanymetal Products Co. 

Sanymetal Products Co., of Cleveland, Ohio, has issued 
its Catalog 30 of toilet and shower partitions. Partitions 
for toilets, showers, dressing rooms and urinals; parti- | 
tions for offices, factories and hospitals; metal wainscot, 
gravity roller hinges and toilet room hardware are in- 
cluded in the catalog. 
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Clayton & Lambert Mfg. Company, Detroit, Mich. 
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| The 
‘Ampco 
| Automatic 


Copper 


| Storage System 


HAS SIXTEEN 
SUPERIOR POINTS 
Write us about them. 


Artisan Metal Products Co. 
Charlestown, Mass. 
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New Book on Heating and Ventilation 

Engineers are more or less familiar with what is popu- 
larly termed the “‘Harding and Willard book on Heat- 
ing and Ventilation.’’ A second edition is now off the 
press and is entitled ‘“‘Mechanical Equipment of Buildings, 
Volume 1, Heating and Ventilation.’”’ Volume 2 deals 
with power plants and refrigeration. The authors are 
L. A. Harding of the L. A. Harding Construction Com- 
pany, Buffalo, and A. C. Willard, head of the department 
of mechanical engineering, University of Illinois. 

Volume 1 is a book of 963 pages, 6% in. by 9 in. in 
size, bound in flexible leather cover with title in gold 
letters on the back. Volume 1 deals with the physical 
units and measurements of heat which is largely re- 
written, new material on water, steam and air, rewritten 
material on steam heating boilers and hot water heaters, P i 


rewritten material on drafts and chimneys for heating | FIRST 


The ROGACO PORT- 
ABLE ELECTRIC PIPE 
MACHINE. Operates 
from a lamp socket. 
Capacity 34” to 12”. 


ROBBINS,GAMWELL &CO. 
PITTSFIELD t MASS. 







































= 








{ Write for partial 
payment plan. 














Pipe Joint Cement | 
“AMERICAN SEAL” 


| Dry and Plastic Gray and Graphite q 


Put an end to ‘‘Leaky’’ 
joints. Use ‘‘American 
Seal’’ Pipe Joint Ce- 
| ment the cement which | 
| is noted for its lasting | 
| qualities and which | 
makes joints proof | 
against leakage for all | | 
time. 


| THE WILLIAM CONNORS PAINT MFG. CO. 
| TROY ° . * NEW YORK 























Top picture: The blowing race for women, Middle picture: 
Arthur Jones and David Sanderson. Bottom row: Start of 
the eggx race for women. Photos taken at the outing of the 

Philadelphia Suburban Master Plumbers’ Association 















































' Top row: Harry Le Croix, Pittsburg Water Heater Sales Co.; 
A. M. Anderson and H. M. Brundage of Westchester Lighting 

Co.; M. F. Gannon, Pittsburg Water Heater Co. Bottom row: 

F. H. Bell of Yonkers, N. Y.; Walter Hein and S. W. Talbot, 

e : both of Fords Porcelain Works, Perth Amboy, N. J. 


Photos 
taken at the outing of the Westchester County Master 
Plumbers’ Association 
as. plants, rewritten material on heat transmission of build- 


= ings and insulating materials, new data on estimating the 
| seasonal heating requirements for various types of build- 
ings, rewritten material on transmission and dimensions 
of direct radiators, also direct steam heating, direct hot 
water heating, electrical heating, ventilation, air analysis 


_ For Every Range 
Boiler Job 


To be sure of the 
utmost in customer 
satisfaction recom- 
mend and sell River- 
side Copper Range 
Boilers. 


The finest construc- 
tion possible in rust- 
less, corrosion - proof 
copper for every 
range boiler job. 


RIVERSIDE 
CAMBRIDGE 
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and ventilation laws, warm air furnace heating, hot blast 
heating, air conditioning, air washing, humidifying, cool- 
ing and drying, automatic temperature and humidity con- 
trol, preparation of plans, specifications and estimates, 
which consist of either entirely new material, that which 
is entirely rewritten or largely rewritten. 

The publishers, John Wiley & Sons, Inc., New York, 
N. Y., have taken a great deal of pains to produce a book 
that is attractive in appearance with particularly clear 
and readable type. The book abounds in illustrations on 
which equal care has been taken to make them clear and 
distinct. The book sells for $10.00. 

Catalog of Capitol Brass Division 

Bohn Aluminum & Brass Corp., Capitol Brass Division, 
Detroit, Mich., has just issued its Catalog No. 17. Among 
the various articles listed are radiator valves, union 
elbows, gate valves, globe and angle valves, check valves, 
expansion tank gauges, gauge cocks, combination sink 
faucets, laundry tray faucets, lawn faucets, lavatory 
faucets, bath faucets, couplings, brass unions, air cocks, 
etc. The catalog comprises 100 pages, with numerous 
illustrations. 

Circular of Pacific Steel Boiler Corp. 

Pacific Steel Boiler Corp., Waukegan, IIl., is distributing 
a circular illustrating the Lindell Tower Apartments in 
St. Louis which are heated by means of this concern’s 
boilers. | 

Leaflet of Texo Heater & Mfg. Corp. 

Texo Heater & Mfg. Corp., of Covington, Ky., is sending 
out a leaflet with the caption, ‘‘Paradise In and Out of 
Season.’’ The leaflet describes the company’s line of gas 


fired unit heaters, driven heat cabinets, etc., for furnish- 
ing warm air in cold weather and moving cool air in hot 
weather. 












Write for full information or 
ask your jobber about 
Riverside Copper Range Boilers 






MASS. 
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We'll Help You 
Sell Th 


Business conditions 
are changing. .. have 
changed. Drug stores 
are fast becoming restau- 
rants. Cigar stores are be- 
ing converted into soda 
fountains. Competition 
is so keen... today... 
| that“side-lines’”’ must be 
| added if one wishes to 
remainin business. Arm- 
strong Radiator Shields 
and Enclosures offer you 
anextra source of profit. 
THE THOMAS & 
ARMSTRONG CO. 











Our tried-and- 
tested plan offers 
you a practical 
method of obtain- 


Eh vey Seg ing this profit, 
witston, L/7é€ ° . 
London, Ohio Write us today. 




















Top row: Frank Brennan of Crane Co., manager of salesmen’s 
ball team; H. D. Carey of Standard Sanitary Mfg. Co., umpire; 
J. B. Goldie, manager of master plumbers’ team. Middle row: | 
Dr. L. W. Smith and George W. Boysen. Bottom row: M. A. | 
Barney, James J. Dalton and C. A. Tenant. Photos taken at | 
the clambake of the Syracuse Master Plumbers’ Association 








Folder of the Lincoln Electric Co. | 

Lincoln Electric Co., of Cleveland, Ohio, is sending out | 
a folder describing its electric arc welding equipment. | 
A portable truck type, a platform type, a gasoline engine | 
driven type and a belt driven type are illustrated. | 

Circular of the International Nickel Co. 

The International Nickel Co., Inec., of New York City, 
is distributing a circular describing its nickel cast iron. 
A list of users and uses of nickel cast iron is included in 
the circular. 


Noew Equipment | Reason For Thanksgiving 


Metal Drain Tile 





Thousands of users of Bignall & Keeler 


A manufacturer’s announcement calls attention to the | Pipe Threading Machines have ample 
introduction of a metal drain tile, its distinguishing fea- | reason for Thanksgiving, because of 
ture being four lateral rows of 1-inch perforations along their choice of equipment. 


the under side providing entrance into or drainage from 
the line of tile in seepage drainage. It comes in lengths | 
of 24 inches and diameters of 4 inches and larger. The 


The uniform high class threading 
work so easily obtained on these ma- 
chines makes them popular both with 
owner and operator. 


May we help you to threading 




















satisfaction? 
BIGNALL & KEELER MACHINE WORKS 
metal is 16 gauge. Joints are designed to be tight. The | of the N. O. Nelson Mfg. Co. 
tile is coated with what is described as mineral gum | PEERLESS, EDWARDSVILLE, ILLINOIS or 
melted on inside and outside at a temperature of 350 de- | © O QBEKG 
grees Fahr. Special fittings are available in forms of | “A fe) 
single and double Y’s and 90-degree angles. | ta 
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Plugs should be 


Easy to use a 
always tight. 


Ask your jobber to supply 








hand in your stock 
room at all times. 
They will save you 
time on hurry calls. 


on 


nd 


you. 








KMERGENCY 
TUBE PLUG 


Johnson -Washburn 
Emergency Tube 


JOHNSON -WASHBURN COMPANY 


91 Haverhill St. 


Boston, Mass. 





Ballanti e Brass Nipples 


Now you can buy 
brass nipples in Bal- 
lantine handy car- 
tons which reduce 
time and lost parts 
costs to the mini- 
mum. 


Order from your 
jobber — remember 
the name, Ballantine 
Brass Nipples in 
cartons. 


B. D. BALLANTINE 


10 Main St., Fitchburg, Mass. 














In colors to harmonize 


with modern 
bath rooms 





HANSON 





You always make 





HANSON SCALE COMPANY, 


WEIGH MASTER 
BATH ROOM SCALES 


more 


money on Hanson Scales. 
Send for literature. 


N. Ada St. 
Chicago 








ee 
———— 





November 2, 1929 





WE CAN'T ESCAPE THE™M—SO HERE ARE 
FOUR OF THEM* 
First Scotchman: “I’m getting married tomorrow around 
noon.” 


Second Scotchman: “Just after lunch, eh?” 





Then there’s the one about the Scotchman who 
bought two loaves of bread for supper and then 
sat in the subway waiting for the jam. 





“What are all those men doing in a circle with their heads 
together? Is it a football team in a huddle?” 
“Oh, no; just a bunch of Scotchmen lighting a cigarette.” 





Perhaps you’ve heard the one about the Scotchman who 
played a flute in a band. He went to practice one night but 
did not make any attempt to play his instrument. The band- 
master, noticing this, asked him why he wasn’t playing his 
part. 

“I can’t,” said the Scotchman. “I 
tongue.” 

“Well, how did you get them?” asked the bandmaster. 

“I spilled my wee drop on the floor last night.” 


have splinters in my 





* There would have been five, but the Scotch in us—well, 
you know how it is. 





WORLD’S CHAMPION 
He was telling her about the members of his football team. 
“Then there’s Jones,” he said. “In a few weeks he'll be 
our best man.” 
“Oh, this is so sudden,” she cried, thereby establishing her- 
self as the world’s Champion Conclusion Jumper. 
—‘IT’S SAID AND DONE.” 


’ 





Station P. B. F. puts this one in the 
bag: 
“How many buns could you eat on an 
emply stomach?” 
“Oh, about a dozen.” 
“Youre wrong. You cowd only eat 
one—after that your stomach wouldn't 
be empty.” 
It also remarks that marmalade is a yellow, sweetish sub- 
stance found on toast, neckties and piano Keys. 





“Pass the lump sugar, please.” 

“Lady, we ain’t got no lump sugar. Here’s the granulated 
an’ if you don’t like it you can lump it.” 
—N. Y. C. 





“SY” SEZ 
Customer: “What colors have you in window blinds?” 
Clerk: “Window blinds are all shades, ma’am.” 


’ 


“Why don’t you answer me”? 
Kreshman: “I did, professor. I shook my head.” 
Professor: “But you don’t expect me to hear it rattle away 

up here, do you?” 


Professor: 


Visitor: “How does the land lie out this way?” 

Native: “It ain’t the land that lies; it’s the real estate 
agents.’’ 

— ‘SY’ MARTIN, Owensboro, Ky. 

For our closing paragraph today, we propose a riddle. A 
young man has two jugs, one of which will hold five gallons 
and the other seven. He must have exactly eight gallons of 
water, so must go to the river and bring that amount of 
water back. He has absolutely no means of measuring the 
water. Yet, if he is smart, he will bring back exactly eight 
gallons of water. Just how will this be done? 
—I, Y T. 
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Left to right: Mrs. J. M. Forger, Norwalk, Conn.; Mrs. J. M. 
London, South Norwalk; Mrs. A. A. Mills, New Britain; Mrs. 
Cc. H. Knapp, Sound Beach; Mrs. R. T. Rock, Bridgeport; Mrs. 
Nat. Hamilton, Stamford. Photos taken at the outing of the 
Fairfield County Master Plumbers’ Association 


Bath a Day —Alovement 


The figure 171 represents the number of cities and towns in the 
United States where “The Story of the Bath’ has been used in 
the school system as supplementary 
classroom reading. Teachers and 


other educators have expressed them- 
selves as enthusiastic about the book- 
let. Master plumbers who _ have 
distributed the booklet have enjoyed 


favorable publicity as a result. In a 
number of cities, essay contests similar to that held during the 
national convention at Memphis, have been held, with “The Story 

of the Bath” as the basis of the contest. 


We have on record one instance where a master plumber, 
by a judicious distribution of the booklet, was able to 
help materially the passage of a local plumbing code. 
Others have used the slogan ‘“‘A Bath a Day Keeps You 
Fit Every Way” on their stationery, in their advertising, 
on their windows, so carrying always an identifying mark. 

Other master plumbers have used the booklet for dis- 
tribution at meetings of their local Rotary, Kiwanis, Lions, 
or other civic club on the day set aside as ‘‘plumber’s day.”’ 
Wholesale house managers have used it similarly. 

It is a fine piece of educational literature, and if you 
have never read it we suggest that you write for a free 
copy to ‘“‘Domestic Engineering.”’ 
































a 


Top row: Frank Hackett, Brunswick-Balke-Collender Co.; 

A. H,. Jolliffe, Wolff Co.; H. F. Potter, Crane Co. Bottom row: 

W. F. Knauss, J. J. Flavin, Stephen McCarthy and William 

Tee. Photos taken at the October golf meet of the Chicag’ 
Plumbing Contractors 
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acToRy 





Holding “Old Man” Corrosion in 
Newspaper, Rotogravure and 
Photographic Plants. 


It doesn’t take long for “Old Man” Corrosion 
running in the wastes from such establishments 
to get busy. In these cases he is generally in the 
form of iron perchloride and silver solutions and 
to say that he works diligently is putting it 
mildly. In fact he is so active that very few 
materials are available that will even hold him 
in check and only one against which his efforts 
are totally futile. 

KNIGHT-WARE Acid Proof Chemical Stone- 
ware Is absolutely proof against the above corro- 
sives and will withstand the action of all acids 
(hydrofluoric acid excepted), alkalies, chemicals 
and corrosive solutions and gases, weak or strong, 
hot or cold. 

KNIGHT-WARE Pipe and Fittings once installed 
for service give a permanent and satisfactory 
installation and one that will last the life of the 
building without replacement. Your first cost is 


vour last cost. 


Besides Sinks 
and Pipe and 
Fittings, we 
are also In a 
position to 
manufacture 
and supply all 
kinds and de- 








signsof Photo- 
graphic and 





F ees — Figure,235 
X-Ray Tanks, ACID PROOF LABORATORY SINK WITHOUT 
Silver Baths, BACK, SHOWING LUTE TRAP 


Etching Tubs 
and any spe- 
cial types of 
Acid Proof 
Tanks and 
Containers, 
that might be 
needed. 





Figure 267-A 
ACID PROOF RUNNING TRAP WITH 
CLEANOUTS AND PLUGS 


We shall be glad to be of service 


MAURICE A. KNIGHT 


OFFICE AND PLANT 
AKRON, OHIO 
OFFICES: 
Philadelphia Detroit 
1600 Arch Street 10-233 General Motors Bidg. 


San Francisco Toronto, Ont. Montreal, Que. 
Merchants Exchange 608 Temple 1307 Notre Dame Bt. 
Building Building West 


New York City 
804 World Building 
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Made in a number of 
convenient sizes, or, to 
your individual specifica- 
tions, VandermanAIll-Steel 
Tool Chests fill every 
requirement. Keep your 
tools in a Vanderman. 





VANDERMAN STEEL TOOL CHESTS 








This Vanderman FPench 
Pipe Vise will handle all 
work from % to 10 ins. 
Removable jaws. Vander- 
man workmanship also 
available in Pipe Benders 


and Cutters. 














OU know what it 
means to be able to 


offer the housewife a 
means of heating that is 
absolutely CLEAN. 

You know, too, how 
anxious Women are to 
be rid of the coal shovel. 


Here’s your opportunity to offer them not 
only real cleanliness and relief from janitor 
duty but real economy as well. 


COMET RADIATOR COMPANY 


Integrity Bldg. 


PHILADELPHIA 


COMET 





CLEAN 


Always Economical 


HEAT 








Write us for 
complete de- 
tails of the 


Comet Gas 
Radiator 
—now. 


PENNA. 














| 
| 
| 


| 


| 


Left to right: G. 


| 
| 
| 








merely a matter of sex. 
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M. J. Kennedy, president, Greater New York Master Plumbers’ 
Association; John J. Dixon, treasurer, New York State Asso- 


vice president, Richmond 


Borough Association 


Epigrams—For Your Use 


Satan smiles and takes a day off when a woman marries 
the wrong man. 


* 


firmness and obstinacy is 


* 


Some men grumble because they can find nothing to 
grumble about. 


Time may be money, but it doesn’t satisfy the bill col- 
lector to tell him that you will pay him in time. 


A bee has nothing to say, but its action is right to the 


7 


intellectual enjoyment of some 


* 


The Lord loveth a cheerful giver—and so does the taker. 


* 


her emotions; she wears 


¥ 


The wise man has his doubts, but the fool is positive. 


ok 


Ire is the worst half of satire. 


* 


Many a man’s success is due to the fact that he got 
busy and answered some of his own prayers. 


¥ 


An epicure says that many divorces come out of the 





H. Lang of Josam Mfg. Co., Philadelphia: 
M. L. Warren, F. I. Buchecker, C. D. Zipito and N. Portelli. 
Photos taken at the outing of the Allentown Master Plumb- 
ers’ Association 
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PATENTS 


Plumbing Department 


1,730,083. Sink Strainer. John Melfi, Nashville, Tenn. 

1,730,187. Flushing Apparatus for Water-Closets. 
Robert A. Brooks, Chicago, III. 

1,730,374. Toilet Valve. Charles E. Mace, Denver, 
Colo., assignor of fifteen per cent to King Time Bomb 
Company, Denver, Colo., a Corporation of Wyoming, five 
































per cent to Richard S. Shannon, and fifteen per cent to 
E. F. Randolph, Denver, Colo. 
1,730,455. Sink Fixture. Myron J. Glauber, Los An- 
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geles, Calif., assignor to Bucknell Supply Company, Los 
Angeles, Calif., a Corporation of California, doing busi- 
ness as Sphinx Manufacturing Company. 

1,730,497. Valve. George W. Fisher, Marysville, Ohio, 
assignor to The Fisher Brass Company, Bellefontaine, 
Ohio, a Corporation of Ohio. 

1,730,108. Air Vent for Siphon Flush. George Azone, 
Philadelphia, Pa. 























1.730,047 
1,730,601 

















1,730,601. Faucet. Albert C. Brown, Chicago, Ill. 
1,729,897. Sprinkler. George Rodrigues, Castroville, 
Calif. 























KIELEY DI PLE N WATER FEEDER 











No. 824 


Do not take a chance installing any 

water feeder until you know every de- 

tail regarding these installations. Write 

us for our complete catalog which 

describes these and also a complete line 
of specialties. Send for it today. 





The Kieley ‘‘Duplex’’ Water 
Feeder is particularly adaptable 
to meet the needs of low pres- 
sure steam systems where the 
water of condensation is held up 
in the mains for a given period. 
When this water begins to re- 
turn to the boiler, under ordi- 
nary circumstances there is more 
water than the boiler can take 
care of. By use of the ‘‘Duplex,”’ 
however, the surplus water is 
allowed to escape through the 
overflow pipe. This means abso- 
lute protection. All danger is 
completely eliminated. 











KIELEY & MUELLER, INC., 34-38 WEST 13th ST., NEW YORK 
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GET 
BIGGER | 
PROFITS 













| se 






os 
ZLEe 


«He 
from ~  RaeaE nee aa 
Furnace | —_ 








~— —_ 


The Globe Sizzler is made in different lengths to fit 
all makes of furnaces. It comes to you ready for 
installation, each coil packed in an individual carton. 


Heating 








Coils 





POLUMBING and heating 
dealers, who once found 
little or no money in furnace 
coil business, are now getting 
real profits with the Globe 
Sizzler. 


This furnace coil is a bread- 
winner for the dealer for 
several reasons. It usually 
costs less than ‘‘made-up’’ 
coils, yet customers recog- 
nize its superiority and will- 
ingly pay more for it. It 
saves time and labor, being 
adjustable to variable water 


viding circulation always ina 
horizontal or an upward 
direction. It can contain no 
pockets to clog and lime up, 
and therefore assures free, 
noiseless flow of water, and it 
heats water hot in less time. 


The Globe Sizzler is a patented 
one-piece coil, rapidly being 
adopted by plumbing and heating 
dealers throughout the country. 
It is stocked by all leading plumb- 
ing and heating wholesalers. 
Write us or ask your jobber for 
details on the Globe Plan for 
making your furnace-coil business 
show you bigger profits. 


openings and is easily and 
quickly installed in any 
furnace. 

The Globe Sizzler is the 
only one piece coil made pro- 


GLOBE MACHINERY 


& SUPPLY COMPANY 
227 W. Court Ave. Des Meines, Iowa 


The GLOBE Sizzler 


THE NO-POCKET, ONE-PIECE FURNACE COIL 














No boiler is required 
with gas-steam radiators 


a saving your custom- 
ersuwill welcome. 





They Sell on Display! 


Put an Automatic GasSteam Radiator in the 

fF window or in your showroom. You'll find that it’s 
the thing your customers are looking for and want 
to buy. Extra profits are easy and without any 
sales effort on your part. 


Ask your jobber or write us direct for full information. 


Automatic Gas-Steam Radiator Co. 
PITTSBURGH PENNSYLVANIA 
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1,730,047. Sanitary Toilet Cover. Harrison R. Wil- 
liams, Glens Falls, N. Y. 

1,730,648. Blowtorch. George W. Diener, Oak 
Park, Ill. 

79,565. Faucet. Charles B. Nash, Pittsburgh, Pa., as- 
signor to Standard Sanitary Manufacturing Company, 
Pittsburgh, Pa., a Corporation of New Jersey. 









































1,729,641 1.729.685. 











1,729,641. Water Heater. Edward A. Pedigo, Oko- 
lona, Ky. 

1,729,685. Electric Water Heater and Steam Generator. 
Millard J. Rees, Lincoln, Kans., assignor of one-half to 
Henry D. Graves, Lincoln, Kans. 

1,728,772. Solder. James Silberstein, Wilkinsburg, 
Pa., assignor to Westinghouse Electric & Manufacturing 
Company, a Corporation of Pennsylvania. A solder com- 
prising an alloy of lead and thallium in the proportions of 
99 per cent to 80 per cent lead and 1 per cent to 20 per 
cent thallium. 


Heating Department 
17,434. Refrigerating Apparatus. Jesse G. King, Day- 
ton, Ohio, assignor, by mesne assignments, to Frigidaire 
Corporation. 











17.434 














1,729,625. Refrigerator. Carl Georg Munters, Stock- 
holm, Sweden, assignor to Electrolux Servel Corporation, 
New York, N. Y. 

1,730,096. Pipe Tongs. Samuel T. Smith, Los Angeles, 
Calif. 

1,730,110. Gasket. Claude B. Bailey, Wyandotte, 
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Mich., assignor to McCord Radiator & Mfg. Co., Detroit, | 


Mich., a Corporation of Maine. 

1,728,625. Toilet-Tank Flush Valve. Jesse C. Owens, 
Los Angeles, Calif. 

1,728,677. Drain Valve. Robert H. George, Brook- 
lawn, N. J. 














1,728,677. 











1,728,644. Refrigeration. Baltzar Carl von Platen and 
Carl George Munters, Stockholm, Sweden, assignors to 
Electrolux Servel Corporation, New York, N. Y. 

1,728,907. Temperature Indicator. Herbert E. Rider, 
New York, N. Y., assignor to Edward L. Hall. 

1,728,581. Oil Burner. John van Vorst, Schenectady, 
and George M. Baker, Scotia, N. Y., assignors to Mohawk 
Asphalt Heater Company, Schenectady, N. Y., a Partner- 
ship consisting of John Van Vorst and George M. Baker. 

1,729,567. Low-Pressure Boiler. Richard J. Collins, 
Pawtucket, R. I. 

1,729,526. Liquid-Fuel-Burner Mechanism. Frank A. 
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Bulls 


WATER 
For Kerosene 


The “BULL’S © EYE” Kerosene 
Water Heater has the same principle 
as the “BULL'S © EYE” Gas Heater 
—eliminates pencil-like coils—has large 
free passageways—-lastse from 4 to 6 
times as long as old-style coil heaters 
The burner is a Giant Wick Burner— 
heating 50% faster than the standard 
single burner. 

Except for burners, the two heaters are identi- 
cally thesame. The Kerosene heater can easily 
be converted for use with public service gas at 
a cost of a few dollars. 

Price, $30.00 plus installation. 


Order from your jobber 


THE DUNHAM COMPANY 
BEREA (Suburb of Cleveland) OHIO 

























The Heating System 
of Tomorrow 


You can really describe 
the GORTON Single 
Pipe Vapor Heating Sys- 
tem as the advanced 
method of heating. 


Let us show you how to 
increase your income 
and make new custom- 
ers. Write for Catalog 
No. 94 today. 





Teeple, Jr., Atlanta, Ga., assignor to Southern Iron & | 


Equipment Co., Atlanta, Ga., a Corporation. 








1,728.581, 























1,729,567. 








1,729.526. 





1,728,970. Refrigerating Apparatus. Harry B. Hull 


and Clarence Warner, Dayton, Ohio, assignors, by mesne 
assignments, to Frigidaire Corporation. 


1,728,174. Welding Rod. Joseph R. Dawson, Flush- | 
ing, N. Y., assignor to Electro Metallurgical Company, a | 
Corporation of West Virginia. A welding rod consisting | 


of an iron alloy containing about 0.5 per cent vanadium, 


less than 0.2 per cent carbon, and about 1.2 per cent | 


chromium. 





GORTON HEATING CORPORATION 


Established 1887 
New York City 


SINGLE PIPE 
VAPOR HEATING SYSTEM 


Manufacturers o 


96 Liberty Street 


GORTO 




















HINDLEY’S . 


Plumbers’ Specialties 


If you let us send you a catalog you won't have 
to look in a dozen different places when you 
want to buy specialties such as are shown here. 
The Hindley Line is complete —and of course 
of the highest quality. 


Send for catalog 


Tank Ell Screw 


Closet | 
Screw er 





Closet Bolt 











HINDLEY MFG. CO., Valley Falls, R. I. | 











YAGER’S 
SOLDERING SALTS 


Keep a can of Yager’s Solder- 
ing Salts in the shop at all 
times. It will save you time 
on tinning irons, soldering or 
wiping joints. 











Write Dept. “D’’ for sample 





FOR ALL LEAD | 
WORK 








ALEX R. BENSON CO., Inc., Hudsen, New York 
For list of distributors see 1929 McRae Blue Book 


Sales Agency for Canada : Canadian General Electric Co., Ltd., Toronto and Montrea 


| 
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CLA/IFIED 


8 cents for each word including heading and address. Count seven words 
for keyed address. Minimum $2.00 for each insertion. One inch $4.00. 





—— 





Situations Open 


IF YOU ARE A LIVE WIRE SALES- 

man calling on the plumbing dealers 
or jobbers in a territory, we have an 
exclusive or side line proposition to 
offer which is a money-maker. Write 
us today. KOIL-LES HEATER COM- 
PANY, Geneva, illinois. 


PLU MBING AND HEA \TING FIRM IN 

Illinois has opening for man capable 
estimating, layout and supervising 
heating. Have real opportunity for 
right man. State age, experience and 
Salary to start. Address Key 428, 
“Domestic Engineering,’ 1900 Prairie 
Ave. , Chicago. 


SALESMEN WANTED BY LARGE 
Plumbing, heating and hardware 
merchandising organization to take 








charge of retail departments. Prefer 
men who have had experience in oper- 
ating country hardware stores. Ap- 


plicant must know how to lay out and 
figure plumbing, heating and furnace 
jobs; also, must be able to handle 
details connected with the operation 
of hardware department. Permanent 
position, and advancement. Give com- 
plete details in letter. All replies will 
be answered. Address Key 427, “Domes- 
tic Engineering,” 19090 Prairie <Ave., 
Chicago. 
SALESMEN—AN OLD ESTABLISHED 
house making a full line of plumbing 
specialties in brass, leather, rubber, 
etc., could use local representatives in 
the principal cities of the United States 
to sell their line, either whole or part 
time, on a straight commission basis. 
A very liberal proposition with full set- 
tlement at end of each month. This is 
a high-grade line, with many exclusive 
items. Will bear the closest investiga- 
tion. We will not conside: anyone who 
does not at present have a trade ac- 
quaintance in their respective city. If 
you are a resident of one of the larger 
cities and have a following among the 
plumbing trade, we can put you in a 
position to make good money, providing 
your territory has not yet been allotted. 
Reference required. All replies treated 
in strict confidence. Address, stating 
qualifications, etc., Key 369, “Domestic 
Engineering,” 1900 Prairie Ave., Chi- 
cago, IIl. 





LIVE WIRE FOR COMPLETE LINE 
high grade cast brass’ plumbing 
goods, preferably one acquainted with 
jobbing trade in Ohio, Indiana, and 
Kentucky. Must furnish A-T references. 
Address Key 431, “Domestic Engineer- 
ing,” 1900 Prairie Avenue, Chicago. 
If YOU ARE A LIVE WIRE SALES- 
man calling on the heating and 
Plumbing contractors in a territory, 
we have an exclusive or side line prop- 
osition to offer which is a money 
maker. Write us today. THE SILENT 
SALESMAN CO., 861 Hampson ‘5SBt., 
Baltimore, Md. 











REPRESENTATIVES WANTED IN 
leading cities to handle highest grade 
line of radiator shields and radiator 
cabinets. Our representatives earn 
$500.00 to $1,000.00 per month the year 
around, above expenses. Full selling 
plan furnished. Address Key 256, “Do- 
mestic Engineering,” 1900 Prairie Ave., 
Chicago. 
WANTED SALESMEN IN THE 
metropolitan zone by New York 
manufacturers’ agent to sell steel and 
cast iron boilers, coal stokers, oil burn- 
ers, electric refrigerators to the plumb- 
ing and heating trade—commission 
basis. Address Key 425, “Domestic 
Engineering,” 1900 Prairie Ave., Chi- 
CaLko. 








Lines to Handle 
SOME VERY ATTRACTIVE TERRI- 
tories open for distributors of well 
known and established line of domes- 
tic water pumps and systems to con- 
tact plumbing jobbers and_ dealers. 
Write at once. Address Key 429, 
“Domestic Engineering,” 1900 Prairie 
Ave., Chicago. 


Situations Wanted 











TO THE MANUFACTURER OF 


plumbing or heating products who 
needs a producer. A man now handling 
the sales for a large eastern manu- 
facturer and who knows the whole- 
salers from St. Louis east, is available. 
Replies strictly confidential. Address 
Key 424, “Domestic Engineering,” 1900 
Prairie Ave., Chicago 





a 


Manufacturers Attention! 


Would you consider employing a 
Sales Representative who possesses 
outstanding qualifications to become a 
success in your organization? 

A man whose education is above the 
average, having degrees in both en- 
gineering and in law. With a success- 
ful business record including five years 
of sales and sales promotion work. 
Having a creative mind with plenty 
of initiative and a real worker whether 
one or a thousand miles from head- 
quarters, 

If the merchandising of your prod- 
ucts requires the contacting of plumb- 
ing and heating jobbers, plumbers, gen- 
eral contractors, architects and hotels, 
it will pay you to solicit further in- 
formation. 

This man is employed and giving 
very satisfactory service to his firm. 

Address Key 426, “Domestic Engi- 
neering,” 1900 Prairie Ave., Chicago. 








Beste for Your Trade Library 





THE TABLE OF ESTIMATED RADIA- 

TION. By Harry B. Perrigo. Gives 
the accurate amount of radiation re- 
quired for any size room. Computed 
from standard recognized rules and 
simplified to a degree that makes it 
readily understood by any man with 
even a limited knowledge of heating. 
Two tables—one for steam and the 
other for water—are printed in two 
colors on heavy celluloid—making four 
pages in all. Substantially bound. Size 
4%x7% in. Saves time and eliminates 
errors. Price, postpaid, $1.00. 


— 


ml a THE PLUMBING 

SINESS. By Karl W. Zoeller. A 
annie on merchandising as applied 
to the plumbing and heating business, 
that should be read by every plumber, 
contractor or jobbing plumber. The 
subject is completely covered by the 
twenty-six chapters, and in a manner 
making it interesting and easy to read. 
It contains many valuable suggestions 
on Window Display, Showrooms, Ad- 
vertising, etc. No matter how large or 











YOU WOULD 


not think of missing your daily paper, yet it does 
not begin to help you as your business paper does, 
so why not spend a minute to send in your sub- 
scription? You will soon realize the tremendous 
help you have been doing without. 

Domestic Engineering, 1900 Prairie Ave., Chicago 














F. J. MOORE 


216 18th Ave., N. 
Minneapolis, Minn. 





No matter where you work, 
Moore Roof Flashings will be 
sure to do at least four things: 


1. The No. 1, with its one- 
inch telescopic air space around 
pipe will give maximum pro- 
tection against freezing. 


2. The No. 2 fits snug against 
the pipe and will prove ideal 


Moore Roof Flashings Meet All 
Plumbing Ordinances 


in warmer 


for installation 
climates. 


Made in Copper 
R-Loy. Your jobber can sup- 


ply you. 


3. All Moore Roof Flashings 
meet all] plumbing ordinances 
and fit any pitch. 


4. All Moore Flashings go on 
quickly and make a neat job. 


or Cop- 
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Cash must accompany order. Copy should reach 
us eight days in advance of publication date. 
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small your business, you need this 
book. Size 4%x6% Inches. Over 100 
pages. Price, postpaid, $1.50. 


STANDARD PRACTICAL PLUMBING. 

By R. M. Starbuck. Eighth revised 
and enlarged edition. An exhaustive 
treatise on all branches of plumbing 
construction, including drainage and 
venting, ventilation, hot and cold water 
supply and circulation. Shows the 
latest and best plumbing practice, spe- 
cial attention being given to the skilled 
work of the plumber and to the theory 
underlying plumbing devices and oper- 
ations. Contains 347 original illustra- 
tions, each drawn expressly for this 
work. A book every master plumber 
should have in his trade library. Size, 
6x9 in. 406 pages. bound in cloth. Price 
$4.00. 








PRACTICE AND THEORY OF SANI- 

TARY PLUMBING. By R. M. Star- 
buck. Vol. I. Contains 500 questions 
with complete and comprehensive an- 
swers, covering everything the plumber 
should know regarding drainage and 
latest requirements in plumbing prac- 
tice. Explains technical terms, gives 
rules and tables and is fully illus- 
trated. So popular has this book be- 
come that the 12th edition has been 
published. The combined set of four 
volumes makes a complete preparation 
for Board of Health and union ex- 
aminations. Size 6x9 in. Cloth. Price 

2.00 per vohume, or $7.00 for the four 
volumes. 


A PRACTICAL MANUAL OF STEAM, 

Vapor and Hot Water Heating. By 
E. R. Pierce. The latest and most com- 
plete document ever compiled covering 
the construction, operation, installa- 
tion, etc., of these types of heating. A 
real necessity in the library of the 
heating man. Contains more than 60 
heating tables and 60 illustrations, all 
up to date and helpful in the solution 
of your heating problems. Size 5%x 
8% in., 316 pages. Cloth. Price, $3.00 
postpaid. 


Books Sent Parcel Post Prepaid 


Domestic Engineering 
1900 Prairie Avenue, Chicago 























Miscellaneous 


ATTENTION! Plumbing 
and Heating Contractors 


We have a plan whereby you can 
widen‘ your field of activities and 
make greater profits. Write for 
details. Address Key 430, ‘‘Do- 
me.tic Engineering’’, Room 604, 
Chamber of Commerce Bldg., 
Pittsburgh. 
MANUFACTURER OF PLUMBERS 
brass goods is interested in securing 
good inventions, royalty or buy out- 


right. Address Key 422, “Domestic En- 
gineering,” 1900 Prairie Ave., Chicago. 


Plumbers’ Bin Labels 

















I ne 


for Wood or Steel Bins 


are like a VISIBLE OPEN CATALOG 
spread wide open on the stock bins to 
teach the stock boys and apprentices to 
know their goods. 


Hadco Illustrated Bin Markers for 
Water, Gas and Steam Fittings, with 
pictures of the fittings, the sizes and 
proper names save time putting fittings 
away or getting out stock for orders, 
and teach your apprentice boys the 
proper names of the fittings they use. 


Send for samples and prices of card 
holders, bin labels and stop valve tags, 
and free booklets: “How to Lay Out the 
Plumbing Shop” and “How to Train 
the Apprentice Boys.” Haddon Bin 
Label Co., Haddon Heights, N. J. 


NATIONAL RADIATOR CORPORATION 


Executive Offices: 55 West 42nd Street. New York. N.Y. 
National Made-to-Measure Heating Systems 
National Bonded Boilers National Aero Radiators 








Audel's PLUMBERS’ Guides 


The standard educator; teaches the 
theory and practice of plumbing, heat- 
ing, steamfitting., gas-fitting and sheet 
metal work. Answers your questions. 
Explains the new shortcuts, modern 
methods and inside trade information. 
Easy to understand. A complete refer- 
ence and home study. course. Fully il- 
lustrated, authentic, up-to-date, with 
plumbers’ code. Four volumes, pocket 
size; price $6 complete, payable $1 a 
month. Write today for FREE Plumb- 
ers’ Folder. Theo. Audel & Co., 65 W. 
23d St.. New York. 


STOP "GUESS TIMATING® 
Avoid Errors and Omissions. 

Plumbers’ Estimate Sheets 

will SAVE Time and Money. 


100 leaves in a book—4!¢x10, 
1 Book, $1.25 5 Books, $5. 


! via Ins. Parcel Post same day we get order. 


LOUIS FINK & SONS CO., Printers. 
Time Sheets, Job Tickets, Letter Heads, etc. 
School Bldg., Laurel Springs, N. J. 


is Business Thirty Years. Hated for Quick Service 


“The Most Reliable 


PIPE COUPLING BUYERS 
in The Country 










Write us about aoe surplus 
pipe couplings. 


CAPITOL MFG. &SUPPLY CO. 
550 Nicholas St., penmemmeieninendt 


PORTABLE PIPE MACHINES 
LIKE NEW — Used on one job 
6-in. Oster Pipe Machine, mounted on 4-wheel truck 
driven with a gasoline engine. 
4-in Oster Pipe Machine, mounted on 4-wheel truck 
and driven with a gasoline engine. 
2, 2-in. Oster Pipe Machines, mounted on 4-whee 
truck and driven with a gasoline engine. 
THE O’BRIEN MACHINERY ya oe 
113 tog Third St. Ph ~~ Pe. 
Distance Telephone: Market 0727 
cable ddreses: “OBRIEN” PHILADELPVIA 
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For the stubborn stoppages in pipe and drains, have Desolvo 
ready. Quick, easy to.use and sure-fire. Order a supply now. 
Get that extra profit and that new customer. 


B&*/A" FAAP SANY, 
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DOMESTIC ENGINEERING 


i New/ 


—with a sensational 





price — 


Every feature—adjustable spray—cleans 
in GO seconds—and saves 12 the water 


ATER costs money — par- 
ticularly hot water—and here 
is a shower head that gives a better 
shower and saves half the water. 






Every apartment and hotel owner 
wants The Superior Shower Head 
because they pay their cost plus a 
profit the first year. Used by world’s 
largest hotels. 


Always ready for use—no holes to 
clog—spray adjustable, fine or coarse 
—cleanable in 30 seconds. 


Made in 47 styles ‘to meet every 
need—every one priced to sell. You 
can get these profits. Write in on 
your letterhead for bulletin. -Better 
yet order a sample from your jobber. 
Do it today. 











Dept. D-112. 


FUDELL 
MILWAUKEE FLUSH VALVE CO. 


MILWAUKEE, WIS. 


201 





55c and up 

















— 
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YOU DON’T MAKE YOUR 
CUSTOMERS TAKE A 
CHANCE WHEN YOU 
INSTALL VOGEL, FROST- 


PATENTEO 


PROOF CLOSETS % oo» 


N ow more than 500,000 in 


. use, some of them for twenty years 
Coldie and Frostie Are and longer. You never hear of 


ita Counting Them Up one wearing out and only occasion- 








Said Coldie to Frostie, ‘This is the reason ll ll d h 
| Rt Cotte 90 Seat re ally are you Called upon fo re-washer 
| ’ “At the number of Vogels ‘“‘ "Cause Vogels just thrive 
| ‘That now are installed.”’ ‘On treatment that’s rough.”’ a ' Frost Pr f Cl t 
; ¥ } } 7) 4 ~ 
“I’ve cried to keep count Here is the way VASATentso fy oO oset or 
> = “Of all that we found, To beat the Twins, . 
“Checking them up Put in your Vogels, H d 
.F-o 2 : “On our travels around.”’ ’Ere winter begins. y rant. 
“But now I have reached You don’t have to worry, 
: ‘A stage where I ~— “= don’t have to guess, 
+ “‘We're sure to find Vogels ogel won't freeze \ 7 
, ‘“‘Wherever we go.”’ At zero or less. J O S E r H A. O G E ‘5 * ©. 
; Wilmington, Del. St. Louis, Mo. 
Send for a supply of Coldie and Frostie stick- 
‘ 7 ers——in three colors. Put them on your let- 
. ters and invoices. They help to make busi- 
ee ae ness. Below are shown the ten stickers 


| now available—also the new Vogel folder. 








e . 
. ” 
S| 
? Number One V ogel 
Frost Proof Closet. 
Simple in operation 
. Sturdy in construction. 
i VOCE Half a million in oper- 
yh bh k wet ation. 
' | . 
, > 
7 We have folders for your use. Glad 
> to send you as many as you need. 
Folders are imprinted with your 
name and address. Tell us how 


many. 


VOGEL 
HYDRANT 





ce | Stickers are available in ten differ- 
it ent styles. Glad to supply any 
nun ber on request. 


Vogel Frost-Proof 
Hydrants 











iL, Frost-Proof Products 








t bi See inside front page for VOGEL SELFLUSH advertisement 
: 
| 








